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Sparks 


State of the nation’s economy: 


Up 

Auto Ovrput — Week's total of | 
185,546 vehicles in U. S. plants is| 
at about same level as previous} 
week’s 185,345, but well ahead of 
the 151,551 in the same week a 
year ago. 

Sreet—Industry’s operating rate 
last week was scheduled at 99.4 
percent of capacity, a rise of 3.4 
points from previous week. Yield 
was estimated at 1,894,800 tons. 

INpustriAL Propuction — Level 
in June was highest since World 
War II. It climbed to 197 per- 
cent of 1935-39 average, com- 
pared with 169 in June, 1949. 
Previous postwar high was 195 
in October and November, 1948. 

Payrotts — Wages and salaries 
paid in May represented an an- 
nual rate of $139,200,000,000, a gain 
of $1,100,000,000 over April level. 
Economists say June and July will 
surpass May’s mark. 

WHOLESALE Prices— Korean war 
caused Bureau of Labor Statistics 
index for week ended July 11 to 
rise to 161.8 percent of 1926 aver- 
age. This was 3.3 higher than 
month earlier and 5.1 above com- 
parable week last year. 

InpustriaAL Stocks — Strength- 
ened U. 8. battle lines in Korea 
caused the sharpest advance last 
Wednesday since Dec. 9, 1946. 
Dow-Jones averages soared 4.25 
points to 201.88. However, com- 
modity futures, which have 
climbed on fears of a prolonged 
war, fell 3.28 points to 170.51. 

Motor Freicht—May volume of 
3,929,766 tons was 31 percent above 
like month last year. 

ENGINEERING CONSTRUCTION 
Awards in week ended July 13 to- 
taled $364,000,000, a new peacetime 
high. Contracts let in first 28 
weeks of 1950 were 88 percent 
ahead of last year for private con- 
struction and 17 percent ahead for 
public works. 

DEPARTMENT STORES Sales in 
week ended July 8 were 7 percent 
above like 1949 week. 


* + + 
Down 
Crupe Ow—After 10 consecutive | 
weeks of increases, daily average 
production declined 4,525 barrels to 
5,402,425 in week ended July 15. 
Raw FreicHot—Loadings in week 
ended July 8 totaled 553,876 cars, 
29.3 percent fewer than preced- 
ing week. 


| 


Top Cars 


New-car registrations for five 
months, plus 10 states in June: 
1950 Pos. Make 1949 Pos. 
1—561,430 Chev. 338,841— 1 
2—483,158 Ford 311,050— 2 
8—211,240 Buick 150,595— 
4—176,321 Pontiac 113,201— 
5—149,006 Olds. 99,878— 
6—130,479 Mercury 68,200— 
7—124,105 Stude. 72,783— 
8—111,922 Plym. 192,465— 
9— 72,691 Nash 54,054—11 
10— 68,307 Dodge 86,719— 7 
1l— 61,042 Hudson 64,599—10 
12— 34,512 Chrysler 48,952—12 
18— $1,956 Packard 40,011—13 
14— 30,959 Cadillac 34,3938—15 
15— 24,621 DeSoto 39,189—14 
16— 16,490 Kaiser 24,544—16 
17— 13,584 Lincoln 17,871—17 
18— 11,865 Willys 11,8385—18 
19— 6,141 Frazer 10,008—19 
20— 2,756 Crosley 5,408—20 
21— 2,467 Austin 1,247—22 
22— #486 Ang.-Pref. 





3,119—21 
Total All Makes 
2,327,697 1,791,083 
For further details see page 

24, today’s issue. 
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But Credit Curbs May Curtail Auto Demand 


1950 Output Due to Stay High 


By Bernie Thomas 
and Bob Gordon | 
Associate Editors 
(= AND truck production at | 
4 relatively high levels, but with 


perhaps slightly curtailed demand 


due to reimposition of credit con- 
trols, is in prospect for the auto 


|industry through the rest of 1950, 
That was the consensus of 
automotive observers last week 
following President Truman’s call 
on Congress for expanded mili- 
tary might and partial civilian 
mobilization, 
It will be early 1961, most ob- 


Auto Production 
Holds Steady at 
185,645 Units 


Assemblies in July 
Expected to Reach 
693,500 Vehicles 


S. PRODUCTION of cars and 

* trucks continued at a high 
level last week, despite an increas- 
ingly tight steel situation. 

The week’s volume is estimat- 
ed by Automotive News at 157,- 
523 cars and 28,023 trucks—a to- 
tal of 185,645 vehicles, which 
compares with 155,422 cars and 
29,923 trucks (a total of 185,345 
units) in the previous week, 
Although they have given up 
hope of establishing any further 
production records this year, U. S. 
makers are far from _ pessimistic. 
They don’t believe that any steel- 
allocation program — voluntary or 
compulsory—will prevent output of 
cars and trucks from continuing 
through the rest of 1950 at a rel- 
atively high level. 

Even were steel allocation to the 
auto industry cut 15 percent, they 
point out, vehicle production still 
would hover around 150,000 units 
a week, which is above average. 

+ + 7. 
QTEEL shortages and fewer work- 
’ ing days, it is clear now, will 
result in July production in UV, S. 
plants dropping about 160,000 vehi- 
cles below last month's alltime high 
volume. 

A July turnout of 581,500 cars 
and 112,000 trucks for a total of 
693,500 units appears likely. In 
June, U. S. plants built 718,947 
cars and 135,048 trucks for a rec- 
ord-breaking total of 853,995 
vehicles. 

However, U. S. plants in many 
cases are paying the penalty for 
their June achievements. This is 
particularly true at Ford, where 
steel stockpiles sunk so low that 
two Mercury plants have had to 
cut schedules to four days weekly 
during July. 

Elsewhere in the industry, sched- 
ules are being maintained at cur- 
rent levels through expensive pro- 

(Continued on Page 50, Col. 1) 


U.S. to Confiscate 
Hoarded Tires 
If Need Arises 


YW ASHINGTON. — Tire hoarders | 
were told by a federal official | 
last week that the government will | 
confiscate private stockpiles if a 
severe tire shortage develops. 

G. B. Hadlock, executive direc- 
tor of the Office of Rubber Re- 
serve, declared that “in the last 
war we took tires away from 
‘patriots’ and we will do it again 
if we have to.” 

However, Hadlock noted, “There 
is no shortage at the manufactur- 
ing level. Tire shortages have been 
induced locally—not through any 
diminished production on the part 

(See HOARDING, Page 47, Col. 4) 
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Vicious 


WILL YOU NEED A 


NEW CAR ANYTIME SOON? 


servers believe, before production 
schedules feel the squeeze of gov- 
ernment allocation of material. 
Even then, barring a much great- 
er expansion in war production 
than seems likely with a $10 bil- 
lion war chest, it is not thought 


Renmei 


“THE TIME 
S 


NOW! 


Today's national emergency may have 
caused you to miss this 


IMPORTANT AUTOMOTIVE NEWS: 


A NEW CAR SHORTAGE 
ALREADY EXISTS! 


Forecasts indicate a more acute shortage 


WE HAVE A FEW CARS AVAILABLE 
FOR IMMEDIATE DELIVERY! 


(Also a few low-mileage, spotlessly clean executive 


You ere paying for oc = . 
why not own one! 


HARMFUL TO ALL—Here is the type of scare advertising which, Automotive News 


believes, 
obvious reasons, 
from the ad as reproduced. 
Coast, where war hysteria is greatest). 


the name of the dealer, 


reflects badly on auto dealers in particular and the 
his make of car and city have been deleted 


(For the record, 


industry in general. For 


it appeared in a newspaper on the West 





No Program Dra fted Yet 
For Dealer Controls 


ASHINGTON. — No definite 
plans have been formalized to 


apply to the retail motor car trade, | 


National Security Resources Board 
authorities indicated to NADA offi- 
cials here last week. 

The automobile men _ received 


Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 


185,546 185,345 


ll 


Week Week Week 
For complete production totals 
by makes, see table, page 50. 


151,551 





the information at a conference 
of top NADA and NSRB officials, 
at which the dealer group ten- 
dered the facilities and coopera- 
tion of its more than 32,000 mem- 
bers in providing service and 
maintenance for the military and 
for the motoring public. 

The offer of cooperation, it was 
said, was “warmly” received by the 
NSRB staff in charge of planning 


(Continued on Page 47, _Col 1) 
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that the squeeze will be too tight. 
* + * 
EANWHILE, while the auto 
plants are standing by for 
word from Washington on possible 
war orders, heads of the various 
companies pledged their full co- 
Joperation in the crisis. Military 


Yorders may be months in coming 


and, until they do, automotive 
plants will be exclusively con- 
cerned with turning out cars and 
trucks for civilian use. 

Further, auto officials don’t 
think much of the $10 billion will 
be channeled for war production 
in auto plants. Most of it is seen 
going to the aircraft industry for 
more airplanes of all descriptions. 

On the whole, the President’s 
message to Congress held no sur- 
prises for the men who guide the 
destiny of vehicle-producing plants. 
‘Yruman asked for just what he 
had been expected to ask for. 

With the exception of his re- 
quest for authority to curb install- 
ment credit, which will probably 
slow up new-car sales, it was 
thought that the auto industry was 
not hit hard. 


T)EPENDING 6 on the course of 

the war, there was a good deal 

of future implication for auto mak- 

ers in Truman’s other requests for: 

1. Controls over materials, in- 

cluding government authority to 
(Continued on —_— > 45, Col. 1) 


Used-Car Prices 
Rising as Sales 


Continue Spurt 


PISING sales and rising prices 
constitute the used-car story 
at this time. And into the middle 
of the booming market President 
Truman has dropped a potential 
sales bomb with his request for 
consumer credit restrictions. 

Used-car dealers in Detroit, re- 
porting sales and prices on the 
rise for the past two weeks, look 
for even greater volume as cus- 
tomers move to acquire late- 
model cars before down payments 
go up and time payment periods 
are shortened, 

Elsewhere around the country, 
used-car dealers in most cities re- 
port sales keeping pace with the 
demand for new cars—a demand 
which has new-car dealers thinking 
1946 is here again. 

. e a 

weet will happen to this de- 

mand for both new and used 
vehicles? President Truman's call 
for authority to allocate certain 
materials and resume consumer 
credit control will act eventually 
in two ways to restrain the car- 
buying horde. 

Materials allocation could cause 

a reduction in production, while 
credit restrictions would elimi- 
nate some buyers from the mar- 
ket. 

Both moves might well 

(Continued on Page 46, _ Col. 


act to 
1) ) 


Another Wage Drive On 


By Mac Gordon 
Associate Editor 

ANOTHER round of CIO wage 
demands was unfolding last 
week, even as unions in major in- 
dustries were putting the finishing 

touches on their pension drives. 
Taking its cue from the General 
Motors and Briggs contracts, which 
granted both pensions and a wage 
hike, the UAW-CIO was linking 


the two demands in its negotia- 
tions with suppliers and otMer as- 
semblers. The Warner Gear and 
Budd-Philadelphia strikes’ which 


(Continued on Page 50, Col. *3) 
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Price Inflation Blasted, New ‘Truman Committee’ Formed .. . 


War Rouses Lethargic Congress 


By William Ullman 
Washington Correspondent | 
WASHINGTON.—The possibility | 
of allout war facing the U. S. is| 
having a sobering effect on official! city of Washington. 
Washington, particularly among! 4. A new seven-man Senate De- 
Capitol Hill legislators who for|fense Investigating subcommittee, | 
some time have been thinking more |modeled after the famed Truman | 


of the coming elections than of the |Committee of World War II was} committee approved a bill to allow 
|set up. The new unit, designed to|the use of pipelines to transport 





staff of 15, purchase communica- | it will boost payroll taxes. 
tions equipment and set up an | 
airraid warning net around the 


deportation. 


country's national welfare. Last keep a watchful eye on the con-| Vodka from distilleries to ware- 

week: wee |duct of the Korean war, was| houses and bottling plants. Odd 
1. The Senate Appropriations | created under Congressional Re-| War item. What? 

committee restored the full $16,-| organization Act powers. | 10. The House rejected an 


900,000 cut in the administration's | 


full-time civil defense director, a |sons and dependent children, Also | 


8. The House adopted the long- 
| stalled Hobbs bill to permit the | 
Justice department to jail subver- | 
|sive and criminal aliens awaiting | 


9. The House Ways and Means | 


1950 __ 





Bankers Urged to Refuse 


Loans for Panic Buying 


WASHINGTON .—The nation’s 
bankers were urged last week 
to guard against loans to busi- 
nessmen and consumers for the 
purpose of “panic” buying. Not- 
ing that such buying is under 
way in some areas, F. Raymond 
Peterson, president of the Amer- 
ican Banking Assn., said he was 
sending the request to all banks. 

“Bank credit should not be 
used to stimulate an _ inflation- 
ary tendency nor to finance 
speculative purchases,” Peter- 
son said. He added that there 
was a widespread wave of buy- 
ing going on which “might be 
termed of a panicky nature” in 


Prices Up 5-12%_ 
On Car, Truck 


Replacement Tires 


AKRON. — Replacement-market 
prices of passenger-car tires wer: 
going up last week for the second 
time this year. Truck tire price 
were rising for the third time thi: 
year. 

The increases amounted to 5 per- 
cent on car tires; 7‘ percent, re- 
placement truck and bus tires; 5 
to 10 percent, standard truck 
tires; 5 percent, tractor and farm 
implement tires; 7% to 12 percent, 
industrial solid tires, and 5 per- 
cent, synthetic-rubber tubes. 


Makers effecting the price hikes 


Point 4 program after a personal 


appeal from the President. 


By a vote of 12 to 3, the com- 
mittee provided the $26,900,000 re- 
quested for technical assistance 
to underdeveloped countries. 
Members attributed the reversal 
to the “psychological impact” of 
the Korean war. “This is the time 
we should be building up all the 
goodwill we can in countries that 
need our ‘know how,’” one of 
them said. 

2. Widespread demands that the 
government do something to halt 
the spectacular wave of price in- 
creases brought quick action in 
Congress. 

Several senators called for con- 
trols to halt the price rises and to 
stop hoarding. It was announced 
that investigation of the recent 
“wild upward spiral” will start im- 
mediately. 

3. Civil defense legislation for the 
District of Columbia received rush- 
order treatment from Senate and 
House committees. A civil defense 
set-up was authorized and a bill to 
supply requested cash for the pur- 
pose was prepared in jig-time. 

The fund would permit the 
District commissioners to hire a 


Steel Capacity 
To Climb Nearly 
8 Million Tons 


NEW YORK.—tThe steel indus- 
try will increase its capacity 7,- 
993,000 tons by the end of 1952, 
according to the American Iron 
and Steel Institute. 

Biggest factor in the contem- 
plated increase is U. S. Steel’s plan 
to hike its present steelmaking 
capacity by 1,660,000 ingot tons 
annually. This will be done by im- 
proving facilities in Chicago and 
Pittsburgh plants of Carnegie- 
Illinois Steel Corp. 

U. S. also announced plans for a 
new mill with a minimum output 
of 700,000 tons, Building on it will 
begin sometime next year near 
Trenton, N. J., the corporation says. 

AISI reported that American out- 
put potential was increased 1,170,- 
700 tons in the first half of this 
year and stood at 100,563,500 tons 
of ingots and steel for castings on 
July 1. That is 13,600,000 tons more 
steel than the rest of the world’s 
combined furnaces can turn out in 
a year. 

The institute also noted that 
American steelmakers are now pro- 
ducing at an annual rate 11,000,000 
tons more than they did in 1944, the 
biggest productive year of World 
War II. 


L-M Names Head 
Of Sales Analysis 


DETROIT.—Robert W. Chambers 
has been named manager of mar- 
keting research for Lincoln-Mer- 
cury, announces 
Joseph E. Bayne, 
general _ sales 
manager. 

Chambers will 
be in charge of 
a new major sta- 


Le 





tistical and eco- 
nomic research 
program. Func- . 
tions of the new ‘ 
activity will be y 
sales analysis and 
control, market R. W. Chambers 


and product research and _ sales| 
methods and programs research. 
Prior to joining Lincoln-Mercury, 
Chambers was director of research 
for the Motion Picture Assn. of 


}tion as soon as the military objec- 





America. 


Said Sen. Johnson, Texas Demo- 
|crat, who introduced the commit- 
| tee resolution: 

| “I do not believe we have time 
|now for criticism. It is important 
that there be cooperation and co- 
ordination between the Congress 
and the military establishment.” 

5. In an angry and indignant 
|report, an investigating group of 
the Senate Foreign Relations Com- 
mittee declared that Sen. Mc- 
Carthy’s charges of communism in 
the State department are a “fraud 
and hoax” on the Senate and the 
American people. 

The report, running 350,000 
words, and returned after a five- 
month-long inquiry, appears to 
be the most ferocious public and 
formal denunciation of one sen- 
ator by his colleagues in recent 
history. 

“One of the most reprehensible 
aspects and unfortunate results of 
the unwarranted charges,” said the 
report, “is the actual injury done to 
the true fight against communism.” 

6. Longer working hours for em- 
ployes in the war agencies were 
under debate. A full six-day, 48- 
hour week for at least those federal 
employes in critical production 
work has been suggested. 

“A longer work week is _ inevi- 
table,” said one official. “It’s merely 
a question of applying it where 
it will do the most good.” 

7. Specific language to place 
5,000,000 non-farm self-employed 
persons —the baker, the grocer 
and such like—and 1,000,000 do- 
mestic servants under old-age in- 
surance was agreed on by a 
House-Senate conference com- 
mittee. 

The final bill is expected to be 
passed and at the White House not 
later than Aug. 1. It will about 
double benefits for many aged per- 


Civilian Heads 
Of Armed Units 


Pool Policies 


WASHINGTON. —In another 
move to harmonize departmental 
decisions in event of allout war, 
the three secretaries of the Army, 
Navy and Air Force last week cre- 
ated a new organization to be 
known as “the joint secretaries.” 


This new setup corresponds in a 
measure to the existing joint chiefs 
of staff, which is made up of the 
military heads of the three serv- 
ices, plus a chairman. 

However, whereas the joint chiefs 
deal solely with military planning 
and performance, the joint secre- 
taries—all of whom are civilians— 
will deal with policy matters, pro- 
viding conformity in the adminis- 
tration of the three services and 
agreeing upon both policies and 
practices, subject to approval of 
their common chief, Secretary of 
Defense Louis Johnson. 

So far as mere administration is 
concerned this could cover liter- 
ally hundreds of matters, but there 
are specific considerations of out- 
standing importance affecting all 
three services, which already call 
for handling by the new joint body. 
These include: | 

1. The size of the draft, 2. Firm 
recommendations on military assis- 
tance to be given to Europe, 3. 
Contacts with working levels of 
the State department and ECA. 
4. Acceleration of military produc- 








tives are clarified. 5. Censorship of 
military news. 6. Psychological 
warfare planning. 7. Funds for the 
overall military budget and their 
distribution among the three serv- 
ices. 





amendment to change the consti- 
tutional method for electing a 
president and vice-president. 


tires, automobiles, nylon hose 


; through Thursday included Fire- 
and appliances. 


stone, B. F. Goodrich, General Tire, 
Seiberling, Dayton and Lee. 


Earlier, the same makers boosted 
their original-equipment tire prices 
by 6 to 12 percent. 

The first replacement - market 
price rise of 1950, launched May 
25, sent car tires up 2% percent 
and truck tires up 5 percent. In 
announcing the Goodrich action, 
Vice-President James J. Newman 
forecast that higher crude rubber 
prices will cost U. S. rubber users 
an extra $250,000,000 during the 
next year. 

Standard Oil Co. (Indiana), 
meanwhile, disclosed a new price- 
announcement policy in _ institut- 
ing a 1'2-cent-a-gallon increase on 
regular and Ethyl brands. 

Instead of making a public an- 
nouncement, Standard posted the 
higher prices at local supply points, 
letting dealers put the increase 
into force. 

A company spokesman cited re- 
cent federal court opinions tend- 
ing to support the contention that 
public announcements of price 
changes “invite” competitors to 
follow suit and smack of conspir- 
acy. 





Automotive News-reel 








TO END ALL ARGUMENTS—Probably the most decorated car in the world is this em- 
bellished wonder owned by John Joseph Devney of Cincinnati. Upholstered with imitation 
zebra skin and bristling with ornaments, ‘'Cincinnati Sue,’ as Devney calls his car, has 
brought many a passer-by to a stop with its lineup of rear-view mirrors, exhaust pipes, 
horns, stars, chevrons and a wide assortment of birds and animal figures. Devney, who 
worries about the roadster when left parked on the street lest souvenir-hungry kids might 
help themselves, claims to have turned down offers to name his own price for it. 


Hudson Sales 
In July 15 Week 
‘Top Postwar 


DETROIT.—All Hudson postwar 
sales records were broken in the 
week ended July 15 when 4,769 new 
Hudsons were delivered to retail 
customers, N. K. VanDerzee, sales 
vice-president, reported. 

“The delivery of the 4,769 new 
Hudsons was an increase of 40 per- 
}cent over the same week of 1949. 
The previous 1950 high was 4,529 
cars during the week of June 3,” 
VanDerzee said. 

Sales of new Hudsons for the 
|first two weeks in July totaled 
7,809, an increase of 35 percent 
over the like 1949 period, he re- 








BIGGEST DEMAND IN OLDS HISTORY—Oldsmobile dealers in the central region were 
told by S. E. Skinner, Oldsmobile general manager, that alltime production and sales 
records for the 53-year history of this GM division were achieved during the first six months ported 
of this year. Continued high production was predicted for the second half of the year. ee . 

Photo above taken at the luncheon meeting in Salt Lake City show; standing: Orval Chaney, Field stocks now in the hands 
Twin Falls, Ida.; Ruban Ward, Ogden, Utah; Park Price, Pocatello, Ida. Seated: Ray Landahi.|Of dealers are far below normal 
roeee Falls, aes S. E. Skinner, Ken Garff, Salt Lake City, and G. H, Natsel, Oldsmobile’s} and were 41 percent lower at the 

SNS Fe ee }end of last week than at the same 


| time last year, VanDerzee declared. 


Water Frolic 
Gotham Lifts City Ban 


On Car Washing 


NEW YORK.—After a six-month 
ban, New Yorkers may wash their 
|}automobiles with city water again. 

In lifting the restriction, for a 
| 30-day trial period, the city water 
| commissioner said there must be 
}an automatic shutoff valve on any 
|hose used in the process. 
| Car-washing establishments, that 
|}formerly used constantly flowing 
|showers, must shut off such de- 
|vices when not in use. 

The car washing ban was the 








STUDEBAKER'S EASTERN ASSEMBLY PLANT—Shown is an artist's conception of the plant 
to be constructed just outside of New Brunswick, N. J. The $5,500,000 plant will have a/ 
production capacity of 85,000 cars a year and at the outset will employ some 2,500 persons. first of several restrictions effected 


Building schedules call for completion of the structure in March, 1951, 


In the Wake of War 


|}when the city water supply ebbed 
|dangerously low last December. 
|The car washing industry went to 
court over the ban on the grounds 
|that the livelihood of hundreds of 
workers was endangered. But the 





Epitor’s Note: This column will |ting demand from consumers and ae Sen ae Nghe ‘in te 
record industrial and trade ef- |the government. Most other water restrictions 
fects of the international war In Milwaukee, however, price- |jifted June 15 for . trial caeied, 
crisis, cutting by independent gas sta- | wi) remain off for another 30 days. 


tions continues. Two operators re- 
duced their prices to 20.7 cents 
a gallon for regular grade. Both 
have hired attorneys to take care 
of the legal end of their pricing 
activities, 

News from the Korean peninsula 


} EIGHTENED consumer demand 
growing out of the Korean war 
has pushed up prices of many raw | 
materials. 
Chicago motorists are paying 1% 
cents a gallon more for their gaso- 





‘Panic’ Buying 
A new-car customer, in search 
of a high tradein, described him- 
self as follows: 
“I’m a panic buyer, looking 
for a panic dealer.” 


line, and oil experts are neperting | hoteted market prices of rubber, 
(Continued on Page 47, Col. 4) 


a “tight” market with record-set- 
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Munn and are not 


\ GREAT many dealers are hav- | 
ing success with profit-sharing | 
plans. A dealer’s organization is 
in ideal setup to obtain fullest re- 
sults from such incentive plans. 
Most dealerships are already com- 
pact, little organizations, small 
enough that the owner can know 
each worker by his first name, as 
well as know something about each 
worker’s family. 


A dealership, too, works ex- 
clusively for other people in the 
same community. Workers daily 
see the results of their efforts. 
They daily come in contact with 
the people who patronize the 
dealership. 

Automobile dealerships are more 
complete exponents of the free 
enterprise system than any other 
commercial group in this country. 
They are small businessmen, in 
spite of the fact that they sell 
more dollar volume than any mer- 
chant except the food dealer. The 
fact that they are small is even 
more true since distributorships in 
a large measure have been elim- 
inated. Dealerships are important 
not only in local economy, but it 
is dealerships who keep the smoke 
stacks at the factories burning. 

- . s 


Unusual Merchant 


{t IS only through dealerships 
that factories can make their 
products satisfactory to those who 
use them. Dealerships deliver every 
car that goes to some individual 
owner. They, with independent in- 
vestment, have supported the owner 
with buildings, equipment, tools and 
manpower. Their efforts have made 
it possible for this industry to 
revolutionize the mode of living in 
this country. 


The result is that one in every 
seven persons employed in this na- 
tion receives a paycheck from a 


company supported by the _ in- 
dustry. 
A dealer is an unusual mer- 


chant because he pays cash for 


Car Output Slash 
Ruled Out by 


Texas President 


FORT WORTH, Tex.—No sudden 
cut in new-car production will oc- 
cur if the Korean crisis spreads, 
directors of the Texas Automobile 
Dealers Assn. were told at a meet- 
ing here. 

The prediction came from the 
association president, Tom Abbott 
of Fort Worth. 

“We don’t expect an immediate 
cutoff of new cars even if Detroit 
begins turning out tanks and other 
war equipment,” Abbott said. 

“There probably would be a ta- 
pering off, with small quotas as- 
signed to dealers. Plants can’t con- 
vert to war production overnight 
and the government would try to 
avoid dislocating such a big in- 
dustry like the auto business.” 

Abbott added that if price-goug- 
ing develops because of the crisis, 
TADA will appeal to the patriotism 
and business judgment of dealers 
to stop it. 
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Sealers tell me 


By John O. Munn 











necessarily those of Automotive News). 





his merchandise, sells it on time 
and trades in used merchandise. 
He is not only a salesman of 
goods, but through his influence 
and acts promotes and solidifies 
our free enterprise system. 
That’s why this column has al-| 
ways pointed with pride and with 
deep appreciation to the impor- 
tance of the role of dealerships in 
the growth of this industry and 
in the advancement of our country. 
* * * 


Not a Panacea 


HROUGH his efforts a dealer 

builds job security, profits and 
progress with every car he sells. 
He is interested in customer satis- 
faction. He is not only interested, 
he puts up huge investments to 
assure it. He has pioneered in a 
new field. He has been resourceful. 
He has been out alone in the ter- 
ritory. He has received maximum 
admonition, but too little help. He 
has been flexible and swift to ad- 
just himself to changing condi- 
tions. He has always sought im- 
provements to perfect his organ- 
ization. 

Profit sharing is one of his 
current interests. Profit sharing 
is not a panacea. It is not a sub- 
stitute for low wage rates. It 
is merely a plan to put security 
in his operations, develop inter- 
est in employes so that produc- 
tivity is increased, costs are low- | 
ered, and more profits made 
for all. 

It can not be substituted for 
good management. Neither is it 
a plan to encourage overselling. 
Its success depends entirely upon 
the dealer’s attitude. He must con- 
stantly keep his workers informed 
as to the progress of the enterprise. 
He must continually inspire them 
as does a football coach to their| 
importance in harmonious coopera- 
tion to the realization of a com- 
mon _ ideal more efficient, and 
more prompt work at a compet- 
itive price for more people. 

Dealerships must inspire work- 
ers as to their own responsibility 
in making their own job security, | 
and at the same time be assured 
of a fair division of profits. 

* * + j 


Develop Harmony 


port sharing has a tremen- 
dous effect upon public rela- 
tions. The public soon finds out 
that you operate a cooperative en- 
terprise where each member of the 
staff is keenly interested in satis- 
fying customers. 

Many dealers who have experi- 
ence with a profit-sharing plan tell 
me that it develops a better un- 
derstanding among their employes. 
They feel that they “belong.” They 
are interested in the success of 
the dealership. There is a strong 
group feeling. Productivity increas- 
es and more profits are available 
for all. 

These dealers tell me this new- 
ly developed spirit of harmoni- | 
ous internal relationships is their | 
best assurance in preserving and 





expanding their stake in the 
highly competitive season to 
come. 


If you don’t operate a _ profit- 
sharing plan, I suggest you care- 
fully investigate the various plans. 
Don’t limit it to your department 
heads. Include every worker. Make 
new workers eligible only after a 
trial working period. 


Hudson Dealer Shearer 
Leaves Auto Business 


MAPLEWOOD, Mo. — Franklin 
Wells Shearer, who served a fed- 
eral prison term for dodging $139,- 
336 in income taxes several years 
ago, has resigned his Hudson fran- 
chise and sold his used-car busi- 
ness. 

A former Chevrolet dealer, Shear- 
er says he is leaving the automo- 
bile business. 





}and accessories inventory. 





Bootleg Sales in June 


Total 336 in N. C. 


RALEIGH, N. C.—The North 
Carolina Automobile Dealers 
Assn. reports that from June 
15-30, 149 new cars were sold by 
non-franchised dealers in the 
state, making a total of 336 for 
the month, 

Bootleg cars sold in the last 
15 days of June included: five 
Buicks, three Cadillacs, 45 Chev- 
rolets, four Dodges, 55 Fords, 
one Hudson, one Kaiser, three 
Lincolns, four Mercurys, eight 
Oldsmobiles, 11 Plymouths, sev- 
en Pontiacs and two Stude- 
bakers. 


SARATOGA SPRINGS, N. Y.— 
Automobile dealers are in a better 
position to meet any impending | 
changes in the industry brought 
about by the Korean crisis than} 
they were in 1941, Fred Haller, 
NADA president, told the 27th an- 
nual convention of the New York 
State Automobile Dealers Assn. 
here last week. 

Haller said that during the war 





Haller Tells N. Y. Convention .. . 


Dealers More Vital 
Now Than in ’41 


years the nation was made con- 
scious of automobile dealer im- 
portance, and recognized he was 
doing a necessary and patriotic 
job in preserving essential trans- 
portation. 


Since 1946, he added, dealers have 
been able to build up their re- 
sources and to expand and develop 
their facilities to serve the motor- 
ing public, so that the need for 
automobile dealer services has been 


| established in the public mind. 


The willingness of dealers 
throughout the state to “step up 
to their responsibilities and to any 
emergency that may arise out of 
the current international situation" 
was stressed by George Gardner, 
president of the association. 








SAFETY MEASURE AIDS CANCER FUND—The men above arranged the drive for I5! 
junkers that were burned on Cleveland's lake front. Proceeds of $1,510 were turned over to 
the American Cancer Fund. The drive will be an annual event sponsored by the Cuyahoga 
County Ford Dealers Assn. In the picture, left to right, are S. L. Marshall, CCFDA presi- 


Allen, Ford district manager; Joseph Silber, chairman, special events Cuyahoga 
County American Cancer Society; Samuel F. David, Cleveland service director; Charles 
Lockman, vice-president, Builders Structural Steel Co., and Albert Day, sales, Standard 
Oil Co. of Ohio. Ford dealers arranged for the removal of the jalopies. 


N. J. Dealers Alerted 


Association Suggests Program of Preparation 
For Possible Wartime Economy 


NEWARK, N. J.—The New Jer- 
sey Automotive Trade Assn. warned 
its members last week that they 
may again have the responsibility 
of furnishing replacements and 
service to maintain satisfactory 
auto transportation in a wartime 
economy. 

Curtailment of the supply of 
steel and synthetic and natural 
rubber, the association’s bulletin 
said, “naturally” would affect the 
rate of vehicle production. 


Although explaining that the fu- 
ture is full of unknown implica- 
tions, the association offered deal- 
ers the following suggestions for 
preparatory action: 

1. Place full value on all of your 
inventory — new cars, used cars, 
parts and accessories. 

2. Check and balance your parts 


dent; Ra 






strictly adhered to, it should cer- 
tainly reduce bootlegging to a 
minimum. 

“While conditions at the moment 
may be in doubt,” the _ bulletin 
concluded, “it behooves every one 
of us to cooperate in every way 
to the fullest extent in those activ- 
ities which will tend for the future 
improvement of our business oper- 
ation and our industry.” 


CATA Adds 2 More 


CHICAGO.—The Chicago Auto- 
mobile Trade Assn. has announced 
the addition of two more members, 
Beverly Lincoln-Mercury, Inc., and 
Hartigan Chevrolet, Inc. - Both 
dealerships are located on _ the 
southwest side of the city. The 
CATA said that 95 percent of all 
new-car dealers in the metropolitan 
Chicago area are on its roster, 
which stands at an alltime high. 


On the House 


Reservations for NADA’s 1951 


3. Sell no article of current in- 
ventory at a discount. 

4. Analyze the requirements of 
the motoring public in your zone 
of influence. 

5. Endeavor to deliver such new 
cars as you may have available to 
those whom you believe would 
have the greatest need for such 
transportation in case conditions 
should materially curtail the pro- 
duction of new cars. The same 
suggestion would apply to the sale 
of used cars. Place them where 
they are most needed. 

6. While we believe that every 
dealer is entitled to his full mar- 
gin of profit, it is hoped that 
neither dealers nor manufacturers 
will unduly load accessories on any 
new or used cars. 

7. Promptly check every item 
of expense in preparation of re- 
ducing your overhead if it be- 
comes necessary due to curtail- 
ment of new and used cars. 

8. If the foregoing policies are 


session of factory men in Detroit 
reservations for 
good, but thus 
conspicuous by 
trend of recent 


Chamberlain 


show will be 





Wemhofft 
will be held. . 





r urse) for 
N. Y. Group Dines aoa r ep wef 
DUNKIRK, N. Y.—The Chautau- 
qua County Auto Dealers Assn. 
held a dinner meeting at the Shore- 
wood country club here and heard 
Dr. Ralph Lee, General Motors 
executive, discuss the need for lead- 
ership in present-day business. Ken- 
neth Whitney, of Panama, presi- 
dent of the association, presided 
at the dinner which was attended 
by nearly 100 dealers and their 
guests. 


NADA’s show committee, also sp 


bile Dealers Assn., Inc. 


Gardner told the 650 persons 
attending the convention § that 
dealers had the experience in 
World War II with the problems 
arising out of all-out industrial 
mobilization, and are prepared to 
offer this experience to assist in 
any war emergency that may 
arise. 

“These dealers are, more than 
anyone, aware of the problems that 
may arise if curtailment of auto- 
mobile production is again put into 
effect,” he said. “For this reason, 
we feel that dealers are the men 
most capable to help in determin- 
ing government policy in the event 
rationing or other controls with 
respect to automobiles should be- 
come necessary. The dealers stand 
ready to offer their services, and 
are anxious to do all possible to 
help the American system of gov- 
ernment.” 

Gardner also urged, if any system 
of rationing or price controls 
should become necessary, that it be 
accompanied by “rigid enforce- 
ment measures capable of keeping 
out of the automobile business 
those opportunists who enter any 
rationed field in the hope of mak- 
ing a quick profit and do harm 
|to both the country at large and 
the honest and legitimate automo- 
bile dealer.” 

A warning that dealers might 
well be restricted “pretty nearly 
out of business if they are not 
careful” was sounded by J. Sax- 
ton Lloyd, past president of the 
Florida Automobile Dealers Assn. 

“The time is coming when we 
| will need strong state, local and 
|national associations as we never 
|did before,” he declared. “There is 
going to be a shift in emphasis 
from our relations with the fac- 
tories to our relations with the 
government.” 

Lloyd said dealers should make 
plans for curtailment of production, 
since he did not believe “vou can 
build tanks and autos at the same 
time.” 

Repeating his belief in the need 
| for a Judge Landis to head 


| 
(Continued on Page 43, Col. 4) 











convention in Miami to date are 


ahead of any previous parley, Manager Ray Chamberlain told a 


last week. . . . Declared tentative 
the NADA equipment show are 
far the heavy-equipment stuff is 
its absence. . . . Expanding on a 
conventions, Chamberlain said the 


Jan. 7-10 convention will feature five clinic periods 
and only one single business session, at which one 
government man, 
and an inspirational speaker will talk... . 


an industrialist or economist, 


said enough rooms have been 


set aside in Miami and Miami Beach to ac- 
commodate more than 7,500 persons. .. .« 


The 


held in a big tent (with paved 


flooring) adjacent to the new Miami civic audi- 
torium (seating 4,000), where business sessions 
. . He hopes to be able to get the Orange Bowl 
committee to repeat its spectacular stuff (not the New Year’s 


the convention’s annual Family 


The 1952 convention will probably be held in New 
York or Washington, Chamberlain declared. .. . 
W. S. Edwards, Birmingham (Ala.) Chevrolet dealer and head of 


oke at the luncheon, emphasizing 


the need for cooperation of the ETI (Equipment & Tool Institute) 
in staging a well-rounded show for dealers. . . 
luncheon included J. B. Wagstaff, 
Automotive Trade Assn., Inc., is now officially the Buffalo Automo- 


. Top brass at the 


DeSoto’s sales chief. .. . Buffalo 


—Prre WEMHOFF, 
Editor 
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OUR PLATFORM: |}. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. | 2. A fair profit to 
the dealer on every used vehicle accepted in partial payment for 6 new 
car or truck. 4 3. Every doliar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. 4 4 The 
elimination of governmental and bureaucratic controls over this industry. 
4 5. A return to the precepts of independence and the ‘rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


Dealers’ Best Crisis Bet: 
Work for Stability 


oy A CYNICAL age and a fast-moving business, it is easy 
to adopt the view that patriotism is the bunk. 


Yet a thoughtful look at the possibilities ahead definitely 
points up the value of one of the most successful basic poli- 
cies ever adopted: 








“What’s good for the country is good for me.” 


People now are tempted to engage in a wild scramble for 
goods, which they don’t need but which they think may 
get short. 


Some car dealers may be tempted to help the movement 
along by hoarding used cars in the hopes that scarcity will 
create a price rise. 


But such an eventuality would give the federal admin- 
istration an excellent excuse for saying the situation is get- 
ting out of hand, and that federal controls are necessary to 
protect the people. 


Then we would be stifled once again with controls 
which in business help only the racketeers. 


That could happen even if the Korean incident does not 
develop into a full-fledged war. 


Some in the auto industry have taken a look at the odds 
on making a potful of money by hoarding used cars. 


They come up with the conclusion that holding used cars 
for a rising market is a gamble with stakes so large that 


should a rise in prices not occur or be permitted by law, | 


financial disaster could result to those holding large stocks. 


It is pointed out that in the last war, price regulation 
of used cars was not instituted until 24% years after Pearl 
Harbor. But now it could be possible to freeze used-car 
prices immediately should a serious condition arise. 


Higher prices occur after a wartime controlled economy, 
not during, and the timetable for this is definitely unknown. 


And there are some 7,500,000 more cars on the road now 
than there were in 1941, indicating a greater availability. 


Dealers can help to keep the economy stable in the pres- 
ent crisis, and they would be both wise and patriotic to do 
their utmost in that direction. 


| 


- | capital 





Epiror’s Norte: Believing that | 
dealers in every state have their 
peculiar problems and outlook, | 
Automotive News has made avail- | 
able the facilities of this column | 
| to the president of each state | 
| association (in alphabetical order | 

of states) for his personal obser- 

vations on the situation in his 
area. 





By Edgar A. Berg 


President, North Dakota Dealers 


S I SEE it, the biggest problem | 
-% for dealers today is the manu- 
facturers’ race for leadership. No 
sales programs should provide for | 
or encourage 
over - allowance 
and price-cutting, 
in order to attain 
leadership in their 
respective price 
classes. 

Most manufac- 
turers now pro- 
vide a special 
space on their 
financial state- 
ment forms for | 
over - allowance 





| 





Edgar A, Berg 
implying thereby that dealers are 
expected to over-allow on tradeins. 
The gross profit provided for is| 
intended to absorb the average 15) 


percent operating expense and/| 
leave a reasonable net profit for 
investment and_ dealers’ 
salaries. 

Dealers feel that factory used- 
car managers are doing a splendid 
job in showing how a dealer can 
move used cars through advertis- 
ing mediums, snappy used-car | |. 
lots, and other stunts, but very | | HOW LONG BEFORE > 
few factory business managers Tate Oey ERER IS \& 
and factory used-car managers ~a oa - 


attempt to show how to merchan- ' ; peaceaaindied 
dise used cars and leave a little | 

gross profit. 4a ette bo 

Dealers should realize the differ- | r x 
ence between “net” and “gross” and 
should analyze the cost of main- | 
taining used-car _ reconditioning. 
sales force and used-car lots, all 
of which is a large percentage of 
the dealer’s overhead. Yet, many 
dealers think they are doing well 
when they sell the used unit for 
the same price they allowed, for- 
getting when they do this they have 
lost that part of the overhead 
which rightfully belongs to the 
used-car department. 

* + 7 
T= so-called volume procedure 
is a failure. Dealers realize this 

now. I have been told about one 
area in one of our states, where all 
dealers went out for volume to 
such an extent that the annual 
potential in that particular area 
was absorbed in less than five 
months, leaving the dealerships in 
this area with more than _ six 
months of operation of the year 
left with very little gross profit 
coming in except for service. 

In too many cases, dealerships 
who start price wars are the ones 
where the owners are inactive. * * 
The managers or sales managers '°50 Car Total? 
of such dealerships are frequently | ‘ 2 h like t 
slapped on the back by factory | We would very much like 4 
representatives for the high per- | know the number of new cars an 
centage of business produced in |"eW trucks which it is estimated 
their price class, and this flattery | Will be registered this year. 
goes to their heads to such an We would also appreciate some 
extent that progress or profit be- | data indicating the total number 
comes of secondary consideration. | Of cars” and the total number of 
Owners of dealerships who spend |trucks in operation in the U. S. 
four months of the winter in the |as of Jan. 1, 1950. : 
south and four more months at A third point has to do with the 

number of passenger cars and 


the northern lakes in summer , 
trucks which may be scrapped in 


ought to be eliminated. 
Trucks seem to come in for the |1950.—D. M. Ostrom, The Reuben 


biggest price cuts. Not long ago I|H. Donnelley Corp., New York. 

asked one dealer why he was cut- Epitor’s Note: We estimate for 

ting the price on his trucks, and| 1950: New-car_ sales, 5,250,000; 
(Continued on Page 46, Col. 3) ' new-truck sales, 1,005,000; car 


used, if you so request. 





Tell the People 

I was especially impressed with 
the article in Automotive News last 
week urging that caution be ex- 
ercised to supplant panic buying 
of cars, tires and batteries. 

Believe we dealers could do the 
public a real service by continu- 
ally warning people that unneces- 
sary buying on a large scale will 
hasten the return of controls. 

Controls, according to Washing- 
ton reports, are not anticipated if 
the war and economy keep at the 
present pace. 

Am sure that we don’t want con- 
trols any sooner than we have to. 
Let’s do everything we can to keep 
them as far away as possible.—A 


PENNSYLVANIA DEALER. 
* 





25 Years Ago... 


The Big Story 


Shortages and skyrocketing rubber prices were the result of Eng- 
land’s near monopoly and refusal to lift wartime export restrictions 
on crude rubber in 1925. 

Optimistic Harvey Firestone started a private Point 4 program 
slated to break Great Britain’s rubber power. He planned to pro- 
duce 50 percent of the world’s crude rubber supply on 1,000,000 acres 
of tropical land in Liberia. At a cost of $100,000,000 he would re- 
model the backward African country by building harbors, towns, 
roads and an American rubber empire. 

England scoffed but shortly thereafter lifted its rubber export 
restrictions, 





—From the files of Automotive News. 












‘War on Panic ...... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich 
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scrappage, 1,550,000; truck scrap- 
page, 500,000. 

The U. 8. Bureau of Public 
Roads estimated that the total 
number of privately-owned vehi- 
cles in operation as of the begin- 
ning of this year was: Cars, 36,- 
292,703; buses, 134,971; trucks, 
7,692,569. On the other hand, the 
estimate of R. L. Polk & Co., 
Detroit, of the number of vehi- 
cles in operation as of the be- 
ginning of 1950 was: Cars, 35,- 
407,444, and trucks, 7,583,663. 


* * * 


91 in ’22 

I am,trying to find out the great- 
est number of different makes of 
cars ever shown at the New York 
show. Can you tell me? — J. T. 
Stewart, Omaha, Neb. 

Epitor’s Note: Ninety-one dif- 
ferent makes of passenger cars 
were shown at the New York 
show in 1922. 


+ * + 


Dealer Car Wins 

I picked up a new Oldsmobile 
at Lansing last month. Have driven 
it to Dayton. Lost first place hav- 
ing tire trouble. 

I won first place, breaking a rec- 





Dealer Eanes’ Car 


ord for Nascar at Rochester, N. Y., 
July 9, 1950. Qualified the fastest 
car on the track, led the race 200 
laps. Had gained two rounds on 
the track ahead of the other cars 
with no pit stops. Curtis Turner, 
the driver, of Roanoke, Va.—JouNn 
EANES, owner, Eanes Motor Co., 
Christiansburg, Va. 
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YOUR LOCAL CHEVROLET DEALER 
IS READY TO SERVE YOU! 
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“Ready, willing and able’ is your Chevrolet 
dealer’s motto. It is a motto that means he 
is always standing by, ready to lend you a 
helping hand. Your Chevrolet dealer can 
make an important contribution to your 
business. He can make it possible for you to 
give faster, more efficient service . . . can help 
you give greater customer satisfaction. Make 
full use of your Chevrolet dealer’s balanced 
stocks of parts. Take full advantage of his 
experience with Chevrolet service problems. 
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Here is a story every independent serviceman 
should know! It is a story of genuine Chevrolet 
parts ... and the careful planning and the 
many hours and miles of testing that go into 
every one of them. Design after design is tried. 
Scores of alloys may be tested before the one 
combination is selected. Each part must meet 
Chevrolet's exacting requirements for efficiency 
and for long, trouble-free service. The design 
and manufacture of genuine Chevrolet parts is 
science in action. This is your assurance of long 
and satisfactory service and of a steady flow of 
repeat business from well satisfied customers. 


VROLET DEALER 
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Oldsmobile Zips 
Past 200,000 
Mark in Sales 


LANSING.—Retail sales of 8,938 
new cars in the first 10 days of 
July by Oldsmobile dealers in- 
creased total deliveries for the year 
to 204,939 vehicles, it was 
nounced by S. E. Skinner, general 
manager. 

This is the earliest date in its 


history that Oldsmobile has passed | 
in retail sales, | 


Skinner added. Last year it was| 


the 200,000 mark 
mid-September before 200,000 Olds- 


mobiles were sold and in only three | 


previous years have retail sales for 
12 months topped the 200,000 mark, 
he said. 

The opening 10 days in July were 
the best in the division’s history 
for that period. It was 28 percent 
greater than the first 10 days of 


July, 1949, However, it was lower | 


than many recent 10-day periods 
due to the July 4 holiday weekend. 

Oldsmobile retail deliveries of 
204,939 cars through July 10 were 
49 percent greater than the same 
period of 1949, when sales were 
137,698 new cars. 





Indiana Dealers 
Sue to Smash 
Time Sale Curb 


COLUMBUS, Ind.—Paul L. Holt, 
president of Holt Nash Co, here, 
has brought suit in Marion county 
superior court attacking a 1947 
state law which limits the amount 
dealers may receive for selling 






their time payment contracts on) 


new and used cars to finance com- 
panies. 

He said he filed the suit in be- 
half of himself and other Indiana 
automobile dealers similarly sit- 
uated. 

He reasons that if commercial 
finance agencies are willing to pay 
dealers more than 2 percent of 
the amount due on a new car when 
they take over the owner's install- 
ment contract, then the state has 
no constitutional right to forbid it. 

He points out that the maximum 
amount a car buyer can be charged 
for financing is limited by law and 
therefore any commission arrange- 
ment between a dealer and finance 
company does not affect the public. 

Under the disputed law, dealers 
may not collect from the financing 
agency more than 2 percent of the 
unpaid balance on new cars, more 


than 3 percent on cars less than | 


two years old and 5 percent on 
older used cars. 


Fields to Direct 
Cadillac Personnel 


DETROIT.—M. E. Fields, 34, has 
been named director of personnel 
and public relations for Cadillac, 
according to Don E. Ahrens, gen- 
eral manager. Fields succeeds J. M. 
Roche, who was recently appointed 
general sales manager. 

Fields joined Cadillac on the per- 
sonnel administration staff in 1943 
and since then has had adminis- 
trative responsibilities. 





IN PONTIAC'S HOME CiITY—Turning the 
first shovel of excavation dirt for the divi- 
sion's new distribution and service retail cen- 
ter at Mill and Mt. Clemens Sts. in Pontiac 
is Harry J. Klingler jr., branch manager and 
son of Pontiac's general manager. At left is 
Frank Green, the outiet's sales manager, and 
et righ is Pontiac Zone Manager Gerard 
Schulte. 





an- | 


| 

















Dealer Conventions 
9-10—Maine Automobile 
Assn., Belgrade Lakes, Me. 


Sept. 9-11—South Carolina Auto Dealers 
Assn., Ocean Forest hotel, Myrtle Beach, 
Ss. C. 


Sept. Dealers 


Sept. 10-12—Colorado Auto Dealers Assn 
Broadmoor hotel, Colorado Springs. 
Sept. 17-19—Kentucky Automobile Dealers 

Assn., Kentucky Lake, Ky. 
Sept. 18-19—Wisconsin Automotive Trade 
Assn., Schroeder hotel, Milwaukee. 
Sept. 28-26—North Dakota Auto Dealers 
Assn., Bismarce, N. D. 
Sept. 28-29—New Jersey Automotive Trade 
Assn., Hotel Traymore, Atlantic City. 
Oct. 8-10—Automobile Dealers Assn. of 


Alabama, Inc.,- Biloxi, Miss. 

Oct, 8-10—Texas Automotive Dealers Assn. 
Texas hotel, Fort Worth. 
Oct. 10—Connecticut Automotive Trades 
Assn., Hotel Bond, Hartford. 
Oct. 13-14 — Tri-State Convention (Del., 


Md., Pa.), Haddon Hall hotel, Atlantic 
City, N. J 

Oct. 15-17—Tennessee Automotive Assn. 
Memphis. 

Oct. 16-17—Georgia Automobile Dealers 
Assn., General Oglethorpe hotel, Sa 
vannah. 

Oct. 17-18—Federation of Automobile 
Dealer Assns. of Canada, Toronto, Ont 

Oct. 22-24—Florida Automobile Dealers 
Assn., Biltmore hotel, Palm Beach, Fla 

Oct. 23-24—Ohio Auto Dealers Assn. meet 
ing, Neil House, Columbus, O. 


Nov. 8-12 — National Used Car Dealers 
Assn. convention, Baker hotel, Dallas 
Tex. 


Nov. 13-15—Automotive Trade Assn. of 
Virginia, John Marshall hotel, Richmond 

Nov. 15-16—Oklahoma Automobile Dealer 
ers Assn., 17th annual meeting, Tulsa 
hotel, Tulsa. 

Dec. 1-2—Montana Auto Dealers Assn. 
Rainoow hotcl, Great Falls, Mont. 
Jan. 7-10, 1951 — National Auto Dealers 
Assn. convention and exhibition, Miami 


. * * 


Dealer Auto Shows 


Jan. 27-Feb. 3, 1951 — Milwaukee County 
Auto Dealers Assn., Milwaukee. 


Feb. 17-25— Chicago Automobile Trade 
Assn., International Amphitheater, Chi 
cago. 

Mar. 10-18, 1951 — Seattle Auto Dealers 


Car Rentals Defended 














Coming Events 





Assn., Seattle 
Wash. 

Mar. 17-25, 1951—Indianapolis Automobile 
Trade Assn. Cattle Exposition Bidg., 
State Fair Grounds. 


Field Artillery armory, 


Aftermarket Shows 


Dec. 4-8—Automotive Service Industries 
show, Navy Pier, Chicago. 

Mar. 21-24, 1951—Pacific Automotive show 
Civic Auditorium, Seattle, Wash. 

Apr. 26-29, 1951 — Southwest Automotive 
show, Oklahoma City 


Allied Industries 


Sept. 13-1S—National Petroleum Assn., Ho 
tel Traymore, Atlantic City, N. J. 

Oct. 2-6—American Trucking Assns., !7th 
annual convention, Waldorf-Astoria, New 
York. 

Oct. 23-27 — National Metal Exposition, 
Amphitheatre, Chicago. 

Nov. 13-l6—American Petroleum Institute 
30th annual meeting, Los Angeles. 
Jan. 22-24, 1951—Truck-Trailer Manufactur 
ers Assn. annual convention, Edgewater 

Gulf hotel, Edgewater, Miss 


General 


Aug. 7-19—First U. S. International Trade 
Fair, Chicago. 

Oct. 5-I5—Auto Show, Paris, France. 

Oct. 16-20—Nationa!l Safety Congress and 
National Safety Council exposition, Chi 


cago. 
Oct. 18-28—Auto Show, London, England 
Oct. 22-28 — National Automobile Dealer 
Week. 
May 30-Sept. 9, 1951—World Transporta 


tion Fair, Santa Anita Park, Arcadia 
Calif 
* * . 
Engineering 


Aug. 14-16 — Society of Automotive En 
— National West Coast meeting, 
iltmore hotel, Los Angeles. 

Oct. 16-18—Society of 
ineers transportation 
tatler, New York. 

Nov. 1-3—American Society of Body En 
gineers, Rackham Memoria! Blidg., De 
troit. 

Nov. 9-10 — Society of Automotive En 
gineers fuels and lubricant meeting 
Mayo hotel, Tulsa, Okla. 

Nov. 26-Dec. !—American 
Mechanical Engineers, Hotel 
New York. 


Automotive En- 
meeting, Hotel 


Society of 
Statler, 





National Group Denies Randolph’s Charges 
Of ‘Infiltration into Retailing’ 


ST. LOUIS.—William Randolph’s|cause of a definite 
denunciation of the car-rental busi- 
ness’ “insidious infiltration into re- 
tailing” (Automotive News, July 10, 
page 3), brought a reply last week 
from the National Car Rental Sys- 
tem, Inc. 


Mary Jane Sullivan, NCRS 
executive secretary, said that “it 
is extremely doubtful if car leas- 
ing to individuals will ever be- 
come the threat which Randolph 
envisions.” 

Speaking at the Automotive 
Trade Assn. Managers’ convention, 
Randolph, who is the New Mexico 
Automobile Dealers Assn.’s man- 
ager, warned that car-rental com- 
retail 


panies were cutting into 
business by leasing automobiles 
“for as little as $60 per month.” 


He also said that dealers who en- 
ter into agreements with rental 
companies receive very poor con-| 
tracts. 

Differentiating between car-rent- 
al and car-leasing companies, Miss 
Sullivan noted that the former “is 
an old, established business with 
a sound place in the economic 


scheme. Car-leasing is a separate | 


be- 


business which has developed 


Kahl Appointed 


Iowa Manager 


DES MOINES.—Alfred W. Kahl, 
Iowa state commissioner of public 
safety, last week was named man- 





ager of the Iowa Automobile Deal-| 


ers Assn., effective Sept. 1. 

Kahl will succeed George Means, 
of Des Moines, long-time manager 
of the association, who died May 
17. Kahl, 39, has been state safety 
commissioner since July 1, 1947. 

Through arrangement with the 


association, Kahl will continue his | 


work as secretary of the Iowa 
Safety Congress, a general state- 
wide organization promoting safe- 
ty work. Announcement of Kahl’s 
selection for Mean’s former posi- 
tion was accompanied by the ap- 
pointment of State Sen. Pearl W. 
McMurry, of Corydon, to the post 
of state commissioner of public 


safety. 


She defined a car-rental com- 
pany as one which engages pri- 
marily in short-term rentals to 
transients or car owners tem- 
porarily deprived of their auto- 
mobiles or in need of a second 
car. 


While she doubts that it will ever 
become a threat to retailers, Miss 
Sullivan said that “leasing to busi- 





demand for 
this specialized service.” 


‘Asked of Florida 
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Volkswagen Enters U. S. 


Western Germany Auto Firm Offers 4. Models, 
Ranging from $1,280 to $1,997 


NEW YORK.—Western Germany|export to America have conven- 
|last week officially entered the|tional left-hand drive. The car 
American automobile field with the|handles easily in traffic, turning 
introduction of its Volkswagen.|2"4 parking with agility, it is said. 
Twenty cars in four models were| Before the car went into produc- 
|demonstrated here in a private|tion it was test-driven over 2,000,- 


showing before going on exhibition Ce mallee OF ON types Of toad con- 


; ' : itions. Th igned b 
|to the American public at the First ggg ee z 


|U, S. International Trade Fair in|noted for his racing cars. 
Chicago, Aug. 7-20. . 7 

Four models of the Volkswa- 
gen are now available for sale 
and delivery in the U. S. At pres- 
ent they are also being sold in 
a number of European countries. 
The standard sedan is priced at 
$1,280; deluxe sedan, $1,480; sun- 
| Shine roof model, $1,550, and con- |car dealers testified in district 
| vertible, $1,997. court here last week in an attempt 
| The Volkswagen has a top speed|to halt automobile bootlegging. 
|of 62 miles per hour and a gaso-| The Texas Automotive Dealers 
line consumption of 34 miles per|Assn., in a suit to force county 
gallon. It uses a 25-horsepower rear |t@X collectors to require manufac- 
engine of the airplane type. Its turer's certificates _in connection 
box-type, flat four-cylinder engine|With the original titling of auto- 
jis air and oil cooled. mobiles previously unregistered, 

‘ . said discrimination exists between 

It has a compression ratio of 


: : the requirements made of fran- 
5.8 to 1, with a total fuel capacity |chised and non-franchised dealers 
of 8.8 imperial gallons. The gaso- 


line tank is located under the front |""  “eSsterms venicies. 


hood where the spare tire is also| At the conclusion of the testi- 
kept. It weighs 1,600 pounds. mony, the judge ordered the attor- 


‘ neys to file briefs. TADA has un- 
otmtanc Ag | - ca til Aug. 10 to file and defense at- 
b Wi Ge S part & Ss mayer o torneys until Aug. 25 to answer 

y se ‘pena to ace 4 €T/the association briefs. Following 
foliar a aout of this sion eco this a verdict on the request for a 
220 German concerns will exhibit ee as wee we 
: :|be given. 
at the International Trade Fair = 
and will occupy more than 16,000| Because of a law prohibiting 
square feet of space as the second | SUits against executive branches of 
largest foreign exhibitor. the state, the highway department 
Agent fer the Velkewegm ts was removed from TADA’s plea. 


American & Foreign Enterprises, Testimony showed that fran- 
Inc., 521 Fifth Ave. New York. chised dealers are required to pre- 
Hoffman Motor Car Co., 59th and |Sent 4 manufacturer's certificate 
Park Ave., New York, is the dis- |" Cars delivered from the factory 
tributor from the east coast to |Within the state and offered for 
the Mississippi river. jregistration in Texas. 

The Volkswagen factory is lo-|, However, on all other cars 
cated in the Baitish zone ae West bought outside the state both new 
Germany in Wolfsburg, near and used-car dealers need only an 
Frankfurt. Present production is importer's _certificate and an_in- 
350 cars per day, according to voice showing satisfactory proof of 
Heinz Nordhoff, former General |°W¢rship. 

Motors-Opel executive, who is now| Also introduced as evidence was 
head of the Volkswagenwerke.|a letter written by the highway 
Over a period of time he expects|department in 1943 _ instructing 
to produce 2,000 a day. county tax collectors to require a 

Volkswagens being produced for | ™#nufacturer’s certificate. 

a a A highway department spokes- 
man said that was the depart- 
ment’s interpretation of the law at 
that time, but since then the in- 
terpretation had been changed to 
permit use of importer’s certifi- 
cates and dealer invoices on cars 
bought outside the state. 





Tex. Court Hears 
Dealers Testify 
In Bootleg Suit 


CORPUS CHRISTI, Tex.—New- 





I nspection Law 


MIAMI, Fla.—The city of Miami 
having repealed an ordinance for 





ness and industry plays a part in 
the total transportation picture 
and there should be no objection 
to honest and fair practices in this 
field.” 

Admitting that some car-rental 
companies also engage in leasing, 
she said that NCRS members have 
worked in fine cooperation with 
retailers. 


“Agreements with dealers have 


| been entered into voluntarily and 


without any feeling, to our knowl- 


edge, that one party would bene- 


fit more than the other, or that 
the lessors were decreasing the 
dealer’s opportunity for profit,” 
she added. 

Miss Sullivan noted that drive- 
yourself operators buy cars on a 
fleet basis with only the regular 
|volume discount. 


What, A Car? 


Mile-Long List of Defects 


Piled on Buffalo Auto 


BUFFALO.—A local motorist has 
|been charged with driving a car 
“with defective brakes, no wind- 
|Shield wiper, no lights, no front 
}and rear bumpers, no rear fenders, 
no windows and both right doors 
and rear doors tied together.” 
| The court was also told that the 
defendant, Wade Chew, had a “hole 
in the front seat big enough for 
a person to fall through.” 

But Chew said front-seat pas- 
sengers were strapped in with a 
Safety belt. 

Despite the safety belt, 
Judge McKenna ordered the Chew 
car out to the police garage for a 


City 





garage inspections before even giv- | 
ing them a trial, the Miami Auto- | 
mobile 


Dealers Assn. has now 


aimed its sights at the next session 


of the 
drive for a_ statewide 
statute. City Commissioner Rob- | 
ert L. Floyd, who opposed the ga- | 


rage 


Florida legislature in a 


inspection 


inspection bill for the city 


has pledged his cooperation in the 
statewide movement. Floyd will be 


a 


member of the next legislature. 
Miami dealers were disappointed 


over the city commission’s repealer, 
particularly since George N. Shaw, 
city finance director, presented fig- 
ures to show that while receipts 


from 


inspections 


the cost to the city was $100,000. 





totaled $50,000, | 


| 











Biggest City in South 
Is Now Houston 

HOUSTON.—Preliminary cen- 
sus figures show that Houston, 
with a population of 593,600, is 
the largest city in the South. 
It replaces New Orleans, whose 
1950 population has been set at 
568,878, 

While the Houston metropoli- 
tan area count has not been re- 
leased, it has been estimated at 
700,000 compared to metropoli- 
tan New Orlean’s 682,658. 





TWO MILESTONES REACHED AT GOODYEAR—It was a great d t Ak July 14 f 
P. W. Litchfield, chairman of the board of Raedeeer tes t a > he a +d 
| his 50th anniversary with the company, and helped complete th 


Rubber Co. as he observed 
e@ 500,000,000th pneumatic tire 





checkup. 


to be produced by his organization. He is shown receiving his 50- i i 
| L. B. Williams (left), Goodyear director. td ania ee ae 


i 
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Studebaker dealers are cashing in on 
the biggest business-building slogan 
in all Studebaker history! 


wow ATO SEE 











INSTEAD 


in the lowest pric | a 


As high as 66% of all trade-ins 
on new Studebakers this year 


are competitive makes! 
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Final List Near Completion .. . 


Dealer Week Chiefs 
Named in 28 States 





WASHINGTON.—Selection of 28, 
state chairmen for National Auto- | 
mobile Dealer Week was announced | 
here by J. Eustace Wolfington, who | 
heads NADA’s national dealer- 
customer relations committee, the 
group charged with promoting the 
program. 

Last week’s announcement 
cluded the following: 


Alabama, John Thomas sr., Gads- 
den; Arizona, C. M. Berge, Phoenix: 
Arkansas, O. A. Cook, Little Rock; 
Southern California, Myron Albert- 
son, Culver City; Connecticut 
James R. Johnson, Hartford; Dela- 
ware, William D. Luke, Wilming- 


in- 





Non-Secret 
Business Firms to Get 


Some Atom Reports 


WASHINGTON.—American busi- 
ness firms will have easier access 
to non-secret atomic energy tech- 
nical reports under a new distribu- 
tion plan announced jointly by the 
Atomic Energy Commission and 
the U. S. Department of Commerce 

Under the plan the office of tech- 
nical services of the Department 
of Commerce will become the sales 
agency and reference source for 
non-secret AEC technical reports 
The office of technical services has 
been a clearing house on other 
types of non-secret federal tech- 
nical information since it was or- 
ganized in 1946. The plan extends 
this activity. 

Sole responsibility for prepara- 
tion and release of AEC reports 
will continue within the Atomic 
Energy Commission, which wil! 
handle distribution and exchange 
of publications with academic, sci- 
entific and official institutions. The 
AEC will also handle directly non- 
technical reports dealing with 
atomic energy. 

Both the atomic commission and 
the commerce department expect 
the new plan to extend the use by 
American business firms of the 
valuable technological results of 
atomic energy research. Thes« 
findings frequently relate to fields 
other than nuclear physics, an? 
have proved to be of interest to al’ 
types of manufacturers, small as 
well as large, say governmer* 
officials. 


Obituaries 








Fred J. Blanding 
SALEM, Va. Fred J, Blanding. who 
formerly operated a Ford and then a 
Chrvsler-Plymouth dealership in Lansing, 
Mich.. died at his home here July 16. Mr. 
Blanding pvlaved for the Cleveland Indians 
in his youth. 
* * 
Dewees F. Kirschner 
WEST PHILADELPHIA, Pa.—Dewees F 
Kirschner. former automobile dealer here 
died at his home at the age of 56 
* * * 


Ira D. Williams 
EL PASO. Tex.—Ira D. Williams, 73 
pioneer automobile dealer, died here July 


9. He had overated a dealership here from 
1916 to 1946, when ill health forced his 


retirement 
* . * 


Maurice J. Stack 
TROY, N. Y Maurice J, Stack, 75 
former general manager of National Auto 
Fibres, Inc., of Waterford, N. Y., died 
July 13. He had been general manager of 
the plant for approximately 30 years 


ton; Florida, 
Gainesville. 


Idaho, J. Ed Browning, Idaho 
Falls; Iowa, R. E. McCoy, Car- 
roll; Kentucky, C. E. Brents, 
Lebanon; Massachusetts, Samuel 
O. Chandler, Worcester; Missis- 
sippi, Robert Wise, Hazlehurst; 
Montana, Lansing MacIntyre, Bil- 
lings; Nebraska, H. P. Smith, 
Omaha; New Hampshire, 
Robertson, Keene. 


New Jersey, W. Chester Watson, 


Hackensack; New Mexico, William | 
Randolph, Albuquerque; New York, | 


A. H. Bartlett, Rochester; North 
Carolina, T. A. Williams, Greens- 


boro; Ohio, Lou Wilsch, Columbus; | 


| advertised the promotion in the local newspaper 


Oklahoma, S. J. Doyle, Wewoka: 
Pennsylvania, R. C. Jones, Doug- 
lassville. 

Rhode Island, Thomas A. Clarke. 
Pawtucket; South Carolina, Huie* 
Paul, Charleston; South Dakota. 
Leo Schirber, Mobridge; Tennessec 
James H. Dowling, Columbia; Utah 


Virginia, Sherman Dils jr., Parkers- 
burg. 


Wolfington said that most other | 


states are now in process of nam- 
ing their chairmen and that a com- 
plete list should be ready shortly 

“There is every evidence,” 
Wolfington said, “that 1950’s Na- 
tional Automobile Dealer Week 
will be one of the most far-reach- 

ing business -civic programs on 
record. 

Posters, display newspaper adver- 
tising, radio scripts, local publicity 
stories and other material to as- 
sist state and local groups in the 
promotion of the event are all in 
preparation, Wolfington said, and 
will be released to the field in the 
latter part of August. 

It is expected, Wolfington said, 
that NADA’s 2,700 area chairmen 
will assist statewide dealer week 
chairmen in the development of 
local programs for their areas. 





Willys Reports 
June Shipments 


At 17-Month High 


TOLEDO.—Factory shipments of 
Jeeps, trucks and cars by Willys- 
Overland during June were the 
highest in 17 months, it was an- 
nounced by W. E. Paris, manufac- 
turing vice-president. 


Since March, monthly factory 
shipments of all models have in- 
creased consistently, but June’s 
shipments reflected a gain of 62 
percent over the monthly average 
for the previous 12 months, he said. 


Paris ascribed June’s record 
shipments to public acceptance of 
the entire Willys-Overland line, in- 
clusive of two new engines, the 
F-head Hurricane 4 and the Light- 
ning 6, introduced in March, He 
said that Willys made substantial 
engine shipments to Kaiser-Frazer 
during May and June under terms 
of a contract between the two 
companies. 

Contrary to rumors, Paris said, 
Willys-Overland’s annual _ inven- 
tory to be taken the last of July 
will not curtail production. 





NOW HE CAN BLOW HIS OWN HORN—Some 40 years after he played a ‘dubious 
clarinet’ in the first Pontiac high school band, Pontiac Advertising Manager B. B. Kimball 


(right) was awarded a band insignia from Dale C. 


celebrated his 34th year with the firm, is a native of Pontiac. He joined the division after 
leaving West Point in 1916. He recently entertained the school's band and presented a 
scroll wid gifts for its services to the auto company. 


Harris, bandmaster. Kimball, who just 





Latham Davis jr.,| : 


Ellis | | 
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DESOTO DEALER DISPLAY IN BANK LOBBY—Through the cooperation of a local bank, | ‘ 
| Vincent Montone, Inc. (DeSoto-Plymouth), Hazelton, Pa., was able to place this display injin the previous quarter and $99,- 


| the bank lobby. Parts and accessories were on a mobile display and a projector showed 
| colored slides of the new DeSoto. Literature was handed out in the lobby. The dealer 


Packard Dealers Open 


Used-Car Sales Program 


W. T. Ralph, Salt Lake City; West | 








| gineering,” 


DETROIT.—A used-car merchan- 
dising program has been started | 
by Packard dealers. Designating 
top quality used cars with a “Blue 
Ribbon” marker, W. E. Osband, 
Packard national used-car man- 


SAE Meeting 
To Look into 


Coast Problems 


LOS ANGELES.—Problems pecu- 
liar to Pacific Coast engineers will 
be studied at the national West 
Coast meeting of the Society of 
Automotive Engineers planned for 
Aug. 14-16 at the Hotel Biltmore 
here. The parley will be held with 
the cooperation of SAE Southern 
California section. 

“This is one of several national 
meetings which SAE plans with an 
eye to geography as well as to en- 
explained John A. C. 
Warner, SAE general manager. 


“Geographical conditions vary 
widely in our country, imposing 
different demands engineeringwise 
upon design, development and oper- 





lation. Operating conditions along 


the Pacific Coast require remark- 
able versatility in engineering, and 
this meeting, while national in 
scope, will devote a_ substantial | 
amount of attention to the West 
Coast’s automotive engineering re- 
quirements,” he said. 

Tentatively the program an- 
nounced by Warner includes talks | 
on gas turbines by W. M. Brown, 
Kenworth Motor Truck Corp.; on 
diesels by C. Fayette Taylor, of 
Massachusetts Institute of Technol- 
ogy, C. R. Boll, Cummins Engine 
Co., and F. G. Shoemaker, Detroit 
Diesel Engine division. 


Buick Sales Near | 
300,000 Mark | 
After July 10 | 


FLINT.—Buick sold 10,838 cars 
during the first 10 days of July 
to bring total sales this year near 
the 300,000 mark, says Ivan L. 
Wiles, general manager. | 


Sales for the 10-day period were | 


up 40.7 percent over a similar pe- | 
riod a year ago, Wiles said. 

Buick sales to July 10, the latest | 
period for which figures were | 
available, totaled 293,806 cars, com- | 
pared to 202,292 up to that date| 
last year, an increase of 45.2 per- | 
cent. 


500,000th Radio 
Built for Ford 


BALTIMORE.—The Bendix Ra- 
dio division of the Bendix Aviation 
Corp. last week announced the pro- 
duction of the 500,000th auto radio 
for Ford Motor Co. 

Meanwhile, E. K. Foster, general 
manager, said the company had 
received new contracts for the 
manufacture of 1951 model radio 
receivers. Increased production 
schedules are planned starting in 
September, he said, 











ager, says the program is the first 
of its kind in company history. 

It will attempt to promote public 
confidence in the “Blue Ribbon” 
designation, applied only to first- 
grade cars carrying the dealer’s 
guarantee, says Osband. 

Another program theme will be 
use by the dealer of used-car 
mechanical and appearance recon- 
ditioning methods developed by 
Packard’s parts and service de- 
partment. 

“Our immediate objective among 
our dealers is a thorough under- 
standing of used-car management 
and merchandising principles, and 
the operation of used-car activities 
using these principles to best ad- 
vantage,” Osband said. 

Among the program aids, now 
under distribution, are booklets 
including one on “Used-Car Recon- 
ditioning — “Blue Ribbon” wind- 
shield stickers, and a pocket-sized 
used-car data book describing all 
Packard postwar models. 

Other dealer aids are pennants, 
signs, guarantee forms and a direct 
mail plan for used-car sales promo- 
tion, says Osband. 


Wilson Heads U P 


Zone for Hudson 


DETROIT.—Hudson has appoint- 
ed James A. Wilson zone manager 
of its Cleveland zone, it was an- 

nounced last week 

by N. K. VanDer- 

- zee, vice - presi- 

J 4 dent. The Cleve- 

4 - land zone distrib- 

. utes Hudson cars, 

parts and acces- 
sories in the 
Cleveland sales 
territory in Ohio. 

Wilson had been 
north central di- 
visional merchan- 
dising manager 






James A. Wilson 
for the Detroit zone for the past 


year. Before joining Hudson he 
spent seven years with Chevrolet 
in sales positions in Houston and 
El Paso, Tex., and was also in the 
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Nash-Kelvinator 
Quarter Profits 
Reach $10 Million 


DETROIT.—Sustained high oper- 
ations by both the Nash Motors 
division and Kelvinator division en- 
abled Nash-Kelvinator Corp. to set 
new records for sales and earnings 
in the quarter and in the nine 
months ended June 30, 1950, George 
W. Mason, president, reported last 
week. 

Net earnings for the June quar- 
ter amounted to $10,052,117, or $2.31 
per share, an increase of 39 percent 
over the $7,214,398, or $1.66 per 
share, earned in the _ preceding 
three months. Net earnings in the 
like period last year were $7,254,248. 
or $1.67 per share. Sales for the 
June quarter this year were $132,- 
829,364, compared with $112,513.857 


717,073 last year. 
Introduction of the first model 


~| of the Rambler series of Nash cars 


in the lowest price field, because 
of limited initial production, ac- 
counted for only a small part of the 


| increased volume in the past quar- 


ter, according to Mason. 

Net earnings for the nine months 
ended June 30, 1950, were $21,482,- 
366, or $4.94 per share, against 
$20,250,063, or $4.66 per share, in 
the corresponding 1949 period. Nine 
months’ sales this year were $320.- 
752,854, compared with $280,238.699. 

Mason pointed out that the high 
level of operations in the June 
quarter resulted in a 7.6 percent 
margin of earnings on sales, com- 
pared with 6.4 percent in the pre- 
ceding quarter and 5.5 percent in 
the December, 1949, quarter, when 
the steel strike caused severe cur- 
tailment of production. 


Time Marches On 


Dealer Simmons Honors 


21-Year-Old Equity 


VALLEJO, Calif—Time worked 
mighty changes in the last 21 years, 
but there are some things it left 
intact. 

C. C. Simmons, a Nash dealer 
here, tells it this way: 

The other day a letter was for- 
warded to him by Nash Motors. 
It was from Alfred P. Hamm, Ash- 
tabula, O.. who told of a _ trans- 
action in the early part of 1929. 

At that time he traded a 1928 
Chrysler coach in on a Nash Ad- 





vance at a Nash dealership in 
Vallejo. 
“I believe,” Hamm wrote, “the 


owner or operator was ‘Simmons.’ ” 

Hamm was in the U. S. Navy at 
the time and planned to take de- 
livery on the east coast. Somehow 
the deal fell through, and Hamm 
never used his equity. Could he 
use it now on a new Nash in Ash- 
tabula? he asked. 

Simmons replied: “. . . it is in- 
deed a pleasure to inform you that 
your credit will be available any 


time you wish. on a new Nash, 
purchased from an authorized Nash 
dealer anywhere in the United 
States .. .” 

loplin Dealers Elect 
Reno as President 

JOPLIN, Mo.—George Reno 


(Nash) has been elected president 
of the Joplin Automobile Dealers 
Assn, 

The immediate past-president is 
Ed Michalls. 


|-H OFFERS NEW DIESEL LINE — New International diesel-powered LD-305 Roadline: 
tractor, one of line of heavy-duty trucks now being introduced by International Harvester 
Trucks of the LD-300 line are designed to carry more payload while remaining within lega 


limitations, 
operation. 


and are offered in four- and six-wheel models for highway and off-highway 
Gross construction weights range up to 76,000 pounds. 
| standard and five optional diese! engines ranging from 165 to 300 horsepower. 


The new line offers one 
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Panic Buying Hits 
Auto Accessory 


Market in Canada 


OTTAWA.—Motorists are trying 
to hoard tires and other auto ac-| 
cessories because they fear that, 
defense preparations may bring) 
shortages in these supplies, local 
dealers say, adding that within the 
past few days demand for such 
supplies has been far beyond nor- 
mal needs of Canadian motorists. 

Apparently, dealers say, many of 
these present orders are not needed 
immediately by the buyers since 
they are willing to pay in advance 
and accept delivery much later. 

What dealers fear most at the 
moment is that, if this panic buy- 
ing increases in scope, shortages 
and soaring prices are a certainty 
so that the government may intro- 
duce controls or rationing. 

“It’s going to bring controls or 
rations, I’m sure,” confided a deal- 
er who believed that some motor- 
ists were “hoarding” supplies al- 
ready. 

Other dealers were not so posi- 
tive in their assertion but they, too, 
believed that some Canadian mo- 
torists were already buying more 


In an 863-mile race from Paris 
to Madrid so many drivers and pe- 
destrians were killed that the race 
was called off at Bordeaux—less 
than half the distance of the race. 





than they had immediate need for, 
with “hoarding” being claimed in 
some cases as out-and-out cause 
of the war jitters. This “buying 
spree” will boost prices in itself 
was the opinion of most dealers. 








Epitor’s Note: The danger to 

a dealer of letting the present 
panic market go to his head is 
interestingly illustrated in the 
following column by B. M. Atkin- 
| son in the Louisville Times: 


| JOE puts down the paper with 
the big Korean headlines, goes 
jout, gets in his car and heads for 
Ed Hoolihan’s Tire Center. The 
tires on Joe’s car are only two 
|months old but . . . well, a man 
never knows when another set 
|might come in handy. 


patriotic, understand. No, he’s just 
|going to drive in and ask Hoolihan 


of tires. That’s all. 
take care of the rest. 


For the last five years, every 
time he’s gone near the place 
Hoolihan has spent hours telling 
him how he needed another set 
and how he was risking his life 
riding around like he was. 

For once he’s going to enjoy 
having Hoolihan give him the busi- 
ness. He drives into the place, 
parks and ducks. Hoolihan usu- 








The tag 
that tells and sells the durability 





for the upholstery of fine cars 

This tag... attached to a fine car upholstered in Genuine Leather . 
assures the customer that he is getting Genuine Leather in its 
upholstery. It tells him how Genuine Leather enhances the pleasure 
and comfort of his car... how it improves its appearance and 
lengthens its life. It gives him the simple, easy directions for keeping 
Genuine Leather in condition. 

A leading manufacturer of automobiles has adopted this tag 
attaches it to all his convertibles upholstered in Genuine Leather 
as a matter of pride in the quality of his production . is a souree 
of information to his sales organization... as a telling and selling 


point with customers for his cars 


THE UPHOLSTERY LEATHER GROUP 
TANNERS’'’ COUNCIL OF AMERICA 


100 GOLD 


American Leather Manufacturing 


Blanct urd Bro. & Lane, Newark, N. J. 


The Lackawanna Leather Company, 


STREET, NEW 


TORR 7, Ba ke 


A 


Company, Newark, N. J 
Delaware Tanning, Inc., New 


Hackettstown, N. J. 


and 
distinction 
of Genuine 


Leather 
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He’s not being greedy or un-| 


if he thinks he needs another set | 
Hoolihan will | 


ally lights on him the second he 
He looks in 
| the office and there’s Hoolihan with 
his feet propped up on his desk 
reading a newspaper 
|Korean headlines. 


| 
| 
j 
| 
| 





RB NU ‘ 


| lands. 


Panicky Joe Goes Out Hunting for Tires 


Not this time. 


* * * 


OE stares at him and then hol- 

lers out: “Hey, Hooley! It’s me. 
Old Joe!” 
Hoolihan slowly gets to his feet 





Midget Cars Challenge 


Parking-Meter Law 


SANTA MONICA, Calif.—Of- 
ficer Clark had a problem on 
his hands—two of those midget 
automobiles occupied one park- 
ing-meter space. Because he 
finally decided to issue two tick- 
ets, the city has a test case con- 
fronting it. 

Both owners protested. Said 
one, “We had economy in mind 
when we bought such little 
cars.” Said the other, “If we are 
small enough to get into one 
space, why should we be forced 
to pay for two?” 
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ADVERTISING 


CREATES DEMAND FOR GENUINE LEATHER 


ur advertising to Consumers creates a demand for leather 


. gives significance to the tag that says “upholstered 


in genuine leather”. . . 


makes the tie-in with this adver- 


tising, through the use of the tag, of advantage to all who 


make and sell fine cars upholstered in genuine leather. 


The Ashtabula Hide & Leather Company, Ashtabula, Ohio 


York, N. Y. 


Eagle-Ottawa Leather Company, Grand Haven, Michigan 


. Radel Leather Manufacturing Company, Newark, N, J. 


with big 





and strolls out. “Whaddaya want?” 
jhe leers. 

Joe blinks at him. “Well, uh, 
nothing special. Just thought you 
might like to look over my tires.” 
| Hoolihan yawns, “Nice looking 
tires. Ought to last you a long 
| time.” 
| Joe quivers. “Your name’s Hoo- 
lihan, ain’t it? What about that 
right front one. Don’t it look a 
little worn to you?” | 

* 


“SNTAW,” Hoolihan sneers, “it’s all 

1’ right. Still got plenty of miles 
mit.” 
| Joe swallows hard. “Well, 
|Hooley, the left rear one’s got a 
| bad cut in it. I been worried about 
a rey 

“Aw, that little old nick. Won't 
hurt a thing. Forget it.” 

“You sure your name is Hooli- 
han,” Joe whimpers. “Look, I got 
a wife and four kids. They are 
more precious to me than life itself. 
It’d kill me if anything happened 
to ’em. These tire advertisements 
I see about people having blowouts 
and running over cliffs and smash- 
ing into trucks terrify me. Check 





__|these tires good for me, won’t you, 


Hooley?” 

“I don’t have to check ‘'em,” 
Hoolihan says. “Those tires are in 
great shape, Joe. I can see it from 
here.” 

* * * 

“Was that’s fine,” Joe whim- 
| Pers again. “But, Hooley, you 
know what a fool I am about new 
things. Always like to have the 
latest models. You got some new 
model tires in here last week, didn’t 
you? Slash proof, gash _ proof, 
gnash proof, crash proof, etc. Could 
you let me look at ’em? I could 
keep these old ones here for senti- 
ment’s sake, you know.” 

“Naw,” Hoolihan leers, “save 
| your money. You don’t want .. .” 
| Just then one of his salesmen 

hollers out from the office. “Hey, 
| Hooley, the radio says we just 
| took two towns in Korea. Things 
| are looking better.” 

Hoolihan turns green. He throws 
jhis arms around Joe. “Joe, old pal. 
|Good old Joe. You're so right about 
|those threadbare things you got. 

“Protect your loved ones, boy 
'You don’t want to see their bodies 
|scattered all over the mountain 
|side, do you? Come on in here and 
|let me show you these new tires. 
|Cheap at half the price.” 

Joe fights him off. “The hell with 
jyou!” he growls. “Besides, the Ma- 
|rines will be there in a week.” 


Cons and Robbers 


Phony Dice Clip Dealers 


At D. C. Outing 


NORBECK, Ma. Gamblers 
|slipped a set of “loaded” dice into 
the Washington Automotive Trade 
Assn’s. annual summer outing here 
July 13 and got away with $5,000. 

Approximately 50 of the more 
than 400 dealers at the celebration 
jin the Manor country club were 
playing cards and craps when one 
of them spotted the “loaded” dice 

A posse of dealers immediately 
|gave chase to six strangers taking 
part in the games. They caught 
three of them before the police ar- 
jrived. After an hour’s search two 
more of the gamblers were found 
in a clump of bushes near the 
clubhouse. But the sixth man, with 


$5,000 in winnings, could not be 
found. 
The five alleged professional 


gamblers were charged with dis- 
orderly conduct and released after 
posting $7.50 collateral each. The 
blushing dealers refused to press 
charges, police said. 


ADVERTISEMENT 














Why don’t — 
Your Owners 
Buy Wheel 


Alignment? 
(See Page 43) 
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jo PORCELAINIZE can pains 


_..A PICTURE ONLY VLiLP 
(AND A PICTURE ONLY NEW CAR DEALERS CAN PROVIDE ) 











PYRAMID OF PROFITS 


Millions of readers of national magazines will 
soon see this illustration of ‘Leisure, Pride 
and Pleasure.'’ Only PORCELAINIZE can give 
car owners month after month of carefree 
freedom from the hard work or frequent 


cost of waxing and polishing. 


PORCELAINIZE stands alone as the only 
company using dominant national advertis- 
ing to send customers to New Car Dealers 


for appearance service. 


Dealers. 


A NATIONALLY ADVERTISED EXCLUSIVE NEW CAR DEALER 


PORCELAINIZE stands alone as the only 
firm offering this combination of product, 
program and policy all aimed at benefitting 
the New Car Dealer. 


PORCELAINIZE puts New Car Dealers 
in the profit picture in a BIG way. Customer 
satisfaction builds and maintains it as the 
third largest year-round source of revenue, 


increasing potential service income at least 
10%, with 50% or better profits-per-job. 


The PORCELAINIZE program is a complete package. (1) The finest 
=~ materials. (2) Complete, specially designed equipment. (3) Dominant 


national advertising (4) directing customers exclusively to New Car 
(5) National field force for counsel and operator training. 


(6) Complete dealer-designed merchandising and selling helps. 


FREEMAN & FREEMAN, Inc. 


600 Grant Street 


Denver 3, Colorado 
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Auto Executives Split 
On Quality Control 


(The opinions expressed herein are those of Columnist Allen and are not 
necessarily those of Automotive News.) 


By A. H. Allen 


( UALITY CONTROL in its 1950 concept is a relatively 

new industrial technique and it is spreading through | 
the automotive industry, rapidly here and more slowly there. 
Alte has many ramifications, some of them highly technical 


L-M SALESMAN WINS $1.000—The. grand prize in a sales, contest sponeared by dovters | ‘such as the advanced types of statistical quality” control, | 
f the Cincinnati Lincoln-Mercury district is presented to Paul Pennell (third from le . 
of aaledicreer, iae,. Morristown, Tena. Seber in “the phote, left to right. ore William | and some of them nothing® 


P. Fost f Parkway Lincoln-Mercury Sales, Inc., Cincinnati; P. D. Warren, district man- 

ager; “Pennell, and Ralph Doyal, owner of Morristown Lincoln-Mercury, Inc. oe | More than concerted efforts 

— ito “sell” the workingman on 
| his job and the advantages of do- 








| 


men on the ma- 
chines. 
Other execu- 


. . . ° | device is a paper-layer-wound coil, tives take the re- 
Short Stroke Solenoid i. oe . wound coll |ing careful, efficient work. i. aoe, Sak 
Announced by GE ‘tween turns to a minimum and| Automotive managements do not ing that quality 


control should 


SCHENECTADY, N. Y. -A new | reduces the possibility of failure |all have the same views on qual- , 
start in perhaps 


short-stroke solenoid, reported to|due to reduced voltage between ity control and the best ways to 
have a life of 5,000,000 to 10,000,000 |layers of turns, say company engi-|achieve it. One group holds to the 





operations, has been announced by | neers. belief that an overall quality con- ment of a manu- 
General Electric’s contro] divisions. trol program should start with top facturing or as- | 
It features a cast-permafil coil! AUTOMOTIVE NEWSs, the Newspaper of |management and gradually be fed sembly plant, be) 
assembly. the Industry, read by everyone who counts | qqwn through the ranks to superin- refined there and | 
|}in America’s No. 1 Industry . an esti- A. H. Allen he introd a 

The basic component of the new | mated more than 100,000 readers weekly! tendents, foremen and finally the - A. then introduce 





get your full share of profits—not just a part— 


OFFERS A 


= COMPLETE LINE 
OF SHOCK 
ABSORBERS 


Only Delco Offers the Right Type of Shock Absorber 
for Every Car! Delco—and only Delco—makes a com- 
plete line of shock absorbers. Single-acting, double- 
acting, knee-action or direct acting . . . Delco makes 
them all! Whatever type of shock absorber your cus- 
tomers need, you have it with the Delco line. 


Iles: 


ee REED AP Si, 


Only Delco Can Supply This Huge, Continuous Market! 
Over 65,000,000 Delco units are in use today. That 
assures you of a large presold market for replacement 
and repair. Then, too, every car owner is a potential 
customer because Delco—and only Delco—builds shock 
absorbers to fit every make of car! 


Only Delco Offers Such a Sales Opportunity! Delco’s 
one line, one quality, one price ... give you a greater- 
than-ever sales opportunity. Make Delcothe choice for 
your customers. Make Delco your key to greater 
—..., volume of shock absorber business. 


| SoA ae 





ese 
SHOCK ABSORBERS 


LET THIS DELCO MERCHANDISER 
BOOST YOUR SALES 


This sturdy, durable, all-steel mer- 








chandiser is designed to catch the eye La 

of your customers . . . to give sales Perce 

volume a lift. Put this display to work DELCO SHOCK ABSORBERS— 
. let it promote new sales of shock A UNITED MOTORS LINE 


absorbers for you. Your local United 


Motors distributor can supply you. Available Bverywhore Through 


UNITED MOTORS DISTRIBUTORS 


DELCO Ayaraulic Shock Absorbers 








a single depart-| 


|to other departments as the pre- 
\ferred methods are worked out. 


There are plant managers who 
want no part of quality control 
| systems, being convinced they 
are so much needless expense 
and inconvenience, It is difficult 
to make any headway in the shop 
if that attitude is encountered 

“up front.” 

Ford in recent years has gone 
in for quality control in a big way 
and according to all reports has 
made the effort pay handsomely. 
Booklets, posters, plant papers, 
pamphlets, regular meetings, charts 
posted on various machine units, 
even slogans printed on pay checks 
are all phases of the movement 
which of course has the ultimate 
goal of reducing rejects and scrap 
parts, thereby cutting manufactur- 
ing costs. 

Probably the initial costs of 
launching such an effort are high 
|in relation to what is accomplished, 
|but if it pays off in the long range 
lthen the investment will have 
proved sound. 

* * * 





Chrysler Expansion 


AJOR addition to Chrysler 

Corp.’s Nine Mile press plant 
on the outskirts of Detroit will 
|practically double the floor space 
| of this manufacturing facility. 
|Original plant, erected since the 
|war, comprises 415,000 square feet 
of space and is one of the finest 
| press shops anywhere. 

Building design provides ex- 
ceptional flexibility for the heavy 
press equipment, and the working 
area is light, roomy and well ven- 
tilated. Now a 320-by-1260-foot 
addition is in the works, parallel- 
ing the present structure, 

About 2,000 tons of structural 
steel will be required, according to 
company spokesmen. Date of com- 
pletion and the nature of opera- 
|tions to be centered there have 
po been disclosed. 

* + . 


_Reuther’s Recipes 

ALTER REUTHER’S latest 

“plan,” calling for the U. S. 
to sprinkle $13 billion annually 
over the world for the next 100 
years, brings recollections of some 
of his earlier plans, notably his 
wartime recipe for building 500 
|airplanes a day in automobile 
| plants. 

He doubtless evolved the dollar- 
shower idea in all sincerity, but 
the only trouble with being a rich 
uncle to everybody is that those 
|receiving the largesse hold no par- 
iticular love for the _ benefactor. 
They always think he should be 
doling out more, or that someone 
is getting more than his share. 

Like the winners of radio give- 
away shows, the recipients soon 
find out that money is no solution 
to their troubles and often brings 
more headaches than it is worth. 
World peace calls for something 
more than free access to the U. S 
treasury. 

* * * 


Clark Publication 


Shows Fork-Lift Uses 

BATTLE CREEK, Mich. — The 
“How to Handle It” issue of Ma- 
terial Handling News, external 
house organ published by the In- 
|dustrial Truck division of Clark 
Equipment Co., Battle Creek, is off 
the presses and ready for distribu- 
|tion. 

Applications of Clark fork-lift 
trucks and attachments are pic- 


tured throughout the new issue. 
} + * + 





Al-Fin Gear Combines 


| Aluminum, Steel Hub 


HAGERSTOWN, Md.—A gear 
made of aluminum, with a 
bonded-in steel hub, has been 
developed by the Al-Fin division, 
Farmingdale, L. I., of Fairchild 
Engine and Airplane Corp., ac- 
cording to M. V. Little, acting 
general manager of the division. 

Released after two years of 
research and testing, the gears, 
which are hobbed and shaved, 
are said to be as quiet in opera- 
tion as the composition type. 
Made of aluminum alloy, bonded 
| to steel with a molecular pro- 
| cess, the gears are claimed to 
have a tensile strength of about 
15,000 pounds per square inch. 
With steel hubs there is no 
danger of the aluminum gear 
conforming to the shaft, the 
company says. 
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t 
lam a singer from Sam T, Jack’s| « am = «= = = 


in Chicago. This is the boss’ son 
going up to look over some mining 
property. I am the star singer of 
the big burlesque show. It was a 
lbit quiet down at the hotel so if 
you want to spread the word among 
|the boarding houses I'll provide 
jentertainment until midnight. 

| “You pay me five dollars because 
| Equity won't allow me to sing for 
|nothing, and furnish the beer, and 
|we will have a pleasant evening.” 


ee en eect amen 
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\the “big shot” in Winnipeg who 


lived in the big house, owned the 
big bank, put on the big social 
stuff. Muma drove up in the big 
Winton, eased into the bank and 
opened his selling talk. 

“Mr. Blah-Blah,” he began, “you 
are a big man, the biggest man 
in this town ... you have a fine 
big house, big family. The Win- 
ton is a big car... a great big 
car, just the thing for a big man 
like you.” 


The place was jammed in half} 
an hour. Then “Wa-A-A-A-Y | 
AH 


“Young man,” said the big shot, 
“IT don’t want a big car. I am de- 









| Ora VEEL Fam YO * termined to practice economy. I 
|An amusing anecdote from Bill. . . os ner — oS ee 
\“DOWN THE MISS-ISS-IPPI,” ...| gees ' 

“Who _ READY FOR THE BOUNDING MAIN—Members and guests of the Chicago Metropolitan| “You're right,” said Muma. 


|\“STEAMBOAT BILL” . 


was that lady I saw you on the Ford Dealers Assn. advertising committee, who meet once each year at the summer cottage 


“You're right. Economy, that’s the 
of Ed Carlson, of Carlson-Loutit, Inc., Chicago, for a day's outing on Pistakee bay, are & y - 


thing. If they built the Winton any 


Here is another 


Epitor’s Norte: 


in a series of articles written es- |street with the other day? That) shown before boarding a boat for a trip through Chain O'Lakes. Left to right, seated, are: | ©" aa ‘ 

pecially for Automotive News by |was no lady ... that was my| 5 L. Lan eter, Liecola, i; Gort Eby, wenecue, Ind.; wee Uislager, Raise Hirschberg, bigger I wouldn’t like it myself. 
Pl ; $f. _I_P. ” 6 | Carlson, Carl Japp an . R. Parnell, all o icago, and Frank Ewing, Sterling, Ill. all| That’s what makes it such a great 
Ned Jordan, famed in the auto wife. Y-I-P-PEE. OH... YUR) members of the committee. Standing are: C. Gayle Warnock, public relations manager, : . t Bg 


industry for the car he built THE FELLOW WITH THE OPEN | and C. H. Arnold, assistant regional manager, Chicago; Harold Heller, assistant district | C4T- IT ISN'T TOO DAMN BIG.” 


(1916-1931) and the words he |UMBRELLA” ... “Ever hear the ces mene ~ Chlesge; Se peed nace Rovenpas, Msi Zs B. yo gag eo’ 
" ; : ‘ , sp? | secretary, icago etropolitan For ealers Assn.; Fre ollins, Streator, Iil.; ~ FI : . 
wrote about it. one about the farmer Ss daughter? O'Donohue, Chicago district sales manager, and George Richardson, Vic Dreiske and Manning Moves 
Well . . . she wasn’t his daughter) Charles Potter, of J. Walter Thompson, Ford's ad agency, all of whom were quests. O. R. Manning Motor Co. (Kai- 





‘UNNY how we remember all of | all. She yas anoth *s | - — . 
} > an . jo ¢ was another 84YS!ME IF ALL THOSE ENDEAR- one of the Rambler top salesmen.| ser-Frazer), Jefferson City, Mo., 





the amusin sharacters who/| daughter.” : 
added so much seasoning to the| on ne on... . eeete atte we |" YOUNG CHARMS.” He had been with the Winton| as moved into a new service 
great saga of the automobile in- | core. We got a dealer in Ishpem-| M y ‘before he joined Jeffery and used| building and — at 504 W. 
dustry many of whom are/ing and before we left a couple of | “ountie to entertain me with stories of the| McCarty St. Owned by O. R. 
forgotten today. My private days later, he and Bill were har- ORDON MUMA, a late member !Mounties, as well as his Winton| Manning, the firm has been in 


TV 
portrays them all in kaleidoscopic | monizing on “BE-E-E-E-LIEVE 
procession, delightfully reminiscent | ——--_-_— Bee i 
of happy days. 

“Big Bill” Shattuck ... weight | 
about 250... strong as a water | 
buffalo ... was manager of the 
Rambler branch in Milwaukee 
when he got into a minor argu- 
ment with a flock of waiters over 
at the Schlitz Palm Garden and 
tossed them out one by one to | 
the Grand Avenue pavement, 

As branch manager, I went up to | 
close the branch, dispose of the in- 
ventory, including a large stock of | 
accessories, and organize a dealer- | 
ship. 

The only fellow who knew any- 
thing about the accessories (which 
I didn’t) was taking a hangover 
nap in the back seat of a car when 
I got there. But he did know the 
inventory and the prices. 

I sent him across the street to 
rent a vacant store where we could 
display the stock. Then I got a 
bright idea which might even cause | 
raised eyebrows in the Better Busi- 
ness Bureau ... or would it? 

I called in the business manager | 
of the Milwaukee Sentinel and} 
showed him copy for an advertise- 
ment I was going to run. Then I 
told him he had better show it to 
the “big hardware people” who| 
handled accessories as We would 
not want to do anything which| 
would affect their business. 

That afternoon the entire inven- 
tory was sold at 50 percent off the | 


NON -BREAKABLE 
“list” to the other dealers ... and| 
if you neue suathien about the | ALL-METAL 
discounts on accessories in those | CHANGEABLE 
ADVERTISING.. 


days, nobody | got stuck. 
own Lot! 


Illuminated from the front by spotlights, 
trough-reflectors, goosenecks, etc. 








of the Canadian Mounties, was 


Pai SLT 
°7 CHANGEABLE LETTER DISPLAY 


4-LINE, 5'-2" HIGH, 20' LONG 
... LISTS AT ONLY 130" 


experiences. His favorite was about 


business here 14 years. 





tT BUY Topay 
FORD TUDOR $999 
CHEV - AERO - $895 

LY-SED-$75 DOWN 


Rambler Town 

T= Reeke-Osmond Co, was or- 
ganized and Milwaukee became 

a strong Rambler town. 

Reeke and Osmond had a sales- 
man named Bill Schultz who trav- 
eled the territory. I covered all | 
the dealers in Wisconsin with him. 
There were only a few miles of 
good roads in the whole state then. | 


Bill had a deep bass voice which | ¢ 
he loved to exercise. One night,, ANOTHER ADVANCED PRODUCT OF THE WORLD The letters are supported on stainless steel letter bars, therefore 


after a tough day on the revamped! ORIGINATORS OF THE CAST ALUMINUM CHANGE- do not ride directly on the baked or porcelain enamel. This method 
logging trails of the Northern Pe- | eliminates chipping and rusting of the porcelain enamel. 


oe eS ee ABLE SIGN LETTER AND MANUFACTURERS OF 
After dinner in the bleak din- | TODAY'S LINE OF LARGEST CAST ALUMINUM Rust-resistant galvannealed steel is used for the baked enamel 
display, assuring long life. 


ing room of the hotel, Bill said, | CHANGEABLE LETTERS .. ADLER “THIRD DIMENSION" 
“Hey, whadda yuh say we go | LETTERS IN MANY SIZES FROM 4" TO 37". ALSO Famous Adler reinforced structural strength and rugged durability 
assure trouble-free service. 


Saar — Pastner 4 rn Ba — ADLER PLASTIC “THIRD DIMENSION" LETTERS. 

5 n ev Ville | 

at this ‘beer and salty pop-corn’ | ° Available in 14" and 7" high sections to build up displays of any 
height, for any number of lines of letters—and in 10° and 5‘ long 

sections for displays of any length. 


joint down the street.” I agreed. | 

Bill walked into the little coop | 
Colorful metal border furnished with "SECTIONAD" — easily 
removed for adding extra sections to height or length of display. 


where the manager was taking the | 
money and said, “Good evening. I 
® Guarantee: For every Adler Cast Aluminum letter you break, we 
give you a new one free. 
«+. and Many Other Important Advantages. 


MAIL COUPON FOR DESCRIPTIVE FOLDER 


Adler Silhouette Letter Co. 
3021k West 36th Street, Chicago 32, Ill. 


Showing how attractive your own used car lot can look. Note the many sizes of letters 
used interchangeably on ''SECTIONAD" to provide standout display. 


ADLER 


*SECTIONAD © 


CHANGEABLE LETTER DISPLAY 


(Patent Pending) 


New Distributing Plan 
Announced by Whiting 

HARVEY, Ill.—A new distribut- 
ing policy for the Merchandise | 
Sales division, Whiting Corp., has 
been announced by President Ste-| 
vens H. Hammond, who said that 
12 sales territories have been or- 
ganized and manned. 


Whiting is appointing materials DISTRIBUTED THROUGH 


SIGN COMPANIES EVERYWHERE 


and Approved hy Jrdeérwriters Lab 





1 

' 

' 

handlin equipment _ distributors : 
from a phi of eatablished | Please send your new free folder describing your new 'SECTIONAD” ; 
firms among industrial distribut- Changeable Letter Display and Adler ‘Third Dimension" Letters. \ 
ors, hardware wholesalers and auto ADLER ROU a ts aia CO. Firm 
equipment jobbers, Hammond said. i htess 1 
He also reported that Waldie and 3021k. West 36th St., Chicago 32 1451k Broadway, New York 18 Individua ' 
Briggs, Inc., Chicago, had been CHICAGO - NEW YORK - TORONTO, CANADA - LONDON, ENGLAND Street ; 
ap}ointed to direct the division’s Also Other Adler Products ‘.overed by Many Patents Granted and Pending “ i 
City State i 
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advertising and sales promotion. 
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14 ; nee oss 


revenues are needed. But Taft 


AUTOMOTIVE WASHINGTON agreed with George that in “tem- 


porarily” laying aside the pending 





tax bill the door is “not closed on 


Higher Taxes Held ‘the possibility of me iit 


George said as 
concluded its public hearings that 


= i. - L 
> Ww all the b'll “dead.” 
Unlikely This Year tie at ‘7a ae be au ‘ 


ents up later, if conditions change, or 9 
By William Ullman \if Congress should return after a|/@ 
Washington Correspondent | recess, 


T THE WEEKEND, Sen. George, chairman of the Senate; Laying aside of the tax bill “at | a 


- ; i j ini | least temporarily” paved the way, 
Finance committee, was still of the opinion that new Gamihe @aik, faethe auaieneen. bo 


taxes are not yet necessary to meet the needs of the Korean! pegin work on the differences be- | = 
tween the two houses on social 





situation. 7 ; ’ we 
“I do not anticipate that there will be any increase in| security legislation. ts this meePFALO DEALERS HONOR STUDENT—Sperry W. Miner, president of the Buffalo Auto- 
. : s a | He indicated that he expects iS | mobile Dealers Assn., presents a watch to the top honor student of Burgard Vocational 
taxes immediately even if the ¢ P in 00 a ; ge J . »| high school’s auto mechanic class following commencement exerci at the Buffalo school 
around here. legislation to be enacted before Lett to right are: David B. Godfrey, winning student: Martin H. Doebert, auto “class instruc. 


situation in Korea does not 


improve,” he said. 

George added that even if in- | 
creased revenues should be re- | 
quired to meet the crisis, “next | 
January will be time enough to| 
consider it.” Sen. Lucas, Senate | 
majority leader, also a member Of | 
the finance committee, said George 
is “probably right.” 

“Next year might be sufficient,” | 


publican Policy|/pbenefits and wider social security 


any opinion as to * * * 
gs |\law? 


what revenue re- . ° 5 
quirements’ the Taft's Election Outlook “Well,” he said, “they’ve gotten 
Korean crisis T A RECENT editorial confer-| out a 210-page booklet devoted 


might produce. | + ence in Washington, Sen. Taft, to everything in my whole life 
Nor would he say|who was a guest speaker, was that they think might hurt me, 
i ade mented. | whether he|asked about the situation in Ohio,| but oddly enough, little is said 
ta ce no vier ae & | William Ullman thought January|as pertaining particularly to his| about the T-H law. Which leads 


“ we » living on a day-to-day | t ; | 
coats cn wencthialy everything |would be time enough if higher|campaign for reelection. Was he| me to eetleve at after all it 











when you sell the fastest-selling 
UNDERBODY COATING in America... 








UNDER-CAR SEALER AND SILENCER 


What is necessary for you to make fast sales . . . and keep on making them? 
Customer satisfaction, of course! And when you sell Lion Nokorode—the 
superior under-car sealer and silencer—you can be sure of customer satis- 
faction. 

Here’s why. Nokorode is entirely produced—every step of the way—by 
one company, Lion. Because Nokorode is not an “assembled” underbody 
coating, it has controlled uniformity and controlled quality. 

Yes, by actual demonstration in dealer shops from coast to coast, Nokorode 
proves itself superior . . . so easy to apply . . . with greater protective 
values . . . always uniform .. . always of the 
same top quality. 

Are you selling an underbody coating that 
builds customer satisfaction? That’s where the 
extra profits are . . . fast! Join the thousands of 
dealers who last year switched to Lion Noko- 
rode. It will pay you well. 


For details, call or write for Lion’s complete, 
backed-by-advertising plan. Do it today. 





Nokorode’s color is natural black... 
no useless coloring substances added. 








committee, de-/coverage will definitely be voted expecting a torrent of hell from 
clined to express|before Congress goes home, liabor because of the Taft-Hartley | a Sak Aedes teak Cices 


Sen. Taft, chair- Congress quits. Sen. Taft agreed tor; Miner, head of S. W. Miner Motor Corp., and William B. Kamprath, school principal 
man of the Re-/that higher old-age retirement | The association has resumed its prewar practice of making such an award annually. 





must be a pretty good piece of 
legislation.” 





years experience under the Taft- 
|Hartley labor law has vindicated 
|the judgment of Congress in enact- 
ing a measure designed to place 
industry and labor on a more near- 
jly equal status at the bargaining 
| table. 

He pointed out that the labor 
union contentions have been shown 
|to be highly exaggerated. The act 
was called a slave-labor law—“a 
term which appears ridiculous in 
the face of three years’ history.” 

“For three years it has governed 
|the relations between labor unions 
jand the employers, between labor 
unions and their members, and be- 
tween labor unions and the public,” 
lhe said, 


* * 

Cuff and Desk Notes 

N WASHINGTON, as elsewhere, 

many mercenary schemes have 
been advanced with the progress 
of the Korean situation from an 
“incident” to a real conflict. 

According to a local banker, one 
character breezed in the other day 
and asked him for a loan to pur- 
chase four automobiles “to store 
them and sell later when cars be- 
;come scarce.” This high-level profit 
proposal for both sides was turned 
down—promptly and _ curtly—said 
the banker. 


* * * 
T= Senate Rules committee has 
approved a resolution to con- 
tinue to next Jan, 31 the authority 
of the Fulbright subcommittee of 
the Senate Banking committee to 
investigate the Reconstruction Fi- 
nance Corp. An additional $35,000 
was Okayed for the inquiry. 
+ * + 


/ SPECIAL subcommittee to 
|+*% study the need for changes in 
|federal unemployment insurance 
|programs has been appointed by 
the House Ways and Means com- 
mittee. 


* * 

‘Tae President last week said 

that until further notice the 
National Security Council will meet 
weekly instead of every two weeks 
as in the past. The NSC consists 
of the President, Vice-President 
Barkley, Chairman Symington of 
the NSRB and some cabinet mem- 
bers. 


* 


* 


* + + 
he A recent conference, Chairman 
McCabe of the Federal Reserve 
Board pointed out that President 
|Truman could short-cut the route 
|to consumer credit controls by pro- 
claiming a national emergency. In 
|that case he wouldn’t have to ask 
Congress. The action would be 
within his own power, conferred 
upon him by an old World War I 
law. 
* * * 
N UNITIONS BOARD testimony 
t supporting a bill to suspend 
the copper import duty of twe 
cents a pound until June 30, 1952 
is taken as an indication that the 
government is preparing to ste} 
up its copper stockpile. The duty 
went back into effect July 1 fo: 
the first time since 1941. It is ex 
pected that the suspension will bs 
voted, retroactive to July 1, despite 
strong opposition from mining 
states’ legislators. 
* * + 
SKED if he was expecting : 
mobilization program fron 
Chairman Symington of the Na 
tional Security Resources Board 
President Truman responded that 
such a program, always up to date 
is available to him at any time 
That was after Symington had de 
nied the preparation stories print 
ed immediately following the 
'jJaunching of the Korean conflict. 
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‘More new NASH buyers 


read LIFE than 
any other 
magazine! 


cancel sk ea 


By far, LIFE leads all other magazines 
in coverage of new Nash buyers! 


In the fall of 1949, the R. L. Polk Company conducted a survey of the mag- 
azine reading habits of 10,000 most recent new Nash buyers. Over 3000 
answered the question: ‘‘What magazine or magazines do you read regu- 
larly?”’ Here are the figures proving LIFE is first with Nash buyers... just 
as LIFE is first with all new car buyers! 


PER CENT 
MAGAZINE READING 


LIFE 38.0% 
Saturday Evening Post 28.0% 
Collier’s 20.0% 


Time 13.0% 





Look 13.0% 





LIFE, 9 Rockefeller Plaza, New York 20, N. Y. 


* Watch for results on other 
makes in succeeding ads. 





hae 








After Degnan Motors, Inc. featured a LIFE promotion in 
their Los Angeles show rooms, here’s what R. M. Green- 
wald, the president, had to say: ‘‘The display of Nash ads 
and LIFE magazine material created quite a bit of in- 
terest in our showroom and its windows. It brought much 
new traffic into our showroom.” 


First in magazine circulation . . . First in advertising . . . First in audience 
FIRST WITH NEW CAR BUYERS! 


XL 
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Orders Flood Dealers 


By Sam X. Hurst 
Staff Correspondent 
A flood of orders for new auto- 
mobiles has descended upon St. 
Louis dealers since the start of the 
Korean war and many dealers now 


have a backlog that will require | 
several months to fill. | 


Some of the dealers in the area | 
are considering whether to dis- 
continue taking more orders to 
avoid the situation that arose 
after World War II when deal- 
ers had long lists of waiting cus- | 
tomers. | 
George Weber jr., president of | 

the Greater St. Louis Automotive | 
Dealers Assn., said: “The used-car 
business has been good for some 
time but the Korean crisis unques- 
tionably has led to the unusual 
demand in the past two weeks.” 

Weber's firm, a DeSoto-Plymouth 
distributorship, is about three 
months behind on orders and he 
stressed the point that deliveries) 
were slower during July than dur- 
ing the preceding month. 

Joseph A. Schlecht, secretary- 
manager of the association, said | 
he knew of no dealer in the area | 
who had new models for imme- | 
diate delivery. 

Although dealers report that 
tradein allowances have remained 
fairly stable despite the run on 
new cars, some persons have re- 
ported recently that dealers have 
readjusted downward the prices 
offered for tradeins. 

. + * 


New York 

New-car sales in the New York 
area dropped somewhat during the 
week ended July 8 when registra- 
tions totaled 11,841 units. This was | 
6.2 percent below the comparable | 
1949 week when sales amounted to 
12,492 units. In the preceding week, 
new-car sales totaled 12,995 units. 

* * 


! 





of fighting in Korea. 
‘and truck tire demand also has 


San Francisco 

Motor vehicle dealers in the 12th | 
Federal Reserve district enjoyed 
“substantial gains” in June over 
the same month of 1949, it was| 
reported here. The increases ranged 
from 16 percent in Oakland, Calif. | 
to 37 percent in Los Angeles. 

> 


Akron 
The Fourth of July holiday cut) 
into new-car sales in Summit 
county (Akron), but the total for 


stock were exhausted.—(W. E. Ste- 


phens.) 


* * * 


Detroit 

Postwar monthly sales records 
were shattered in Wayne county 
(Detroit) during June with new 
peaks reached in new-car, used-car 
and new-truck sales. 

New-car sales during the month 
totaled 19,913 units, well above 
the previous postwar high-mark 
set in May of 17,178. New-truck 
sales in June were 1,552—a total 
which just topped the best pre- 
vious effort of 1,550, set in Sep- 
tember, 1949. 

June used-car sales amounted to 
15,762 units. This was far in front 
of the 13,098 used cars sold in May 
of this year, the best previous used- 
car selling month in the postwar 
period. 

Only in used-truck sales did June 
fail to set a mark. There were 806 
used trucks sold during the month 

a high figure, but still below the 
821 sold in March of this year. 


New-car sales by makes in 
June were: Austin, 1; Buick, 
1,275; Cadillac, 468; Chevrolet, 


3,999; Chrysler, 527; Crosley, 3; 
DeSoto, 559; Dodge, 1,033; Ford, 
4,306; Frazer, 39; Hudson, 593; 
Kaiser, 325; Lincoln, 101; Mer- 
cury, 1,061; Nash, 381; Oldsmo- 
bile, 903; Packard, 110; Plymouth, 
2,355; Pontiac, 1,362; Studebaker, 
499, and Willys, 22. 

New-truck sales were: Chevrolet, 
561; Diamond T, 1; Divco, 19; 
Dodge, 198; Federal, 1; Ford, 586; 
GMC, 73; International, 50; Mack, 
20; Studebaker, 16; White, 17; Wil- 
lys, 9, and miscellaneous, 1.—(Bob 


Gordon.) 
* * * 


Buffalo 


Demand for new and used cars 
in the Buffalo area has been in- 
creasing rapidly since the outbreak 


been mounting steadily. 

Most new-car dealers in the Buf- 
falo district said they have been 
cleaned out of new cars, including 
models tagged as slow movers. 

The used-car market is boom- 
ing right along with new cars. 

Used-car prices have failed to 
take their seasonal July dip and 
prices of “slightly used” new cars 
have risen rapidly. 

Used-car price tags have been 
raised as much as $50 to $100 with 


Automobile | 


the week ended July 8 was still (46 recent models marked up 


a respectable 496 units. For the en tole Siete deat x 
gher. New-car dealers re 
os = year ago, the total | ported very few used cars on hand 


Used-car sales reacted similarly. | 
Sales in the week ended July 8) 
were 408, against 370 in the same 
week a year ago. In the week) 
ended July 1, new-car sales totaled | 
611, while used-car sales were 681. | 

+ * * 
Albany, Ga. 

Mid-July found “war scare” buy- | 
ing of automobiles and tires in the | 
Albany, Ga., area almost like a/| 
stampede. Some dealers said the 
demand for both cars and tires 
exceeded anything since the imme- 
diate period following the last war. 

Three popular, low-priced cars— 
Ford, Chevrolet and Plymouth— | 
were almost unobtainable in Al-| 
bany by July 15. A Ford dealer said 
he had no cars, and more orders 
than could be filled. A Chevrolet 
dealer reported he had one Bel-Air 
and a convertible, while a Plym-| 
outh dealer had a lone convertible. | 
DeSoto, Buick, Studebaker, Nash, | 
Packard and Hudson dealers re- | 
ported virtually the same condition. | 

The onslaught was such on tires | 
that most of the popular sizes in| 





with tradeins being sold almost | 


immediately. 

One dealer reported he had 45 
late model used cars on hand at 
the beginning of the week and 
was cleaned out by the end of the 
week.—(George E. Toles.) 

* * 


Omaha 


No headlines have said residents 
of the Omaha area had any more 
money in June than they did in 
May, but the headlines about the 
international situation apparently 
hypoed new-car sales. June new- 
car registrations, at 1,673 units, 
were 382 higher than the previous 
month. 

The breakdown showed Chev- 
rolet still in the lead with 373 
and Ford second with 316 sales. 
Plymouth returned to third place 
with 183. Other totals were Bu- 
ick, 164; Pontiac, 1386; Dodge, 83; 
Mercury, 70; Oldsmobile, 66; Stu- 
debaker, 60; DeSoto, 48; Chrys- 
ler, 47; Nash, 40; Cadillac, 31; 

Packard, 14; Hudson, 13; Kaiser, 
10; Lincoln, 8; Willys, 7; MG, 2; 





KNOW ANY LONGER ONES?—This Butts Buick sign dominates the skyline in Wichita, 
Kans., and might well be entered as the longest sign used by an auto dealer. 





and Frazer and Morris, 1 each, 
New-truck sales totaled 268 
against May’s 212. Chevrolet led 
with 95, followed by Ford, 63; In- 
ternational, 46; GMC, 30; 
12; Studebaker, 7; Diamond T, 6; 


White, 4; Mack, 2, and Oldsmobile, | 


Pontiac and Willys, 1 each.—(Ar- 
thur R. Oleson.) 


* * * 


Houston 

New-car sales in Harris county 
(Houston) continued at a _ high 
level in June with 3,569 titled the 
month. This was 15 units below 
the postwar record total of 3,584 
sold in May of this year. 
New-truck sales in June amount- 
ed to 176 units, against 222 in May. 
Commercial-vehicle sales in June 
totaled 579, compared with 559 in 
May. 

Earl McMillian (Ford) led in 
both new-car and _  new-truck 
sales, delivering 253 cars and 109 
trucks during the month. Down- 
town Chevrolet Co. was second 
in new-car sales with 186, while 
Raymond Pearson (Ford) was 
third in new-car sales with 157 
and second in new-truck sales 
with 70. 


New-car sales by makes during 
June were: Buick, 266; Cadillac, 
52; Chevrolet, 838; Chrysler, 45; 
DeSoto, 42; Dodge, 275; Ford, 784; 
Anglia-Prefect, 4; Frazer, 6; Hud- 
son, 44; Kaiser, 36; Lincoln, 35; 
Mercury, 199; Nash, 65; Oldsmo- 
bile, 138; Packard, 54; Plymouth, 
285; Pontiac, 204; Studebaker, 191, 
and Willys, 6. 

Combined new-truck and com- 
mercial-vehicle sales were: Chev- 
rolet, 284; Dodge, 46; Ford, 315; 
GMC, 38; International, 32; Mack, 
2; Pontiac, 2; Reo, 1; Studebaker, 


15; White, 6, and Willys, 14.- 
(R, Fenoglio.) 

* * * 

Clevelan 
Spurting new-car sales in the 


Cleveland area have been followed 
by an increase in used-car sales. 
Dealers report a slowly rising mar- 
ket pushing used-car prices up. 
New-car sales in the week ended 
July 14 set a postwar weekly record 
of 2,123 units. The traffic for cars 
was sufficient to set a new postwar 
weekly record in used-car sales, 
also, as 3,520 transactions were re- 


| corded. 


The total was 35 percent above 
the comparable week of 1949 and 


Dodge, | 


TRUCK SECTIO‘ 





TTERSON PARK JULY I5¢” & 
Pat GREATEST AMATEUR RACING EVERT o me WORLD 
ACIVIC ENTERPRISE SPONSORED MH THIS AREA BY 


TI 


SIVEMS OF SERVICE TO THIS COMMUNITY 
9636 EDNONDSON Ave LONGWOOD 5600 


| DERBY ENTRY JOINS PARADE—An example of the job Anderson Chevrolet, Inc., Balti- 
more, is doing in ——. boys to participate in the Soap Box Derby is pictured above 
| This float, entered in the Fourth of July parade in nearby Catonsville, Md., was viewed 
by over 50,000 persons. 


| pected that there will be immediate | were 3,093, as against 2,192 in May 

| $25 to $100 price rises in used cars, | of last year. New commercial vehi- 

particularly good ones, with the cles registered during May were 

announcement of draft programs. | 833, up from 715 for May of last 

The war threat and shortages are | year.—(F. H. Fullerton.) 

| being played up as the main theme * * & 

|in most used-car advertising, par- ‘ ; 

ticularly classified, where hints and Lincoln, Neb. 
Satisfactory crop conditions share 


references to what will happen to 


the automobile market very soon | with the Korean situation the 
form the scare headlines that are|credit for expanding automobile 
bringing two lookers into used-car|sales in Lancaster county (Lin- 


lots where there was only one two|coln), Neb. 

weeks ago. New-car sales in the county were 
Biggest buying has been in 502 in June, against 449 in May 

tires. One salesman from Kansas New-truck turnover was 73 in June 

ae a oe company (as against 89 in May. 

a 90-day stock in a ware- June new-car sales by makes in 
house in that city when he left Lincoln were: Buick, 43: Cadillac, 
on a road trip. Two days later 7. Chevrolet, 124; Chrysler, 14; De- 
he called in an order and found Soto, 12; Dodge, 25; Ford, 99: Fra- 
the entire stock had been shipped. (zor, 1; Hudson, 11; Kaiser, 4: Lin- 
| Almost all tire company stocks|coln, 3; Mercury, 22: Nash, 5; 
|in Oklahoma City and Tulsa have | Oldsmobile, 34; Packard, 6: Plym- 
been depleted. Oklahomans are|outh, 40; Pontiac, 29: Studebaker. 
buying tires and having them put /23, and Willys, 3. 
into the trunks of their cars in-| New-truck sales were: Chevrolet 








name of mounting them on the | 17. Dodge, 7: Federal. 1: Ford, 22: 
wheels. ; Sete Mies ey 
Recappers also point out that | oC . reg agg ad ge 
there is a terrific business in their | ping) a. Pe 
field with many car owners recap- | ’ ae 
ping old tires and driving on them | . S 
while storing their new sets of Birmingham, Ala. 
: ie reas 
tires.—(Ernest W. Fair. F eiernets by the Korean inci- 
‘ ent, car buyers in Birmingham, 
Pittsburgh Ala., pushed sales to a new high 
New-car registrations in the|here in June, a record which July 


| Pittsburgh district during the week | already threatens to surpass. 
jended July 1 were the highest in| Sales in June totaled 2,070 cars, 
| the postwar period, reports the Uni-|or an increase of 374 units over 
| versity of Pittsburgh. | May, which was itself a high vol- 
The increase in new-car sales waS| ume month of 1,696 sales. 
part of a general upsurge in busi- | . ‘ f 
|ness in the area which pushed the woe a ae * saiie 
|university’s index of activity to} ae ; mae ' oe 
t : 655; Chrysler, 43; Crosley, 5; De- 
197.8—the highest level since Janu- \Soto, 29: Dodge, 110: Fo d. 360: 
ary, 1949. In the preceding week/ Frazer, 4: Hudson, 45: fh 1: 
it was 194.4, while in the same week | Kaiser’ 29: Lincoln “12: caine 
of last year it was 139.5. 87; Nash, 66; Oldsmobile, 83; Pack- 
ard, 17; Plymouth, 197: Pontiac. 
112: Studebaker, 67. and Willys, 18 
Used cars were also in increased 





Vancouver, B.C. 
Sales of new automobiles in Van- 





couver, B. C., continue well ahead | 
|of last year. Registrations in May | 
|were 50 percent above those of | 
|May, 1949, and figures for the first | 


exceeded used-car sales in the 
week ended July 7 by some 1,200 
units. 


j}about $100 per car. 


| Biggest boom in sales was in lower- | 


New-truck sales amounted to 198 
units in the week ended July 14. 
This was the biggest weekly sales 
total in almost two years. Used- 
truck sales were 146—the highest 
in the past four weeks. 

Used-car dealers claim that 
wholesale prices have advanced | 

They also say | 
there is a shortage of clean cars| 
because new-car buyers are selling | 
their old cars privately, instead of | 


trading in.—(Sanford Markey.) 
* * * 


Oklahoma 


Sales of automobiles, tires and 
home appliances in Oklahoma have 
boomed since the beginning of the 
Korean war. A survey of automo- 
bile dealers over the state reveals 
that, particularly in larger cities, 
sales have more than doubled and 
long lists of requests for new cars 
are again on the books. 

Current automobile business in 
this area is as large as that experi- 
enced at the end of World War II. 


priced automobiles; there's only 
been a mild flurry in the top-priced | 
range. 

Where three weeks ago one 


| months of the 1949 license year. Of 


four months of the fiscal year were 
}approximately double those for the 
same 1949 period. 

Up to May 31, 162,965 vehicles had 
| been licensed in B. C., as compared | 
with 141,852 for the first four} 





these 10,898 were new autos. In the 
first four months of last year new- | 
car registrations were 5,825. 


New-car registrations in May) 











could obtain a new light car of | 


almost any make on very short 
notice, today it is virtually im- 
possible to do so in the larger 
cities and towns. There has been 
no big demand in smaller cities 
as yet, except in tires, and this 
was felt among communities of 
this group even before it hit the 
larger cities. 

Used-car prices have also started 
to edge up, but only moderately as 


NEWARK GETS NEW K-F DEALER—John D. 
Starling, special sales representative, presides 
as Martin Lehrhoff signs a franchise agree- 
ment establishing Kaiser-Frazer Sales, Inc., as 
a new dealership in Newark, N. J. Herbert 
|. Lehrhoff, Marine Corps veteran, is vice- 
president and secretary, and Fred W. Ligon, 





most dealers in the state are loaded 
with used cars they would like to 
move fast if they could. It is ex- 


former service manager of the K-F New York 
division, is service manager. The elder Lehr- | 
| hoff has been in the auto business in New 
Jersey for 23 years 





demand and prices ranged about 
5 to 10 percent higher. Sales showed 
an increase of around 20 percent 
over the preceding month, dealers 
reported._-(Stuart Riddle.) 


* * * 


South Bend 
A survey of South Bend dealers 
during the first week in July re- 
veals that five of those handling 


|popular-priced autos said demand 


is high while three reported greatly 
increased orders since the outbreak 
of the Korean war. 

One commented: “It’s almost like 


' | 1946 and 1947. People are ordering. 
| making deposits and not being par- 


ticular about what color they get 
“We're not encouraging them on 
the international situation angle: 


|in fact we're telling them we don’t 
jlook for war but they’re buying 


anyway. We've had to double our 
number of floor salesmen.” 

Dealers believe the increased de- 
mand probably would hold used-car 
prices steady, whereas in the past 
they have always dropped after the 
Fourth of July.—(Leslie E. Dun- 
kin.) 

o . a. 


Vichigan 

A new record for sales of mo- 
tor vehicles in Michigan will be 
set in 1950, if the pace of the first 
six months of 1950 is sustained 
for the rest of the year. 

It was revealed in Lansing that 
735,749 titles have been issued dur- 
ing the first six months of this 
year. This compares with 600,405 
in the same period last year. 
(Kenneth Harkness.) 


Rugel Names Kirkpatrick 

W. Noble Kirkpatrick has been 
named general sales manager for 
Rugel Motors, Inc., El Paso, Tex., 
Dodge-Plymouth distributor. 


— 2 
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N. Y. Needs $976 Million 


State Works Department Estimates Amount 
To Restore Highways to Its Standards 
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SUBSTITUTES 


Judge Approves 
Return of Tucker 


Plant to U.S. 


CHICAGO.—Removal of certain 


17 


plant could be used for either war 
production or for the building of 
cars if Tucker Corp. is reorganized. 


Judge Igoe interrupted Dilling’s 
remarks with such retorts as “Is 
there any reason to drag in the 
war?” “Let’s not make a joke of 
this hearing,” and “Let the people 


ALBANY. — New York state’s|senting only the first stage re- |equipment from the former Tucker | ; Waskinaton run the, aes Te 
public works department estimates | quirements, could be successfully |Corp. plant and return of the fac-| you stich to the lashes teleee Tae 
that a $976,000,000 program of es-| integrated with the over-all needs |tory to the ae for occu- | Qourt.” ; 
sential highway construction must|,. established by the highway pancy by a number of departments | i : 

‘ 2 ’s highways to : Se , | District Judge Michael L. Igoe. | > the , 
eo - “Subsequent to the completion oe a 7 |the judge ordered him to sit down 


acceptable standards. 
Anticipating $205,000,000 


| In granting the government’s pe- 
|tition to clear the plant the court 


|also_ satisfied the trustees who 





;and added that “you are represent- 
j}ed by an attorney here.” 


sought time to hold a public auc-| Dilling was reminded by Judge 


‘tion of baking ovens, assembly|!80e that “we have had talk of 
lines, conveyor systems, sprayer | Te°rganization again and again, but 


| booths, machines, office equipment |@!l the talk has amounted to nil; 
| the landlord is 


in fed-|Of the first stage 


eral aid, the department said the | evaluation of the effects of the 
net cost to the state would be $771,-|improvements, particularly those 
alti- 000,000. |resulting from the Thruway, would 
ved The state thruway law enacted | guide the establishment of the sec- 
by the 1950 legislature, authoriz- ond stage program. 


program, an 


ieee. °eo ~ 









yey, 


| . totes Vv 
‘ ing the financing of a high-speed The agency that the state ap- | land other items within the next | cntitled i ie poe” 
lay superhighway between New York proach to the long-range program i P ve , : month, 
hi- and Buffalo through a variation | would enable it to stabilize its That's puttin’ the emphasis Judge Igoe registered displeasure aa, dma a 
ere of the toll system, provides for | engineering force and employ it | “/€7e it belongs. over efforts to inject the Korean| Murphy’s Truck Heads 








ast $450,000,000 of the program. The | to maximum advantage. Operat- |and other war threats as reasons} Three promotions affecting its 
department said that the thru- | ing on a year-to-year basis, it | essed and raw materials, accidents,|why the plant, largest under one|tryck department have been an- 
way must be given top priority | explained, was “inefficient and |automobile insurance rates and|roof in the U. S., should be kept | ,ounced by Andrew Murphy and 
in the over-all program. costly both in dollars and engi- | motor vehicle operation and depre-|on call for war production. Orig- | ‘ 
; y., prom : ; ‘ Dodge-Chicago |50m, Inc., Omaha. Leonard W. 
It was explained that the bal-| neers. | ciation costs. inally known as the g S |Begley was named executive vice- 
ot ance of the program, to be provid-| The department emphasized that| It said the program would cost | Plant, it turned out huge quanti-| ae ‘ h : ft > ses 
the ed by ordinary financing, calls for|a better highway system would | each individual approximately three ties of airplane ae ee ~ Ghai Gian Sa 
le $244,000,000 for completion of the|save the people of the state thous-|cents a day for the 20-year period,| World War II. Harry L. Luke, wholesale truck 
= most urgently needed urban ar-|ands of dollars each year in low-|and would lead to potential money| Preston Tucker's attorney, Albert/ Manager, and J. L. Hofues, used- 
terial routes; $192,000,000 for re-|ered transportation costs on proc-| savings of nearly eight cents a day.|W. Dilling, pointed out that the!truck sales manager. 
pre habilitation of the existing state | - : ae 
ay highway network in rural areas; 
ine $50,000,000 for railroad grade cross- 
ing elimination, and $40,000,00 for 
in reconstruction of outmoded bridge 
ac, structures. 
Je- The department presented the en- 
ra- tire picture of the state’s highway 
in- situation in a new two-volume sur- 
5; vey. During the inventory, made in| 
m- June, 1949, every mile of road and 
er, every bridge on the 12,862 miles of 
the improved state highway system 
et, were inspected and appraised, the 
29: department said. f o 
je- The survey revealed that 50 per- AAA 
Ww cent of the state highways outside 
of cities were deficient on the 
basis of structural adequacy; 6,224 : é 
miles of the 15,462-mile system 
were deficient on the basis of safe- 4 
ci- ty; 5,405 miles deficient on the} 
im, basis of service, and 2,180 miles | 
igh deficient in traffic capacity. 
uly It was further found that one | 
of every five bridges and separa- 
rs. tions require reconstruction. 
ver /## Asserting that “the needed im- 
‘ol- provements will require the ex- 
penditure of huge sums of money | Zhe 
ve: each year for 20 years and lesser Z A 
let amounts thereafter,” the depart- Met EZ 
“a ment added: 444 ef] 
60: “While the first stage program | 7 yy A TYPICAL REPORT: 
1: represents a minimum undertaking | Ai 
ry, in view of the extent of deficiencies | A 
a. which presently exist on the state | ey 
ac. system, it will accomplish much | iF 
18 towards its rehabilitation and res- 
sed toration to acceptable standards. 
put “Such a program, while repre- 
red 
ont T . 
ent War Shoring Up 
U. C. Market, 
* 
a Quinn States 
re- BUFFALO.—The record high de- 
ing mand for new cars, coupled with | 
ind the Korean war scare, has given | 


tly the used-car market a post-Fourth 


ak of July shot in the arm, Edward 
C. Quinn, Dodge general sales man- 
ike ager, said here. 
ng. Quinn attended a meeting of 
ar- | Buffalo and Rochester area Dodge 
ret dealers. 
on Used-car prices and sales usu- 
le: ally taper off after July 4 from 
vd ae but not this year, Here’s why it will pay you to talk 
a “Males Gnd aéties Of weed care over your fabricating problems 
held stable after the holiday and with H & H. The shortcuts that 
de- the current trend is upward,” he they have developed during their 
car P said. “Undoubtedly, the war scare 20 years of experience—the tools 
ast is helping to prop the used-car ; . ; - ; | ; A 
the market. and other equipment that are 
an - “However, I believe the biggest available to you without an invest- 
eager 7 the ctv “— ment—the excellent redraw facili- 
or a ypes of cars and the in- : : ; 
ane pode at Me iid ties that are maintained—all help 
new automobiles quickly.” H & H do a better job for less 
Se “The record-breaking demand for money. So why not call, wire or 
be new cars is continuing and there write H & H today? 
rst is no letup in sight.” 
ned i cacialeeciae ei ae 
iis Higgins Opening 
sips Freak Higgins has opened new Cage dire i 
is Salesrooms at 776 Kingsway, Van- 
ror couver, B. C. The new premises aud tole poker? H & TUBE AND MANUFACTURING COMPANY 
. will constitute a complete uptown * 


Ford-Monarch sales and_ service 
center, and will have a staff of 20. 
b This business will operate as Frank 


a 
f 
4 


“a ”“ 248 N. Forman Avenue Detroit 17, Michigan . Vinewood 2-3600 
o j D 


Higgins, Ltd. while Higgins Mo- < a A) — \\\ 5 
een tors, which has for many years ‘ oN. =—_—=— = \t ul) ee Sa \r 
for operated a used-car lot on Kings- . - > / SZ 5 
ex., way, will continue 
METALFLO + LOCKSEAM - 


in business at 


that location. COIL STRIP AND SEAMLESS TUBING TUBULAR PARTS 














| 

STRIKE UP THE BAND—This float, built by Paul A. Penny of Penny-Jones Motor Co. (De- 
Soto-Plymouth), Elizabeth City, N. J., represents the dealership in local events. The lovely 
qu2en is on the firm's business staff. 





Merchants Line Plans | nounced recently by C. L. White- 


50.000 : head, vice-president of the com- 
$350.00 ee pany. It will have 20,000 square 
minal will be constructed in the|feet Of floor space, 15,000 of them 


Trinity industrial district here by|in the dock area, and will be sur- 


WASHINGTON. 
freight transported by motor car- 
riers in May, 1950, increased 11.1 
percent over April, 1950, and 31 
percent over May, 1949, according 


Penn State Plans Class 


For Fleet Supervisors 


STATE COLLEGE, Pa.—Approx- 
imately 50 fleet 
buses, taxis and trucks are expect- 
ed to attend the 12th annual motor 
fleet supervisor’s course at State 
College, Pa., Sept. 11-15. 

Sponsored by the institute of pub- 
lic safety of Pennsylvania State 
college, the course will help super- 
visors organize and carry through 
a training program for new and 
in-service drivers. Methods of re- 
ducing accidents, cutting costs, and 
increasing profits will be stressed 
in addition to building better pub- 





Merchants Fast Motor Lines, Inc.| rounded by 200,000 square fect of 


Plans for the terminal were an-| paved area. 


IN CLEVELAND EVERY DAY 


Savon oiit oh Ton read The 


lic relations. 


supervisors of | 
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Increases 31% Over 1949... 


Truck Freight Volume 
Climbs 11% in Month 


The volume of | to statistics compiled by the Ameri- 
can Trucking Assns.’ research de-| 





partment. 

Comparable reports received by 
ATA from 302 carriers in 41 states 
showed these carriers transported 
an aggregate of 3,929,766 tons in 


11.3 percent over April and 36 per- 
cent over May, 1949. 

About 3 percent of the total 
| tonnage reported consisted of 
| miscellaneous commodities, in- 
| eluding household goods, textiles, 
| groceries, meats, heavy machin- 
ery, agricultural products, to- 
bacco, motor vehicles, motor ve- 
hicle parts, paper, flour and chem- 
icals, Tonnage in this class in- 
creased 20.9 percent over April 
and 16.1 percent over May, 1949. 
The May tonnage volume of car- 
|riers reporting from the eastern 
| district represented an increase of 
/13.1 percent over April and 38.3 
percent over May, 1949. 


May, as against 3,537,476 tons in Carriers in the southern region 
April and 2,999,558 tons in May,|reported increases of 12.7 percent 
1949. over April and 33.1 percent over 
Approximately 79 percent of all |May, 1949. 
PP : ' Tonnage from the western dis- 


tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory increased 11.5 percent over 
April and 34.2 percent over May, 
1949. 


Transportation of petroleum prod- 
ucts, accounting for about 12 per- 
cent of the total tonnage, showed 
increases of 5.5 percent over April 
and 14.9 percent over May, 1950. 

Carriers of iron and steel hauled 
about 6 percent of the total ton- 
nage. Their traffic volume increased 


Frese 


No matter what you want to sell in Cleveland, remember this: The Press reaches 


seven out of ten buyers on every buying day. Take travel, for instance—and a 


lot of people are taking it now. As the days get hotter (and they do get hot 


even on these pleasant Lake Erie shores) everyone developes a desire to get 


away, even if it’s only for a few days. 


That means more than travel and resort business. Every father, mother, sister 


and brother of them needs something else for the trip. It may be as simple as 


sox for some or as important as automobiles for others. In between will be 


cameras, luggage, clothing and myriads of other items. 


miles or thousands, travel means business. The best way for you to get more 


Whether it’s a few 


of that business is to advertise in the medium that seven out of ten Clevelanders 


believe in, live with, and buy from on every buying day. 


| SCRIPPS ~ HOWARD | 











jture the 


|M. O. Stockland jr., 
|sales, as 


trict revealed an increase of 7.6 
percent over April and 20.4 percent 
over May, 1949. 


Fruehauf Sets Up 
Trouble-Shooting 


Service System 


DETROIT.—A plan for achieving 
a more efficient service system in 
the 8 Fruehauf Trailer Co. 
branches throughout the U. S. has 
been announced by Frank Mar- 
schall, general service manager. 

The company has picked 25 of 
its top service men and has es- 
tablished them into a mobile force 
directly responsible to the home 
office, Marschall said. Each man 
will cover an area up to five states 
in some cases and will act as a 
trouble shooter wherever special 
service problems arise. 

“Over a period of years,” Mar- 
schall said, “the Fruehauf service 
system has been built into a com- 
pact, efficient unit with the most 
modern tools and equipment in the 
automotive industry. This is just 
another step to keep this system 
functioning smoothly throughout 
the U. S. 

“Our mobile force of service spe- 
cialists will keep a constant close 
check on service problems in their 
respective areas and will antici- 
| pate unusual conditions in service 
and parts before they can fully 
develop. We expect this to be a 
|factor of far-reaching importance 
in keeping our widespread service 
|facilities at the peak of their effi- 
ciency.” 





Sales Personnel 


Shuffled at FWD 


| CLINTONVILLE, Wis. 


Presi- 
dent Walter Olen of Four Wheel 
|Drive Auto Co. has announced the 
lresignation of the following offi- 
|cials of the company: R. H. 
|Sechmidt as vice-president and di- 
rector and John H. MacDonald as 
|foreign sales manager. 

Olen stated that a new sales 
policy had been adopted by the 
company, which required consider- 
able internal reorganization. 

The following new appointment 
was made: Merton Anunson, ex- 
port sales manager, reporting to 
director of 
announced by General 
Manager Robert A. Olen. No other 
changes were made, the latter said. 
Anunson has been with FWD in 
sales activities since 1935. 


Calling ATA 


Melton Broadcast Oct. 1 


Set for Members 


NEW YORK. — James Melton’'s 
radio program, “Harvest of Stars,” 
sponsored by International Har- 
vester, will broadcast Oct. 1 to a 
studio audience composed of mem- 
bers of American Trucking Assns. 
and their families 

Admission to the broadcast will 
be by presentation of an ATA reg- 
istration receipt. 

The program will originate from 
NBC's studio 8-H in the RCA build- 
ing. The studio seats 1,200 persons. 

In addition to Melton and a guest 
star, “Harvest of Stars” will fea- 
music of Frank Black 


|and the International Harvester or- 


| 
| 
| 
' 


chestra and chorus. 
Rose Cooperates 
The facilities of Louis Rose Co 
(DeSoto), 5454 Cass Ave., Detroit, 
have been made available for one 
day in July to the Tuberculosis and 
Health Society’s mobile chest x-ray 
unit, the society announced. 
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By Leo T. Parker | 
Attorney at Law 

T IS well established law that an 

unrecorded chattel mortgage has 
no validity whatsoever as against 
other creditors and purchasers. 

For example, in M. & J. Fi- 
nance Corp. v. Hodges, 55 S. E. 

(2d) 201, it was shown that a 
chattel mortgage on an automo- 
bile was executed and signed 
Sept. 30 but was not recorded in 
the county court house until 
Oct. 26. 

The automobile was seized the 
22nd of October by a sheriff who 
had authority of the court to en- 
force a judgment held by a bank 
against the owner of the automo- 
bile. 

In subsequent litigation the high- 
er court held that the bank could 
keep possession of the automobile. 
Hence the holder of the chattel 
mortgage lost the money he had 
loaned to the owner of the cor- 
poration. The court said: 

“As the defendant (bank) ac- 
quired an effective lien upon the 
automobile prior to the registration 
of plaintiff's mortgage the lien is 


superior.” 
& » 


Court Implies Guarantee 


CCORDING to a recent higher | 

court a seller of a used vehicle | 
impliedly guarantees that it is rea- | 
sonably free from defects, and that | 
it is suited for the buyer’s intend- | 

ed purposes, and that it is worth 
the purchase price. 

For example, in Bonnette  v. | 
Pnthieux, 41 So. (2d) 127, it was| 
shown that a purchaser bought a | 
used bus. The seller knew the pur- | 
chaser’s intended uses of the bus. | 

After the first trial run the buyer | 
discovered that the bus had nu-| 
merous defects. The purchaser | 
sued the seller to rescind the con- 
tract and recover the pusenate | 
price of the bus. 

In holding in favor of the pur- 
chaser, the higher court said: 

“A seller warrants the thing 
sold as being fit for the intended | 
purpose unless such warranty is 
expressly waived.” 

This court also laid down this 
law: Ordinarily if the evidence | 
showed that a used automobile was 
so afflicted with vices and defects | 
of various kinds that _the _buyer | 


Worth $7,000 


That’s Woman’s Value, 
Says N. H. Court 


CONCORD, N. H. — (UTPS) — In 
an unusual motor vehicle death 
case in the New Hampshire su-| 
preme court here, it has been ruled | 
that the average married woman 
is “worth” at least $7,000. 

That was the maturity value | 
placed on the life of a seven- year- | 
old girl who was killed by a truck | 
owned by a Philadelphia concern 
as she stepped from a school bus in 
Stratham in April,- 1946. 

The court ruled that the girl had 
a life expectancy of 50.8 years and | 
that the average girl, probably | 
married when an adult, would 


“produce” that amount. 
. * + 


Ark. Road Fund Suit 


Sidetracked by Court 

LITTLE ROCK, Ark.—A special 
three-judge federal court refused to 
act on a complaint alleging illegal 
diversion of Arkansas highway 
funds until the issue has been ruled 
upon by the Arkansas supreme 
court. 

Judge Walter G. Riddick of the 
eighth circuit court of appeals, who 
presided over the session of the 
three-judge panel in Little Rock, 
said the Arkansas tribunal should 
review the acts being questioned 
before consideration of the com- 
plaint by the federal court. 

The suit involved was brought 
June 30, 1948, by M. W. Young of 
Yaleta, Tex., a holder of Arkansas 
highway bonds, who charged State 
Treasurer Vance Clayton and State 
Auditor J. Oscar Humphrey with 
diverting revenues from the chan- 
nels prescribed in a 1941 state high- 
way bond refund contract: to pay- 
ment of general state expenses and 
illegal continuation of payments to | 
loca) improvement districts. | 


Lawsuits Affecting Dealers ... 
| Court Decisions 
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would not have purchased it, with 


knowledge of such defects, he can 
rescind the contract and recover 
the money paid to the seller. 


However, the purchaser cannot 
rescind the contract if the testi- 
mony shows any of these facts: 
(1) The buyer knew that the car 
was defective; or (2) the buyer 
signed a contract containing a 
clause to the effect that he waived 
all guarantees and rights to rescind 
the contract, or (3) the contract 
contained an “as is” clause. 

* 7 * 


Driver of Dealer’s Car 
Not Always His Agent 


PHILADELPHIA. — Pennsylva- 
nia’s supreme court has ruled that 
the presence of a dealer’s license 
plates on a car does not always 
mean that the driver is acting as 
the dealer’s agent. 

Therefore, the high court has 
ordered a new trial in the case of 
Lanteigne et ux. v. Smith et al in 
order to determine whether the 
plaintiff has offered sufficient evi- 
dence to carry the burden of proof. 

_In this case, the defendant, Ear! | 





|Pa, James Duffy, 
automobile with the dealer’s tags | 








OPENED IN LYNNBROOK, N. Y.—Nicholas Pellegrino Motors (DeSoto-Plymouth) has in- 
which features a showroom with windows on three sides. 
sign on the rocf includes an outline in neon of Hernando DeSoto. 


augurated its new building, 


E. Smith, owns an automobile deal- 
ership, Royal Sales, in Bethlehem, 
who drove the 


at the time of the accident, owns 
an adjoining auto repair shop and 
did some repair work for Smith 


|from time to time. 
The higher court pointed out that | 


the Vehicle Code of May, 1929, Sec. 
502 as amended by the act of June | 
27, 1939, P. L. 1135, allows use of 
such dealer’s license plates not only | 
|for the personal pleasure of the | 


FENDIX carava 


|ploye driving with a dealer’s tags 





The 


dealer and his family but also for 
the pleasure of the dealer's em- 
ployes. 

Therefore, the court said, an em- 





might not be acting as the dealer's 


jagent at the time of an accident. 
|Since that is so, the higher court 


held that the trial court had erred. 

The higher court said that with 
| presumption removed, the plaintiff | 
must carry the burden of proof to} 
show the driver, Duffy, was on the 
business of his employer at the 


19 


time of the accident and acting 
within the scope of his authority. 
+ > * 


\Fla. Supreme Court 


Upholds Sales Tax 


TALLAHASSEE, Fla.—A unan- 


|imous opinion upholding the state’s 


3 percent sales and rental tax has 
been handed down here by the 
Florida supreme court. 

Enacted by a special state legis- 
lative session last fall, the Florida 
sales tax contains many exemp- 
tions, including all groceries, medi- 
cines, and clothing items costing 
$10 or less. The tax applies to 
automotive parts sold as separate 
transactions but exempts motor 
vehicles. 


Tampa Packard Wins 
Three-Year Franchise 


Packard Tampa Motor Co., 509 
Jackson St., Tampa, Fila., has 
been awarded Packard’s Gold 
Seal award for outstanding 
achievement, A, L. Davis, Pack- 
ard zone manager in Atlanta, who 
made the presentation, said the 
award was in the form of a three- 
year contract. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 





method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 





Here’s why FENDIX means bigger undercoating profits for you... 


EXCLUSIVE MERCHANDISE AWARD PLAN— 
Your sales organization can win valuable free 
prizes . . . extra incentive to boost your under- 
coating sales. Select home furnishings, sports 
equipment, gifts, thousands of other items 
from big colorful catalog. 


COMPLETE SALES PROMOTION PLAN — 
Factory-sponsored sales meeting right in your 
own sales room trains your men in the best, 
tested ways of selling Fendix undercoating. 
Then, you get plenty of free promotion aids 


Yes, Fendix sales are up! So if 
your undercoating sales need a 
boost, get all the facts of the 
Fendix Sales Caravan. See your 
jobber or write direct, but... 













THE AUTOMOBILE UNDERBODY 
PROTECTIVE COATING AND 
SOUND DEADENER 


. » » counter cards, direct mail 
ners, demonstration racks and 


material, ban- 
more. 


TOP QUALITY PRODUCT—Fendix is manu- 
factured by the industry’s largest producer of 
undercoating materials. Maximum rust pro- 


tection and sound deadening as 


satisfaction. Your spray men will 
too, because it sprays freely and 
coverage per 


Fendix, 


easily, gives greater 


doesn’t foul up equipment... 


uniform continuous coating. 


201 DA 


BALTIMORE 1, MARYLAND 


sures customer 
prefer 


drum, 
goes on ina 


2433 S. HALSTED STREET 
CHICAGO §&, ILLINOIS 


EASTERN DIVISION 


VISON CHEMICAL 
BUILDING 
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Rail Ills Analyzed for Congress .. . 


Federal Road-Aid Bill OK’d 


WASHINGTON.—Following sub- 
stantially the recommendations of 
its roads subcommittee, the Senate 
Public Works committee has re- 
ported out the House-passed fed- 
eral aid highway bill 
amendments. 

Among other differences, the 
Senate version authorizes $50 mil- 
lion more for the secondary sys- 
tem of federal-aid highways than 
the House measure. 


Senate authorizations for the 
various systems are: The primary 
system, $225 million; the secondary, 
$200 million; the urban, $125 million, 
and the interstate, $70 million. 

The Senate subcommittee on 
domestic land and water transpor- 
tation, charged with investigating 
the national transportation policy, 
is expected to conclude hearings 
by Aug. 1. Witnesses have been 
scheduled through July 27 but late 
requests may require a few addi- 
tional days. The subcommittee has 
been meeting twice weekly since 
early in April and sessions have 
been marked by lengthy testimony 


with some! 


on the rail versus truck contro- 
versy. In recent weeks, witnesses 
for the trucking industry have pre- 
sented effective arguments in re- 
| buttal of charges made by the rails 
in the first weeks of the hearings, 
|it was said. 

| Meanwhile, a former railroad ex- 
|ecutive and a trucking representa- 
tive offered Congress a detailed 
analysis of the economic faults of 
American railroads. 

Citing “stubborn adherence to 
outmoded and obsolete operating 
practices” as the railroad stum- 
bling block, they declared that 
“provident management” is the 
only remedy. 





The witnesses before the Senate 
Interstate and Foreign Commerce 
subcommittee were Chester G. 
Moore, secretary of the American 
Trucking Assns., and John R. Tur- 
ney, for 16 years an Officer of the 
St. Louis Southwestern Railway 
System. Turney also served as di- 
rector of the section of transpor- 
tation service under the late Jos- 
eph B. Eastman, Federal Coordina- 


AbveRTISING Orvices: Philadelphia, Filbert and Juniper Streets ¢ 


National Advertising Representatives: Sawyer-Ferguson-Walker Company ° 


tor of Transportation. In 1942 he 
organized and served as director 
of the division of traffic movement 
and transport conservation in the 
Office of Defense Transportation. 

They testified as individuals and 
as spokesmen for the American 
Trucking Assns. and the National 
Bus Traffic Assn. 

The committee which is inves- 
tigating the nation’s transporta- 
tion problems was told that there 
is no reason why competition be- 
tween transportation agencies 
should be ruthless or destructive 
—there is “ample traffic for them 
all.” 

The witnesses declared that 
“elimination of wasteful and un- 
necessary operations” in railroad 
passenger traffic would save more 
than half the annual losses of 
$250,000,000. 

The testimony pointed out that 
an increase in the volume of rail 
passenger traffic alone would not 
decrease the passenger deficit; that 
further increases in fares undoubt- 
edly would lessen the present vol- 
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STUDENTS SPONSORED BY PONTIAC DEALERS—Graduation climax for dealer manage- 


| ment students at General Motors Institute was a tour of the Pontiac plants and talks with 


Assistant General Sales Manager (West) E. J. Chapman (with pointer) and Assistant Gen- 


eral Sales Manager Dan O. Madigan jr. 
Astoria, 
Longman, Eunice, La.; 
Milwaukee, and Bob Windom, Chehalis, Wash. 


(extreme left). 
lll.; Millard Freysinger, North Cumberland, Pa.; Jim Holby, Jeanette, Pa.; Doug 
illiam Parsons, Batavia, O.; Bob Thrasher, Chicago; Perry Nelson, 


The students are: Bob Cooper, 








ume and that a reduction in fares 
would mean “an immediate loss of 
$52,000,000 per year in present rev- 
enues.” 

“Since neither an increase in 
traffic nor rates will overcome the 
passenger deficit,” the statement 
continued, “the solution seems to 
lie in the reduction of unneces- 
sary services.” 

It is axiomatic, the statement 
asserted, that a carrier service is 
required by public convenience and 
necessity “only where it can be 
provided profitably at prices which 








| 





San Francisco 


the public is willing to pay for it.” 

“The railway coach of 1950 is no 
less an obsolete vehicle than was 
the stage coach of 1850,” the 
spokesman said. 

The statement charged that the 
provision of special cars and 
train employes for the handling 
of baggage is an obsolete prac- 
tice “which has persisted long 
after the conditions which 
brought it about disappeared.” It 
was pointed out that “the pas- 
senger who carries a trunk with 
him on a journey is quite rare.” 
“To the extent that this service 

is required,” they said, “there is no 
good reason why it cannot be per- 
formed by a property transporta- 
tion service.” It was pointed out 
that neither bus nor air carriers 
find it necessary to provide special 
equipment for the handling of bag- 
gage. 

The spokesmen sa:d they had ex- 
|plored the causes tur the huge 
|operating losses in mail traffic and 
|had determined that “the original 
need for the use of passenger 
|train transportation in order to as- 
|sure expedition no longer exists.” 

Turning to the subject of cost 
involved, they pointed out that in 
order to transport “one ton of par- 
cel post, for example, it is neces- 
sary to transport about six tons 
of tare weight.” This statement re- 
fers to the weight of rail cars as 
compared to the total volume of 
mail traffic. They said also that 
such traffic is light-loading and 
bulky, and usually weighs only 
about one-tenth of the total weight 
of the cars the railroads use to 
transport it. 


They pointed out clearly that it 


| is possible for all these traffics 


to be handled economically by 
motor vehicles at the present 
time at an “overall expedition 
which equals or exceeds that of 
parcel post or express service.” 


The motor carrier representatives 
suggested to the committee an idea 
for the utilization of rail service 
for national defense. “Since it is 
a matter of public interest,” they 
said “the national government 
should acquire all of the rail pas- 
senger equipment not necessary for 
use in peacetime, and rebuild, mod- 
ernize and adapt them for mili- 
tary use.” The government would 
hold them in readiness “much the 
same way that marine equipment 
has been handled.” This would not 
be a subsidy, they pointed out; 
instead, “it would be simply a pre- 
caution taken in the national de- 
fense.” 


The witnesses submitted to the 
committee statistics which indicat- 
ed that during the past 10 years 
diversion of “less than carload 
traffic” from the railroads to com- 
peting transportation agencies has 
been beneficial to the railroads. 
With reference to this type of 
traffic, it was pointed out that 
trucks handled essentially short- 
haul freight, which is the most un- 
profitable part of the traffic. 

They pointed out also that the 
operations of “carload traffic” by 
the railroads have been conduct- 


| ed at a profit for the past 22 
| years, 


They told the committee that di- 
version of “carload traffic” to mo- 


| tor carriers, “is relatively unimpor- 


tant. Recent loss of rail carload 
tonnage is ascribable largely to 
causes other than diversion to the 
highway.” 

The committee learned that 
causes for these losses included the 


| Slower service by rail because of 
|the failure to coordinate rail and 


In Philadelphia nearly everybody reads The Bulletin | 


truck facilities to eliminate the 
delay and expense of cartage oper- 
ations. The spokesmen emphasized 


| that these are not inherent handi- 
caps in rail facilities, but the re- 


(Continued on Page 24, Col. 1) 
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| Auto Personnel i 


E. R. Robinson has been appoint-| regional truck and fleet manager | = 
ed district manager of the Mack| with headquarters in Richmond, | § | 





International Motor Truck Corp.’s|Calif. W. H. Klein, former head 
new Denver branch at 4221 Brigh-|of the Seattle administrative de- 
ton Blvd. partment, was named to succeed 

Supporting Robinson at the new | Boyd as assistant district manag- 
branch will be a staff of experi-|¢T in Seattle. 
enced Mack personnel, including 


verry Hollman, service manages | Bridgeport Brass Promotes 


Robert Blom, parts manager; J. V. ; 
Quanz, Malsch, Nesler 


Bradley, office manager, and R. R. 
Bridgeport Brass Co., Bridgeport, | 


Tudor, who will handle the whole- 
sale distribution of trucks in Cali- Conn., has promoted Carl P. Quanz | 
o plant manager at Indianapolis. | 


fornia, Montana, Wyoming and) t 
western ne Succeeding Quanz as Chicago dist- | 
™ = |rict sales manager is Irving M.| 


Willys Appoints Evans Malsch, former Indianapolis dist- 
s manager. 


o * * 





To Special Field Post David L. Nesler, who has been 


Appointment of Thomas R. Ev-/ with the Chicago office for 13 years, 
ans as a special field representa-|has been awarded Malsch’s former 
tive for Willys sales territory in| position. 

Kansas, Missouri, | .- =. & 

Iowa, Nebraska | f : 

and South a Named President 

ta has been an- . 
a7, wit.| Of AAA Oregon Affiliate 
liam S. Venn,| Ralph A. Coan is the new pres- 
Willys general/ident of Oregon State Motor Assn., 
sales manager. |affiliate of the American Automo- 

Evans came to|———— — 

Willys from) 
Packard, where} 
he was an assis- | 
tant zone man- 
ager. Prior to that 
he was district manager in charge | 
of budget sales for B. F. Goodrich | 
Co. He will be assisted in his new 
post by James A. Elliott, who pre- 
viously represented Willys in the 
territory. 





T. R. Evans 


* + + 


Consultant Names 2 


Appointment of A. E, Duncan 
and James Tait as sales managers 
of the Seattle and Atlanta zones | 
has been announced by Service | 
Parts Systems, Inc., Detroit, con-| 
sultant on parts merchandising. | 

* + + 


Darroch Named to Manage 
Fruehauf of Canada 


Herbert C. Darroch has been ap- 
pointed vice-president and general 
manager of Fruehauf Trailer Co. 
of Canada Ltd. 

Fruehauf is reported planning 
expansion of its factory and manu- 
facturing equipment at Weston, | 
Ont., and the construction of new} 
sales and service buildings and fa- | 
cilities at other points in Canada. | 

* + + 


Joins Goodrich Board 
Election of Paul C. Cabot as a} 
director of B. F. Goodrich Co. is} 
announced by John L. Collyer, 
chairman, Cabot is president of 
the State Street Investment Corp. 
in Boston. 





* * * 


Ethyl Names Littlefield 
Western Sales Head 


Meredith Littlefield, sales coordi- | 
nator in charge of the San Fran- 
cisco office, has been appointed | 
manager of the 
western sales re- 
gion of Ethyl 
Corp., it is an- 
nounced, He suc- 
ceeds Sanford M. 
Wagner, who ear- 
lier in the year 
was elected sales 
vice-president. 

The western re- 
gion, one of four 
in Ethyl’s sales 





| 
| 
| 
| 
| 










organization, has Ted Littlefield 
its headquarters in Los Angeles and | 
includes California, Washington, | 


Oregon, Montana, Wyoming, Utah, | 
Idaho, Nevada and Arizona. Little- | 
field has been with Ethyl 21 years 
on sales assignments in New York, 
Mexico and South America before 
being transferred to the San Fran- | 
cisco office in 1940. 
* + + 


° REMINDS YOU TO REMIND 


matches each customer's record 
One set of pockets—-one pocket f 
accounts and one for “inactive” 


Ford Names Cavnar to Head requires attention each day. 


Seattle Sales District 


Appointment of J. T. Cavnar, 
formerly western regional car sales | 
manager, as Ford's Seattle district | 
sales manager has been announced | 
by Arthur S. Hatch, western re-| 
gional sales manager. He succeeds | 
the late Walter C. Patterson. 

At the same time it was an- 
nounced that K. L. Boyd had been 
promoted from the post of assist- 
ant district manager in Seattle to 


jurer for 20 years and is a member 


“signal file’ cabinet has 60 double 
pockets for filing the signal card which 


S 
~~ 
3 
S 
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NEW ORLEANS DEALER VISITS OLDS PLANT—G. R. Jones (left), Oldsmobile's general 
sales manager, talks over rocketing Rocket sales with W. J. Willkomm (right), owner of 
Ponchartrain Motor Co., New Orleans, while J. S. Tremoulet, of the dealership, looks on. 
Willkomm and Tremoulet were visitors at Oldsmobile's Lansing plant recently. 


bile Assn. He succeeds the late|Multnomah county — sher‘ff, 
Dr. E. B. McDaniel, who died last|elected treasurer. 

April 23. | 7 we 
Budd Ups Peterson 


, ; Named by the Budd Co. as per- 
of the national safety committee of|sonnel manager of its automobile 
the AAA. Martin T. Pratt, former} body components plant in Gary, 


was 





Coan had been association treas- | 





CUSTOMERS 
BACK IN | 





EASY AS A-B-C and sound as a 
dollar. It’s a new and practical 
way to keep tabs on your cus- 
tomers’ cars—without expensive 
equipment—without elaborate 
bookkeeping. 

The Quaker State Remind-O- 
Matic System* has already proved 
it can build up service department 
profits. It’s a good way to let those 
“shop-around” motorists know 
that your shop is headquarters for 
the finest car care in town. 

Far less complicated than other 
follow-up systems you’ve seen. 
Get full details from your Quaker 
State distributor, or write to 
Quaker State Oil Refining Cor- 
poration, Oil City, Pa. 







a 


KEEPS CASE HISTORY ON EACH CUSTOMER. your 
This cabinet holds up to 1,000 ser- 
vice record cards. (Larger outfits available.) 


Only one card is required for each customer, 


THEM. This 


folde 


card. Only 
or “‘active”’ 





to record all service calls and reminder con- State 
tacts. Tells at a glance everything you need to 


know about each customer’s car. - 





accounts— 





Matic System, use the 8 direct mail 
prepared for the exclusive use of Quaker 


you sell. Each carries a different sales 
message Over your firm name imprint. 
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|Ind., is Charles R. Peterson, He 
| Joined the company four years ago 
j}and had been director of training 
jat the firm’s plant in Detroit since 


| 1948, 


| 
Halpern Leaves Weintraub 


To Head Pres-A-Lite 


Simon A, Halpern has resigned 
as director of copy of William H. 
Weintraub & Co., Inc., ad agency, 
to become president of the Pres- 
A-Lite Corp., makers of Pres-A- 
Lite automatic cigarette dispensers 
and lighters. 

Halpern was at one time execu- 
tive vice-president of L. H. Hart- 
man Co., director of copy of Lord 
& Thomas and an executive at 
Ruthrauff & Ryan. He will con- 
| tinue to serve on the plans board 
of the Weintraub agency. 


* * * 


* * * 


National Broach Names 


|\New York Sales Outlet 


Triplex Machine Tool Corp., 
World-Telegram Bldg., New York 
City, John Cetrule, sales manager, 
has been appointed by Naticnal 
Broach & Machine Co. of Detroit 
as sales representative. 





At last! A simple follow-up system to 
€ Y GET STRAY 



























TIMELY REMINDERS . . . READY- 
MADE! To get the most out of 
Quaker State Remind-O- 







new 








rs and the 32 reminder post-cards 









dealers. They cover every service 






REMIND OMATIC SYSTEM 


*patENT Ar ve K 
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Doings 





Howard Laux, Chrysler dealer in 
Mount Vernon, N. Y., solved the 
water shortage problem when he 
put the spring under his building to 
use. When the shortage was at its 
worst, Laux installed a tank and | 
a pump to get water for washing | 
cars. 

+ * + 





Shannon in New Home 


Shannon Buick Co., Dayton, O., 
has opened a new service and sales 
headquarters at 161 Salem Ave. 
new building cost about $500,000. 

* * + 


Melber Takes Willys 


Melber Sales & Service, Melber, 
Ky., has been appointed Willys- 
Overland dealer. 

* * * 


Pontiac Picks Out Peters 


For Better Dealer Award 


Pontiac has bestowed its high- 
est award for dealers to W. H. 
Peters, Inc., Hackensack, N, J. C. 
Gordon Miller, New York zone 
manager, accompanied by Richard 
Bonner and William Wright, dist- 
rict Managers, represented Pontiac 
in a ceremony at the dealer’s show- 
room, 

W. Harry Peters, president, re- 
ceived the award for the organiza- 
tion bearing his name. W. H. Pet- 
ers, Inc., has been a Pontiac deal- 
er in Hackensack since 1935. It 
was selected for the honor under 
what Pontiac terms its “better 
dealer program.” 

* * ok 


Copley Buys Lake 


One of Summit (O.) county’s 
most widely known fishing spots, 
Wyoga Lake, has been purchased 
by Bill Copley, president of Bill 
Copley Buick Co. The 90-acre body 
of water, adjoining 74 acres of land 
north of Akron, sold for around 






CELLO GRILLE GUARD 
WITH WINGRAILS 


FENDER GUARDS 
1949-1950 FORD 
1950 PLYMOUTH 









$80,000. Copley plans to develop the 
site as a recreation center with 
fishing and bathing. 


* * * 


Horning Opens in Akron 


Akron’s only Kaiser-Frazer deal- 
ership has been opened by Horn- 
ing Kaiser-Frazer, Inc. Clifford 
Horning, president, was a Pontiac 
dealer in Kent for 10 years. How- 
ard Thom, who has sold cars in 
Akron for the past 20 years, is 
vice-president. 

* + * 


Houston Dealer to Build 


Bids have been opened for a new 
sales and service building for the 
Downtown Chevrolet Co., Houston. 
The building will be located at Mc- 
Kinney and LaBranch and will be 
130 by 125 feet, two stories high. 
Construction will be of concrete, 
steel-frame and _ brick-on-tile. It 
will be completely air-conditioned. 

* * + 


Kleinfelter Adds Space 

Kleinfelter’s Chevrolet, Jones- 
town, Pa., has added almost 5,000 
square feet to its building by erect- 
ing an addition at the northeastern 
end of the structure. The one- 
story brick addition measures 106 
by 46 feet. W. P. Kleinfelter is the 
owner. 

* * * 


Conniff Heads Meade Firm 


J. A. Conniff has been named 
manager of Meade Chevrolet, Inc., 
Lebanon, Pa. John Oberholtzer 
continues as sales manager, while 
Robert Smith is used car manager. 

+ * + 


Looney Gives Training Car 
Latimer-Looney Chevrolet Co., 
Kingsport, Tenn., has donated its 
third driver-training car to the 
Kingsport public schools. R. F. 
Looney made the presentation. The 


by 









CELLO LICENSE 
PLATE FRAMES 
Over 1,000,000 
pairs sold 







CELLO- YOUR GUARD For Life 











car customers 


Guaranteed 








SALES 24 HOURS A DAY—St. Claire & Cramp, San Bernardino, Calif. (Kaiser-Frazer), 


has found that keeping open 
unique display room under the palms has 
crowds to the location. 


car will be used in the city’s driver 
training classes, conducted by the 
police department. 

* * * 


Summer Safety 
Gary Dealer to Sponsor 
Free Driving Lessons 


During the summer months J. B. 
Shaver Motors (Chevrolet), Gary, 
Ind., has obtained the services of 
E, J. Hartsought, safety instructor 


at Lew Wallace high school, to 
give free private driving lessons 
or group instructions. 
+ * + 
Talasek to Move 
Downtown Motors (Hudson), 


Temple, Tex., is planning to move 
into a new building in July at 
First St. and Adams Ave. Owner 


of the dealership is Reuben Talasek. | 


+ * * 


King Pontiac Co. 

King Pontiac Co., Inc., Columbia, 
S. C., has been organized with cap- 
ital stock of $80,000 to deal in au- 
tomobiles. 

. * + 


Harryman Opens 


Grand opening of the new, mod- 
ernized home of Harryman Motors 
and Implement Co., 1706 South Na- 





HERE IT IS! 


The red-hot item 
you've been looking for. Hun- 





accessory 


dreds of dealers have already found 
“diamonds in their own back yard” 


easy sales of Cello Grille and 


Trunk Guards. ‘A few dollars spent 
on Cello Guards may save you many 
times the cost of repairing damage” 

-this bit of selling wins many a 


sale. Try it on both new and used- 


and convince 


yourself. 

Custom styles for 1950 cars. Similar 
guards for 1946-49 models. Gleam- 
ing beauty — “‘looks like a million”’. 


Super-Chrome _ finish. 


Installed in § to 8 minutes. Order 
from your nearest jobber or direct 
from factory. Specify car make and 
year when ordering. Send for FREE 


catalog and price sheets today. 


THE CELLO) PRODUCTS CO. 


EAST BOSTON 28, MASS. 


be 


2 ae 


‘round the clock is a profitable customer service. 


Their 
no doors and huge searchlights help attract 


tional, Fort Scott, Kans., has been 
held June 23. A large crowd at- 
tended. Buick automobiles, Allis- 
Chalmers farm machinery and 
GMC trucks were displayed. 


* * * 
Bishop Ups 4 


Cliff Bishop, president of Bishop, 
McCormick and Bishop (Dodge- 
Plymouth), Manhattan, Brooklyn 
and Long Island, has named four 
of his executives as managing vice- 
presidents. John H. White is now 
vice-president of the New York 
branch, Roland Babbs is vice-pres- 
ident of fleet sales, Fred Dore is 
vice-president of the Brooklyn 
branch, and Bob Bennett is vice- 
president of the Jamaica branch. 

* * + 


Buick’s Pacific Distributors 
Meet Factory Executives 


Buick’s Pacific Northwest dis- 
tributors recently gathered to- 
gether in Portland, Ore., to meet 
five new Buick executives. This 
section is one of the last in Amer- 
ica in which Buick distributors 
remain, 


Distributors attending were M. 
O. Anderson, Seattle, and his son, 
Howard; R, H. Mueller, Tacoma; 
L. M. Kauffman, Spokane; A, J. 
Campbell and L. Simpson, Boise, 
Ida.; and from the Portland firm 
of Braley & Graham, George 
Braley and A. B. Graham and 
their sons, Warren W. Braley and 
Clark Graham. 
| They met with these factory 
| men: Jerry Nash, Chicago, assist- 
ant general sales manager in 
charge of the western region; J. 
W. Waddell, midwest regional 
manager; George Ruhe, of San 
Francisco, western regional man- 
ager; A. T. Kemp, San Francisco 
zone manager, and E. L. Bal- 
laugh, Los Angeles zone manager. 

* *# + 


Star Branches Out 


Star Motor Co. (Ford), Logans- 
port, Ind., has opened a sales and 
| Service branch in Galveston, 
| 7 of * 


| 








Melrose Names DeSilva 
Melrose Motors, Inc. (Kaiser-Fra- 
zer-Willys), Springfield, Ill., has 
named Jim DeSilva as sales man- 


ager. The firm also operates a 
dealership in Lincoln, Ill, under 
|the same name. 


* * * 


Graybeal Sells Firm 


The Chevrolet dealership at West 
| Jefferson, N. C., for the past four 
years owned and operated by A, B. 
| Graybeal and others, has been pur- 
chased by W. G. Vannoy, Todd T. 
Price and R. A, Jones, 

* * | 





‘Chevrolet Dealers Fete 


| 2,000 Workers at Resort 
| More than 2,000 Chevrolet per- | 
;sonnel from the western New York | 
| and northern Pennsylvania area 
|}attended an annual outing of Chev- | 
|rolet dealerships at Crystal Beach, | 


Ont. The program included a}| 
luncheon and athletic events, fol-| 
|}lowed by entertainment and a| 


|Steak dinner. 
| Ten parts and service managers 


|Were guests of honor and were 
|granted special awards ranging 
'from fishing tackle and rifles to 


| cameras and wrist watches. Each 
of the 2,000 guests received a favor. 
* * * 


Laners Buy Building 
Laner Pontiac, Kansas City, has 
purchased a one-story and mezza- 
nine building from Baker Mfg. Co. 
Laner will use the 40-by-100-foot 
building and the adjoining parking 
lot to expand its business, which 
is located across the street from 


the Baker building. Lewis Lane 
is president of the firm; Sol Laner 
secretary and S. Harvey Laner 
sales manager and assistant gen 
eral manager. 

+ * 


* 
Wolff to Love 
Wolff Motors, Bird Island, Minn. 

has been sold by C, L. Wolff to 
Stuart Love of Minneapolis, who 
will handle Kaiser-Frazer cars. He 
has discontinued his DeSoto-Plym- 
outh franchise. 

* . * 


Berndt Buys Buick Outlet 


From Lytle in Milwaukee 


Fred Berndt has purchased Lytle 
Buick Co. from Walter Lytle in 
Milwaukee. 
Berndt has been 
Milwaukee man- 
ager for General 
Motors Auto Ac- 


ceptance for 20 
years. 

Lytle has pur- 
chased another 


Buick dealership 
in San Francisco. 





Fred Berndt 
* * * 


Renault Outlet 
Custom Services, Inc., 226 2nd St., 
Troy, N. Y., has been opened as a 
dealer in Renault cars, with a com- 
plete parts and service operation. 
* * ++ 


Changes in Dealerships 


In Wisconsin Reported 


Recent changes in Wisconsin 
dealerships have been announced 


|by Ben Marcus, motor vehicle de- 


partment commissioner. 

Bickel Nash Co., West Allis, has 
been sold to Russ Loh Motors; 
Beaver Sales & Service (DeSoto- 
Plymouth), Beaver Dam, has been 
sold to Beaver Sales, Inc.; C & I 
Auto Service (Hudson), Ridgeway, 
has been bought by Davis Auto 
Co., and Petry Auto Co. (used cars) 
has been sold to Farrell Auto Sales. 
Paradise Motor Service (used cars), 
Milwaukee, has gone out of busi- 
ness, 

Parker Motors (Packard), Rice 
Lake, has added a Diamond T fran- 
chise; Stinn Motor Co, (Ford), Rice 


Lake, now also handles Lincoln- 
Mercury; Gavic Motors, Gladwin, 
formerly International Harvester, 


is now a Dodge-Plymouth dealer- 
ship; Pengra Bros., Inc. (White), 
LaCrosse, has added GMC; H-W 
Motor Sales Co, (Oldsmobile-Cadil- 
lac), Plymouth, has added Buick; 
Edwin Schultz Garage, Mayville, 
formerly used cars, has taken a 
Dodge-Plymouth dealership; North 
Side Motors (Oldsmobile), Port 
Washington, has added Interna- 
tional Harvester, and West Side 


Pontiac, Withee, has been formed. 
+. + 7 


Ford, L-M Dealers 


Organize in Mexico 

A council of all Ford, Lincoln 
and Mercury dealers in the Mex- 
ican republic has been formed. 

Officers are Roberto Zapata, Fed- 
eral District, president; Octavia 
Serramo, Los Mochis, vice-presi- 
dent; Armiro Carranza, Celaya, 
secretary; Arturo Abascal, Teziu- 
taln, treasurer, and Lauro C, Al- 


varez, Chihuahua, advisor. 
oz * + 


Parker-Rasmussen Names 


Parker-Rasmussen Co. (Stude- 
baker), Portland, Ore. has ap- 


|pointed Fred D. Oakes as service 


manager. Formerly he was serv- 
ice manager for Tacoma Auto 


Sales Co., Tacoma, Wash. 
ca * * 


Schiller Builds 
Ground has been broken for a 
70 by 100-foot building for Schiller 
Motors (Dodge-Plymouth), Cam- 
eron, Tex. Construction will be of 
steel and tile, and is scheduled for 
completion by Sept. 1. 


* * * 


Borden to Move 


Harold Borden, Borden Motor 
Sales (Buick), has purchased the 
William Shepherd Garage at 309 
S. Pleasant St., Georgetown, O., 
and will move his motor sales de- 
partment to that address. 

* + * 


Antrim Moves in Roanoke 

Antrim Motors, Inc. (Dodge- 
Plymouth), Roanoke, Va., has 
moved into its new $200,000 build- 
ing at 510 McClanahan Place, S. W., 
A. Blair Antrim, president, has 
been a Roanoke Dodge dealer for 
25 years. 
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Damon pointed out that while | 
many drivers are _ constantly | 
- striving to be “gentlemen of the 
| Damon Tells Haulers | siricecenionn i 
who have other ideas. 
. He By Tom Hewitt accidents. Moreover, these are the| “For instance,” he said, “a friend | 
lym- Staff Writer units often involved in spectacular |of mine, while on the West Coast | 
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Rail Ills Analyzed for Congress. . . 


Federal Road-Aid Bill OK ’d 


(Continued from Page 20) 
sult of “inefficient utilization of 
these facilities.” 

“On the other hand,” they said, 
“the truck generally is severely 
handicapped in competing for this 
traffic because of size and weight 
limitations which increase its oper- 
ating costs, necessitating higher 
rates in many cases, particularly 
for extra large shipments or for 
long hauls. On the basis of their 
respective average loads, the rail 
cost is substantially below the mo- 
tor carrier cost.” 

The statement continued by 
pointing out a tendency evi- 
denced in the past six months 
on the part of the railroads dras- 
tically to reduce rates on manu- 


traffic. “Illustrations 
are found,” they said, “in the 
case of textiles, canned goods, 
tobacco, and many other com- 
modities which move in carload 
and truckload quantities. 

“These reductions evidently are an 
attempt to cut below the point at 
which the motor carriers can han- 
dle the traffic and thereby elim- 
inate motor carrier competition by 
precisely the same methods used 
successfully in an earlier era to 
eliminate intercoastal, coastwise 
and inland waterway competition.” 

It was made clear that this com- 
petition between truck and rail 
hauling is primarily one of service. 

“Despite the fact,” they said, 
“that persons within the railroad 


facturers’ 





industry itself, as well as govern- 
ment agencies, for 20 years or 
more, have urged upon the railroads 
the adoption of a policy of coordi- 
nation of rail and highway facili- 
ties, and despite the fact that since 
the passage of the Motor Carrier | 
Act the motor carriers have been 
ready and anxious to coordinate 
their services with the rails through | 
the establishment of joint routes, 
rates and interchangeable equip- 
ment, the railroads have steadfast- 


| Monroe Motors 
jobs to first day visitors. 


lubrication 
the buildi ng cost 





ly refrained from doing so except 
when they themselves own and | 
operate both means of transporta- | 
tion.” 

They told the committee that 
units of equipment interchange- | 
able between rail and highway have 


| years.’ 


been available 


PRIZES GIVEN AWAY AT OPENING—Houston's newest Chrysler- Piymouth dealer, 
celebrated its opening by awarding a 1950 Plymouth, a car radio and five 


approximately $250,000. 


“for at least 20 


Jordan’ 8 Birthday Gift 
Jordan Motors, Inc., 603 E. Jeffer- 


son Blvd. 


(Dodge-Plymouth), 


Mish- 


awaka, Ind., offe red a limited num- 


Co-owners 





Judd- 


Frank W. Judd and W. F. Monroe said 


ber of birthday celebration gifts 
for its first anniversary. With the 
purchase of any new or used car or 
truck, Jordan’s gave free an out- 
|door porta-grill. The promotional 
slogan used by the firm is “Look 
for the Impossible from Jordan!” 





New Passenger Car Registrations, 10 States for June, 1950-1949 
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matic top. $2,525); sports sed. (hardtop), |761; Newport, $2,656.50; Traveler, §$2,- $1,595; conv., $1,948; Crestliner, $1,710.50 ea ane a =)" |wag., $2.264 (deluxe, $2,343); bus, cpe., 
$2,750. (Delivered in New York.) | 579.75; lim., $3,196. Saratoga—4-dr. sed., | St. Wak. $2,106.50 CO ey OID AO: Modee fone rae od? | $1,571. Chieftain Elght—4-dr. sed.. $1,813 
BUICK—Special Series 40—4-dr. tour- | $2,067.25; club cpe., $2,641. New Yorker| FORD OF BRITAIN—4-dr. sed. (Prefect. | 1.975. conv. $2,411.50, Monterey, $2,116; | lena G1,aa8ye club ape. i Tee aeNoe 
back sed., $1,941 (deluxe, $1,983); 4-dr. | —4-dr. sed., $2,783; club cpe., $2,756.75; cloth), $1,040; 4-dr. sed. (Prefect, leather). | stat ae , $2,560.50 50; Monterey, $2,146; | luxe, $1,858); club ecpe., $1,763 (deluxe 
jetback sed. $1,909 (deluxe, $1,952): sed. |COMV., $3,263; Newport, $3,157.75. Town] $1,077; 2-dr. sed. (Anglia), $947. (Deliv- | ‘NASH Ramble "C sonv 10g: | 02,558); conv. deluxe, $3,190; Catalina de- 
ope $1856" (deluxe, $1499)” bus cre’ | & Country—Newport, $4,027.75. Imperial— teal ta Stew Soak.) Pg - nlor Customs con\ $1,808; | luxe, $2,069 (super deluxe, $2,127); stat 
$1,803, Super Series 50—4-dr. tourback |4-4r. sed.. $3,080. Crown Imperial—4-dr FRAZER—4-dr. sed., $2,359; Vagat sod. G14S8. 2-OF sed aL ris UD can | COS. 92,332 (deluxe, $3,411); bus. ope 
sed., $2,139: 4-dr. Riviera sed. $2,212. | 8¢d.. $5,278.75: lim., $5,383.75 (Presto- | go'su0 ee. oe » $3.3 - 3 1 yond, Seon o ; ae a. il ; club cpe., | $1,640. Streamliner Six-—-4-dr, sed., $1,724 
sed cpe., $2,041; conv., $2,476; Riviera, | matie optional on Royal at $120.90, stand-| sig at $158.50.) Se a tom—4-dr = r $1897: 2 sateeman Cus- | (deluxe, $1,819); sed. cpe., $1,673 (deluxe 
$2,139; ‘stat. wag., §2.844 Roadmaster lard on other series.) f 98.« a cn B es, is ms + sod : $1,872 $1,768) Streamliner Eight 4-dr. sed 
Series 70—4-dr. tourback sed., $2,633; 4-dr.| CROSLEY—2-dr. sed., $882; conv., $382; | WU4LMAN MINX i-Gr. s0d., $1,496: | sea £2,608; S-Or, cod S2.050; club Cher | tentene sr aay, StSST); sod. ope.. $1,742 
Riviera sed. $2,764; sed. ‘cpe.. $2,528; |stat. wag, $915.50: roadster (Hotshot), | COPY-, $1,745; stat. wag., $1,797. (Deliv- | $9660, Ambassador Custom—4-dr.. sed. | ane. Bike). (eerenen SPORE! on 
conv., $2.981; Riviera, $2.633 (deluxe, |$872, Super—2-dr._ sed., $951; conv., | *Ted in New York.) $2,223: 2-dr. sed.. $2,198 pyr ona "$2 » | all models at $158.50.) 
$2,854); stat. wag., $3,433 (Dynafiow | $953.50; stat. wag., $984; roadster (Super HUDSON Pacemaker 4-dr. sed.,|219. (Hydra-Matle optional on Ambassa- | ee ae” ee A Be 
standard on Roadmaster, optional on Spe- | Sports), $925 $1,933; 2-dr. sed., $1,912; club cpe., $1,- | dor models at $158.50.) aia = a ee Fer.) 
cial and Super models at $169.20.) DeSOTO—Deluxe—4-dr. sed., $2,008.75; | 233) _COMV., $2,428; bus. cpe., $1,806.50.| OLDSMOBILE — Series 88 4-dr. sed STUDEBAKER Champion Custom—4-dr 
CADILLAC—Series 61—4-dr. sed., $2,-|8-pass. 4-dr. sed. $2,698.75: club cpe.. Pacemaker Deluxe 4-dr. sed., $1,959.25; $1,978 (deluxe 2.056): 2-dr os Py eed sed., $1,519.25; 2-dr. sed., $1,487.50; club 
866; club cpe., $2,761. Series 62—-4-dr. sed., | $1,998.75; Carry-All, $2,213. Custom 4-dr. 2-dr. sed., $1,927.75; club cpe., $1,959.25; | (deluxe $1,998) ‘ged. cpe.. $1 904 jeluxe ons, SESS. 08; Dae, one. S020, Cham- 
$3,234; club cpe., $3,150; conv., $3,654:|sed., $2,196.25; 8-pass. 4-dr. sed., $2,-| SO; $2,443.75. Super Six—4-dr. sed.. $2,- | $1 982): club epe., $1,878 ¢ fel x $1 O56). pion Deluxe—4-dr. sed., $1,597.25; 2-dr 
Coupe DeVille, $3,523.’ Series 60 Special. |885.25: club cpe. $2. 178 25. conv. $2,. | 105: 2-dr. sed., $2,068; club cpe., $2,101.75; | conv,, $2,294; Holiday, $2,162 (deluxe, $2. | ope. $1,565.50; club cpe., $1,591.75; bus 
4-dr. sed., $3,797. Series 75—4-dr. 7-pass. | 600.50; Sportsman, $2,511.25; stat. wag. conv., $2,628.50. Super Elight—4-dr. sed., | 267) ;' stat. wag $2 520 (del io "32. so; | be.» $1,407. Champion Regal Deluxe 
sod. 94,490: 4-dr, T-pacs, Imperial soa” | $2,115.25; Suburban, $3,201.25. (Tin tas | $2,180; 2-dr. sed. $2,153; club epe., $3.-|Resies G8--4-dr’ sed.” $2,200 (deluxe, §2..|ciok cane 'SievO Th: cons, ee bat ee ne 
$4,959. (Hydra-Matic standard on Series |Hydraulic Shift standard on Custom. op- 185.75. Custom Commodore Six—4-dr. sed., | 393). ae eter si a ane “ 7 nod club cpe., $1,670.75; conv., $1,981.25; bus 
62 and 60 Special, optional on Series 61|tlonal on Deluxe at $120.90.) $2,281.50; club cpe., $2,257.25; conv., $2,- | 2 361): sed. cpe., $2,225 ete deluxe, cpe., $1,576. Commander "Deluxe — 4-ar. 
and 75 at $174.25.) : 809.25. Custom Commodore Eight — 4-dr. | <5) $2772 pe.. $2,225 (deluxe, $2,319); |sed., $1,902.50; 2-dr. sed., $1,871; club 
DODGE—Wayfarer—2-dr. sed., $1,755; | sed., $2,365.50; club cpe., $2,341.25: con conv. $2, Holiday, $2,383 (deluxe, |ecpe., $1,897.25. Commander Regal Deluxe 
CHEVROLET — Styleline Special—4-dr. | roadster, $1,744.50: bus. cpe., $1,628.75. | $2 893.25 (Super-matic. a 4 ay ° V., | $2, 641) (Hydra- Matic option: al on all mod- | —4-dr, sed., $2,023.75; 2-dr. sed.. $1,992 
sed., $1,450; 2-dr. sed., $1,403: club cpe., | Meadowbrook—4-dr. sed.. $1,865.75. Coro-| models at $199.31.) ptional on alll |els ‘at $158.50.) club epe., $2,018.25; conv., $2,328.50. Land 
$1,408; bus. cpe., $1,329. Styleline Deluxe | met—4-dr. sed., $1,944.75; 8-pass. 4-dr. — | PACKARD — Eight — 4-dr. sed., $2,249 | Cruiser—4-dr. sed., $2,186.75. (Automatic 
oe at. Me ban ma te GC, ae ae Gee eee KAISER — Special — 4-dr. sed., $1,989; | (deluxe, $2,383); 2-dr. sed., $2,224 (deluxe, | optional on Commander and Land Crul 
club cpe., $1,498: conv.. $1,847; Bel-Air, | $2,346; Diplomat, $2,240.75: stat was. 2-dr. sed., $1,939; club cpe., $1,959; 4-dr. | $2,358). Super—4-dr. sed.. $2,633 (deluxe, | models at $201.25.) . Sruiser 
$1,741; stat. wag., $1,994. Fleetline Spe- | $2,882.50. (Gyro-Matie optional on Coronet utility, $2.089; 2-dr. utility, $2,039; bus. | $2.919); 7-pass. 4-dr. sed. deluxe, $3,950; WILLYS-OVERLAND—Four J t 
S44, oot. oi. 050: sed. cpe., $1,403 | models at $94.60.) ey —_, iano ood. 82.008: | 2-dr. sed., $2,608 (deluxe, $2,894): conv.|$1,492.82; stat. wag. $1,604.27 woo 
Fleet! uxe—4-dr. sed., $1,529; sed-| FORD—Deluxe Six —4-dr. « : r. club cpe 9; 4-dr. | deluxe, $3,350; lim. deluxe, $4,100. Cus-| wheel drive, 2,010.22). Six fo 
r. sed., $1,471.50; ‘utility, $2,199; 2-ar. utility, $2,149; bus. 'tom—4-dr. sed $3,935 conv., $4,480. 597.75; stat —— 5 $1,688 2. wane, Ee 
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‘Jn the Financial Front. . 


Will Fall Skies Tell 


Business Weather? 


By George Deery | 
Associate Editor | 
ee production in June 
duplicated the postwar peak of 
late 1948. Whether business reaches 
new heights following the July va- 
cation lull will depend on the ex- 
tent of military preparations and 
the degree to which demand for 
non-durables offsets the downward 
trend otherwise in prospect for 
durable goods,” according to Bern- 
hard Hengerer, editor, Standard & 
Poor’s Industry Surveys. 
“Major elements in the business 





Auto Stocks 
July 17 July 10 











Chrysler 631% 70% 
Crosley 2% 2% 
General Motors 78% 87% 
Hudson 13% 4% | 
Kaiser-Frazer 6% 6% | 
Nash-Kelvinator 16% 18% | 
Packard 3% 3% | 
Studebaker 25% 30 
Tucker .......... 10 10 
Willys-Overland 1% 6% 
Average for 
10 Stocks . 21.02 23.94 | 
outlook,” Hengerer says, “include | 


the following: 

“Housing starts, up to 52 percent 
from a year earlier in the first | 
five months and at an unprece- | 
dented 140,000 units in May, prob- | 
ably will taper off until the final 
quarter of 1950, when the month- 
lv totals are likely to fall below 
those in late 1949. The speed with 
which demand is being met is ex- 
pected to limit the full-year gain 
in starts to some 20 percent, at | 
about 1,230,000 units. 

“Motor vehicle production reach- | 

ed a crest in June at an annual 
rate of some 9.6 million cars and| 
trucks. The year-to-year gain in| 
output, about 22 percent in the| 
first half, is expected to diminish 
to about 14 percent in the third) 
quarter, before allowance for pos- | 
sible strikes at plants of parts sup- | 
pliers. 
* * * 

“AMWODEL changeovers and slack- | 

ening demand may reduce! 
fourth-quarter output below that} 
in the final quarter of 1949, and 
hold the full-year total to some 
7,000,000 units, a gain of 12 per-| 
cent,” Hengerer contends. 

“Expenditures for new plant and | 

equipment may be down no more) 
than 6 percent this vear, to about | 
$17 billion, compared with an 11) 
percent drop anticipated early in| 
the year. 
“The projected improvement from 


8 Auto Firms 


Win Awards for 


Annual Reports 


NEW YORK.—From the almost | 
5,000 corporation annual reports for | 
1949 submitted in the tenth annual | 
survey conducted by Weston Smith | 
of Financial World, eight automo- 
bile companies have qualified for | 
“highest merit award” citations. 


They are: Ford of Canada. Gen- 
eral Motors, Hudson, Kaiser-F razer, | 
Nash-Kelvinator, Packard, Stude- | 
baker and Willys-Overland. 

The stockholder reports of these 
companies have thus become can- 
didates for the final judging, and | 
one will be selected for a “best of 





industry” award and_ presented 
with a bronze “Oscar” at the 
Financial World annual report 


awards banquet Oct. 30, 1950, in the 
Grand ballroom of the Hotel Statler 
in New York. 

A year ago the 
port of General 
trophy. 

Judges in this year’s competition 
are under the chairmanship of Dr. 
Lewis H. Haney, professor of eco- 
nomics at New York university, | 
who will be assisted by Carman C. 
Blough, research director of the 
American Institute of Accountants; 
Denny Griswold, publisher of Pub- 
lic Relations News; Elmer G. Wal- 
zer, financial editor of United 
Press; Guy Fry, president of the| 
National Society of Art Directors, 
and John H. Watson III of the Na- 
tiona] Industrial Conference Board 


1948 annual re- 
Motors won the 
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r . Pe. 7 yt , 7 [been brought about even though 
“ ; sales volume has increased sub- 
Stantially and has resulted in a 
faster turnover, the firm said. 
The number of holders of Frue- 
hauf Trailer Co. stock increased 
from 6,827 as of June 1, 1949, to 
7,530 as of June 1, 1950, Roy Frue- 
hauf, president, announced last 
week. The net gain in the number 
of stockholders was 703. 
* * * 


General Tire Sales 
Top $45 Million 


, Net sales of $45,963,253 for the 
“Rigi imis UARTERS—This building in Portiand, Ore., is for General Petroleum|six months ended May 31. have 
Rising profits and optimism are | _ NEW $500,000 HEADQ 9 land, is se y 31, 
: . § ot | Corp. It houses the management and sales, accounting and credit departments for the | : 
factors in the upward revision of Oregon division, which jnctodes all of Oregon, five counties in southern Washington and | been reported to shareholders of 


planned outlays. There also _ is| southwestern Idaho as far east as Burley. W. F. Squire is division manager. |General Tire & Rubber Co. by 
growing awareness of the need to| — a en a ene = aaa ae Tee as | President W. O’Neil. The net profit 
trim costs and prepare for the) ¢igi cancellations, the effects of |in full June 30 all of its notes pay-|for the period was $1,666,974, 
more compenve Warne ahead. inventory liquidations were cush- | able to banks. Borrowings of the | eccseritls ninovilsacolaie ae 

—" by working down the back- | company have been made on lines Jaguar Wins Award 

° _ | of credit with 17 banks, This is the 

4 turers are well below the total| «should the next downturn in first time in many years that the) COVENTRY, England.-A Jaguar 
in November, 1948, despite re-| orders start when the backlog is company has not had any obliga-|XK. 120 two-seat sports car was 
attainment of the ee peak in | smaller, manufacturers’ shipments |tions to banks. P }awarded the Grand Prix d’Hon- 
See eS. wien tn FRE |may more nearly follow the new One of the contributing factors|neur for the most elegant car, ir- 


through July, 1949, when the FRB " D 
index fell Pree 195 to “161 unfilled Sane Sueve. * + * | toward the payment of bank debt! respective of class or type, at the 

2 mat | . ~ |was the reduction of inventories; Eastbourne Concours d'Elegance. 
orders slumped 20 Percent and new | Fruchauf Clears Itself \from a peak of $41,300,000 in April,| Twenty-six makes of British, U, S. 


orders dropped 19 percent. , ’ 
“Resa one orders were |Of Debts to Banks 1947, to $24,100,000 in May of this|and continental cars were entered. 
’ year. A Jaguar Saloon also took first 


about $11 billion less than ship- | DETROIT.—Fruehauf Trailer Co. A Js 
ments. While there were substan- |announced last week it had paid! The decline of inventories has/prize in the closed-car class. 
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a 17 percent year-to-year decline 
in the first quarter, when strikes 
were depressing, to a 3 percent! 
dip in the second quarter and a 
3 percent gain in the third is mod- 
erately constructive. 
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HERE ARE THE ANSWERS to your 
questions about Seattle's 


buying habits 





This revealing STUDY OF BRAND 
PREFERENCES in the rich, important SEATTLE 
MARKET is filled with useful, up-to-the-minute facts about 
Market, Methods, Foods, Toiletries, Home Equipment, General 
Buying Habits. It is a standardized analysis as conducted in 
other leading markets by major newspapers in Milwaukee, 
Indianapolis, Omaha, St. Paul, Columbus, Birmingham, Salt 
Lake City, Sacramento and other cities. 

Get YOUR copy now. Ask your local O’ Mara & Ormsbee man. 
Or write to Advertising Manager, THE SEATTLE TIMES, Seattle 11. 






THERE IS NO QUESTION about Seattle’s newspaper reading habits. 
THE SEATTLE TIMES is the ACCEPTED newspaper in Seattle. That’s 
why advertisers know they can sell the rich Seattle market by 
advertising ONLY in THE SEATTLE TIMES. 





REACHES 8 OUT OF JO SEATTLE HOMES 


Represented by O'MARA & ORMSBEE °* New York * Detroit * 


San Francisco 


Chicago * Los Angeles * 
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uf “[ 
NEVER BEFORE — A CAR LIKE THE FORD CRESTLINER ® 


V4 M4 
MEET THE NEW FORD COUNTRY SQUIRE STATION WAGON! 





Here’s the newest, smartest dream car of the year! Take a 
look ... new, smart color combinations .. . new airfoil 
panel outlined in gleaming stainless steel . . . rich, durable 


basket-weave vinyl material covering on the heavy-gauge 





Here is the work-and-play car for everybody! Room to spare 
for eight big people. And loaded with features found in no 
other station wagon in its field, yet still bearing an economy 
price tag. 

For “loadability,” the new Ford “Country Squire” station 
wagon has more flat carrying area than any in its field. Rear 





steel top! New fabric-and-leather upholstery . . . new black- 
and-chrome fittings . . . and richer, deeper carpeting. 
America’s newest car is the smartest car . . . with all the fea- 


tures that make Ford the one five car in the low-price field! 


seat quickly removed without tools, and the new “Stow- 
away” center seat folds down thus giving nearly 9.5 feet of 
level Joading surface to end of tailgate. 

Mahogany-grained outer panels of the all-steel “‘Life- 
guard” Body are wood-trimmed. And you have your choice 
of two great engines—100 h.p. V-8 or 95 h.p. “Six.” 








eee 
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odels_—and agaih 


FORDS 


Out Front! 


| 









| Ford is always out front... for Ford planning is progressive, stimulating 
and ever looking forward. Newest, smartest results of this basic Ford policy 
are these two stunning additions to the Ford line—the “Crestliner” sport sedan 
and the “Country Squire” station wagon. No wonder Ford Dealers are so 
proud of the products they sell . .. mo wonder Ford products are winning 
ever-increasing public approval and acceptance. 


FORD Division o f FORD MOTOR COMPANY 








4 Easy removal of rear seat, without use of tools, New “Stowaway” center seat completes the With the “Level-Loading” tailgate down, there’s 
H Starts conversion to more flat carrying area than “Flat Deck’”’ loading platform. You can slide 38.8 square feet of flat deck, which handles half 
H any other station wagon in its class. things in “‘slick as a ballroom floor.” a ton of freight with ease. 
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Commercial Car News 





{ Regular 


Vonthly 


Section 


for those who make, 


sell and 


ia a Wika ae 


Buses, Commercial Vehicles and Equipment 





Truckin’ 





--- by Jack Weed 








AFETY on the highway or lack 
“ of it—can be laid partly at least 
at the door of the highway officials 
and the various state law making 
bodies, indicates J. J. Bigelow, sales 
manager of the Sparton division, 
Sparks Withington Co. Bigelow has 
been studying safety legislation in 
the various states since his com- 
pany bought out the Teleoptic Co. 
and started to merchandise a line 
of signals and lights. 

He found that few states had 
any standard for lights. Rear sig- 
nal lights are legal if they are 
red and are turned on at night. 
There is no provision in the ma- 
jority of the state statutes that 
indicates how far they must be 
seen—and that, claims Bigelow, 
defeats the safety purpose of 
rear lights. 


| form 
such as lamps, warning signals, in- 





SAE has worked out standards | 


for all lamps on cars and trucks, 
and he sees no reason why the 
various states don’t use these 
standards in setting their laws and 
regulations on all lamps and warn- 
ing devices. 

* * 


Where's the Cop? 


_ecAvss Michigan is up near 
the top in deaths and accidents 
per thousand population, Bigelow 


used Michigan as his “horrible ex- | 


ample.” In this state the “for hire” 
trucks, which represent but 6 per- 
cent of the total automotive regis- 
trations, are the only vehicles 
whose lights and warning devices 
must conform to any standard. 
“For-hire” trucks operate under 
the safety regulations of the Inter- 
state Commerce Commission. 

Bigelow also hit Michigan on 
lack of control of its highways 
to prevent reckless and illegal 
driving, and I'll go along with 
him 100 percent on that. I do 
quite a little driving over Mich- 
igan roads, and I don’t believe 
that I have seen a state patrol- 
man stop a car for bad driving 
in at least two years—and I have 
had enough reckless drivers pass 
me on the left side of the road 
going up steep hills this year to 
have caused more casualties than 
have been caused in the Korean 
war to date. 

Bigelow is trying hard to “spark” 
a drive for a program—if not on 
a national basis—in Michigan at 
least, that would call for state- 
testing bureaus where the candle- 
power of lamps, the distance they 
ean be seen in unfavorable condi- 
tions can be checked, etc. I will 
go along on that. This testing bu- 
reau should be empowered to test 
all brake fluid and all anti-freeze | 
that is sold, as well. | 

. * . 


Calling Managers 
WILL also go along with Bige- 
low on the need for the various 
states to follow the SAE standards 





;on all chemicals and products J 


are used in any type of an auto- 


|motive vehicle and which have to 


do with safety of operation on the 
highway. 

I would like to call this program 
to the attention of the various state 
dealer association managers with 
the idea that they, and their dealer 
bodies, put their shoulder to the 
wheel in their various states and 
city associations to work for uni- 
standards on all products 


dicating turn signals, brake fluid, 
anti-freeze and every other product 
that is used on a car or truck and 
has a safety angle. 

At the NADA convention and 
exhibit committee meeting with 
the factory sales and service 
managers and the local exhibitors 
held in Detroit last week, Paul 
Graves of the DADA asked for 
time to “push” the distribution 
of a booklet titled “Crazy Driv- 
ers” published by the Inter-In- 
dustry Highway Safety Commit- 
tee and which the DADA is go- 


| ing to distribute freely in Michi- 


gan (where it is needed badly). 
This book, with a dozen good 
cartoons of crazy drivers, is a move 
in the right direction. Paul says 
distribution will be national on the 
booklet starting in September, The 
distribution of this booklet can be a 
wonderful “kickoff” time to start 
a drive for more adequate legis- 
lation and enforcement of safety 
products across the nation — by 
States. | 


7 * 


Truckers Should Act 


Ruck dealers and truck opera- 
tors should be among the first 


to get behind such a movement. 
| 


‘Continued on Page 34, Col, 1) 
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PUSIA OF TNL SPARES WITMINGCTON 


Too Many Hasards for Dealers ... 
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Truck Leasing Out 


Epitor’s Note: Although op- 
posed by the vast majority of 
dealers and most of the factories 
as well, car-rental and_truck- 
leasing setups have caused con- 
siderable interest in the industry. 
In seeking the answer to many 
dealers’ questions, Truck Editor 
Jack Weed unearthed the follow- 
ing facts about the mushroom- 
ing truck-leasing business: 


= a truck dealer successfully | 


4 engage in the truck-leasing 
business along with his franchised 
vehicle-selling business? 

In the great majority of cases, 
the answer is an unequivocal “no,” 
say those who have tried it. 

There are many hazards to 
truck leasing and rental that 
truck dealers as a whole are not 
equipped to meet. Yet a very, 
very few dealers are in this side- 
line business and, seemingly at 
least, are doing very well in it. 

But, point out these dealers, truck 
leasing and rental is no sideline 
business, either from the _ stand- 


point of attention that can be given | 
it or from the amount of money) 
involved. Successful truck leasing | 


and rental takes an entirely sep- 
arate organization to handle the 
business. Needed also is a long- 
time experienced truck operator as 
the active managing head. The 
business likewise will quickly run 
into millions of dollars invested, if 
the operation is big enough to give 
the dealer the amount of truck 
sales he looks for in such an op- 
eration, 
* * * 


HESE men say that no dealer 


can go into truck leasing with | 


the idea that he can invest $100,000, 
or even a half million, in this 
business and run it as a sideline 
to his regular operation. To even 


get his feet wet and build up even} 
scantiest operational record | 


the 


COMPAN 





CAMPAIGNING FOR SAFER HIGHWAYS—J. J. Bigelow, sales manager of Sparton divi- 


sion, Sparks Withington Co., Jackson, Mich., 


better standards on lights and signals by equipping a fleet of trucks with the firm's safety | has, 


has fired the opening gun in a drive for 


will run him into a million dollars 
|or more in equipment. 

Few if any dealers have the ex- 
|perience to enable them to set 
proper rate structures for this 
|business. And this is very essen- 


| tial, since every different client 
will usually take a different rate 
| basis, due to the peculiarities of 


|his transportation business. 


In order to procure the amount 
of finance necessary for a truck 
leasing or rental business of a 
size large enough to justify the 
separate organization, the deal- 


ATA Head Crosses U.S. 


15 Times This Year 


WASHINGTON. — Before the 
end of 1950, Henry English, presi- 
dent of the American Trucking 
| Assns., will have traveled from 
coast to coast and Canada to 
| the gulf 15 times, met 20,000 
| people and kept a three-billion- 
dollar industry rolling in the 
black. 

English at 49 is a millionaire 
Texas trucker and chief repre- 
sentative of more than 5,000,000 
people directly employed in mo- 
tor transportation and of addi- 
tional millions in secondary em- 
ployment. 








er’s contracts must not only be 
with the type of firms whose pa- 
per is bankable, but the terms of 
the contract must be such that 
the contract is bankable due to 
the protection it gives the lessor 
and the financial backer. 

| Insurance is also usually high on 
a new leasing operation until an 
experience record is built up. In 
the case of one lessor, insurance 
rates were brought down from 16 





year term. 


* * * 


| EALER truck leasing falls in 
three categories, a check on ex- 
|isting operations indicates. Either 
the operation is an out-and-out 
truck leasing and rental deal of 
one big dealer, is a modified pro- 
gram run in conjunction with a 
car-rental operation, or is a cor- 
poration with a number of differ- 
ent dealers owning stock in the 
company and participating in the 
sale of equipment to the leasing 
company by a mutual agreement 
among themselves. 

In the first category, Rice & 
Holman, large Ford dealers of 
Merchantsville, N. J., a Philadel- 


phia suburb, is a good example. | 


Here James Deasy, of the dealer- 
ship, stated that they now have 
some 657 trucks out on lease 
through their subsidiary com- 
pany, the Automotive Rentals, 
Inc, 
| This company has been 
|leasing business for four years and 
as the general manager of 


equipment. The trucks soon will be touring the nation to promote adoption of quality|the leasing operation, a man with 


; ‘ Eo : 
standards on all safety equipment. Sparton suggests that each state set up its own testing | over 20 years’ truck operation ex- | 


laboratory where visibility of warning lights and quality of safety equipment can be 


measured to protect vehicle owners 


perience in the for-hire hauling 


Half-Ton Vehicle Sales Still on Increase 


( NLY four truck companies 
showed more registrations dur- 
ing the first five months of 1950 
than in 1948, the alltime high reg- 
istration year of the industry. 
Chevrolet, Ford, GMC and Ken- 
worth are the companies hitting 
the record, with Chevrolet and 
GMC being the only ones to show 
a continuous gain in each year} 
since 1948, 
Registrations for the five- | 
month period are 31,559 ahead of 


jistered 47,372 more 


ling the mark set for this same 
period in 1948, 

Only four tonnage classifications | 
were ahead of last year, despite 
the intentions of the makers to 
build more of the larger units this 
year. 


* * . 


N THE under-5,000-pound GVW 
classification, the industry reg- 
vehicles than 
last year, to show a gain of ap- 
proximately 23 percent in this 


1949 but fall 28,484 from equal- | weight class. \ 





Practically all the mass pro- 
ducers, with the exception of 
Dodge (which was handicapped 
by a long strike earlier in the 
year), made gains in this weight 
class. Ford made not only the 
largest gain percentagewise, but 
also numerically. Ford’s gain 


In This Section 


Truck New Products ..........Page 37 
5 Months’ Registrations . Page 30 
TTMA Meeting .. Page 36 


was 5,571 more units in this 
| weight class than the gain of 


| the other four makers combined. | 


| Chevrolet 
119,000 units 


gained slightly over 
in this weight class 
this year over last; Ford gained 
over 32,000 more; GMC gained 
nearly 4,000; I. H. C. gained more 
than 2,000, and Studebaker gained 
about 1,700. 


. . * 


THE only other weight class, | 
where the “mass producers” | 


(Continued on Page 31, Col, 1) 


in the} 


| field. Here the company has gone 
into car leasing, along with truck 
leasing, due to the request of some 
customers who have many sales- 
men out on the road and who for- 
merly drove company-owned cars. 


These companies have found that 
they could lease cars for their sales- 
men at a saving over the former 
|method of owning the cars and 
paying a per diem mileage. 

* * * 





ANOTHER factor that seems to 
be of considerable aid to these 
leasing operations is the ability to 
take advantage of used-vehicle 
| prices, where the dealership oper- 
|}ates used-car lots in connection 
| with dealerships in several states, 
|as Rice & Holman does. This ad- 
vantage is lacking to the dealer 
- a one-city point. 

All lessors interviewed made 
|quite a point of having their con- 
tracts with the lessees on a basis 
| whereby they had the privilege of 
|replacing existing equipment with 
new equipment at any time they 
| wished during the life of the equip- 
;ment—thus enabling them to take 
jadvantage of high  used-vehicle 
| prices in any given point. 

By carefully watching the mar- 
ket, the dealer thus could many 
times make replacements at a 
low amortization of a unit in 
service and come out of the 
deal at contract ending time with 
vehicles that did not show the 
| normal depreciation which would 
occur if they were left on the job 
for the duration of the contract. 

Contracts, however, must be 
written for a length of time that 
| will allow complete amortization 
|of the vehicles during the life of 
the contracts. The government al- 








percent to 8 percent over a three-|!ows rental agencies to depreciate 


| their vehicles in three years, al- 
|though most leasing contracts are 
written for four years. Some deal- 
ers insert a clause in the contract 
that, if the lessor wishes to can- 
cel the contract before the time 
stated, he must buy the vehicles 
being used at their depreciated 
value at the time of the cancella- 
tion. 
. * = 

TH financial standing of the 

lessor and the size of his op- 
eration is of major importance, in 
the leasing of trucks especially. All 
dealers contacted emphasized that 
contracts should only be written 
with firms of the highest financial 
rating which have a standing in 
their particular line of business. 

(Continued on Page 30, Col. 4) 


Top Trucks 


New-truck registrations for 
five months, plus nine states in 
June: 
1950 Pos 


Make 1949 Pos. 





1—155,400 
2—123,020 
3— 39,337 
4— 35,660 
5— 32,259 


Chev. 
Ford 
Inter’! 
GMC 
Dodge 


146,931— 1 
70,987— 
39,401— 
32,935— 
19,222— 





6— 19,684 
8,28 
4,233 


Stude. 
Willys 
White 
Mack 
Diam. T 
Divco 
Reo 
Autocar 
Brockway 
Pontiac 
Federal 
Kenworth 
Crosley 
Sterling 
FWD 


Total All Makes 
431,391 398,786 
For further details see page 
24, today’s issue. 


24,128— 
17,915— 
3,638— 
2,610—10 
2,634— 9 
1,604—12 
1,952—11 
853—13 
689—14 
183—17 
672—15 
169—19 
520—16 
89—20 
180—18 
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He wants the teavy-Guty Lagineered stamina of 


NWEW INTERNATIONAL TRUCKS 


Every new International Truck from 4,200 to 90,000 pounds 
gross vehicle weight offers the “money-in-your-pocket” ap- 
peal of heavy-duty engineering —a story every prospect will 
cock an ear to hear. 


When a prospect says he wants lower operating and main- 
tenance costs and longer truck life, he actually wants the 
HEAvy-DuTy ENGINEERED stamina of new Internationals. 


The value of heavy-duty engineering is a proven value: 


Heavy-duty truck buyers are cost-conscious and profit- 
minded. They pick trucks on the basis of carefully kept cost 
records. For 18 straight years they. have bought more heavy- 
duty International Trucks than any other make. 


The same heavy-duty engineering that has made the Inter- 
national Truck name stand for top value among heavy-duty 
truck users is now found in every new International Truck 
regardless of size. And that’s not all... 


New Comfo-Vision Cab makes every new International 


All NEW, ALL PROVED 


INTERNATIONAL 


Truck easier to sell! The Comfo-Vision Cab, “roomiest cab 
on the road,” offers new features that make “selling sense” 
to dealers, “buying sense” to owners and drivers. 


Seats are wider and deeper, easily adjustable to driver 
preferences. The one-piece, scientifically curved Sweepsight 
windshield offers full front visibility. Super-steering provides 
more positive control from a more comfortable position. 


Extra values throughout make every new International 
Truck easier to sell! A parade of proved-in-advance features, 
specialization backed by the world’s most complete line of 
trucks, and the service facilities of the nation’s largest exclu- 
sive truck service organization stand behind every new 
International Truck. 


No doubt about it—International Truck Dealers really 
have something! 


international Harvester Builds McCormick Farm Equipment and Farmall S 
Tractors ...Motor Trucks...Industrial Power...Refrigerators and Freezers 


Tune in James Melton and “ Harvest of Stars,” NBC, Sunday afternoons 


TRUCKS 
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INTERNATIONAL HARVESTER COMPANY CHICAGO 
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GMC Reports | 
Sales, Delivery 


Gains for Buses 


PONTIAC.—-A gradual strength- 
ening of the motor coach market 
is revealed in delivery and sales 
figures announced last week by 
GMC Truck & Coach. 

During June, the company de- 
livered 214 buses, the second con- 
secutive month in which 


Unfilled orders as of July 1 to- 


taled 526 on purchases made by|adjusted themselves to postwar 


it has} 
passed the 200 mark in shipments. |69 operators. This widespread buy- 
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1-H PLANS DENVER PLANT—Shown in the above artist's rendering is the new Denver 
motor truck building project on which contracts have just been let by International Har- 
vester. Construction of the $310,000 structure is expected to be completed by Dec. |. 


higher wage and material costs 
and are proceeding to rehabilitate 
their systems, says GMC. 


ing indicates that operators have 













A Greater Share is Yours W 


Galion 





FULCRUMATIC LEVERAGE 
smoothly transmits the power 
of pump and cylinder to the 
load ... automatically shifts 
to the most efficient leverage 
through the entire unloading 
cycle, 





EQUALIZING DOUBLE LIFT 


ARMS mean balanced lift, 
elimination of damaging 
“single point’ strain on 


body or chassis. 


- MORE 
BUSINESS 
AHEAD 





2 


inn 


F 


Hoists 


Greater material handling speed and ease! Added years 
of truck service life! Both are big reasons why more 
contractors will prefer FULCRUMATICS for virtually every 
type of dump truck job in the busy construction period 
ahead. 


Exclusive Galion FULCRUMATIC Lift Action handles maxi- 
mum loads swiftly, smoothly with an improved transmis- 
sion action . . . much in the same way gears move your 
car from high to low. Galion's famous equalizing double 
lift arms distribute the load strain evenly through the 
entire chassis. Ask your Galion distributor to point out in 
detail these and many other important Galion hoists and 
body sales advantages. You'll be glad you did! 


THE GALION ALLSTEEL BODY CO. GALION, O. 





1950, nm aes 
Too Many Hazards... 
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Truck Leasing Out 
For Most Dealers 


(Continued f 


|Such firms not only have a good 
effect on the financial people, when 
it is necessary to bank some of this 
paper, but also are of the type 
which have an inherent interest in 
employing only the best type of 


| tion of the vehicle at all times. 

To promote safe and careful 
operation of the vehicles they 
have under lease, Rice & Holman 
also writes in a bonus clause to 
the lessors based on the super- 
care of the vehicles during the 
| lease period. 

A leasing operation also entails 


for replacement if one of the les- 
isors has trouble with one of the 
| vehicles or has need for additional 
;}equipment for a short space of 
|time. In some cases, these trucks 


sient rental” service—are rented to 
|firms or individuals for one day 
or one trip use. By thus keeping 
them at least partly busy, the 
“bank” vehicles earn their “oats” 
and are still available for the re- 


placement needs of the customers. 
* * + 


ROST AVIS, Inc. (Ford), De- 

troit, which operates the Avis 
Rent-A-Car System (corporate 
name, Automobile Leasing Corp.), 
is the type of truck-leasing dealer 
that has only a few trucks leased 
and runs the truck end as a side- 
jline to a large, international car- 
|rental business. At present they 
| have only approximately 30 trucks 
on lease and are watching the ex- 
perience with those very closely. 

Warren Avis, head of these 
enterprises, has had over three 
years of car-leasing experience 
under his belt, and still isn’t 
quite sure how far they wish 
to go in the truck-leasing busi- 
ness, even though they have as 
head of their rental business a 
man with truck transportation 
management experience and ex- 
perience with another national 
car-leasing company, 

Avis points out many of the same 
| hazards in the business—and many 
of the same operational musts—as 
other dealers who were interviewed. 
His car-rental business is interna- 
tional in scope through licensees 
in 82 cities throughout this country 
and in Honolulu and London, Eng- 
land. He owns the rental agencies 
in Chicago, Detroit and New York. 

Some of the Avis musts are: no 
contract for less than three years; 
no contract with a firm which 
doesn't have the highest financial 
rating; a buy-back agreement in 
the contract, and a clause in the 
contract which permits replace- 
ment of a driver where operational 
costs show that the driver is not a 
good driver, 








* * * 
LL Avis contracts are non- 
4 eancellable under the time 


limit, unless there is a “buy back” 
clause, since he has already found 
out that when an operator wishes 
to throw back trucks on the leas- 
ing company that have had a 
year’s usage, it is a major task to 
get their non-depreciated value out 
of them. Lessors always want new 
equipment when they go into a 


How Makers Fare... 


| 
| 
| 
| 





driver—with an eye to safe opera-| 


| keeping a bank of trucks available | 


jare used in what is termed “tran- | 


rom Page 28) 


leasing deal and don’t take kindly 
to having used trucks put on the 
|job on a new contract. 

Another type of operation that 
is being given a tryout on the 
west coast is the Transportation 
Lease Co. with headquarters in 
San Francisco, under the imme- 
diate direction of Kenneth Firth, 
formerly with the Hertz System. 
This company was originally 
started by Albert E. (Speed) 
Schlesinger, president, S and C 
Motors (Ford); is now owned by 
35 west coast Ford dealers from 
Seattle to Los Angeles. 

This leasing company makes all 
leases and disposes of all vehicles 
used on the leases. Member deal- 
ers who run into lease prospects 
call the leasing officials into the 
deal, and their only participation 
is after the deal is completed, when 
they sell the leasing company the 
trucks involved in that particular 
deal. 

Dealers involved in these leasing 
operations not only look to the 
|truck sales involved but to the 
maintenance of the vehicles that 
stay in their servicing radius, for 
their profit as a dealer. This phase 
of the operation is considered a 
threat to other dealers not only in 
the area of the leasing dealer but 
nationally by many dealers. 

Even the factories are not 
looking on their dealers getting 
into the leasing end of the busi- 
ness with any too much enthusi- 
asm. A couple of the manufac- 
turing companies even indicate 
that they are against their deal- 
ers participating, while others 
are non-committal as yet, but are 
watching existing operations 
closely to determine what ad- 
verse after-effects may come out 
of this operation. 

At present even the dealers in 
the business feel that but a very 
few dealers in the country are 
capable of operating a leasing deal 
in connection with their vehicle 
sales without incurring a very real 
hazard to their franchised dealer- 
ship. The dealer association man- 
agers look upon the operation with 
jaundiced eyes, since they feel that, 
outside of the temptation to a cer- 
tain type of dealer to do some 
cheating in his vehicle sales, deal- 
ers who do go into this type of 
an operation present a monopolis- 
tic threat in the areas where they 
operate. 





—JAacK WEED 


Mack Head Says 
New Roads Must 
Pace Auto Output 


NEW YORK.—America’s traffic 
‘dane will continue as long as we 
keep building motor vehicles faster 
than we build roads, according to 
E. D. Bransome, president of Mack 
| Trucks, Inc. 

“Antiquated highways,” the Mack 
executive said, “are responsible for 
much of the overcrowding of roads. 
These highways were built in an- 
other age to meet other conditions. 
The only solution is to bring the 
roads up to the standards required 
by modern traffic conditions.” 





New-Truck Registrations—5 Months 


Five Five 
May April May Months Per- Months Per 
1950 1950 1949 ~=«1950-Ss cent =—:1949 Ss cent 
CHEVROLET ... 34,607 34,553 32,882 150,406 35.90 141,951 36.74 
FORD eh Sieve RARE OR AoE . 26,945 27,231 16,446 119,667 28.57 69,129 17.89 
DODGE .. 3,773 4,86! 10,766 31,593 7.54 47,784 12.37 
INTERNATIONAL 8,290 8,512 7,487 38,104 9.10 38,116 9.87 
Ec cacan's sek ee’ 7,934 7,772 7,570 34,687 8.28 31,708 8.21 
En oasis gee eeekuas 3,843 3,872 5,209 19,244 4.59 23,279 6.03 
ee kde kann ie ae eece 1,905 1,650 2,742 7,954 1.90 17,533 4.54 
EE? 645s a0 6044055.5% c5 baw NS 931 869 655 4,109 98 3,546 92 
ETD (sc: oiva'e's a6 b69 eens eNes aa 726 804 529 3,918 94 2,557 66 
rrr re 427 495 451 2,195 52 2,548 66 
OE ee ee ree re 234 269 346 1,258 .30 1,918 50 
CE” <0 60-04 05.04 00ds @68 CRN S 349 343 378 1,497 36 1,566 4l 
I os a oacenin aa am eae 134 285 131 807 AY 838 aa 
MUEEESEAY, sv ccekedeceesetaaee 140 185 113 807 19 678 18 
PONTIAC 129 172 86 768 18 164 .03 
cs 5 Sah king ERA OD 124 102 148 499 13 653 “an 
RE og os daca ies altace cad Aa 42 37 101 202 .05 504 13 
NUE cc ckec cpewe ceaaone 59 45 22 200 .05 168 .04 
asec papeigacndakbaee 21 20 29 130 .03 179 .04 
DEED. ic ccecsecenaenseeeanas 39 27 17 142 .03 89 .02 
MISCELLANEOUS ...... cccccccees 134 137 267 731 Bj 1,449 37 
DN aoa a Sk aka eke eR 90,786 92,241 86,375 418,916 100.00 386,357 100.00 


—Automotive News Compilation from R, L. Polk & Co. Data 
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TRUCK SECTION 


tegistrations Top Peak °48 Period . . . 


Half-Ton Sales Still Rising 


(Continued from Page 28) largely to its long strike, is ap- 
egistered more in the first five|proximately 20,000 units behind | 
nonths of 1950 than in 1949 for/|1948. Willys Overland, too, is be- | 
the same period, was in the 14,001-| hind 1948 some 23,305 units for this 
16,000 GVW. Ford and GMC were | five-month period. Harvester also 


the only makers to gain in this|is behind 1948 approximately 20,000 
weight class, with Ford alone|units, due to the “slowdown” 
showing seven times the gain of | trouble. 

1,072 that the entire weight class| If these companies had _ been 


» period. |able to produce and sell the same 
ae sed -_ ~ io tributed t | number of trucks they did in 1948, 

ven companies contributed to | registrations for the five-month 
the 3,285-unit increase which the period of 1950 would have been 
19,501-26,000 GVW class made in |some 35,084 units ahead of 1948, | 


registrations for the five-month [the alltime high registration year, | 


period. Among them, however, |instead of behind 28,484 units. 
Ford made by far the greatest | 5 = 


gain, nearly doubling the num- | ‘HERE seems little likelihood of | 
ber of units registered in the | the industry eatching up with | 
year previous. a ia te year. an —e are | 
al ioe ‘ ‘ ii 1 OC e mass producers being both- 
“— nae: gan ag omni acre by steel shortages, but this 
in this weight class were Brock | scarcity most likely will get great- 
way, Diamond T, Federal, GMC,|er the further we get into the) 
White and Reo. {balance of the year. 
Five companies contributed to Even if Harvester and Dodge 
the 1,976 gain that the industry |which are working as hard as pos- | 
made in the “over 26,000 GVW” |sible to make up the loss in pro-| 
heavy-heavies, with Mack making | ——- ~~ ~~ . 
by far the greatest gain in this 
weight class—-well over double their | 
registration the year before. Other | 
companies to show a gain in this | 
weight class were Brockway, Har- | 
vester, Sterling and White. 
* + * 

N THE under-5,000 GVW class, 

Chevrolet led in registrations, 
with Ford second and GMC third. 
In the 5,001-10,.000 GVW class, 
Chevrolet again took first place, | 
with Ford second and Harvester 
third. In the 10,001-14,000 GVW 
class, Ford stepped into first place, 
with Chevrolet second and GMC 
third. 


In the 14,001-16,000 GVW class, 
Chevrolet again led the field, with 
Ford second and Harvester third. 
In the 16,000-19,500 GVW class, In- 
ternational Harvester stepped into) 
first place, with Ford second and | 
GMC third. In the 19,501-26,000 | 
heavy GVW class, Harvester again | 
was first, with Ford second and | 
White third. Mack led the parade 
in the over-26,000 GVWs, with 
GMC second and Harvester third. | 

Part of the reason why some | 
sizes are up and others are down | 
can be laid directly at the door | 
of strikes and shortages of steel | 
—components needed to build | 
some sizes. 

| 
| 


Much of the failure to hit 1948 
registration figures in the first five 
months of this year can be laid at | 
the door of strikes. Dodge, due | 





Texas Truckers 
Elect Duke; 
Rail War Decried 


DALLAS.—A, R. Duke, general 
manager of Joe D. Hughes, Inc., a 
Houston trucking firm, was elected 
president of the Texas Motor Trans- 
portation Assn. at the group’s 16th 
annual convention held here re-| 
cently. 

Other officers elected were R, C. 
Delavan, San Antonio, and Wayne | 
Cudd, Wellington, vice-presidents; | 
Ellis Pratz, Alice, treasurer; James | 
EK. Taylor, Austin, secretary. 

New directors are: A. Leander 
McAlister, Wichita Falls; O. B. 
English, George T. Howard, Frank | 
Oldham, Lee J, Rhoades and Bob} 
Hancock, all of Dallas; Wayne Kel- 
ley, Lubbock; J, R. Boswell, Fort | 
Worth; M. S. Johnson, Houston; | 
and J. I, Haley, Corpus Christi. 

The convention delegates heard | 
John V. Lawrence, managing di- 
rector of the American Trucking 
Assn., warn that the surest way | 
to bring about government owner- | 
ship of the transportation indus- 
try was to precipitate a knock- 
down, drag-out fight between the 
railroads and the trucking indus- 
try. He cited the example of Brit- 
ain to illustrate his point. 





St. John’s Bus Franchise 


ST. JOHN’S, Newfoundland. — 
Mayor Harry Mews has announced 
that the city council is negotiating 
with a Toronto firm on the possi- 
bilities of a bus franchise for this 
city of 60,000. | 





PARTS e ROTOR PUMPS 
SPRINGTITES 





| schedule 


e SPRING WASHERS e COLL 


duction—had been able to main-| 
tain their 1948 pace this spring, the | 
industry would have been ahead | 
of 1948 by approximately 11,000| 
units. It is extremely doubtful, | 
however, that these two giants will | 
be able to make up their lost out-| 
put before the end of the year. 

Nor is it too favorable for Chev-) 
rolet, Ford and GMC to continue 
to keep as far ahead of their 1948) 
as they currently have} 
been doing. 

The one bright spot in the 
whole truck registration picture, 
however, is the indication that 
even with the high production of 
these leading companies, their 
dealers are being able to sell 
their units at a profit; that most | 
dealers have dropped the “hys- | 
teria” sloughing of trucks off at | 
prices that were ruinous and 

| 
| 
| 


would have spelled real financial 
trouble for dealers in normal 
car years. Indications are that 
dealers generally have taken off 


their truck coats and gone to ‘again get back to selling fully) 


Axle Division 


e MOTOR TRUCK AXLES e 





PERMANENT MOLD GRAY IRON CASTINGS e 
DRAWN STEEL e STAMPINGS e LEAF AND COIL SPRINGS 
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WHITES WEAR WELL IN TESTS—No wear on moving Super Power engine parts was 
reported by White Motor Co. on two White trucks put through their paces on a 50,000-mile 
road test made along the Mexican border highways. The tests, made with bodies loaded 


| with sand for a gross weight of 26,000 pounds, were made by Continental Oil Co. over 


@ period of 70 days in temperatures that ranged as high as I10 degrees. The trucks were 


| driven for 14 hours a day, six days a week, at speeds of 50 miles an hour until the 50,000 
| miles were accumulated. 


Exact measurements made of moving parts of the White Super 
Power engines showed no wear of eny consequence, says the firm. 


equipped trucks —trucks equipped 
with bodies and the _ necessary 
other equipment so that they are 
ready to do the buyers’ jobs when 
and that an active truck buying jthey are delivered—the dealers’ 
market has returned. |truck-profit picture would again 
Now if these same dealers would be rosy. 


work to move trucks out in an 
orderly fashion—that most truck 
dealers have acquired some truck 
salesmen and have them at work, 


Jack WEEb. 


By combining pulling power and 
speed, Eaton 2-Speed Axles add 
to truck utility and permit faster 
trips, more pay-load miles—on 
the highway or off. Eaton Axles 
reduce stress and wear on en- 
gines and all power transmitting 
units. This means longer life and 
minimum maintenance cost...and 
Eaton’s planetary design adds 
thousands of miles to axle life. 
Gear tooth loads are better dis- 
tributed; gear speeds are slow; 
stress and wear are held to a 
minimum. Eaton Axles are avail- 
able for most trucks of 11% tons 
and larger. Ask your truck dealer 


for a road demonstration. 


EATON MANUFACTURING COMPANY 


CLEVELAND, OHIO 


i! 
fo SODIUM COOLED, POPPET, AND FREE VALVES e TAPPETS e HYDRAULIC VALVE LIFTERS e@ SALVE SEAT INSERTS e¢ JET ENGINE 


HEATER. DEFROSTER he NAP RING 


re ea aa Tw ORIVES. BRAKE DYNAMOMETER 
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Used-Car Auction Prices 


Market Trend 


Despite the fact that this week’s overall average price of used 
cars shows a drop of $1 from the preceding week’s average of $1,000, 
there are indications that prices are moving up On used cars. 

The index of used-car prices usually lags slightly behind the 
market, but it is expected that next week’s tabulation of prices 
will show a sharp gain. Virtually all auctions reported prices as 
on the increase. 

Most of the operators also claim more buyers than cars, This is 
borne out to some extent by figures on the number of units offered 
and sold. At 10 auctions last week, there were 1,287 cars offered, 
und 987—or 77 percent—sold. 

This increase in the percentage of sales was substantial since, in 
the previous week, the same auctions sold 69 percent—or 806—of 
the 1,176 offerings. The increase in the number of cars offered 
amounted to 111 units, while the increase in the number of cars 
sold amounted to 181 units. 

Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 


EBENSBURG, PA. 





‘41 Windsor sedan, $400. 
coupe, $520. 


(Ebensburg Auto Auction Co. Sale ev- | DODGE—'48 Custom sedan, $1,420. 
ery Thursday. Prices are for sale of |FORD-—CD (8) conv., $2,120*. °49 Cus- 
July 13.) tom ‘* oT Seo. é eee $1,310°. 
man h up. Sold 77 ‘47 SD sedan, 880, $870. ‘36 sedan, 
ills oan Sain) - $240, $225. °35 sedan, $125. 
: om + KAISER—’51 Special sedan, $1,790. 
BUICK—-'48 Special 4-dr., $1,425. “40 Spe- | wERCURY—'49 sedan, $1,580*, $1,530. ‘47 
_ cial 2-dr., $375, $150. 2 on res club coupe, $950 
er re . =) 4-dr., $2,225 >| OLDSMOBILE—'50 (88) sedan, $2,400°. 
= aaa or ‘49 (88) sedan, $1,810*. ‘48 (98) conv., 
‘WEVROLET—'49 4-dr., $1,480, $1,440; ( sed 
cL Deluxe 2-dr., $1,510, $1,435, $1,375; seen. a als un come. $1,100, 
conv, 91.006 oe ee One.” $1.29. | PLYMOUTH —'49 SD sedan, $1,500, $1,480, 
este $220. 40’ club coupe, $310,| $1,470. "48 Deluxe sedan, $1,060, $1,030. 
tino. 38 2-dr., $275, $150. °37 2-dr.,| (47 SD_ sedan, $1,020. ‘46 SD sedan, 
$175, $120. 36 2-dr., $190. '| $900. '40 sedan, $400. 
CHRYSLER—'50 Town’ & Country New-|PONTIAC—'48 SL sedan, $1,400*. '47 SL 
port, $3,300. sedan, $1,110. 46 SL sedan, $915. ‘41 
CROSLEY "48 pickup $265. ‘46 2-dr., sedan, $350, $340. °40 sedan, $400. 
$160. STUDEBAKER —-'47 Champion sedan, $890*. 
DeSOTO—'50 Custom Sportsman, $2,700. | WILLYS—'47 Jeep station wagon, $810. 
*48 Custom 4-dr., $1,400. ‘41 Custom 


MASON CITY, ITA. 


2-dr., $430. : 
DODGE—’'49 Wayfarer roadster, $1,300, ‘41 





Custom 4-dr., $500. ‘37 4-dr., $220. tiapiner’s Used Car Auction. Sale every 
FORD—'49 Custom (8) a = Wednesday. Prices are for sale of July 12.) 
$855; ‘ie ‘Ty-ton dump, $300.41. De- hedMarket shows increasing strength with 
luxe 2-dr., $355, $300. °39 2-dr., $300, saat uying. Sold 112 units out of 
$175. 46 offerings.) 
KAISER—'47 4-dr., $735. BUICK.'50 Special 2-dr., $1,915*. "49 
MERCURY—-'48 4-dr., $1,170. Super conv., $1,825". ‘48 RM 4-dr., 
NASH—'42 (600) club coupe, $350, ‘41 $1,290°*. "41 conv., $495 "40 ~conv., 
(600) 4-dr., $150. $360. ‘39 2-dr., $210 
OLDSMOBILE—'48 (78) 2-dr.,  $1,400°. | CADILLAC —'50 (61) 4-dr., $3,775*. °46 
‘47 (76) 4-dr., $1,195*. "41 (78) 4-dr., (62) 4-dr., $1,365. 
$285*, $250. ‘40 (6) 4-dr., $395. ‘39 | CHEVROLET-—'50 conv., $2,005, $2,170, 
(6) 4-dr., $230. $1,990. °49 conv., $1,630; 1%-ton truck, 
PLYMOUTH—'49 SD conv., $1,700; club $1,135. ‘48 FL aerosedan 2-dr., $1,260, 
coupe, $1,530, $1,520, ‘48 SD 4-dr., $1,- $1,200, $1,135, $1,080. ‘47 FL aerosedan, 
180, °47 SD conv., $1,130, $1,075. ‘46 $925, $1,040, $1,075: SM 4-dr., $955. 
SD 4-dr., $840. ‘41 club coupe, $550, "40 2-dr., $360, $355, $385. 
$250. ‘40 2-dr., $500. ‘39 4-dr., $205, | DODGE-—'48 conv., $1,195. 
2 at $190, $150. FORD—’'50 CD (8) conv., $2,045, $2,120*; 
PONTIAC—'49 SL (8) 4-dr., $1,800*, ‘48 CD (6) 4-dr., $1,820. ‘49 Custom (8) 
SL (8) 4-dr., $1,300. ‘39 (6) 2-dr., conv., $1,505, $1,425; 2-dr., $1,315*, 
$295. $1,225, $1,285°. ‘48 half-ton pickup, 
STUDEBAKER—'49 Champion 4-dr., $1,- $810. ‘47 conv., $980*. 
360. ‘40 Commander 4-dr., $200 | "Ses ‘49 4-dr., $1,350° ‘47 4-dr., 
$835. 
. HUDSON—'49 (6) 4-dr., $1,400; 2-dr., 
OAKLAND, CALIF. $1,400. ‘48 (6) 2-dr., $1,195. ‘40 (6) 


2-dr., $155. 


(A, L. Pollock Auto Dealers Wholesale 


Prices | KAISER—'49 Traveler 4-dr., $1,350; 4-dr., 


s ‘ ay. 
Sa a a va . $1,165, $1,250. ‘47 4-dr., $850, $685. 
MERCURY—'49 station wagon, $1,515*. 
(Market higher on all cars.) "46 4-dr., $710, $895. 
BUICK—’'50 Super 4-dr., $2,500. ‘48 RM | NASH—’'50 Rambler conv., $1,590, $1,575. 
sedanet, $1,255. ‘46 sedanet, $950; conv., 46 (600) 4-dr., $795. 
$1,155; 4-dr., $980; RM 4-dr., $830. '41 | OLDSMOBILE—'50 (98) 2-dr., $2,560*. '48 
4-dr., $285. ‘40 Special, $200. (76) 2-dr., $1,200*; (66) 4-dr., $1,195°*; 
CADILLAC—'50 (62) 4-dr., $4,235, $4,200. (78) conv., $1,280%. ‘47 (76) 4-dr., 
'49 (61) 2-dr., $2,855; (62) sedanet, $3,- $1,030". 
000; 4-dr., $3,050, $2,950. PACKARD —'49 4-dr., $1,620. 
CHEVROLET — '50 Bel-Air, $2,290, $2,-| PLYMOUTH—'49 Suburban, $1,535. ‘48 
150, °49 SL Deluxe 4-dr., $1,565; FL SD 4-dr., $725, $950. 
Deluxe 4-dr., $1,500; 2-dr., $1,500. '47| PONTIAC - "50 (8) 2-dr., $1,990*, ‘49 
FL aerosedan, 2 at $1,200. ‘40 2-dr., Chieftain (8) 4-dr., $1,725*; (6) 2-dr., 
$320; 4-dr., $410. $1,635, $1,765*. ‘48 (8) 4-dr., $1,410; 
CHRYSLER—'42 4-dr., $350. ‘39 business (6) 4-dr., 2 at $1,305*. ‘47 2-dr., $1,150. 
coupe, $150. STUDEBAKER ‘50 Commander 2-dr., 
DeSOTO—'46 4-dr., $965. ‘41 4-dr., $350. $2,010*. 
DODGE — ‘49 4-dr., $1,805. ‘40 club| WILLYS—'49 station wagon, $875 "48 
coupe, $310. station wagon, $570 
FORD—'47 (8) ¢s.. is | (8) 4-dr., 
765; 2-dr., $670, 45; clu coupe, ~ 
$708. 42 (8) 4-dr., $225. '40 (8) 2-dr., CONCORD, MASS. 
$340. '36 (8) 2-dr., $110. (Concord Auto Auction, Inc. Sales every 
HUDSON— 4 2-dr., $225. P Monday and Friday. Prices are for sales 
MERCURY—'47 4-dr., an 46 town s€-/ of July 7-10.) 
uanl—Jas t-ar" 31.008. _ (Sold 141 units out of 189 offerings.) 
OLDSMOBILE—’'49 (98) conv., $2,185. ‘46| BUICK—’'49 RM sedan, $1,825*; Riviera, 
club coupe, $845. ‘41 4-dr., $350, ‘39 $2,125*; conv., $1,925*; Super sedan 
club coupe, $120. $1,700* ‘47 Super sedanet, $1,170; 
PACKARD—'42 4-dr., $550. | conv., $1,150; sedan, $1,200; Special se- 
PLYMOUTH—'48 4-dr., $1,090. ‘47 club dan, $1,020; RM _ sedan, $1,025. "41 
coupe, $925. ‘46 club coupe, $765. Limited sedan, $475; Special sedan, $785; 
PONTIAC — ‘47 2-dr., $1,205. ‘40 club conv., $485. 
coupe, $375. CHEVROLET—'50 SL Deluxe conv., 2,- 
275, $2,125; half-ton pickup, $1,150, ‘49 
LEBANON N J SL Special sedan, $1,350, $1,400; SL 
° * = Deluxe sedan, $1,610; club coupe, $1,375; 
(Lebanon Auto Auction. Sale every| conv., $1,625. ‘48 FM conv., $1,210, 
Wednesday. Prices are for sale of July 12.) | $1,385: FM station wagon, $1,175; se- 


dan, $1,200; SM sedan, $1,085; FL aero- 


(Prices skyrocketed on anything clean. | sedan. $1,215, $1.190. 


Sold 65 units out of 72 offerings.) ‘46 FL aerosedan, 





y $825. ‘42 MD sedan, $520. ‘41 MD se- 
BUICK—'49 Super sedan, $1,850*, $1,810. dan, $525, $455. $460; SD sedan, $410; 
48 Super sedan, $1,450, $1,420; RM| FL sedan, $600. ‘40 SD sedan. $450. 
sedan, $1,430*, $1,420. ‘47 Special sedan, $300, $495, $400, $325. ‘39 MD club 
$1,075; Super sedan, $1,220. ‘46 Super coupe, $450. 
sedan, $1,075. ‘41 Super sedan, $655, | CHRYSLER—'48 Town & Country sedan, 
$420. '39 Special sedan, $290. $1,520; Royal sedan, $845. 
CADILLAC—'49 (62) sedan, $2,950. CROSLEY—'42 conv. sedan, $90. 
CHEVROLET—’'50 FL Deluxe sedan, $1,- | DODGE—'49 Coronet club coupe, $1,600. 
790, $1,770. '49 SL Deluxe conv., $1,600; ‘48 Deluxe sedan, 2 at $1,200. °47 Cus- 
sedan, $1,455, $1,450, $1,430. ‘48 FL| tom sedan, $810 
aerosedan, $1,220. ‘47 FM conv., $1,120. | FORD—'49 Standard (8) sedan, $1,050; 
'46 FM club coupe, $890. ‘41 SD club Custom (8) sedan, $1,310. ‘47 Deluxe 
coupe, $575. '39 MD sedan, $315. sedan, $630. ‘42 sedan, $425. ‘41 sedan, 
CHRYSLER—'46 Windsor sedan, §$1,000.| $135; club coupe, $375. °'40 sedan, $350. 
$530. ‘39 1%-ton refrigerated van, $225; 
sedan, $115; conv. sedan, $450. "31 
° Model A roadster, $135. 
$4,900 Bid Not Enough HUDSON ‘48 Commodore (8) sedan, 
$1,035. 


To Buy a Tucker 


LINCOLN—'49 Cosmopolitan sedan, $1,700. 
"41 limousine, $450. 





Bidding on a = me went | MERCURY—'50 sedan, $1,725*. ‘49 club 
to $4,900 and stopped there, re- _coupe, $1,560", $1,500*. ‘46 conv., $950. 
ports Watson Auto Auction Co., ie 50 Statesman sedan with bed, 
Cincinnati, which offered the | OLDSMOBILE—’48 (98) conv., $1,500*. 
car for sale. ‘46 (76) sedanet, $850. ‘42 (76) sedan- 

et, $325. ‘41 s a9 

The asking price for the rare, 7 sedan, $25 40 (70) 
rear-engined sedan was $5,500, | PLYMOUTH—'50 SD conv., $2,125, ‘49 

8D station wagon, $2,075. ‘48 SD sedan, 


but the prospective buyers | 
wouldn’t go any higher than | 
$4,900, so the car was not sold. 


—— 


$1,175, $1,260; club coupe, $1,225, $1,200; 
Deluxe sedan, $980, $1,085. ‘41 club 
coupe, $430; sedan, $295, $450. ‘39 se- 
dan, $235, $245. 
PONTIAOCO—'48 Streamliner (6) Standard 
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TRUCK SECTION 


| 
sedan- | 


| sedan, $1,360*. ‘46 Torpedo (8) 
sedan, 


et, $1,050; sedan, $890. ‘41 (6) 
$430, $450. '40 (8) sedan, $190. 
STUDEBAKER *49 Commander sedan. | 
$1,375. 
MISCELLANEOUS—'47 International half- 
"37 Cord conv., $310. | 


Average Used-Car Prices 


(Compiled by Automotive News) 


| 


| ton platform, $480. 














































































July 1950 June May 
DEN VER Model (to date) 1950 1950 

(Denver Auto Auction, Inc. Sale every A 1,909 $1,959 1,936 
Tuesday at Englewood, Colo. Prices are $098 $1,010 $1,081 1949 Len 1.473 ee 
rns cca tihl!}!..!ltm:;w”;:tC<(“Oisti‘“‘“ai<‘“iai‘iéarsesCOCC C HDD ( ell tical a 
| (Prices up on all makes and models. ERED sc cecees 1,111 1,107 1,152 
| Sold 121 units out of 130 offerings.) MS ¥660 be 927 923 968 
BUICK—'50 Super cony., §$2,715*, $2,740*; _..., See 817 802 832 

ao 4-dr., oar 49 Hoy 2-dr., Ti SO 421 415 438 

770*, $1,820*, $1,840*, $1,900*, ‘48 RD 

conv., $1,405 ‘47 Super 4-dr $945, 1941...... 331 393 405 
one + > aa i eis ; a —_— pens say Overall 
M LLAC— 50 (62) conv 4,975*; 4-dr., uly , . : . 

$4,225*, $4,360*; (61) 4-dr., $3,850*, '49 (to date) Average... 3 999 $1,010 $1,031 

(62) 4-dr., $2,910*, $3,010*%. ‘47 (61) . . 

py $1,730*. °46 (60) Special 4-dr., (The above figures are averages of used-car auction prices, all 

,610* : ‘ ‘ 
CHEVROLET—'50 Bel-Air 2-dr., 2 at $2.- makes and models, carried regularly in Automotive News.) 

260; FL Deluxe 4-dr., $2,105*; 2-dr., 

$1,935, $1,910; conv., $2,100; SL Deluxe . senna a. , 5 

2-dr., gh $0. $1,995; SL Special 2-dr., conv., $1,200; station wagon, $1,030. | CHEVROLET = te oe ee rie “at 

$1,695, $1,805. ‘49 SL Deluxe 4-dr., FORD —'50 conv., ee ee ts eee. eb | — gs00 club coupe, $810. 2 se 

BOS kaa. . " 545: -de, 960, $1,820. ' , 

Sain, Dat! sage gate ds PL | 2dr $1,280, $1,275, $1,260; 4dr... $1,- |CHRYSLER—'48 club coupe, $1,315, 

aerosedan, $1,170, $1,210, $1,245, $1,315. 275; club coupe, $1,425. °'47 2-dr., $850; | DeSOTO—’'42 — oo” 

‘40 Royal club | eatteFM 4-dr., $895, $965, $1,135, $1,140. | club coupe, $855. “40 2-dr., $560; 4-dr., rae 8e CD -, ye g1,055°, ‘49 
oyal cluD | CHRYSLER—'50 Royal club coupe, $2,370. $310. . = \ ana te : 

'49 Windsor club coupe, $1,505. | ’48 NY | JEEPSTER—'48 conv., $880. Standard sedan, $1,110. 46 SD conv 

4-dr., $1,315. '47 Windsor 4-dr., $1,020. | FRAZER—'47 4-dr., $410. $780. °41 SD sedan, oo 40 sedan 
DeSOTO—'50 Deluxe club coupe, $2,415. | KAISER—’51 4-dr., 2 at $1,780. $500, $380. 37 sedan, $125, $115. — 

48 4-dr., $1,230. MERCURY—'49 4-dr., ae | naan, eras Traveler sedan, $1,140. ‘48 
DODGE—’49 Wayfarer 2-dr., $1,670. OLDSMOBILE—’46 2-dr., 0. | , y s 
FORD—'50 half-ton pickup, $1,215. '49 | PONTIAC—'49 2-dr., $1,520, $1,685, $1,730. | OLDSMOBILE—'48 (95) club coupe, $1, 

Custom (8) 4-dr., $1,305, $1,425*; 2- ’42 4-dr., $485. | 250*. ae: (98) sedan, $900. am 

dr., $1,305, $1,380. °48 (6) half-ton|PLYMOUTH—'46 4-dr., $875. ‘40 2-dr., | PONTIAC—'49 (8) sedan, $1,765, $1,775 

pickup, $740, $780. '46 (8) 2-dr., $795, | $200. '39 2-dr., $170. aa a ne he? 
$860. ‘40 (8) 4-dr., $325. STUDEBAKER—'49 Champion 4-dr., 2 at} sedan, $990. 
oeeen_ se Manhattan 4-dr., $1,100. whtkrs - gss0 | M HEIM PA 
HUDSON—'49 Super (6) 4-dr., $1,225, °48 yILLYS "48 Jeepster, ‘ AN 

Commodore (8) 4-dr., $1,295; 4-dr., ? . 

$1,200. = ‘ (Manheim Auto Sales and Auction, Inc 
KAISER—’'48 4-dr., $615. ‘47 4-dr.. $665. VALDOSTA, GA. | sale every Friday. Prices are for sale ol 
LINCOLN—’49 club coupe, $1,730*, $1,560". (Tom ‘enn ae ae Paes July 7.) 

'47 4-dr., $875*. Friday. rices are for sale of July 7.) (Sold 84 units out of 133 offerings.) 
meas G1,018. oO ‘or, ere 7 (Sold 116 units out of 156 offerings.) | RuioK — '50 Special 4-dr., $2,000, ‘49 
enutonie "Be «ee) in s-ar,, | BUICK—'50 RM 4-dr., $2,400; Super 4-dr.,| Super sedan, $1,690. '47 RM conv. 

$2,940*; (88) Deluxe Holiday, $2,915*.| $2:175; Special 4-dr., $1,850, "49 Super) $1,300; Super sedan, $1,200. '41 Century 

"49 (88) 2-dr., $1,910*. 47 (78) 2-dr.. 2-dr., $1,780; RM 4-dr., $1,750, $1,225. sedanet, $670. ‘40 club coupe, $575. 

$1,090. °46 (78) 2-dr., $ass*, | 48 Special 4-dr., $1,175. 47 Special | CADILLAC—'49 (62) 4-dr., $2,775. "48 
PACKARD—'42 2-dr.. $330 2-dr., $950. ‘46 Super 4-dr., $900. °39| (61) 4-dr., $2,325. ’47 (60) Special 4- 
PLYMOUTH *50 conv $1 975, $2,020: Special 4-dr., $295. dr., $1,620. ‘46 (62) 4-dr., $1,410. 

Deluxe 2-dr.. $1,745; club coupe. $1,525, | CADILLAC—'41 (61) 2-dr., $450; (62) | CHEVROLET—'50 Bel-Air, $2,250; FL De- 

$1,695. ‘47°SD 4-dr.. $1,030. °46 sp|..4-4r., $700. e luxe 4-dr., $1,910. ‘49 SL Deluxe club 

club coupe $905 ii a a CHEVROLET—'50 SL Deluxe 2-dr., $1,750; coupe, $1,510; FL Deluxe 2-dr., $1,445; 

PONTIAC -— 50 Catalina 2-dr., $2,610* FL Deluxe 2-dr., $1,750; SL Special} SL Special 2-dr., $1,400. ‘48 FL 4-dr., 
$2,755*: Chieftain (8) 2-dr,. §2.365*,| 2-4r-. $1,450; %-ton pickup, $1,250. "49/ $1,275. ‘47 SM 2-dr., $1,090. '41 2-dr., 
$2.395*: SL (8) 4-dr.. $2340. °49| business coupe, $1,200; conv., $1,550; | $605. 

Chieftain (8) Deluxe 2-dr., $1.785*, °48 SL Special 2-dr., $1,325. ‘48 SM _ 2-dr., | CHRYSLER—'49 Royal club coupe, $1,825 

(8) 2-dr., $1.460°, $1,495. '47'(6) 4-ar $1,000; FM 2-dr., $1,040, $1,105. '47/ ‘46 Windsor conv., $1,075. ‘41 Royal 

$1,075. "46 (8) 2-dr., $915, $950 | FM 2-dr., $1,000. °41 Deluxe 2-dr.,| club coupe, $750; Windsor 4-dr., $680, 
STUDEBAKER °48 ‘Commander ‘-dr $350. °39 Master 2-dr., $350, ‘38 Mas- | peSOTO—'41 Custom 4-dr., $760. 

$1,270°. i ot AS Pon yy ae DODGE—'49 Wayfarer roadster, $1,225. 

y r 9gn* ° ; (SLE "4 oyal club coupe, 800. '47 Custom club coupe, $1,175. ‘46 Cus- 
WH ae station wagee gasoe” 7°°? | DeSOTO—'49 Custom 4-dr., $1,625." '48| tom 2-dr., $955. 1 pet 

7 pes Custom 4-dr., $1,150. FORD—'50 CD 4-dr., $1,710; Deluxe 2-dr., 

DODGE—’50 half-ton pickup, $900. 49 $1,350. °49 Custom 2-dr., $1,370, $1,180 

ALBANY, N. Y. half-ton pickup, $775. ‘47 half-ton pick-| '4§ SD 4-door, $740. ‘46 sedan delivery, 
up, $400. ‘46 club coupe, $800. '36 $475. °'40 Deluxe 4-dr., $450. 

(Tim Anspach’s Dealers Auto Auction. 4-dr., $275. KAISER — '51 4-dr $1 S00. °'49 4-dr. 
Sale every Monday. Prices are for sale of | FORD—'50 CD (8) conv., $1,930. "49 $1,000. co F R 
July 10.) Custom (8) conv., $1,370, $1,190, $1,165, | LINCOLN—’'49 4-dr., $1,385. 

(Retail dealers took all but six of $1,080; 4-dr., $1,275; club coupe, $1,230. | wEROURY—'49 2-dr., $1,500. ‘47 club 
the 78 cars offered. Heaviest buyers "48 conv., $1,075, $900. 46 SD club coupe, $1,040. 
were small new-car dealers in need of coupe, $750, $850, $800. ‘41 SD _ club | OL DSMOBILE—'49 (88) 4-dr., $1,825. ‘48 
used cars to keep their salesmen busy.) coupe, $425. ‘40 Standard 2-dr., $435; (98) conv., $1,430. ‘47 (76) 4-dr., $970. 
RBUICK—-'50 Super 4-dr., $2,400, °49 Su- Deluxe 2-dr., $350. i 36 conv., $300. '29| pLyMOUTH—’'49 conv., $1,585. ‘48 SD 

per sedanet, $1,840. ‘48 Special sedanet Model A 2-dr., $375. | 4-dr., $1,100. ‘47 business coupe, $810 

$1,220. '47°RM conv., $1,375. '46 Super se - *49 Commodore club coupe, | STUDEBAKER 47 Land Cruiser’ 4-dr 
4-dr., $770; RM 4-dr., $830. ‘40 Spe- hema ot ‘ . 26 $1,200; Commander 4-dr., $850. 

cial club coupe, $300. ‘39 Special aa ——, Seine ao 4-dr., $750 47 "aa ‘49 Jeepster, $975. ‘47 Jeep 
canada (61) 4-dr $2,610 "46 MERCURY—'49 conv., $1,500. $ 

(61) 4-dr., $1,325 ; NASH—’50 Rambler conv., $1,750. ~ 
CHEVROLET—’50 SL Deluxe 2-dr.. $1,750, | OLDSMOBILE — "49 (98) conv., $1,900; | HOUSTON 

‘49 SL Deluxe club coupe, $1,500. "48 (88) 2-dr., $1,700. 48 4-dr., a 49 (Gulf Auction Co. Sale every Tuesday. 

FM station wagon, $1,325; conv., $1,275; | PLYMOUTH '50 Detuxe oar. eNe o-an. | Prices are for sale of July 11.) 

SM club coupe, $1,200. '47 conv., $1,120.| ¢1 409 +4 sD 4-dr.. $900, $980. | | . (New cars up sharply in price. Mar- 

42 SM club coupe, $290; 4-dr., $270. '41 PONTIAC +48 (8) conv . $1 275 , | ket strong on postwars. Sold 57 units 

$100 nS MD dean oti ton Pickup. | STUDEBAKER — ‘49 Commander _4-dr.,| ut of 116 offerings.) 

CHRYSLER 49 NY’ Gace” $1435. *4s| $1:425. "48 Commander conv., $1,100. | BUICK—'42 Century 4-dr., $225. '40 2-dr., 

Saratoga 4-dr. $1,400 46 Royal 4-dr ‘47 Commander club coupe, $875. | $295. '39 4-dr., $195. 

$790. °39 NY 4-dr $250; Royal 4-dr.. WILLYS-——'50 station wagon, $1,525 | CHEVROLET—’'49 SL club coupe, $1,430 

$250. p ae . id "48 business ore, $715; 4-dr., $920. 

7 , , one "47 4 areosedan, $820; 4-dr., $900. ‘46 

a. gg Foe ee DETROIT | FL acrosedan, $875; SM 2dr. $510. 

FORD—'50 CD (8) 2-dr., $1,810: CD (6) (Aptco Auto Auction. Sale every Wednes- | $575. ‘41 sedan, $260, $125. ‘40 sedan 
2-dr.. $1,450. '49 Custom (8) 4-dr. $1,- day. Prices are for sale of July 12.) . | $190. 

270. ''47 SD (8) club coupe, $950; 2-dr., (Everything except junkers selling at | DODGE—'46 club coupe, $685, ‘45 half- 

$880; SD (6) 2-dr., $810. °46 (8) busi-| @ fast clip. Sold 47 units out of 62 |, ton pickup, $455. ag ae 

ness coupe, $700; (6) 2-ton cab & chas-| offerings.) ee 4 -- {s) ey $2,060; 4-dr., 

sis, $480. '40 (8) business coupe, $240. | BUICK—'50 Super 4-dr., $2,425*. '49 Su- | ai sie. Se = = nee. 
FRAZER—'47 Manhattan 4-dr., $870. per conv., $1,910; 2-dr., $1,795*. °48 48 4-dr. $920 at acme $720; <a. 
we 48 Commodore (8) 4-dr..| Super 4-dr., $1,345. ‘41 club coupe, $420,| 755 +46 2-dr., $625; club coupe, $775. 

AISE *- * : $270, $200. Fare. oe ees re, g 
KAISER—'51 Special | 4-dr., $1,850 49 | CADILLAC—'47 (62) 4-dr., $1,425 | as as "Demune Bar nte. ey 

Traveler 4-dr., $1,220. CHEVROLET—'50 SL Deluxe club coupe,| 195. °39 2-dr.. $275. = 
LINCOLN— 49 Cosmopolitan club coupe. $1,645. °49 taxi, $1,225; SL Special 2- MERCURY —’39 ‘j-dr.. $200 

$1,570; 4-dr., $1,680. 47 _4-dr., $760. dr., $1,345. ‘46 FL aerosedan, $890, OLDSMOBILE_ ‘47 2-d ” $795 ‘41 2-d 

40 Zephyr 4-dr., $250, $170. $880. 41 4-dr,, $340. '40 4-dr., $530. it c ‘ dr., 795 2-dr 
MERCURY—’50 club coupe, $1,925. ‘49] §390. | eaten aii ae ¢ bas 
_club coupe, $1,410. CHRYSLER—'46 Windsor 4-dr., $900 paawen 50 ver ah aees san @ 
NASH—'47 (600) Super club coupe, $910. | DeSOTO—'49 Custom 4-dr., $1,900. hee 5 Be 2-dr., $2,200 ww 2 
OLDSMOBILE—'49 (98) sedanet, $1,900*; | DODGE—'47 4-dr., $875. '40 4-dr., $185 | STUDEBAKER. va? _ = we 

f-dr., $1,920. "48 (98) 4-dr.. $1.410°. | FORD — '49 Custom (8) 4-dr., $1,300%. | \G) stub onne gon ion 2dr... $790 

47 (66) conv., $1,250*; (68) club coupe,| $1,370". '48 SD 4-dr., $915. '46 conv..| ‘42 Club coupe, $285 

$1,160*. '41 (76) 4-dr., $400*. $880. °41 2-dr., $290, $165. | ‘ : 
PLYMOUTH—'49 SD 2-dr., $1,180, $1,120. | HUDSON—'47 Commodore (8) 4-dr., $710. AKRON 

48 Deluxe 4-dr., $1,140, $1,100. '46 SD | KAISER—'49 Traveler 4-dr., $1,200. HOT ; . ss 

4-dr., $570, $800. ‘40 Deluxe 4-dr., $170. | LINCOLN—'49 4-dr., $1,650. °48 Conti- | ,,,‘): Cc. urney Auto Auction Sale every 
PONTIAC—'50 (6) club coupe, $2,100. °49 nental club coupe. $2,025. | Thursday. Prices are for sale of July 13.) 
(8) conv.. $1,750. °39 (8) 4-dr., $240. | MERCURY—’50 4-dr., $1.975*. °46 4-dr., | (Shortage of cars. Sold 62 units out 
waese—'se Jeepster, $1,050. ‘46 Jeep, $800. | of 75 offerings.) 

MISCELLANEOUS ‘50 Hillman Minx NASH—'49 Ambassador 4-dr., $1,400* oo epee eo ge o3,908". 47 Su 
4-dr., $1,185. OLDSMOBILE—’50 (88) 4-dr., $2,335. per 4-dr., $1,090. RM 4-dr., $1,035 
41 Special 4-dr., $450; Century 4-dr., 

= PLYMOUTH—'47 4-dr., $830 "46 «2-dr., $560. 
RALEIGH, N. C. — p : CHEVROLET—'50 SL Deluxe 2-dr., $1,810 

(Mann's Auto Auction. Sale every Mon- PONTIAC -'49 Chieftain (8) 2-dr., $1,810*, $1,775. ‘49 SL Special 2-dr., $1,385 
day. Prices are for sale of July 11. $1,700*, $1.650*; conv., $1,905* "48 '48 FL aerosedan, $1,200; 4-dr.. $1,105 

. . . (8) 4-dr.. $1,250*, $1,215*; 2-dr., $1,425°*. FM 4-dr., $1,100. ‘47 FL aerosedan 

(Prices exceptionally good.) "47 (8) 2-dr., $1,110. '46 (8) 4-dr., $825. $1,050; SM 2-dr., $995. ‘46 SM “2-dr 
a ot “Ca ae ‘41 4-dr., |] WILLYS—'47 station wagon, $675. $885, $875; business coupe, $815, ‘42 

30. -dr., . 9 oho sale| SD 2-dr., $560; 4-dr., $330. ‘41 SD 
CHEVROLET—'50 half-ton pickup, $1.200. | every Tuesdan Prives nave Seton. gale | 4-dr., $315, $495; club coupe, $510; 2-dr 

‘49 half-ton pickup, $1,080. ‘48 2-dr.,] July 11.) i : 2 $450. ‘40 SD club coupe, $275, $310 
ee fee $1,025. < 2-dr., $1,000; ‘(iilees sabia $365; 4-dr., $405. 

-dr., $900. °42 4-dr., $380. ‘37 4-dr., 's rising. cs sam ae Z a ae 
$320. BUICK—'48 RM sedan, $1,300. ‘46 Super | "Gracie song ae S108 4 gs anne 
CHRYSLER—'47 4-dr., $1,200 sedan, $940. ‘41 sedan, $700. business coupe, $1,020*, ‘47 Deluxe 
DODGE—'49 half-ton pickup, $875. ‘47 | CADILLAC—’'49 (62) conv., $3,200. 4-dr., $1,050. ‘46 Custom conv., $1,005 

a — ; a = lat —— ———_ | FRAZER—'47 4-dr., $835. 
[re ee ee _.-~ | HUDSON—'48 Super (6) 4-dr., $1,215. 

. . mee | KAISER—’'48 4-dr., $850, $835. ‘47 4-dr 
$735. 
LINCOLN—'49 Cosmopolitan 2-dr., $1,785 
2-dr., $1,625 
MERCURY—’'48 4-dr., $1,150. "41 2-dr 
$300. 
OLDSMOBILE—’50 (88) 4-dr., $2,215*. '49 
(76) conv., $1,815*; (88) 2-dr.. $1,875*, 
$1,750. '48 (68) 2-dr., $1,335*. '47 (78) 
4-dr., $1,115*. °46 (66) conv., $1,040* 
PACKARD—’47 4-dr., $1,100. 
PLYMOUTH—’47 SD 4-dr., $600. ‘42 SD 
_ x - 4-dr., $345. °'40 4-dr., $275. ‘39 4-dr 


$210. 
PONTIAC—'48 (8) conv., $1,460*. °'47 (6) 
2-dr., $1,060. ‘46 (8) 4-dr., $930. 
STUDEBAKER—’42 Champion 4-dr., $220 


USED-CAR LOT COVERS 15,000 SQUARE FEET—The new headquarters of Miller Chevrolet 


Elkridge, Md., covers 13,500 square 


Co. feet of floor space, There is also a customer 
parking area, C. E. Miller, president, states. 
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RUCK SECTION 


‘tase Histories on Cost Cut 


AUTOMOTIVE NEWS, JULY 24, 


SB « « « 


Watching Dealer Dollars 


used by salesmen as it relates to;salesmen as well as to the man- 


Eprror’s Note: With signposts 
indicating a need for tighter 
dealership operation in the fu- 
ture, AUTOMOTIVE News has asked 
its correspondents to look for 
stories of dealers who have cut 
needless expense without harm- 
ing, and often helping, the over- 
all operation. Below are some of 
the reports: 
[> O. PUTNAM, owner, Putnam 
4 Chevrolet Co., California, Mo., | 
has a remedy for slack times in| 
the service department that has| 
saved the company considerable | 
money for a year or more. 


The plan is to have a used 
car or two that will stand a full 
overhaul on hand for piece-meal 
work. This overhaul job is shoved 
in when work is slack, and since 
it is a company job, it can al- 
ways be stopped when regular 
customers want work done. | 


The records of this work are} 
carried as parts and labor sales| 
until the car is sold. When it is) 
sold it shows up on the books as| 
a used car which costs the tradein | 
allowance plus the overhaul. Usu- | 
ally a profit is made in its sale. 
Since it has been completely over- 
hauled and reconditioned, the car 
can be sold with a full guarantee. 

Not all tradeins can be subjected | 
to this treatment because the al- 
lowance may be too great, Putnam 
said, but his company keeps watch 
for a likely car so that it can al-| 
ways have one or two on hand 


for this purpose. 
>. * * 


GI Shuffle 
A REARRANGEMENT of super- | 
“% vision of GI training in the} 
service department of the Jimmie} 
Smith Oldsmobile Co., Inc., Miami, 
Okla., is responsible for an im- 
portant saving, Jimmie Smith re- 
ports. 

Under the original setup, serv- 
ice mechanics were assisted by | 
GI trainees with the consequent | 
result that the GI training ex- 
pense did not produce a book re- 
turn of enough to justify its 
existence. 

The shop also had a full-time) 
service manager and a shop fore-| 
man. 

Smith combined the job of serv- 
ice manager and shop foreman, | 
which resulted in higher produc- | 
tion in the service department at 
no loss in service sales. 

He then had the service man- 
ager and shop foreman to super- 
vise the GI training and elim- 
inated the use of the students | 
as helpers to regular mechanics. | 

The GI department then started 
turning in a profit because all the 
work it did was credited to it in- 
stead of being lost in the mechan- | 
ical payroll Mechanics were 
pleased because they could do more | 
work when not required to instruct 
the trainees. 
* * * 


Gas Savings 
PLAN in use by Shikles Motor 
Co. (Pontiac-Packard), Jeffer- 
son City, Mo., to spotlight gasoline | 


Court Confirms 


Tire Firm Sale 
For $2,600,000 


NEW HAVEN, Conn. — Sale of 
the bankrupt Norwalk Tire & Rub- 
ber Co, to Albert M. Kahn of New 
York was confirmed here last week 


in Federal District Court. The 
price was put at $2,600,000. 
Kahn's bid, it was said, topped 


by $50,000 an offer by Aetna In- 
dustrial Corp. The Norwalk firm 
went into bankruptcy in May, 1949. 

For the past several months a 
plan has been under consideration 
to provide the firm’s creditors with 
payments of about 90 cents on the 
lollar. 

Norwalk Tire & Rubber once em- 
ployed as many as 500 men, but 
lately has been operated by only a 
mall crew. 

Kahn has said he hopes to resell | 
the plant “to someone who will! 
operate it in Norfolk.” 


each sale, has resulted in a sub 


-|agement, which knows from past 


|stantial reduction in the cost of | records just how many sales there 


ito Lonnie Shikles, owner. 


Salesmen work on a straight 
salary basis and draw gasoline 
for calling on their prospects. 
The gasoline gallonage is marked 
up on the sales bulletin board in 
blue chalk. By reading the bul- 
letin board one can see the cur- 
rent sales standing of the sales 
crew and the gasoline required 
to make those sales. 


Should gasoline usage 


run to 


| gasoline to the company, according | should be in a gallon on an aver- 


age. 

Another gasoline saving that ran 
}into important money, according to 
|Shikles, was to reduce the number 
}of gallons in used cars to two in- 
poy of five or 10. When each 
used car contains but two gallons 
of gas almost all gas shrinkage 
due to unauthorized or excessive 
use of the cars is eliminated. 


Posting of gas 





higher levels without a correspond- /'men and curtailment of gas in 


ing increase in sales, the fact would | used cars has resulted in substan- | 
be readily apparent to the other/tial savings, Shikles said. 


Bendix 
Products 
VIVA 


issued to sales-| 
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REO OPENS DETROIT BRANCH—This operation, located at 3613 Michigan Ave., has been 
described as the central point of a network of Reo sales and service outlets blanketing 
Greater Detroit and extending to the Flint and Port Huron areas. Ray Harris has been 
named manager of the branch. 


Kirkpatrick Named |Tex., has announced the appoint- 
Dan F. Rugel, president of Rugel | ment of W. Noble Kirkpatrick as 


Motors, Inc. (Dodge), El Paso,! general sales manager of the firm. 


eT iA et Is ii, le) 


GEARED TO QUANTITY PRODUCTION 





TAKE ADVANTAGE OF 


THE 





HYDROVA 


TREND TO 





THE WORLD’S FASTEST SELLING 
POWER BRAKE 















BUILDERS 
OF THE BASICS 
OF BETTER 


MOTOR VEHICLES 


Every day more and more commercial vehicle 
operators are turning to Hydrovac* as the final 
answer to their power braking problems. This un- 
rivalled preference presents to manufacturers, 
whose vehicles are factory equipped with Hydro- 
vac, a pre-sold market of vast proportions. Further, 
the millions of Hydrovac units in daily use furnish 
a potential service and replacement business that 
any alert dealer organization would welcome. 


There is an added sales feature for the com- 
mercial vehicle manufacturer who standardizes 
on Hydrovac—the best proven and most popular 
power brake in the world. 


REG. U.S. PAT. OFF. 


BENDIX: tivision SOUTH BEND 


AVIATION CORPORATION 


Export Soles: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. 
Canadian Sales: Bendix-Eclipse of Canada, Ltd., Windser, Ontario, Canada 
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Truckin .. 


(Continued from Page 28) 


There are 20 uncontrolled trucks ager gets to be president of a com- 
to every truck on the highway to-| pany. 


day operating under the ICC regu- 


lations. Many of these trucks driv-| general manager of Cadillac). 


en by farmers, farmers’ sons, ped- 
dlers, local delivery men and “gyp- 
sies,” cause the high fatality and 
accident rate that is being charged 
against all trucks—those in the 
hands of good drivers as well as 
those in the hands of the “smart 
alecs” and the “don’t-give-a-damn” 
boys. 


os 
Federal’s Job 
I HAVE always advocated that 
service managers also be among 
those that are pushed along into 
the “brass row”’—and it has only 
been recently that we have seen 
a couple of service managers get 
into the sales high command. 

But I have been watching George 
Hammond of Federal—-and my 
watching has finally born sufficient 
fruit that I can now call your at- 
tention to the fact that both the 
sales department and the buying 


* * 


public profits when a service man-|his brain child, But I'll 
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DON’T MISS the BIG 
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|Hammond had something to do 
with “sparking” the idea along. 

Few engineers have to work 

on trucks after the “tin-ware” is 
all installed. Service men do have 
to—and service managers have 
| to watch them and okay their 
time. 

In both cars and trucks, the more 
we streamline design while adding 
the automatic gadgets we all want, 
the tougher becomes the service- 
man’s job. Engineers have to get 
the things in as well as the engine 
land its electrical and fuel assem- 
|blies, and keep design compact and 
|easy to assemble. It seems that far 
too little attention is being paid 
to the guy who has to fix the darn 
things when they go out of kilter. 

Federal has done a job of com- 
bining “looks” with accessibility in 
the new job. 

* 


A ‘Tent Show’ 
ELL, we have it officially now 
-the NADA is going to have 
another equipment show along 
by sky hooks or using a step ladder.| with the annual convention in 
Hammond doesn’t claim credit|Miami this year. And, due to lack 
for the “tilting fender” idea that|of suitable buildings, the show will 
I know of, No doubt the engineer|have to be a “tent show.” Fortu- 
who put the idea on the drawing|nately, the weather in Miami at 
board gets the credit for its being|that time—the first week in Jan- 
bet that|uary—is usually mild so that it 





By Jack Weed 





(I am not forgetting that | 
the late Nick Dreystadt became 
Federal threw a party to show 
the Detroit press its new truck, 
which they “jumped off” at New 
York a couple of weeks earlier. 
And this brings to mind again 
that it might pay more automo- 
tive firms to have their presidents 
take a course of sprouts in the 
service department on their way 
up the ladder, as George Ham- 

mond did. 

Look what happened when Fed- 
eral decided to bring out a line 
of trucks. The most startling im- 
provement in the new line is a 
method of opening the engine side 
so that a mechanic can work on 
the power plant without hanging 





* * 
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TRUCK SECTION 








ALUMINUM TRAILER MADE BY GRAMM—The Superliner has been designed to meet the 


demand for +4" but sturdy haulage equipment, says 


O. Built with 
less aluminum trailers. It comes 


will impose no hardship on either | 


the attendees or the exhibitors. 
The show will be right alongside 

of the building where the meetings 

are going to be held, and provisions 


re aa 


Typ 086 


. HOLMES 


Model 525 





Model 525 Handles a WIDE VARIETY of WORK 


You will have to hurry Mr. Service Manager if 
your shop is to get in on the profitable service 
business to be had this summer with modern 
road service equipment. During the next few 
weeks, travel will be at its peak. Highways 
through the land will be jammed with vacation 
traffic and this over-crowding is sure to result 
in a sizeable amount of service work provided 
your shop is equipped to handle this business. 


The installation of a new Model 525 will make 
it possible for your shop to go out and bring 
in thousands of extra dollars in towing, repair- 


ERNEST HOLMES COMPANY 





write factory today. 


24 HOUR 
TOW 
pl ase 


ing and wreck reconditioning jobs. Model 525 
makes the ideal unit for all-round road service 
because it was designed and built to handle a 
wide variety of work. It is fast and flexible for 
light cars with ample power for the average 
truck. Boom capacity—6 tons, pulling capacity 
15 tons, can be mounted on any 1!% to 3 ton 
truck. It is priced from $1,150 (without Service 
Body) to $1,910.50 depending on extra equip- 
ment desired. Don’t miss the Big Profits to be 
had this summer with Model 525. Call, wire or 


CHATTANOOGA, TENN. 


Gramm Trailer Corp., Deophos, 


ull frame construction, the Superliner is said to weigh less than most frame- 
in several lengths and with a variety of optional equipment. 


are now being made whereby the 


show will get full attention and 
consideration by the convention 
management. 


One of the factors that bids 


| well for the shop equipment ex- 


hibition in Miami this year is 
that the Southeastern dealers 
normally do not get a chance to 
go to the NADA conventions. 
While early January is a kind of 
| slack time for dealers in most 
parts of the country, in Florida, 
| as well as the whole Gulf coast, 





Sales begin to be made as soon 
as the New Year holiday is over. 
Thus the management of the ex- 
hibition looks for a good crowd 
of dealers who normally don’t get 
| to see any exhibition of shop 
equipment —at NADA _conven- 
tions or otherwise. 

The nearest jobber show to this 
group of dealers is held in Atlanta, 
and this show comes later when 
it is even harder for these dealers 
to get away from their businesses. 

Another thing the exhibitors at- 
tending the luncheon meeting— 
thrown by Ray Chamberlain and 
W. S. Edwards, chairman of the 
exhibition committee—see in a 
|Miami convention is that a great 
many dealers from the Midwest 





and North will “break their neck” 
|to combine business with pleasure 
|at that time of the year and go to 
| the convention in Miami. 

| * * * 


Special Sections 


THE Detroit Times brought out 
a very commendable truck sec- 
tion in its issue of June 25. The 
issue played up the importance of 
the truck to the normal economy 
of Michigan and Detroit folks, did 
no mud-slinging and did not even 
try to answer the vicious attacks 
the rail propaganda machine has 
been making on the truck industry. 

It did, however, go to some 
length to point out the campaign 
which the members of the Mich- 
igan Trucking Assn, are doing in 
the way of driver training and 
the value of its mobile labora- 
tory, which is continually going 
from city to city giving drivers 
free physical tests. Truck sec- 
tions like this one can do the 
truck business a whole lot of 
good. 

We understand that the St. Louis 
Post Dispatch has one scheduled 
for some time about the middle of 
August. I certainly hope that they 
do as commendable a job as the 


Times did on its issue. 
* + + 


Special Scales 


FELL for one of those invita- 
tions which a good friend many 
| times gets you into. Dale Vreden- 
| burg, manager of the Detroit Trail- 
mobile branch, insisted that I come 
;out to his “scramble” which was 
|being thrown on the opening of 
|the new Trailmobile branch in De- 
troit. I knew better than to go 

|crowds; hot; no chance to get up 
|to the smorgasbord supper they 
threw because of the multitude of 
|hungry truckers and hundreds of 
|Other people of both sexes with 
|that malicious gleam in their eye 
when free food and drinks are 
| available. 

But I did see that huge scale 
| that Dale has been bragging 
about—the one where any truck- 
er can drive his truck and trailer 
on the scale at any time of day 
or night and see what his load 


- is. The scale is one of the most. 
(See TRUCKIN’, Page 35, Col. 1) 
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to actually engaged in carrying| | 
it out? Do you acknowledge claims 


Advice for Claimsmen | promptly, speedily investigate them 


thoroughly, and pay those which} 














Reduce Freight Claims Through Prevention, a ee =" LG a 
enjoy friendly relations with your 
Beware of Quacks, Agents Told | connecting lines or are you con- 
MILWAUKEE.—F reight claim | quack’s medical treatment, so suf- | aus cae coun eter GE 
ag: nts heard an indictment of the|fers the motor carrier employing | tes and technicalities?” 
“quacks” in their field and a solu-/an unqualified claim agent — eco-| Citing examples ef imtestine 
tion to the problem of reducing | nomic waste in payment of claims | bickering over claims, Miller said 
freight claim losses last week. which could have been prevented,| the ATA staff condemned the 
John M. Miller, chief, freight (joss of business and customers’ ill| practice of some agents in seek- 
claim section, American Trucking | wj}).” | ing technical loopholes in the 
Assns., told members of his or- Miller added that quackery could! rules through which to avoid pay- 
ganization, in annual session |be spelled out by the answers to| ing just proportions on a pro-rat- 
here, that “There are claim agents | these questions: “Have you sold| able claim. | PUSH-BUTTON DELIVERY—This conveyor-unloading type special body mounted on a series 
in our industry today who can | management on the importance of} “For my part,” he said, “I sin-| F-6 Ford truck permits delivery of coke or coal from, the truck bedy fe te Lo bie 
appropriately be designated as |the claim department's work to |cerely believe that this industry has | fle,"*says Ford. the ‘driver has. purh-bulton ‘control of the. whole unloading operation 
quacks.’ |such extent that you enjoy manage-/|no place for the claim agent who) through an extension cord and switch. - 
Likening a claim agent’s qualifi- | ment's confidence and full support? | considers himself ‘smarter’ than his | a Sense ae, Tees 
cations to those of a physician,| “Have you planned an effective |fellow claim agent; for the claim|technicalities, and for the claim| shrewd and cunning. The industry 


Miller insisted that it is the agent’s | claim Prevention Program and are'agent who is on _the lookout for agent who considers himself clever, has no place for quackery. i 


| duty to diagnose company ailments | - = — 
' and recommend effective treatment | 











Sion to the management. 

irame- William L. Yingling, a member | 

ment. | of the three-man National Classi- | 
fication Board in Washington, told | 

the | the agents that the solution to the | 

and problem of reducing freight claim | 

ition losses is one of prevention. 

j He said the claims executives | 
bids | should “avoid the liability brought | 
ex- | about by acceptance of shipments | 
' is | that have been damaged previous | 
lers | to their being tendered for ship- 

» to ment.” He scoffed at “concealed 
Dns. _ damage” as a cause of claims. 
l of Even though it may be neces- 
10st sary to open a container to exam- | 
ida, ine contents of which the carrier is | 
ast, suspicious, Yingling brought out, | 
oon the damage is not “concealed” be- | 
ver. eause a National Freight Classifi- | 
ex- cation rule provides that the car-| 
wd rier may open packages for in-| 
get spection. 
hop Additionally, he said, the con- 
iven- tainer itself bears evidence that its 
acceptance will result in claims. 





this Another NMFC rule, he noted, per- | 


anta, | mits the carrier to refuse to accept 
vhen | any article in such condition or so | 
alers prepared for shipment as to indi-| 
sses. cate that the shipment would not | 


Sey 





; at- be reasonably safe and practicable 
ng— for transportation. 
and Although often requested to | 
the | publish fiberboard package speci- | 
n a | fications, Yingling continued, the 
reat s NCB has been reluctant to take 
west [ such action because motor carri- | 
eck” ers can safely transport freight 
Sure | in containers that would not 
(0 to stand the shocks of other forms 
| of transportation. The shipper | 
_ generally packages to assure ar- 
| rival of goods in undamaged con- 
dition, and endless confusion 
out would result from fiberboard 
The | package specifications differing | 
© | from those of other types of | 
e of | transportation, he said, 
“an | Where containers are well-engi- | 
id | neered, he said, damage to mer- | 
in i chandise often results from faulty | 
yor | or improper interior packing or the | . MIDLAND ENGINEERING 
a | absolute fragility of the merchan- | e The technical skill of Midland’s 
Y- | dise. Although it is doubtful wheth- | : Sansa aedieaann tania 
me | er a carrier is entitled to refuse | . Se a en 
ign fragile articles packed in fiberboard A 3 Saar cad tenho organization 
ch- | boxes, he said, there is a rule| 


; in which provides that “all types of 


R CONT mw FF fe 








und containers used in packing must be | : ance of modern, efficient de- 
ca- of sufficient strength and thickness | y sign and highest quality in the 
ing to give ample protection to the| ROLS : products of Midland Steel. 
ors commodity . . . against ordinary | con 
the risks of transportation,” and, he ROLS 
t . | added, “non-acceptance of improp- oR CONT 
0 erly packed articles is mandatory WA \ES 
.. | upon the carrier.” EN CCESSOR 

vied Yingling urged carriers to notify EI N 
u ye the board of experiences in trans- 
hes porting axparientatel ane tent ship- 

ments of articles packed in ways ' 
the that would not be acceptable ae | SEE MIDLAND FOR COMPLETE 

~ existing requirements. | LINE OF ABOVE SAFETY 

n his speech, Miller said: | 

“Since the industry has so many | CONTROLS 
yita- problems, our executives some- | 
iany | times fail to realize the necessity 
dJen- | for employing a skilled techni- | 
rail- | cian to carry out and supervise 
ome the functions of the claim depart- * 
was ment and because of this may cz aud 
r of employ a quack to take care of 
De- those functions. 
Z0 ‘As a patient suffers from the ACHhMUiuN 
hey STEEL PRO UCTS COM NY 

, 7 « 

a Truckin BRAKE KITS EEL ROD PA 


3 of f : (Continued from Page 34) e 7 6660 Mt. Elliott Ave. Detroit i Mich. 
with , unique that I have ever seen; | 
eye — the driver can weigh his tractor e Export Department: 38 Pearl Street, New York, N. Y. 











are | front end on a different part of | 

; | the scale while he also gets the 

ale | reading of what his load is on | Air and 

ing the rear wheels of the tractor | Air and Vacuum World’s Largest Manufacturer of = se Electro-Pneumatic 
ck- and the “semi” wheels—and he POWER BRAKES .= AUTOMOBILE and TRUCK FRAMES — om 

ler can see both figures from the seat - i DOOR CONTROLS 
lay of the cab, 

pad That is providing a service that | 

ost. I believe over-road operators will | 


appreciate. | 
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Scherer Lashes Out at TTMA Parley .. . 





Order-Taker Dealers Hit 


By Mel Adams 
Staff Correspondent | 

CHICAGO. — Beware of trucking | 
operators who may become bad | 
credit risks through over-extension. | 
And train truck dealers to perform | 
needed services instead of func- 
tioning as mere order-takers, 

This advice was given by Alex 
K. Scherer, president of Scherer 
Freight Lines, Ottawa, Ill, and 
past president of the Central Motor 
Freight Assn., in an address at the 
second annual summer meeting of 
the Truck- Trailer Manufacturers 
Assn. 

Other speakers at the session, 
which attracted 60 members, in- 
cluded A. F. Fenner, vice-presi- 
dent of Mack Trucks; Hal 
H. Hale, executive secretary of 
the American Assn. of State 
Highway Officials, and Spencer 
Shaw, of the U. S. Chamber of 
Commerce. 

The general industry meeting, 
devoted to discussions of truck 
sizes and weights, was followed by 
a luncheon gathering, with R. C. 
Salisbury, safety director of the 
Wisconsin motor vehicle depart- 
ment, as the speaker. 

L. C. Allman, president of the 
association and vice-president of 
Fruehauf Trailer Co., conducted the 
meeting, assisted by E. J. Lucas, 
sales, advertising and promotion 
manager of Kingham Trailer Co., 
Inc., who was moderator of the 
truck size and weight panel. John 
Hultz, managing director of TTMA, 
delivered a Washington report. 

Scherer, whose firm operates 300 
trucks and trailers, stressed that 
operators have to face other prob- | 








t ke 
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Because no other car aerial can match its 
operation or styling, the VACUUM Operated 


Aerial has for years b 
America’s finest cars. 


lems in addition to weights and 
sizes of their vehicles. 

“There is the matter of financ- 
ing in selecting trucks and trail- 
ers,” he said. “It should be re- 
membered that only one company 
in our entire industry is publicly 
owned. Practically all of the 
other firms don’t have adequate 


financing. 

“As a consequence, we are fre- 
quently forced to buy smaller 
equipment than we should like to 
have, and this militates against our 


use of diesel-powered trucks in 
cases where we know they are 
superior. 


“Difficulty in getting an adequate 
return on our investment forces us 
often to use our trucks six to eight 
years instead of two or three be- 
fore replacing them. 

“You manufacturers have helped 
us get bank credit, and yet our 
industry has been hurt by too lib- 
eral financing, too much equipment 
purchased in many instances, and 
over-extending in general, with the 
result that four or five large lines 
in the central states have gone 
bankrupt.” 

The speaker added that “few 
truck and trailer dealers are do- 

ing a good job because they fail 
in helping engineer our products 
and problems.” 


“Dealers for the most part are 
mere order-takers, and I believe 
manufacturers should correct this 
situation,” he continued. “I would 
prefer to deal with manufacturers. 
Only the other day I gave a dealer 
an order and he didn’t even thank 
me for it.” 


“Factories are doing a fine engi- 


CAG O7EF- 
VACUUM 0 


4 


een standard on 


Now, however, this fine accessory is available 


for all make and model automobiles—on many 


as custom-designed original equipment. And, 


because of its many superior features, it is fast 


becoming one of the most popular accessories 


with car buyers. 


HOW YOU CAN 


CASH IN 


ON THIS PROFITABLE ITEM 


As a dealer you can include the Vacuum Operated 


LESS SUBJECT 
TO VANDALISM 


Aerial with other accessories on your new car sales 


or sell it as a replacement for damaged or stolen 


aerials on service jobs. It’s easily installed by any shop 
hand. Write today for full details, prices and dealer 


discounts. 


S 


DETROIT 11 . 


6537 RUSSELL STREET 
MICHIGAN 


PECIAUCTY 


neering job, but when it comes to 
selling, we truckers want to know 
how a unit fits our requirements 
and how we can save more. Dealer 
relationships most certainly should 


|be improved. 


GREATER 
CONVENIENCE 


STRONGER 


MORE FREEDOM 
FROM NOISE 


HIGHER 
DISTINCTIVE 


APPEARANCE 
CLEARER 


BETTER WEATHER 


chiselers 
jand offset 
| loading.” 


“Our responsibilities include a 
realization that the driver is our 
most important public relations 
aid, and here again the manufac- 
turer can help by providing the 
maximum comfort and safety for 
the men at the wheel. Then, too, 
there is the value of training 
schools for mechanics, starting in 
our technical colleges, with the 
objective of making them fleet 
superintendents eventually.” 
Scherer said the improved design 
of trucks, including heavier springs, 
along with interchangeable units, 
justify truckers in expecting longer 
terms of use for vehicles. 


He pointed out that truck oper- 


ators must protect their customers | 


and the public in general by oppos- 
ing too high taxes which neces- 
sarily force too high rates. 

“In view of the fact that our 
industry’s members are spending 
millions in building new terminals, 


we have a right to demand good | 


roads made possible by disperse- 
ment of taxes we pay for that pur- 
pose.” 

Truckers who overload were 
condemned by Scherer, who said 
he “holds no brief for them.” 

“Unfortunately, we have some so- 
called rugged individuals who 
ignore public opinion,” he asserted. 
“They can best be described as 
who harm our industry 
rate cuts with over- 
an axle 


Fenner recommended 








jlying or 


| started to serve these communities, 


1950 


weight allowance on the basis of | 


20,000 pounds for A, or heavy 
roads; 18,000 for B, or medium 
roads, and 16,000 for C, or light 
roads. 


He declared that highways built 
for requirements of 20 years ago 
are still being traveled by trucks. 
Without answering the question, he 
asked whether the broken condi- 
tion of many concrete slabs is prin- 
cipally due to engineering speci- 
fications, failure of contractors to 
adhere to them or inadequate in- 
spection. He called water “the 
worst enemy of roads.” 

Hale expressed the belief that 
problems can best be ironed out 
by meetings of manufacturers, 
highway experts, legislators and 
truckers. 

“We can no longer tolerate mal- 
practice in highway construction, 
because too many people are in- 
volved,” he said. 

Hale presented a statistical story 
of America’s 3,200,000-mile highway 
system which has cost 35 to 40 
billion dollars. He emphasized that 
the primary system of roads totals 
only 231,000 miles, or 7' percent 
of the total, yet carries 60 percent 
of the traffic. 
Optimism was expressed over the 
value of tests now being conducted 
|}at La Plata, Va., aimed at arriving 
| at proper 
|sizes and other details. 


federal regulation of weights and 


sizes is inadvisable and that it is| 


a matter for the states. 


‘Chevrolet Expert 
Explains Growth 


Of Truck Sales 


DETROIT. 
| American 
growth of suburban communities in 
the postwar period are among the 
principal reasons 
for record-break- 
ing truck sales, 
according to J. W. 
Burke, manager 
of the commercial 
car and truck de- 
partment of Chev- 
rolet. 

Sales of Chev- 
rolet trucks in 
June totaled 43,- 
549 units, Burke 
said, cracking an 


Decentralization of 





J. W. Burke 
alltime high for the automobile in- 


dustry. Likewise, Chevrolet truck 
sales in the first six months of 
1950 soared to another record for 


both Chevrolet and the industry by | 


reaching 213,712 units. 

“During the past decade and 
especially in the postwar period,” 
Burke said, “there has been a pro- 
nounced trend in industry to de- 
centralize operations with the result 
additional trucks are required for 
shuttle and feeder service and gen- 
eral hauling duty. 

“Likewise, there have been popu- 
lation shifts from the cities to out- 
suburban communities. 
New business firms have been 
resulting in increased demand for 
all types of trucks and commercial 


limits of axle weights, 


All of the speakers agreed that | 


industry and the rapid | 
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Patented 


CONVERTIBLE 


CANOPY tor 
PICKUP TRUCKS 





WATERPROOFED cover on rigid 
adjustable steel frame protects 
Tele Oe ee ee 


Ale baele- ee 


| PsA CLAMPS ON 
mi % quickly like a vise 

without nuts, bolts or screws! Fits 

any filcreboard. Won't slip, slide or 


sway. One man can install. 


EASILY CONVERTIBLE. Release 
clamps from flareboard and fold 
frame forward into 9-inch space 


Ts] Oe a 


LOAD FROM THREE SIDES, 
sides or one, always have over- 
head protection from sun. Versatile, 
adjustable, practical, economical. 


two 





vehicles. 
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RECEPTION 


RESISTANCE 






“During the past few years, new 
types of commercial establishments 


have been organized’ requiring 
many trucks for service and de- 
livery operations. The _ television 


industry is an example of this new 
source of truck sales.” 

Other reasons advanced by Burke 
for the strength of the truck mar- 
ket were large purchases by rail- 
roads for door-to-door delivery of 
freight shipments, buying by states 
and municipalities and general re- 
placement by business firms of pre- 
war vehicles 

Another important factor in the 
truck market, Burke said, has been 
a vast construction program in- 
cluding highways, factories and 
private dwellings. 


Mack Gets N. Y. Order 


For 400 Diesel Buses 


NEW YORK.—An $8,000,000 con- 
tract for 400 diesel buses has been 
awarded to Mack Trucks, Inc., by 
the New York board of transpor- 
tation. 

Mack will start delivery of the 
order in October and will complete 
it within 120 days. The contract 
also calls for 20 extra engines and 
20 extra torque converters 


xt B Comes in 
one carton 54” 

long. Single unit 

7 te le dt a Ce | 


table for easy installation. 


MODELS FOR 2, %, 1, AND 


1%.-TON PICKUPS 


aT $6950 


(Suggested retail price 
Tae Mulls 18) 


Join the PIC-UP PONCHO 
dealers who are 
making easy profits! 


WRITE TODAY FOR 
FULL DETAILS 
Al 


ORIGINAL PRODUCTS 


BOX 5997, DALLAS, TEXAS 


Makers of TRUK-VENT 
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TRUCK SECTION 


NEW ON STERLING LINE—Sterling Motors 
Corp., Milwaukee, has announced the addi- 
tion of a number of new cab-over-engine 
models for its heavy-duty motor trucks. The 
TG series cab-over-engine units supplement 
the TE series cab-forward type chassis pre- 
viously announced. These new chassis are 
available with single or tandem rear axles, 
multiple transmissions in vehicles of sufficient 
wheelbase and diesel 
150 to 300 horsepower. They were developed 
primarily to meet the needs of the operator 
hauling especially bulky materials where max- 
imum loading space is required. The excep- 
tionally short overall length from the front | 
bumper to the back of the cab permits a 
longer body or trailer to be used within a 
specified maximum total overal! length, the 


company points out. 
* * 


Aluminum Pistons 


For Trucks, Buses 

Micro-X vanasil pistons are avail- 
able, as replacements in heavy- 
duty gasoline and diesel engines 
from Gillett & Eaton, Inc., 819 
Doughty St., Lake City, Minn. 

Particles of silicon are embedded 
in a special aluminum alloy that 
is said to outwear similar type pis- 
tons, The silicon gives the piston 
an oil-absorbing porous structure, 
helps resist scuffing and scoring 
and reduces wear, according to the 
company. 


45-TON CAPACITY—What is believed to be 
the world's biggest dump truck has recently 
been completed by Heil Co. Milwaukee, 
and delivered to Pennsylvania for a coal 
mine operation. The 28-cubic-yard body has 
a full cab protector and is activated by a 
Heil 2040 double-acting, single-link, twin-arm 
hoist, capable of raising and dumping a full 
load in 20 seconds, the firm states. It is 
mounted on a specially built, six-wheeled 
Sterling chassis with 163-inch wheelbase, 325- 
horsepower diesel engine and chain drive 
Road speed on overdrive is 32 miles an hour 
The truck weighs 35 fons empty 
* 


FOLDING WRECKER — Manufactured by 

Canfield Tow Bar Co., 6033 E. McNichols 
Rd., Detroit 12, the two latest models are 
available in both power and manual oper- 
ation, according to J. A. Denner, general 
sales manager. Both models have a three-ton 
capacity, the company states. The power unit 
Ss now equipped with clutch and power take- 
off on side at rear of express box. 


Fruehauf Offers Catalog 
On Tank-Trailers 


Fruehauf Trailer Co. announces 
the publication of a _ tank-trailer 
catalog which is available at Frue- 
hauf branches. 

The catalog gives specifications 
of all standard tank-trailers plus 
information on equipment for spe- 
cialized liquid-hauling jobs 


| 


engines ranging from | 


| 


| ture of the new hoist 
Leight feet 
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|for reboring car and light truck motors in 


|to 4 7/16 inches with a stroke of 12!/2 inches. 


powered 
called the 
the 


LOAD LIFTER —A _ hydraulically 
tailgate loader for pickup trucks, 
Lift-O-Matic, has been developed by 
National Lift Co., Dept 
St.. Waukesha, Wis. It is 
stalled on most pickup trucks. 
one control, its lifting capacity is 1,000 
pounds. The hydraulic power is provided by 
}a fan-belt driven hydraulic pump with its 
| own self-contained clutch 


made to be in- 


INCREASES TRUCK CAPACITY—An addi- 
tion to the Little Giant line of ‘'trailing 
axles’ is a heavier model built for use| 
with three- to six-ton trucks, Little Giant 
Products, Inc., Peoria, Ill., announces. De- 
signed as Model D, the trailing axie's heav- 
ier axle and springs will offer an 18,000- 
pound capacity, says the firm | 


2085, 225 Madison | 
Worked by | 





PLATFORM TO DUMP—Production of two | 
farm platform truck hoists, models 702 and | 
752, is announced by Galion Alistee! Body 
Co., Galion, O. Highlighting improvements 
in both hoists is Galion's Fulcrumatic lift 
action. The action is said to deliver smooth- 
ness and heavy-load lifting ease through a 
series of  scientifically-positioned fulcrums 
Payload capacities are !0 to 12 tons for the 
752 and 7 to 9/2 tons for the 702 





FOR HEAVY LOADING —An electrically- 
powered mast-and-boom cable lift has been 
developed by Hoist-O-Matic Co., 1004 Bal- 
timore Ave., Kansas City, for heavy work on 
any type of truck. The Hoist-O-Matic is rated 
for a straight vertical lift of 1,000 pounds, 
or for a lift or pull of 2,000 pounds with split 
block and half tackle. It is powered by a 
patented reversible motor which is fully en- | 
closed in a housing beneath the truck bed 

Remote push-button control is a safety fea 

From a distance of 
the operator can 
inger 


says the firm 


contro! a load with his 


FOR FARM USE—Paul Brothers, Laurel, la., 
has announced production of a custom-built 
combination stock and grain rack for pickup 
trucks. The stock rack is hinged and can be 
folded down on the grain sides or can be 
removed from the grain body. The rack is 
built for ‘'/-ton, '/2-ton and one-ton Ford, 
Chevrolet, Dodge, GMC and International 
trucks. 

7 * * 


Tractor Lube Data 


Chek-Chart Corp., 31 E,. Con- 
gress St., Chicago, has released its 
second edition tractor lubrication 
guide and a new outboard motor 
and motorcycle lubrication recom- 
mendation booklet. Both of these 
publications are new editions of 
standard lubrication manuals issued 
regularly by the firm, which fur- 


CYLINDER BORING MACHINE—Kwik-Way 
model FR, produced by Cedar Rapids Engi- 
neering Co., Cedar Rapids, la., is designed 





the chassis or out. The capacity is 2.2 inches |. . 
tion. 


a. 


Pa 
claims 


” * 
A 





nishes lubrication service informa- | 


NOT A NEW CAR HORN—A siren for fire 
trucks and cars, police vehicles and ambu- 
lances is announced by B & M Siren Mfg. 
Co., 763 E. Pico Bivd., Los Angeles. The 
firm also produces devices for airports, har- 
bors and other places where such a signal 
can be used. 


150- TO 300-H.P. ENGINES—A line 
said to reduce ex- 
level without objec- 
has been introduced 
St. Paul. Two types 
cab-mount muffler 
installa- 


FOR 
of heavy-duty mufflers, 
haust noise to a low 
tionable back pressure, 
by Donaldson Co., Inc., 
are available—a_ vertical 
and an oval type for under-chassis 


' tions. 


ASK YOUR DRIVERS ! 


Befuddied by claims of truck performance? 
Claims of gas mileage, sustained power and 
speed, passenger car acceleration, low mainte- 
nance costs, stamina? 
Listen to the men with firsthand knowledge 
. the drivers! Talk to one who’s handled the 
new Reo Gold Comet-powered trucks. You'll 
hear comments like this one from a driver 
for Mushroom Transportation, Inc., Kennett 


Square, Pa. 
quare, Pa Top speed: 65 mph 


Average speed per trip: 35 mph 
Miles traveled, 10 weeks: 17,000 


Maintenance: none 


“I’ve been an over-the-road driver for 
years and have driven almost every make of 
truck. But never have I driven a tractor with 
the acceleration, speed, and pulling power of 
the new Reo Gold Comet-powered tractor.” 


22 


*Driver’s name on request. 


AND MUSHROOM’S RECORDS BACK HIM UP! 
Payload : 30,000 Ibs., 


Terrain: hilly 

Miles per trip: 250 

Average gas mileage: 6 mpg 

Reo Gold Comet tractors 
owned: four 


average 


Double-check the reports of your drivers 
by seeing your nearest Reo dealer quick! 
Ask for an on-the-job demonstration 


The new line of Reo Gold Comet engines 
features the replaceable ‘wet sleeve” prin- 
ciple. This means indefinite life for the 
Reo engine block. As normal wear occurs, 
sleeves can be quickly and economically 
replaced by any mechanic without reboring 
or use of over-size rings and pistons. See 
your Reo dealer soon. Ask about Reo’s new- 
engine replacement plan for your present 
equipment. 


REO MOTORS, 
LANSING 20, MICH. 


INC., 


TRUCK + BUS » LAWN MOWER 
DIVISIONS 





ee 
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Torg ue Converter 


Featured in I-H 
Delivery Truck 


CHICAGO. — International Har- 
vester has introduced a specially 
designed milk delivery truck fea- 
turing a torque-converter coupling 
and offering the driver a choice of 
stand-up or sit-down driving, W. 
C. Schumacher, general manager of 
the motor truck division, an- 
nounced. 

The truck, a unit in Internation- 
al’s new L line and identified as 
Model LB-140, offers maneuverabil- 
ity and maximum payload space on 
a minimum wheelbase of 109 
inches. Body capacity is 44 cases 
of round bottles or 64 cases of the 
new square bottles. 

“The torque-converter coupling 
permits driving without clutching 
or shifting. Dual controls allow the 
driver to operate the truck from 
a standing or sitting position. 

“Driving and load working effort 
are reduced to a minimum with 
the Model LB-140,” Schumacher 
said. 

“Thanks to this model's drop- 


Jy/ NEW INSULATED FRUEHAUF 
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shaft transmission, there are no| 


large obstructions at the floor level 
|so that the LB-140’s driver com- 
|partment becomes an obstruction- 
| free unloading platform,” he added. 

The step to the driver’s compart- 
ment is 14% inches from the ground 
under normal load with 7.50 by 17 
|tires, which are standard equip- 


is 74 inches. 

The 9,000 pound gross weight ve- 
| hicle is powered by a valve-in-head 
Silver Diamond 240 truck engine. 


Delta Lines Purchases 


70 Steel Trailers 


DETROIT.—Purchase of 70 tan- 
dem stainless steel trailers by Del- 
ta Motor Lines, Jackson, Miss., has 
been announced here by W. J. Rob- 
inson, sales vice-president of the 
Fruehauf Trailer Co. 

John L. Kerr, president of Delta, 
purchased the equipment through 
H. H. Quinn, Fruehauf_ branch 
manager at Jackson, Robinson | 
said. According to Kerr, the trail- 
ers will be used to expand the 
Delta fleet and is the first move 
to achieve a 100 percent stainless | 
steel operation. 


|}ment. Height from the floor of the | 
|driver’s compartment to the roof | 





I-H DESIGNS 'MILKMAN'S DELIGHT'—Less than 15 inches from the ground is the step- | The 
down from the driver compartment of International's new Model LB-140 milk delivery truck. 
Designed for milk service, it offers stand-up or sit-down drive and introduces a new torque- 
converter coupling which permits operation without clutching or shifting. Model LB-140, a 
unit of International's new L line, offers great maneuverability, maximum payload on 109- 
inch wheelbase, and convenient, workable space for 44 cases of round quart bottles or 64 
cases of square quart bottles, says I-H. Because of the drop-shaft transmission there are 
no large obstructions at the floor level, so that the driver compartment provides an 





ae 


obstruction-free platform. 


Cantin Promotes Town 
Clyde Cantin, automobile dealer 
in Laconia, N. H., is drawing up 
plans for a courtesy contest to be 
conducted this summer by the La- 
conia chamber of commerce, Cash 


a 


prizes will be 


credited with doing 


to create goodwill among summer 
Cantin also originated a 
“Boost Laconia” movement several 


visitors. 


weeks ago. 


Mounted on Your Chassis! Painted to Your Specifications! 









vars 


o 


ee ee 


wr you can buy a fully-insulated Fruehauf Van 
Body. They're built to the same high standards as 
Fruehauf’s famous “Reefer” Trailer — yet priced as 
amazingly low as $1,070. This is the price of the hand- 


complete—mounted and painted—for only $1,070! 


They’re all steel! Every body framework is welded 
throughout into one single, rigid unit—with nothing 


to warp, work loose, weaken or rattle. 


Look at the options! They're yours in two popular 
basic models: Straight-frame model .. . in 12-ft., 14-ft. 
and Wheelhousing model . . . in 
12-ft. and 14-ft. lengths. Fruehauf Body Doors are 


designed into — not cut into — the structure for extra 


and 16-ft. lengths; 


strength and precision fit. 


Fast delivery! Within a few hours of the time you 
select your Body, your Fruehauf Branch will have 


some 12-ft. straight-frame model shown above. Yes, 
« 
e 


your new truck ready for the road. 


Ask your local truck dealer or nearby Fruehauf 
Branch for a “Body Selector Chart”... or write to Bopy 
DIVISION, FRUEHAUF TRAILER COMPANY, 


32, MICHIGAN. 





FRUERAUE 2.7, 


Bodies 


Custom Quality at Production Line Prices! 


doors... 


] Wheelhousing—in 12- 
ft. and 14-ft. lengths. 


DETROIT 


*1070 


AS LOW AS 





(taxes extra) 


12-ft. straight frame with 
full-width, full-height doors 
— complete — painted and 
mounted. 







ALL STEEL! FULLY INSULATED! 


Insulated construction provides complete protection 
for perishable cargo. This cutaway shows you how 
3” layer of insulation is fitted in sides, ceilings and 
an adequate 112” layer below floor. 


BASIC MODELS 


Straight-frame—in 12- 
ft., 14-ft. and 16-ft. 
lengths. 


ALL THESE OPTIONS 


1 Full Width Rear Doors 
(82” openings). 


(41" opening). 


4 
2 Narrow Rear Doors 5 
6 


3 Outside Tailgate (19’ 
or 24’). 





Double Curbside or 
Roadside Doors (41” 
opening). 


Single Curbside Door 
(41” opening). 


Mounting Bracket and 
Opening for Ice Re- 
frigerating System, 


awarded 
ployes of business establishments | 
most | 
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Proposed Limits 
‘On Tank Trucks 
ee Tragedy 


NEW YORK.—Proposed restric- 
|tions on gasoline tank truck move- 
|ments fall into three principal cat- 
|egories, says the American Petro- 
|leum Industries Committee. 
| The proposals, which have 
|cropped up throughout the nation 
|since the recent Chicago tragedy 
in which a trolley car rammed an 
|oil transport, ask for capacity 
| limits, routing or restricted hours. 
|In some cases all three restrictions 
jare proposed. 
most serious’ restrictive 
;Mmeasure appeared in Chicago, 
| where a proposed ordinance would 
ban four-wheel tank trailers, limit 
tank sizes to 3,000 gallons and com- 
|partment sizes to 500 gallons, and 
| prohibit bulk gasoline trucks from 
|traveling on public highways be- 


em-|tween 7 a. m. and 7 p. m. 


Several other midwestern cities, 
including Cleveland and Detroit, 
| have been called upon to enact sim- 
jilar proposals. But in Elmira, N. 
| Y., the city council decided against 
|}a new ordinance, trusting on the 


_.|industry’s record of safe handling 


|}of gasoline. 

While all preliminary investiga- 
tions indicate the tank truck was 
not at fault in the Chicago acci- 
dent, oil men have been quick to 
cooperate with municipal officials 
in considering steps to prevent such 
disasters in the future, the petro- 
|}leum committee says. 


‘Heavy Truck Ban 
‘Put Off in N.Y. 


| NEW YORK.—The proposed day- 
|time garment-zone ban on big 
|trucks was postponed indefinitely 
|here last week by Mayor William 
| O’Dwyer. Yielding to pressure from 
|trucking and labor organizations, 
O’Dwyer listened to a proposal to 
revive a voluntary program used 
two years ago to regulate traffic 
in the area. 

The failure of that plan caused 
the city traffic commission to seek 
|a regulation barring trucks 33 feet 
or more from entering an area 
bounded by Fifth and Ninth Aves. 
and 34th and 42nd Sts. between 8 
|a. m. and 6 p. m., Monday through 
| Friday. Admitting that “something 
must be done,” trucking spokesmen 
| Said they won a chance to “clean 
| up the mess ourselves.” 


~— As son 
Pro Meritis' 
Truck ‘Driver of Year’ 


Gets New Award 


WASHINGTON.—For saving the 
|life of a child injured in an auto- 
|mobile accident, 37-year-old truck 
driver Lloyd Reisner has_ been 
given a “Pro Meritis” award. Ear- 
lier this year, the Hancock Truck 
Lines employe was named “driver 
of the year.” 

Reisner, of Indianapolis, was se- 
lected from a long list of nominees 
from every section of the country 
by a panel of trustees appointed by 
the American Trucking Assns. Re- 
quirements for the award are “out- 
standing meritorious service per- 
formed outside the line of duty,” 
outstanding contributions to high- 
way safety, and a long individual 
safety record which includes cour- 
tesy citations. 


$50,000 Truck Terminal 
Planned in Holyoke 


HOLYOKE, Mass.—Construction 
of a $50,000 truck terminal by the 
Hartford Transportation Co., New- 
ington, Conn., will be started here 
Aug. 1 for completion during the 
first part of October, a company 
official announced. 

The terminal will be built on a 
220-by-226-foot lot bought from the 
Holyoke Water Power Co. for a 
reported $11,000. Company presi- 
dent is Anthony J. Giordano and 
vice-president is his brother, Carl 
M. Giordano, both of Wethersfield, 
Conn. 


Albee Opens New Home 


Albee Motors, Inc., has opened its 
new sales and service building at 
State and E. Second streets, El- 
|mira, N. Y. The firm has been in 
operation for 40 years and Robert 
|C. Albee jr. is proprietor. The en- 
itire building is radiant heated. 
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Auto News from Britain 





Carless Britons 


ELIEF that the government 

plans to compensate for rail 
losses by increasing bus fares, and 
that the state’s stranglehold on 
transport is designed to make it 
impossible for competition to con- 
tinue is behind the opposition of 
the Omnibus Passengers Protection 
Assn, formed in Britain. 

This body has 102,000 members 
pledged to oppose fare increases 
and state domination of passen- 
ger transport. Branches have 
been formed in many areas to 
oppose government grabbing of 
local transport services, many of 
which give good financial re- 
turns to the municipalities even 
at existing fares. 

It is believed that the govern- 
ment’s ultimate intention is state 
domination of every form of trans- 
port. But the Transport Act of 
1947 gives local bodies the right to 
fight the takeover. 


. + + 


Cuban Bus Order 


EYLAND Motors, Ltd., has se- | 
cured a 620 single-deck bus or- | 


der for Havana, valued at $1,250,- 
000. Buyer is Autobuses Mod- 
ernos. The buses will carry 44 
passengers and their horizontal 
diesel engines will give 8% 
to the gallon, company officials 
say. 
* * * 


British Stull Wait 


[HE average Britisher who has | 
no priority will probably get a) 
car when he is too old to enjoy it— | 


if present conditions last. The “ex- 


port or die” program is taking the | 


vast bulk of production out of the 
country and only those with a pri- 
ority get a car. 

This system 

many disappointed customers as 

mere favoritism. Reason for this 
is that government highups can 
obtain their cars either person- 

ally or from a pool. Hence a 
certain amount of antagonism to 
the rule that allows only certain 
categories new cars, 

There is actually no government 
directive on this, but the motor 
trade has been told that it can best 
avoid “direction” and the creation 
of an official priority list by keep- 
ing to a gentlemen’s agreement on 
the subject. 

This gives cars to doctors spon- 
sored by the ministry of health, 
veterinary surgeons sponsored by 


their own association, those en- | 
gaged in “essential” business re- 
quiring a replacement, those re- | 


quiring cars for non-essential pur- | 
poses, and those on the “deferred | 
delivery” list of the British Motor | 
Trade Assn. 

Leading manufacturers have re- | 
cently urged their dealers to stick 
to the rules. They allege that the 
government has reported complaints 
of some “under the counter” deals. | 
Advice is now: Stick to the rules| 
on priority or you may be legally 
forced to do so. 

* + *” 


Rootes Needles Regime 


Cyt one other trade is sub- 
” jected to as many government- 
made handicaps as is the British} 
motor industry — and that is the} 
street bookmaker, Sir William} 
Rootes, chairman of the Rootes 
Group of cars, told the Royal So- 
ciety of Arts in a speech here. 

“From the very beginning of its 
existence the industry has had to 
wrestle with a peculiar attitude of 
mind on the part of governments 
all governments,” Rootes said. 

This attitude, he noted, varies | 
between regarding the industry as 
a nuisance, a milch cow, or in 
times of danger and emergency “a 
very present help in trouble” to be 
encouraged during that emergency 
and forgotten soon afterwards. 

To keep its position as the big- 
gest single British exporting indus- 
try, government-imposed _handi- 
caps must be removed from the 
automotive trade, Rootes warned. 
Heavy taxation on gasoline and ve- 
hicles can only hurt the industry 
and drive it back to smaller en-| 


miles | 


is regarded by | 





Bus Association Fights Nationalization: 


Watch Priority 


|gines when it should be 
| bigger ones, he declared. 
British small cars are more pop- 
|ular abroad than ever before, but 
in the long run a reliable export 
market is based on a sound home 
market, which England does not 
| have, he pointed out. 
* + * 


making 





Ford Progress Report 


|@IR ROWLAND SMITH, new 

chairman of Ford Motor Co., 
has sent a personal letter to all 
Ford employes telling them some- 
thing of the firm’s work over the 
year and the tasks ahead. It is in 
the nature of a shareholder's re- 
port to the worker. 

In it he says: “Our efforts last 
year resulted in over $70,000,000 
worth of exports. During the past 
five years many of the conditions 
in world markets have helped us... 
Continental competition is strength- 
ening, and within a few years we 
can expect it to be as_ intense 


| from France, Germany and Italy 

















| as before the war. Dollars will not 


always be scarce, and we can keep 
|our price advantage against for- 
leign competition only so long as 
|we can reduce our costs. Our sur- 
vival as a company depends on this. 
| “What have we done to meet 
\this competitive battle which lies | 
ahead? We have embarked on a! 
|re-equipment program estimated to| 
jcost over $35,000,000 during the} 
|next few years; equipment for new | 
models, layouts and methods are be- | 
ing improved; new factories have 
|been taken at Walthamstow and| 
Langley; the north bay at Dagen- | 
ham is being equipped for tractor | 


assembly, and a new 150,000-square- | © 


foot building to the north of the| 
service stores has been sanctioned, 
and is going ahead.” 


9,314 Dealer Licenses 


Issued in Canada in °49 | 

OTTAWA.—In a preliminary re- 
port, Canadian government reveals | 
|9,314 dealer licenses were issued | 
during 1949. They include 45 in| 
Newfoundland, 37 Prince Edward | 
Island, 684 Nova Scotia, 362 New| 
Brunswick, 1,422 Quebec, 1,717 On-| 
'taria, 740 Manitoba, 1,441 Saskat- | 
chewan, 1,560 Alberta, 1,296 Brit- | 
ish Columbia, and 10 Yukon-North- 
|west territories. 
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THE DASHBOARD LIGHT WARNS 
WHEN OIL-LEVEL DROPS. 


daa 
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Perfected only after years of careful 
iplication of fundamental laws of 
hydrostatics and electronics,OIL-CUE 
is the answer to the motorists’ demand 
~ for a convenient, accurate instrument 


to insure oil-level safety. 


Mounted on the dashboard in full 


cable to transmit the oil-level impulse to the handsome LASS+ 


. UTOMATIC OIL-LEVEL SIGNAL 


HHBOARD INDICATOR 


Bydeading car manu- 
exhaustive laboratory 
e-zround tests. OIL-CUE 

L-SPY) is the newest, 
‘of all dashboard instru- 
titomatically signal the 
oil-levels drop danger- 
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TRUCK ASSEMBLY LINES ARE HUMMING, TOO—These GMC Truck & Coach models 
produced at the plant in Pontiac last month were a part of the total that contributed 
the dealers’ highest sales record in the division's history, the company states. The jobs 
shown include a 280, a 620, a 250 and a 750 series diesel. 






Antrim in New Home at 510 S. W. McClanahan St., the 
Antrim Motors, Inc, (Dodge), plant covers 24,000 square feet of 
Roanoke, Va., has celebrated its | floor space, including a large park- 
25th anniversary by occupying aj|ing area. A, Blair Antrim is pres- 
new showroom and shop. Located | ident. 
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¥ MEASURES OIL-LEVELS BY WEIGHT 


view of the driver, the AMBER light 
immediately appears when the motor 
oil-level drops one quart. If this cau- 
tion is ignored too long and the oil- 
level drops two quarts, a RED light 
glows a final warning to prevent costly 
engine damage. The lights remain on 
as a constant reminder to add neces- 
sary oil as long as the ignition is 
turned on. 


OIL-CUE offers new positive pro- 
tection against such damage result- 
ing from oil leaks, broken lines, 
excessive consumption and careless 
service and checking. 


SCIENTIFICALLY DESIGNED 


OIL-CUE consists of the special drain plug, a weather-proof 


dashboard instrument and a short lead wire to the ignition hl ‘ LP 
switch to provide necessary current. é 


“THE LIGHT IS A CUE THAT OIL IS DUE” 


Write for complete information 







PARKWOOD MFG. CO. 


CLEVELAND, OHIO 


Write to 


LAL ALA ee Refe facement Sales 


FRANK A.NEALON ASSOCIATES 





2111 
MODELS FOR CARS, TRUCKS, BUSSES, TRACTORS AND AUTOMATIC TRANSMISSIONS 


4 Oa fguippment Sales 


PUR ih aie ae 


WOODWARD AVENUE, DETROIT 1, MICHIGAN 
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In the Hopper 





Gov. Adlai E. Stevenson of Illi- 
nois warned the citizens of that 
state recently that “the gas tax is 
not the only tax increase you face.” 

The governor said that in addi- 
tion to more gas tax money to 


save the state’s roads, more gen- 
eral purpose revenues will be 
needed when the legislature con- 


venes next January. Among the 
accomplishments of state depart- 
ments listed by the governor was 
the arrest of 44,000 truck drivers 
and the collection of $750,000 in 
fines from overloaded trucks. 

+ * * 


Ark. Union Shop Ban 


Faces Repeal in November 
Initiative petitions were filed 
with the Arkansas secretary of 
state’s office containing more than 
enough signatures to put on the 
November general election ballot 
a proposed state constitutional 


amendment to repeal the state’s 
“freedom to work” amendment 
which outlaws closed and union 
shops 


The move for repeal of the Ar- 
kansas anti-closed shop amend- 
ment was started by the Little Rock 
local of the International Typo- 
graphical Union and is being backed 
by other labor groups throughout 
the state. 

* + + 
Financial Responsibility Bill 
Vetoed in Louisiana 

Gov. Earl K. Long vetoed a 
Louisiana motorists’ financial re- 
sponsibility bill, which would 
have required drivers involved 
in accidents to show proof of 
ability to meet possible judg- 
ments or lose their driving priv- 
ileges. 

The bill, which had been ap- 


factory 
Installed 


At “factory installed” prices 
you offer this Bostrom Hy- 
draulic Seat, the ultimate in 
truck seating, at lowest cost. 


proved without dissent by both 
branches of the legislature, pro- 
vided that proof of financial re- 
sponsibility could consist of writ- 
ten notice to the state public 
safety commission of an auto- 
mobile insurance policy, a bond 
filed with the commissioner, or 
a certificate of a deposit of 
money or securities to the value 
of $11,000 filed with the state 


treasurer, 
. * * 


Mass. Finance Study 

Five members of the Massachu- 
setts house have filed a bill calling 
for 
finance all highway bonds issued 
by the state and any other bonds 
issued this year. 
+ * * 


Responsibility Proposal 








Seen for Tex. Legislature 


A strong motorists’ financial re- 
sponsibility law will be proposed 
to the 1951 Texas legislature, it was 
predicted by Frank Wilson of 
Waco, who was named head of the 
insurance section of the Texas 
State Bar at its annual meeting in 
San Antonio. 

He said the new proposal would 
be similar to a bill unsuccessfully 
introduced in the 1949 Texas leg- 
islature to require motorists in- 
volved in accidents to prove they 
can pay damages before being al- 


lowed to continue to drive. 
* ‘* * 


Vets Short of Signatures 


On Mo. Bonus Petitions 
Initiative petitions filed by the 
Veterans of Foreign Wars to put 
a veterans’ bonus proposal on the 
Missouri general election ballot 
failed to contain sufficient signa- 


‘tures, according to the announced 


Hypbraul.ic shock absorber and suspension mechan- 


ism of the Bostrom seat soak up jolts and jars. Steel frame 


and bonded rubber pad last the life of the truck. Mechan- 


ism moves in rubber — requires no oiling. Fore and aft 


adjuster accomodates all drivers. Seat coverings are replaced 


in 10 minutes — eliminating upholstery jobs. 


For truck part numbers consult 


your factory data book, or write: 


BOSTROM MFG. CO. 


Wisconsin 


Milysraukee 4, 





a study of methods used to! 


the Missouri 
office. 

| The proposed bonus would be 
financed by new or added taxes on 
corporate income, liquor, beer, 
wine, cigarets and 
| devices. 








* * . 


St. Paul Studies Plan 


For Auto Inspections 

A proposal to establish compul- 
sory testing of all automobiles in 
|St. Paul is under consideration by 
the city council. If adopted, 


of lanes to test mechanical and 
loperating equipment of automo- | 
| biles. 


Pending reports on what Minne- 
|apolis and adjacent communities in 


ithe state are doing on the matter, | 


[the proposal has been tabled for 
|further study by the city’s traffic 
j}and parking committee. 


Equal Pay for Men, Women 


Advanced in Massachusetts 


Revision of the law requiring 
employers to pay women the 
same wage received men if they 
are doing the same work is pro- 
vided under a bill advanced by 
the Massachusetts senate. It re- 
quires that the pay scale be the 
same for men and women if the 


work is “comparable.” 
* * * 


| 


Popular Referendum 
Urged on S. D. Tax 


South Dakota’s Democratic party 
has proposed in its platform that 
any increase in the state gasoline 
tax be submitted to a vote of the 





people. 
A special session of the South 
Dakota legislature this year ap- 


proved a two-cent gasoline tax in- 
crease which subsequently was in- 


validated by the state supreme 

court. The issue will be revived 

during the 1951 legislative session. 
+ + . 


Dealers Help Defeat 
Chicago Tax Bill 


A bill introduced in a special 
session of the Illinois legislature 
providing Chicago with power to 
license and tax for revenue all 
businesses and professions was 
killed in the house of represen- 
tatives. 

The measure had strong sup- 
port on the premise that Chicago 
needed more tax money. Lined 
up against it were the Illinois 
Automotive Trade Assn., the Chi- 
cago Automobile Trade Assn. and 
every other business group. Motor 
car dealers were thanked by their 
two associations for expressing 
their opposition individually. 

* + * 


Trade-Mark Cancellation 


Rejected by Mass. Senate 

The Massachusetts senate reject- 
ed a bill which would require labels 
jand trademarks registered for 10 
jyears to be cancelled unless_re- 


|newed within six months of notice | 


jto the owner. 


Opponents declared that the no- | 


| tice to owners would be insufficient 
and that the bill would allow 


trade-mark “chiselling.” 
* * * 


Of Higher Income Taxes 


Estimating that Philadelphia’s 
municipal government faces a $9,- 
700,000 deficit next year, the city} 
budget research board has informed | 
new or increased taxes, such as a} 
boost in the city income tax, prob- | 
ably will have to be imposed in| 
1951 to offset the deficiency. 

The board further reported that 
as a result of economies already 
made and others which are con- 
|}templated, the current budget can 
|be balanced without new or higher 
taxes this year. It was estimated 
that next year’s budget require- 
ments will total about $128,000,000, 
which is $9,700,000 short of antici- 
pated revenue. 





Reshes Values he 


Jack Donkar Motors, Inc., has 
been appointed a Kaiser-Frazer 
dealer in Savannah, Ga. The firm, 
lestablished in 1946, is owned by 


|Jack E. Donkar, former mechanic 


and race driver. | 


findings of a preliminary check by 
secretary of state's 


amusement | 


the | 


Philadelphians Face Prospect 
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CHEVROLET TRUCKS LOADED BY CONVEY 





OR—With a new, especially-designed conveyor 
| system would include establishment | system and a fleet of more than 50 Chevrolet forward-control trucks equipped with special 


| bodies, Schmidt Baking Co., of Baltimore, now loads over 100,000 loaves of bread a day 


| of almost a mile of moving belts in five 
| wrapping machines to the loading dock. 
| veyors, 


‘Autocar Builds 
‘New Cab for 


Heavy Models 


ARDMORE, Pa.—A new driver 
|cab is being built by the Autocar 
|Co. for its heavy-duty trucks and 
tractors. New lines have been built 
into the cab and the fenders, radia- 
tor shell, grille and hood have been 
redesigned to harmonize with it. 


It features a curved windshield, 
|which is said to allow 56 percent 


| strument panel; more driver space; 
| improved insulation and ventilation, 
}and a driver’s seat that is adjust- 
able five ways. 


The cab, now standard on all 
Autocar diesel models, will be 
added to gasoline-powered chassis, 
in all but the lighter models, by 
| fall, the company says. 

The new windshield measures 
30% inches in width along the con- 
tour and 19 inches in height at the 
corner posts, which have been 
|moved back to allow more un- 
| obstructed vision. The rear window 
|has been made larger and the door 
windows extend farther back in 
| reference to the driver’s position. 


The cab is 72 inches in width, 
compared to the previous cab’s 63 
inches and _ its  across-the-hips- 
width is now 66 inches. Distance 
from the left hand edge of the 
steering wheel to the door is six 
inches, an increase over the old 
cab of 4% inches. 


Two inches of additional fore- 
and-aft leg room have been added 
and the distance between the top 
of the driver’s seat and roof lining | 
is 40 inches, an increase of three | 
inches. 

As optional equipment, a fresh-'! 





Cuts Delivery 
Costs Up to 


| 


Any type load easily placed on gate from 





able advantages. 


ONE LEVER RAISES.. 


Twin hydraulic 


Load goes up in a few seconds. 


cylinders safely handles all loads. Gate 


stepped and held at any elevation. Operates by 


truck engine. 


CATE CLOSES EASILYs. 


Sturdy light weight gate platform closes easily as 
An Anthony Lift Gate “Drama- 
tizes" the delivery and enhances the value of 


regular tail-gate. 


your merchandise and service. 


Write 









ANTHONY 


HYDRAULIC 


|more driver vision; an elevated in-| 


30%" 
YTTETZIXLED ° 


or curb. Will handle loads up to 800 Ibs. 
the Philadelphia city council that | damage. Speeds up deliveries—many other profit- 


The packaged bread is now touched only once—when it is taken from the end of the 
conveyor line and put on pallets in the trucks. 
bread to the vehicles in hampers that weighed 65 pounds each. 


Formerly the truckers had to carry the 
The conveyor, consisting 
levels, takes the bread from the slicing and 


As the bread comes to the docks on the con- 
1,800 loaves are laid in each truck on sliding pallets. 


jair heating, defrosting and ventil- 
| ating system is available. Rain sep- 
arators built into side cowl ventila- 
|tors, one on either side of the cab, 
have an inside baffle which permits 
jair but no rain to enter, according 
to the company. 


Madora Named 
By Chevrolet 


DETROIT.— M. D. Madora has 
been appointed assistant manager 
|of Chevrolet’s commercial car and 
truck department, according to J. 
|W. Burke, manager of the depart- 
| ment. 
| Madora joins the 
| headquarters after 
Flint regional truck manager. He 
|started with Chevrolet in 1943 in 
|Cleveland after several years’ ex- 


central office 
having been 


perience in the truck equipment 
field. 
Southwest Freight Fined 


$10,000 for Violations 


JEFFERSON CITY, Mo.—A fine 
of $10,000 has been assessed 
against Southwest Freight Lines, 
Inc., Kansas City, as a result of 
continued violations of PSC regu- 
lations and over-the-road weight 
limits. The company agreed to pay 
the fine and court costs. 

The state public school fund will 
be the recipient of the money in 
accordance with state laws. The 
PSC filed the case in circuit court 
because it has no powers to fine or 
punish offenders of its rules. 


Haines Quits Auto Field 
Lee Haines, former Nash distrib- 
utor in New York, has joined Mer- 
cer Storage Co., Inc., New York. 





V/A LIFT GATE 
for PICKUP TRUCK’ 









ground 
Stops 


can be 








mee 


\IFT GATE ANTHONY COMPANY 


DEPT. 302 


STREATOR, ILL. 


I 





TRUC 


Aff 


Unle: 
ness &a 
year, 1 
ditures 
record, 
Corp., 

Incre 
and th 
on the 
duced | 
pects 
Standa 
vertisi1 
set las 
$5,202.2 
over 1! 


Index 


Half 
items : 
1949 c 
New Y 
lished. 
each 1 
page ¢ 
item ¢& 
city ed 
are cl 
ically ; 

A ne 
est ed 
section 
catego! 


also al 
' tions o 


— 


tains 


| dexed | 
hare 18 


under 
cluded 
4,000 a 
940 get 
for ed 
are 3,5 


' arate | 
| nation: 


_ Name 


Vari 


\ public 
_ Applia 
Co., ac 











Col 
Nal 
200 


DEN 
have | 
patrol 
down 
to cu 
highwée 
neer Nh 

Acco 
trucks 
per ax 
cial pe 

Wat: 
violato 
depenc 
the re 
travers 

At f 
overlos 
and th 
a sum 
nomin: 

Now 
men n 
force | 
his tri 
shift t 


Mic 
Tru 


LAN 
Williai 
Kaupe 
law pr 
group 
and r 
the sti 

“The 
chiseli 
and sé 
percen 
Willia: 
existin 


Gil 
DAL 
port, | 
contra 
motor 
acre t 
Hines 


Poi 
I, E 
and ov 
Deyto: 
a Pon 








eyor 
cial 
day. 

the 

the 
ting 
and 


con- 


til- 
2p- 
la- 
ab, 
its 
ng 


as 
rer 


rt- 


ne 
ed 
2S, 
of 
u- 
ht 
ay 


ill 
in 
ne 
rt 
or 


D~ 
r- 


TRUCK SECTION 





Unless a sharp slump in _ busi- 
ness activity occurs later in the 
year, 1950 dollar advertising expen- 
ditures will probably set a new 
record, predicts Standard & Poor’s 
Corp., market analysts. 

Increasingly keen competition 
and the many new products now 
on the market or about to be intro- 
duced contribute to the bright pros- 
pects for advertising this year, 
Standard & Poor’s states. The ad- 
vertising expenditure record was 
set last year when the total hit 
$5,202.2 million—some 7 percent 
over 1948. 


* * * 


Index of Times 

Half a million separate news 
items are indexed in the 1,175-page 
'1949 cumulative volume of The 
|New York Times Index, just pub- 
lished. The new edition indexes 
}each news story with the date, 
page and column number of the 
item as it appeared in the late 
city edition of The Times. Articles 
‘are classified topically, alphabet- 
| ically and chronologically. 
i A new feature added to this lat- | 
j est edition is a news highlights | 
_ section covering 17 major news| 
| categories. Entries in this section | 
' also are listed in the regular sec- | 
' tions of the index. The index con- 
| tains 20,000 personal names—in- 
| dexed separately. In addition there 
' 
| 


' are 18,000 other names appearing 
under special headings. Also in- 
cluded are 5,500 company names, 
_ 4,000 associations and institutions, | 
940 geographical headings, and 775 | 
for educational institutions. There | 
are 3,500 subjects listed under sep- 
arate headings, such as coal, inter- 


national relations and labor. 
* * * 


Names 


Varley Young is now handling 
public relations for the Crosley) 
Appliance division of AVCO Mfg. 
| Co., according to Carl Havens, as- 
cascades at ecnccen er eeieeaenceame 


Colo. Load Drive 7 
Nabs Nearly 
500 Carriers 


DENVER. — Nearly 500 truckers 
have been arrested by the state 
patrol since October, when a crack- 
down on overloading was ordered | 
to curtail damage to Colorado 
highways, reports Highway Engi- 
neer Mark Watrous. 

According to state regulations, 
trucks are limited to 18,000 pounds 
per axle, except those bearing spe- 
cial permits. 

Watrous said practically all the 
violators have been from small in- | 
dependent companies and not from | 
the regular trucking lines which | 
traverse the state. 

At first, the engineer reported, | 
overloaded trucks were _ stopped | 
and the drivers were merely given 
a summons, which resulted in a 
nominal fine. | 

Now, said Watrous, the patrol- 
men not only ticket them but also 
force the trucker to either unload 
his truck to meet requirements or 
shift the overload to other trucks. 


2 ENT OPENER ga es 


Michigan Begins 
Truck Rule Study 


LANSING. Michigan’s Gov. 
Williams has named Dr. Paul G. 
Kauper, University of Michigan 
law professor, to head a 31-member 
group to study law enforcement 
and regulation of truck travel in 
the state. 

“There are too many reports of 
chiseling and violations of weight 
and safety restrictions by a small 
percentage of trucking operators,” 
Williams said. “It is evident that | 
existing rules are not adequate.” 





Gillette Transport Builds 


DALLAS.—Gillette Motor Trans- | 
port, Inc., has let a construction | 
contract for erection of a large| 
motor freight terminal on a six-| 
acre tract on Butler Rd. between | 
Hines Blvd. and Maple Ave., here. 


Pontiac Honors Stephens | 

J. E. Stephens, general manager | 
and owner of Stephens Pontiac Co., 
Deytona Beach, Fla., has received | 
a Pontiac “better dealer” award. 


Affecting Factories and Dealers . . . 


Auto Advertising 








sistant general sales manager in 
charge of advertising and public 
relations. Young was formerly with 
Campbell-Ewald in charge of Chev- 
rolet publicity. His new headquar- 
ters will be in Cincinnati. 

Paul A. Carey has joined the 
copy department at Geyer, Newell 
& Ganger, Inc., it is announced by 
H, W. Newell, executive vice-presi- 
dent. Carey was formerly a copy- 
writer with Fletcher D. Richards, 
Inc. Before that he served in a 
similar capacity at Federal Adver- 
tising Agency, Inc. and Walter 
Weir, Inc. 

Charles F. Schlenker, formerly 
an account executive at J. M. 
Mathes, Inc., has joined the eastern 
sales staff of the Bureau of Ad- 
vertising, American Newspaper 
Publishers Assn., it was announced. 
With the Mathes agency since 1944, 
Schlenker served accounts in the 
food, drug and travel fields. Pre- 
viously, he was with various man- 
ufacturing organizations. 

Appointment of Kenneth M, Rus- 


OW to give new 


the smoother, quieter flow of 
power they demand? Plan now to 
include Timken® bearings in the 
secret transmission you're working 


on. Timken tapered rol 
hold shafts in rigid 


Deflection and end-movement are 
eliminated. Where gears are used, 


Timken bearings keep 


ing smoothly and accurately. Wear 
on moving parts is reduced to a 


minimum, assuring | 
trouble-free operation. 


The tapered design 


bearings enables them to carry 
both radial and thrust loads in any 
combination. Thrust bearings or 
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PRIZE WINNER—This Mercury ad won a 
blue ribbon in a contest sponsored by the 
Pacific division of the Bureau of Advertising, 
American Newspaper Publishers Assn. The ad, 
prepared by the San Francisco office of Ken- 
yon & Eckhardt, is one of a series of 50 
being run by the 
Assn. of the western area. The campaign won 
first prize in the contest over 15! entries, it 
was reported. 





| relations 
|Assns. was announced 








Lincoln-Mercury Dealers | 


ATA staff last April, Russell di- 
rected the public relations and ad- 
vertising of 10 industrial plants in 
seven states and Canada as assis- 
tant to the president of Newport 
Steel Corp. For 10 years prior to 
1943 he was staff writer and editor 
|}of Associated Press in the midwest 
and New York. 

Zachary E. Lebolt, account exec- 
utive on the national sales staff of 
| the Bureau of Advertising Ameri- 
;}can Newspaper Publishers Assn. 
since 1945, has resigned to estab- 
lish his own business near Albu- 
querque, N. M. 

George M. Bunker, president of 
Trailmobile Co., Cincinnati, has 
announced appointment of Harold 
|S. Hoover as director of public re- 
lations for the company, Hoover 
had previously served as a public 
relations executive with General 
|Tire & Rubber Co., Crosley Corp. 
jand Upson Co., Lockport, N. Y. 


| Buchanan Sells 12 Trucks 
SPOKANE. — Buchanan Chevro- 





sell as assistant director of public|let Co. has sold 12 new “cab over” 


of American Trucking|trucks to the 
in Wash-| Freight, Inc., here. Tony Osborne 


ington. He will assist Walter W.|of the Buchanan firm handled the 
Belson, director of public relations, | transaction. 
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In Britain Hit 


Nationalization 


LONDON.—(UTPS)—British bus 
owners are preparing to fight fur- 
ther nationalization of their in- 
dustry. 


The Passenger Vehicle Operators 
Assn., consisting of 80 percent of 
Britain’s privately-owned bus and 
coach services, has approved a plan 
| for anti-nationalization publicity. 


Posters and other publicity media 
will be used in stations and vehi- 
cles across the land, says the asso- 
ciation. 

Public opinion, as_ reflected in 
the small majority won by Labor 
in the last election, has apparently 
turned against nationalization, ac- 
cording to the PVOA. 

Other nationalized or threatened 
industries, which still have room to 
fight, are also reported ready to 
enter the battle. 

The British Insurance Assn, re- 
cently resumed the anti-nationaliza- 
tion publicity, which it suspended 
during the election campaign, 


Others are profiting from AUTOMOTIVE 
NEWS WANT ADS. Why not you? 


.--is a good rule for 


car buyers 


ler bearings 
alignment. 


them mesh- 
All but two cars use 


ong, quiet, 


of Timken 


washers are unnecessary. And 


since Timken bearings can be 


adjusted permanently 


tion, wider machining tolerances 


can be allowed. 
For an idea of what T 


at installa- 


imken bear- 





ings cam mean to your transmission, 
consider what they're doing for pin- 
ions—the toughest job of them all! 
Recently two more manufacturers 
switched to Timken bearings. 
Now all but two automobile makers 


TAPERED ROLLER BEARINGS 


your new transmission, too! 


automobil 
bearings ha 


disposal for 
Feel free to 


Timken bearings on 
the pinion. Here's a typical application. 





use them in this vital application. 
Throughout the history of the 


e industry, Timken 
ve solved some of the 


most difficult problems. Fifty years 
of experience in bearing research 
and development are at your 


information and help. 
use our complete engi- 


neering facilities. In Detroit, phone 
TRinity 5-1380. The Timken Roller 


Bearing Company, Canton 6, Ohio. 


company... becau 


Rotler Bearing Co 
ing reNability. 
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are widely dispersed .. . 


Cable address: ‘““TIMROSCO”. 


NOTE TO P. A.'S. 
facture of Timken bearings is controlled within our 


Because every step of the manu- 


Se our vast manufacturing facilities 
you will find The Timken 
mpany a supply source of outstand- 
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WASHINGTON. - Intercity ton- 
nage transported by Class I motor} 
carriers of property climbed in vol- | 
ume 19.1 percent in the first quar- | 
ter of 1950 above that hauled in| 
the first quarter of 1949, to estab-| 
lish an alltime first quarter record, | 
according to statistics compiled by | 
the American Trucking Assns, 

And total volume transported 
in the first quarter of 1949 was 
a 2.9 percent increase over the 


Trucks Haul 19% More Than in ’49... 


Urban Freight Sets Record 


first quarter, compared with the 
first quarter of 1948. Relative 
change in volume ranged from a 
decrease of 5.8 percent in New 
England to an increase of 8.9 
percent in the southern region. 
Of the 10 specific commodity | 
breakdowns all except agricultural | 
commodities showed an increase in | 


tonnage over the first quarter of For Metro Bodies | 


1949. These increases ranged from | 
5.7 percent for film and associated | 





nage transported by the 1,413 car- 
riers included in the study moved 
under contract, while 88.3 percent 
moved in common carriage. | 





Harvester Cites 


Growing Demand | 


| 


CHICAGO.—Multi-stop trucks are | 
playing an increasingly important | 


TRUCK SECTIO\V 





products to 37.7 percent for build- part in the nation’s distribution| 
ing materials. Carriers of agricul-|system, according to W. C. Schu- 
tural commodities showed a 10.5|macher, general manager, Motor | 
percent decline. |Truck division, International Har- 
: |vester Co. 

Other increases were general | ; | 
freight, 21.4 percent; household | h oe use of bes vehi- | 
s ; rcent; heavy machin- | ¢les, Schumacher pointed out, is re- 
a os flected in a survey of International 


first quarter of 1948. 


Based on preliminary figures cov- 
ering the operations of 1,413 inter- 
city common and contract carriers 
with a total volume of 41,230,080 
tons of freight as compared to 34,- 
622,399 tons in the same period of 





ery, 9 percent; liquid petroleum, 


SPORTS STORE ON WHEELS—Surrounded by more than 3,000 items of sporting equip. 


ment, C. D. Rutherford writes up an order for a fishing reel. Rutherford, salesman for 
Brown Camp Hardware Co., Des Moires, greatly increased his sales of sporting goods 
when he replaced an automobile with the Dodge Route-Van truck, the company states. The 
six feet, four inches of headroom permits him to display fishing rods in vertical floor stands 
Long-handled nets and bamboo poles are lashed to brackets inside the roof. Smaller 
equipment is displayed on shelves on both sides of the six-foot-wide body. Shelves are 
slanted to keep merchandise in place while the truck is on the road. 


1949, the ATA truckloading index 
for the first quarter, using the like 
quarter of 1941 as 100, rose to a 
record of 217, The previous high, 
established last year, was 182, 
For the first time since 1947 all 
regions showed increases for the 
first quarter as compared to the 
same period of the previous year. 
The increases ranged from a low 
of 1.1 percent in the Pacific region 
to 30.5 percent in the southwestern 
region. Other increases were New 


13.7 percent; refrigerated liquids, 
15 percent; refrigerated solids, 24.3 
percent; motor vehicles, 29.1 per- 
cent, and all others, 18.4 percent. 

In the first quarter of 1949, five 
of the 10 groups showed declines 
in tonnage compared with the 
same period in 1948, ranging from 
.l percent for heavy machinery 
to 6.5 percent for agricultural 
commodities. Increases ranged 
from 3.7 percent for general 
freight to 26.5 percent for re- 
frigerated solids. 


| 


trucks with Metro bodies in use in| 


the New York city area. 

“The survey shows that Interna- 
tional multi-stop trucks are used 
by 260 New York area organiza- 
tions in about 40 types of voca- 
tions,” Schumacher said. “These 


groups operate 5,508 International | 


trucks with Metro bodies, or more 
Internationals than any other make 
of multi-stop truck.” 

The most popular uses of Inter- 
national multi-stop trucks, togeth- 
er with the number in operation 
in each vocation in the New York 


Byrne Reelected 
As President of 
Ky. Truckers 


Transport Corp., has been elected 


~~ 
LOUISVILLE.—A. A. Byrne, ex- 
|ecutive vice-president of Kentucky 


‘ tling Co.; William C. Schlegel, Kil- 
|lion Motor Express; Nahm, Maffet 
jand Meyers. 


T-H Publishes 
‘Bus Catalog 


| CHICAGO. —International Har- 


to serve as president of the Ken-|vester, reflecting the increased em- 


tucky Motor Transport Assn. 
KMTA directors also. elected 


|George M. Lauer, Ewing Von All- 


;}men Dairy Co.; Carl H. Arnold, A. 


England, 17.4 percent; middle At- 
lantic, 18.7 percent; central, 22.8 
percent; southern, 25.8 percent; 
northwestern, 15.1 percent; mid- 
west, 181 percent, and Rocky|The former increased 24.6 percent, 
Mountain, 9.7 percent. ;}compared with 18.4 percent for the 
Last year three of the nine re- | latter. 
gions experienced declines in the ' A total of 11.7 percent of ton- 


Tonnage volume moving under 
contract increased at a relatively 
higher rate than did common car- 
riage in the first quarter of 1950. 
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'Arnold & Son Moving and Storage 


number of |tract carriers; S. L. Meyer, Jos. E. | 


phasis the company is placing on 
its new Schoolmaster series of 
school bus chassis, has issued a 20- 
page, full-color catalog describing 
the line. 

The book, now being distributed 
to International dealers, districts, 
and branches, shows school buses 
in full-color photographs taken in 
jactual school settings. The com- 
plete line is pictured. Theme of the 
| catalog is “school bus safety.” 


‘White to Build Buses 


| In Canadian Plants 


MONTREAL.—White Motor Co. 
of Canada will soon add buses to 
its present output, the company 
announces, 

Under an agreement with the 
|Flxible Co. of Loudonville, O., 








|White will turn out a full line of & 


|Flxible buses which heretofore 
|have had to be imported from the 
'U. S. It will also provide sales, 
parts and service facilities for Flx- 
| ible units through its eight branches 





Sixty percent of the truck opera- 
tors arrested were from outside 
Kansas, H. S. McFadden, engineer | 
of weight and permit division, said. | 

‘i = es Wand ta “Our officers have increased their 

¢ Re . 4 iM ‘e N oN i in G b vigilance in checking side roads 
for evasions,” he made known. 

ee “Two of the arrests at McPherson 
“fe lwere made on the same vehicle, 


ONE OF THE NATION'S fs avoid the weight station” 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 
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Drivers’ Rest Center 
Planned in Chicago 


CHICAGO. — Hotel accommoda- 
tions, recreational facilities and the 
best of restaurants for long - dis- 
j}tance truck drivers on terminal 
sites are included in a plan pre- 
| pared by Harry F. Chaddick, chair- 
man of the mayor's truck terminal 
committee. 

Calling attention to the fact that 
such advantages are unavailable in | 
any other city, Chaddick repre- | 
sented them as safety measures in 
addition to conveniences. He pointed 
to the position of Chicago as the 
nation’s truck transport center and 
the practice of trucking companies 
which rent rooms for their drivers 
in hotels far from the base of 
operations. 

At present, Chaddick said, drivers 
often get insufficient sleep, whereas 
“the Interstate Commerce Commis- 
}sion specifies that truck drivers 
|}must rest 12 out of every 24 hours.” 
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Red Ball Goes Home 


LUFKIN, Tex.—-Red Ball Motor 
Freight Co. returned to its found- 
ing city to celebrate its 23rd anni- 
versary and to open a new freight 
terminal to commemorate the oc- | 
| casion. 


Montpelier 
SPECIALIZED DELIVERY VEHICLES 


Want More Truck Sales—with EXTRA Profit? 


Sell more Dairies, Bakeries, Laundries, etc., your chassis 
with Montpelier Specialized Delivery Bodies—by offering | 
what they need and want for most efficient delivery | 





Clark to Wilson 


M. B. Wilson, former Ford deal- 
er, bought Don Clark Motors (Hud- 


service. You handle complete deal—with our full co- ) 
}son), Michigan City, Ind. The firm 


operation—one vehicle or large fleet. » 
|will be renamed Wilson Sales &| 


Phone, Wire or Write for Details | Service. Wilson is president of the | 


LIL UCL ROMC LITEM merce 8 Suamber Of come) 








|Wheel & Rim Service; 


laundry, 1,450; delivery service, 600; | ance Agency, vice-presidents, and 
and apron supply, 151; milk an |was appointed managing director 
‘ . president of Huber & Huber Motor 
Weight Violations 
following were named ATA direc- 
report by the state highway de-|tor Express, representing common 
overweight trucks on Kansas high- Seagram & Sons, Inc., representing 
uary to 35 percent in May was | local cartage operators; Charles E. 
state. |Line, and Louis Mohlenkamp, Cen- 
|in Canada. 

New KMTA directors are Arthur | ae 

press; E. K. Coggeshall, Auto|ing 32,000 miles of mountain high- 

Harry Lamppin, Lamppin Ware-/|dent, six drivers of Sparks Broth- 


City area, were listed by Schu- 
macher as follows: Bakery, 1,893; |CGo., and Jack Nahm, Nahm Insur- 
cleaners and dyers, 351; linen sup-| James Peloff, Clemans Truck Line, 
ply, 253; truck leasing, 219; coat | secretary-treasurer. Lew Ullrich 
dairy products, 111; groceries, 91,| for his 15th term. 
and government, 72. | E. W. Huber, executive vice- 
Express, was elected an ATA vice- 
| president from Kentucky, and the 
. 
Down in Kansas ites: 
TOPEKA, Kans.—According to a| William C. Schlegel, Killion Mo- 
partment here, progress is being |C@rriers; Byrne, representing con- 
made in cutting the 
ways. private carriers; Cedric Denny, 
A drop from 89 percent in Jan-| Banner Transfer Co., representing 
: ; |Cranmer, Gasoline Transport Co.; 
reported on violations at truck} , Pp , 
weighing stations located over the| Rodman Maffet, Maffet Transfer 
|tral Truckaway System, represent- 
ing the state-at-large. Be ; 
Bonnycastle, Standard Oil Co.; Ed| %2:000 Mishap-Free Miles 
J. Buhner, Silver Fleet Motor Ex-| FRANKFORT, Ky.—For travel- 
Cranmer; | ways a month for the past two 
A. L. Dodd, Bowling Green Express; | years without a “chargeable” acci- 
house & Transfer Co.; Ed Mitchell,|ers Bus Co. have been awarded 
Economy Tire & Recapping Co.; | safety emblems by the Kentucky 


| Martin F. Schmidt, Coca-Cola Bot-| homecoming committee. 
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give your truck sales a (LIFT 


ENGO 


the original 
one-man 
tailgate loader 





fon pick “up IVHCK 


<ENCD CAN BE A “SALES-CLINCHER” AND “MONEY-MAKER 


f you are able to offer Venco you have a selling point 

that can swing any p uck deal 
- yuo ee 
s \ A 
Sn cl frags for ctrel 


®@ economical 


k up tr 


added profit to you! 


@ saves labor @ 600 Ib. load 


@ saves time @ removable crank 


@ platform 28". 48 


@ easy to operate 


® easy to install @ stops accidents 


IF WOT AVAILABLE AT YOUR TRUCK EQUIPMENT DISTRIBUTOR, WRITE 


THE CORP. 


2832 NEWELL ST., LOS ANGELES 39, CALIF. 
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36 New Members 
Listed by MEMA 
For 1,249 Total 


NEW YORK.—In its latest mem- 
oership list, the Motor & Equip- 
ment Manufacturers Assn, reports 
522 manufacturer members, 460 
eredit service subscribers, 267 as- 
sociate members (Automotive Affil- 
iated Representatives), for a total 
of 1,249 members, credit service 
users and associate members. 

The listing, first since Novem- 
ber, 1949, notes that 36 companies 
have been added to the roster. 
They are: 

Accurate Products, Inc., Indian- 
apolis; American Clutch Products, 


Inc., Dallas; American Lacquer 
Solvents Co., Phoenixville, Pa.; 
Archer Sales Co., Chicago; Asso- 


ciated Equipment Corp., St. Louis; 
Atom-otive Mfg. Corp., Brooklyn, 
N. Y.; Automotive Gear division, 
Shatterproof Glass Corp., Detroit. 

Bassons Industries Corp., Bronx, 
N. Y.; Calnevar Co., Los Angeles; 
Century Drill & Tool Works, Chi- 
cago; Delco Mfg. Co., Inc., Walton, 
N. Y.; Detroit Chemical Special- 
ties Co., Detroit; Donn Mfg. Co., 
Cleveland; Electric Auto-Lite Co., 
Merchandising div., Toledo. 

Elgin Machine Works, Inc., El- 
gin, Ill.; Glass Laboratories, Inc., 
Brooklyn, N. Y.; H. Greene & Co., 
Mattapan, Mass.; Heckethorn Mfg. 


& Supply Co., Littleton, Colo.; 
Herchenroder Bros., Brooklyn; 
Huot Mfg. Co., St. Paul; Inland 
Equipment Co., Nashville; Cecil 


H. Jarrett Co., Inc., Newton, N. C. 

Kravex Mfg. Corp., Brooklyn, 
N. Y¥.; L. R. C. Co., Brake Divi- 
sion, Detroit; Magnetix, Inc., Engle- 


wood, N. J.; Modern Accessories, 
Cincinnati; Monsanto Chemical 
Co., Boston; National Autocraft 


Mfg. Co., Orlando, Fla.; Pennsyl- 
vania Refining Co., Cleveland; Pro- 
tektoil Corp., New York; 

Ryte-Lyte Products, Inc., Min- 
neapolis; Seeco Products, Inc., 
Montgomery, Ala.; Shur-Lift Prod- 
ucts, Inc., Chicago; Spontane Mfg. | 
Co., Inc. Atlanta; Tinnerman| 
Products, Inc., Cleveland; and Van- | 
tool, Inc., Philadelphia. 


camer pe 
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Kentucky Dealers 
Add 2 Speakers 
For Sept. Parley 


LOUISVILLE. The Kentucky 
Automobile Dealers Assn. has lined | 
up two more speakers for its an-| 
nual convention of Sept. 17-19 at 
Kentucky lake in Gilbertsville, Ky. | 

They are M. R. Darlington jr., 
managing director of the Inter-In- 
dustry Highway Safety Committee, 
and Spalding Southall, director of | 
Kentucky’s division of insurance. 

The other previously-announced 
speaker is J. Saxton Lloyd (Buick- 
Cadillac), Daytona Beach, Fla., 
who recently has addressed many 
dealer meetings. 


Sale Ordered 


Lee’s 21 Foreign Autos 


Go on Block 


HOLLYWOOD, Calif.—Breakup 
of the Thomas S. Lee collection of 
expensive foreign automobiles has 
been ordered by Ben Brown, Los 
Angeles county public administra- 
tor. The automobiles must be sold 
to settle the estate of the multi- 
millionaire who plunged 11 stories 
to his death here Jan. 13. 

Lee, who left a $9,000,000 radio 
and auto empire founded by his 
late father, Don Lee, had a hobby 
of collecting the cars and owned 
21 of them. 

One is a famous Milia Miglia 
racer model and another has an 
itra-modern body design in par- 
ma wine color by Figoni Falashi. 
Yther cars in the collection in- 
tude Talbot, Mercedes-Benz, Alfa 
Romeo and Fiat. 

Each year Lee entered a spe- 
rially-built car in the Indianapolis | 
races as a part of Don Lee Ex-| 
perimental Engineering Co. activi- | 


tles, 


Simpkins Builds in B.C. | 

Clarke Simpkins, Ltd., 999 Sey- | 
mour St., Vancouver, B. C., an-| 
nounces it is planning a $163,000) 
dealership building. The new struc- 
ture will be erected on the north- 
east corner of Broughton and 
Georgia streets. j 


$n 
: ; 7 


| Said. 


AUTOMOTIVE NEWS, JULY 24, Fu Ee coer ote 
Haller Tells N. Y. Convention... . 


NATIONWIDE > TRUCK 
ECONOMY RUN ON THE WORLDS 
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NEW ORLEANS FORD DEALERS BACK TEST—Ford's national truck economy run got off 
to a flying start in that city when the Ford dealers — @ mammoth street parade in 


the business section of the city. Assisting the dealers in the promotion of the parade were, 


left to right: Robert Gowland, fleet sales representative; James J. Bahen, district sales 
representative, and J. J. Walsh, manager of truck and fleet sales at Ford's branch in 


Arabi, La. 


AEA Members to Convene | 
Aug. 29 in Canada Rockies | 


a number of social and 





DETROIT. Members of the | sessions, 
Manufacturers and Central Dis-| recreational events are scheduled 
on the Many of the 


tributors divisions of the Automo- program. 
tive Electric Assn. will hold their|members are combining this busi- 
annual fall meeting at Jasper Park/|ness meeting with their vacation 
lodge, Alberta, in the Canadian|Plans and a special program for 
Rockies, Aug. 29 to Sept. 2. jthe ladies has been arranged. 
a“ ‘ The board of directors will meet 
In addition to several business| 4. ogth under chairmanship of 
L t L the association president, T. A. 
|Kreuser, sales manager of Bendix 
as $ onger | Products division, South Bend. 
DeSoto Intake Valves Special cars out of Chicago will 
Use New Alloy 


|carry many of the members direct 
. |to Jasper park. 

DETROIT.—-The intake valves on These fall meetings have been 
the DeSoto Powermaster engine|an important function of the asso- 
are now made with a high con-|cijation since 1917. 
tent silicon and chrome alloy to | 
give longer engine life and re- | 


duced servicing, says C. E. Blei-| Jimm , ; 
: ) y Ray, Buffalo pianist-vocal- 
=, DeSoto 8 president. | ist, has announced that he is giving 
The introduction of this alloy|up show business to join Mercury- 
permits the DeSoto engine to re-| ville Ra-Van Service (Mercury), 
cord far greater mileage before|with his father, Joseph Ray. The 
any valve grinding or other valve| younger Ray will become general 
Servicing is necessary,” Bleicher|manager of the concern, which is 








Show to Auto Business 





1950 


43 





Dealers More Vital 


Now Than 


in 


‘Al 


(Continued from Page 3) 


NADA, Irving W. Walls, former 
president of the Texas dealers 
group, said that “diplomacy, ap- 
peasement, letter writing and 
resolutions have run their course.” 

He said that since he first de- 
manded better industry-dealer re- 
lations, with the manufacturers 
“sitting down and discussing our 
mutual problems,” he had received 
invitations to speak before dealer 
groups throughout the country. 
This, he said, indicated that dealers 
were getting fed up with such 
inequities as one-sided contracts, 
cooperative advertising and factory 
pressure. 

Members of the association went 
on record in favor of the repeal of 
federal automotive excise taxes as 
soon as possible after the cessation 
of hostilities. The resolution stated 
that the taxes have been detri- 
mental to the interests of both 
motorists and dealers, and said that 
while the present Korean crisis 
might cause “justifiable delay” in 
their repeal, this should be accom- 
plished as soon as possible after 
the situation is bettered. 


Other resolutions urged enact- 
ment of a “simple yet workable” 
title law in New York state to 
“protect the people of the state 
from fraud and assist in the trac- 
ing of stolen vehicles”; enact- 
ment of a compulsory inspection 
law “to reduce the needless waste 
of life that occurs each year as a 


| result of motor vehicle accidents,” 


and an immediate program of 
highway construction, with a 
greater proportion of motor ve- 
hicle revenues spent for this pur- 
pose. 

George D. Gardner, of Bingham- 
ton, was reelected president. Al- 
bert Richard, of Poughkeepsie, was 


‘located at 2832 Bailey Ave., Buffalo. | elected first vice-president to suc-| see the back pages of this issue. 


New 
Other 


ceed Harry M. Williams, of 
York City, who resigned. 
officers elected include: 


William Frame, Mineola, second 
vice-president; S. J. Reynolds, Sy- 
racuse, third vice-president; Ralph 
W. Austin, Jamestown, secretary; 
Herbert Hakes, Albany, treasurer, 
and William Herpich, Rochester, 
assistant treasurer, 

All directors, whose terms were 
to expire in 1950, were reelected 
for a three-year term. Ben Cury 
jr, of New York City, was ap- 
pointed a new director. 





Body Engineers 
Name Speakers 


For Nov. Parley 


DETROIT.—Scheduled to speak 
at the fifth annual technical con- 
vention of the American Society 
of Body Engineers are F. W. Ed- 
wards, Eaton Manufacturing Co. 
sales manager; J. W. Duhn, Chrys- 
ler engineering laboratories; W. C. 
Hess, Hess & Eisenhardt Co. vice- 
president, and Dr. Allan A. Stock- 
dale, National Assn. of Manufac- 
turers. 

The convention will be held at 
Detroit’s Rackham Memorial build- 


ing, Nov. 1-3. 
The eight technical sessions 
planned include: styling, produc- 


tion engineering, professional de- 
velopment of body engineers, com- 
mercial car bodies, passenger car 
bodies, body materials, and heat- 
ing and ventilating of car bodies. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
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Why Don't YOUR Owners 


BUY Wheel Alignment? 


Do They Know it 


Means 


Good Steering and Long Tire Life? 
The Real Answer is Offered FREE by 


New York 23, N. Y. 


17 W. 60th St. 
pao es a eke Oe ee ah gH ORs Ve eet el wee ceg ebm a se | 
SEND ME THE ANSWER TO THIS PERPLEXING QUESTION—AND FREE PAMPHLET 
| 
! 
NN > hs sce ag egsetacet WrubcoeneeaiaasaeninG Company............ 
| Address. City 
| 
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PLYMOUTH SPECIAL SUBURBAN IN PRODUCTION—Patterned after the Deluxe Suburban, 
this vehicle features 37 improvements, according to R 


rille is chrome-plated. There are arm rests for both front and rear seats, and assist straps 
‘or the rear seats. The Special Suburban weighs 3,155 pounds and has an advertised- 
delivered price of $1,945.75. 
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E 
As 16 Years Behind 


TRUCK SECTION | yp 








Compared with Traffic . . . | La 
Road Building Seen % 
| 





nation S| Wash ENGINE POWERS IT—Duncan Ham | 
ilton drove this Nash-Healy two-seater sports 
mode! to fourth place in the recent ‘Grand ratic 
Prix d'Endurance,"' a 2,100-mile annual race 

held on the outskirts of Le Mans, France ties 
Called ‘the most standard of any car entered 9 


would be 1966 before the 
state highways would be adequate 
to its needs of 1950,” the ARBA 
president reported, 

“That's an average figure, more- | 


WASHINGTON.—At the current 
rate of road construction expendi- 
tures, highway systems of the 48 
states won't meet the demand of 
1950’s traffic for an average of 16 


Watch for Him 
Con Man Mulcts $150 


From Dealer 
CHICAGO.—-A Chicago new-car 


more years, sceording to the Amer-| over,” he said, “so in a state like) i Me rece”, eed ae Amertenn belt! Aw civ 
i ilde sls it w 1% . assador engine, issi i i 
ican Road Builde rs Assn. Rhode Island it would require near- | 7, Nash-Healy averaged 87.6 miles per hour mo 
Actually, America’s motorists face|ly four times that many years—| compared to the winning French Talbot's 89.7 

an even worse highway picture,|60, to be exact—to overcome, at| ee o aa - = 

Col. E. R. Needles, president of|the current level of construction, , . > o 

the ARBA, declared, because sub-| deficiencies facing 1950’s volume of New Fisk Tire 3. 

: i increases i > speeds, | traffic; in Connecticut, three times = 
_ C. Somerville, general sales manager | Stantial increases in traffic speeds, | : ’ , teri: 

of Plymouth. Seat cushions and backs are upholstered in tan Bedford cord; the instrument weights and volumes vehicle reg-|the national average, or more than Reported Ready 4 
panel, the windshield and door garnish moldings are tan leather grained, and the radio istrations increased 8.6 percent in | 48 years; Ohio, New Hampshire, n ‘ i « . 5 
1949 over 1948 and ran 470,000 units | Illinois and Michigan, well over For Distribution : . 

above 1949 in the first four months|twice the national average, and in ‘ / . 
— — ———lof 1950—are doing much to invali-|21 other states—Arkansas, 21% PR gg “ol ee teen ovel 

: a > >| years: i i 9%: CG ars P 
wanted to make a purchase in the|date all-out efforts to overcome |/years; Culfornia. 10's; Colorad:|by the Fisk Tire division of U. S oe 
parts department, which could not state highway system deficie ncies | near y a; elaware, over 9; | Rubber Co. in a statement by How- for 
change the $100 bill documented by a Congressional | Georgia, nearly 17; Idaho, over 19; | ; = Mieies i oi ser\ 
. ’ committee at $23,044,630,320. |Iowa, over 30; Kansas, nearly 21;| 2 . awkes, general sales d 

The next move was another call anit th t n |Louisiana, 16%; Maryland, 171; |™@nager. e 
upon the relief cashier with a re- uring ie present year, a Nenana Stet fae, Bie acl : is “ som > 6. 

quest for smaller change for five) ARBA survey indicates, new Minnesota, a little less than 1614;| Called the Fisk “Safti-Flight, 


dealer’s relief cashier was relieved 
of $150 by a quick-change artist 
using a new technique in this area, 
the Chicago Automobile Trade 
Assn, reported last week. 

The racketeer operated so fast 
and trickily that the cashier is still 
puzzled over how he was victim- 
ized. 

At all events, the con man made 
his appearance during the noon 
hour, flashed a $100 bill and asked 
for ten $10 bills, explaining that he 








A car and tire saver. Enables 







highway construction on systems 
under state supervision will reach 
the $1,438,732,000 mark. 

Col. Needles cited an 11 percent 


of the $10 bills. 

Thus, the racketeer obtained a 
total of $150 without actually giv- 
ing the cashier any of the bills he 
showed. When the cashier finally 
awoke to the fact that the dealer’s 
“customer” had disappeared, it was 
too late. 


first four months of 1950 as one 
of the “high costs” of an inade- 
|quate highway network provided 
|for the nation’s more than 44,500,- 
000 motor vehicles, 

“At the present rate of expendi- 
ture, and if no additional deficien- 
lcies appeared in the interim, it 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what vou have or have what you want! 
See the back pages of this issue. 


NT STUER mal 


The ‘‘LOAD-STER” Panel 
Rack provides valuable point- 





of-delivery advertising space for you and your 
customers. Furnished with dealer emblem 
painted in standard colors, or in prime coat 
only. All-steel construction, rattleproof, and 
adds extra load capacity to your pick-up at 
small cost. Available for 4, 34 and 1-ton trucks. 


rise in U. S. traffic fatalities in the | 


Montana, over 31; Nebraska, over|the tire is ready for distribution | 
117; New Jersey, 2514; North Da-| throughout the country and pro- 
|kota, 20; South Dakota, 2914;| duction facilities have been stepped 
| Texas, nearly 18%; Utah, nearly|up, Hawkes said. 

I 





3012; Vermont, over 23; Washing-| According to Hawkes, the new 
|ton, over 17'2; West Virginia, over|tire has been designed to with- 
18 the time required would ex-|stand the extreme demands of 
|ceed the national average by any|present day traffic conditions and 
|place from a few months to more|specifically to prevent blowouts 
|than 15 years. 


and skidding. 


It offers motorists a tire that 
|adds to car appearance, gives long- 
er mileage and provides for safer 
driving in addition to the ease 
and comfort of cushioned air-ride 
design, he said. 


i 
| 





“That means residents of only | 
21 states can expect to have the 
highway systems in their states 
brought up to 1950’s needs in 
16 years or less, and in only 
seven of those states will it take 


impr 

less than 10 years to do the job.” In appearance, Hawkes claims, aaa 
The seven in the under-10-year|the Safti-Flight represents a com- time 

group are Alabama, Florida, Mis-| plete departure from tire designs be i 
souri, North Carolina, Pennsyl-|of the past, emphasizing and add- in s 
vania, Virginia and Wisconsin. ing to the longer, lower look of hold 
The prospect of waiting in 41/@my car. sale 

of the 48 states from the year 1960! —— Ever 


to the year 2010 to get the high- 
ways needed today Col. Needles 
termed “not in the least pleasant” 
and “a grimly cold fact that stands 
as a critical threat to the national 
defense, welfare and economic 


Quieter Engines , 
Briton Gets U. S. Patent 
For Motor Silencer 


7 WASHINGTON. — An American Placi 
| progress. patent for a small-sized, improved orde 
silencer for internal combustion char 
| ™ : engines has been granted here to inch 
‘Harwood Forms Alfred Bludell of Coleshill, Eng- Go 

land. The patent’s number is 754; 


2,512,823. 


Called an air intake and exhaust 
silencer, the device is conical in 
shape. The top of the cone is cut 
off and attached to the exhaust 
pipe leading from the engine. The 
cone has a rounded base through 
which an open tube projects half 
the length of the chamber. 


The unit is said to reduce noise 
from both airplane and automobile 
engines because it works on air in- 
| take as Well as the exhaust. 


New Company 


DETROIT.—Joseph Harwood will 
head the newly formed Harwood 
Mfg. Co. here. The firm will make 


| automotive parts, stampings, brake 


4 
At 
di 
z 


Kinney Moves Up 

W. A. Kinney has been appointed 
|manager of the truck department 
| for the Alexander Motor Co., Dal- 
| las. 








Paul R. Jones 


Joseph Harwood 


shoes and will specialize in coating 
and bonding brake linings to brake 
shoes, Harwood says, Until recent- 
lly he was manager of the brake 
division of Pick Mfg. Co. 
Paul R. Jones, general sales man- 
lager of Cycleweld division of | 
|Chrysler Corp., has resigned his 
present position and will be vice- 
|president of the new company, | 
|Harwood announced. | 





LICENSE PLATE 
FASTENERS 
















Window Regulator Firm | 
|Purchased by Hupp 

J 

| DETROIT.—AIl capital stock of 
| Ackerman - Blaesser - Fezzey, Inc., | 
window regulator manufacturer, has | 
been purchased by Hupp Corp. 






(er) We 


On or Off With a Quarter Turn 


one . 





MAIL TO NEAREST ADDRESS 


greater payload; takes effect 
only when needed to carry any 
excessive load caused by weight 
or rough roads. It gives a normal 
ride when not loaded and an 
easier ride when over-loaded. In- 
stallation is quick and simple, 
and no maintenance is required 
For light passenger cars, 1/2 to 4% 
ton trucks. 


Box 349, Middletown, Ohio 
Box 7608, Dallas, Texas 


Also send me the name of your 






Street. 





PRIOR PRODUCTS, Inc. 


Please send me complete information on the “Load-Ster” 
PANEL RACK [) 


HELPER SPRING () 
nearest distributor. 


TOD i alictscensieeneeenescneinsslagenjegintapmeteniin tase latte hittvepacanatenci 
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| Hupp’s president, R. S. Geddes, will 
|also head the newly acquired com- 
pany. Albert V. Crump will con- 
jtinue as general manager. 







Heavy %-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Will 














not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each.....$ .20 
Packed 12 to Box- 


Money-Back Guarantee 


IMMEDIATE DELIVERY 
If Your Jobber Cannot Furnish 
Order Direct from . . 


HOUSER ENGINEERING & 
MFG., INC., Bluffton, Ind. 


Over 100 Service Items 


The purchase will further Hupp’s 
all-electric automobile window and | 
seat regulator program, according | 
to Geddes. | 


710,116 Vehicles in Md. 


BALTIMORE.—A total of 710,116 | 
motor vehicles were licensed by the | 
Maryland state department of mo- 
tor vehicles for operation as of 
| June 30, 1950, an increase of 10.7 | 
|percent over the same date last| 
year, according to Commissioner | 
‘Arthur H. Brice. 
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Cut Demand... 





90 Output Likely 
To Remain High 
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Keller, Ford Pledge 
Support to Truman 


Telegrams from Henry Ford 
Il, Ford Motor Co. president, 
and K. T. Keller, Chrysler Corp. 
president, last week pledged to 
President Truman the fullest 
support of his program. 



































































| . Ford said: “I have just read 
ciao eee een oe ee your message to Congress and 
Grand ; ies se iori-|trols later—if prices get out of I want you to know that all of 
\ ration supplies and set up priori s gz 
rence. ties to say who should get them.| hand. us at Ford Motor Co. stand 
ntered : Sint co eae ready to carry out any assign- 
t Am 2. Possibly limited output of RUMAN di cif hat ment the government may give 
ential civilian goods, particularly auto- nn Ce Oe Hpeey W id us in view of the present situa- 
: 897 mobiles and television sets, which tile “ SS teaueeediaee aan tion.” 
iti e ; : Keller’s wire read: “You may 
pod huge oe aoe be! steel and buying, but it is believed that a he ame that Chrysler Corp.’s 
other — a ~oheapeie one-third down payment would be/ .[.m DEALERS IN DISCUSSION—Annual meeting of the Lincoln-Mercury Detroit district! lose cooperation with the serv- 
3. The possibility that needed ma-|the basis of any new formula, just| dealer council has been held - Sere. -_ Geger, of Coven stsrnees, wees, = ices will be intensified to the 
. a atthe gen ; : 5 , ; ; ; i a e regi F E 
terials will be requisitioned. _[as it was the basis of Regulation W. | Danial, Bt Daniels Motors, erat mare clcied to "ema etlember"’Cieciene| fullest extent called for by the 
4. Higher taxes, possibly an ex- Under Regulation W, time pay- ore: Carictopper -% Lima, o.; Asen Cheost, Voom, wens a vrerenernen,, vere. country’s needs.” 
cess profits levy. ments ranged from 15 to 24 months. | on: ‘Mich; RE. Henderson,’ parts and accessories meneger, Detroit’ district, Walter 
5. A draft summons for those New controls are likely to place Schroeder, service manager: Duncen Ross, business management manager; George $. Coats,| ,tyroMOTIVE NEWS WANT ADS have 
pas- over 19 and under 26 as needed time limits somewhere in between | district manager; Traver C. Smith, assistant district manager; Leo Deyo, district service | een proven the quickest, least expensive 
nced i rx r ; cate probably 18 months. representative: Bauer; Ed Martin, Fremont, O.; Ed Schroeder, Saginaw, Mich.; Rod Den! method of reaching the men who want 
rs A mandatory call to active service - Herder, Traverse City, Mich.; William McConkey, Jackson, Mich.; Barry Fitzgerald, Ann| what you have or have what you want! 
3 . for National Guardsmen and re- . Credit a =~ oa ge A Arbor, Mich., and George Flerilage, Grand Rapids, Mich. See the back pages of this issue. 
mae io : ‘ . 0 prove unwelcome to Bh ceecesenineriniericeanase = ee 
sales servists if their services are want-| automotive industry. Industry of- s ‘ ‘ 
ed by the military. ficials lately have been aie profiteering,” hinted highly of an | 
ght,” 6. Price, wage and ration con-| ing increasing concern over the excess profits tax being, levied. | od 
i way outstanding balances hav : : : : wer ewe 
aa been climbing 5 ata high weapon in offsetting the inflation- , 
rmed peaks. ary pressures exerted by enlarged Helper Springs and Build-Up | loads and keep trucks from weav- 
The President's request for au- Mieaeter a ak deities ~~ Kits are not just another truck | ing and unnecessary abuse, and 
new thority over credit drew backing| ,.a) controls less necessary,” he accessory, but in most instances | the use of Build-Up Kits for 
vith- from no less an authority than| .oiq, apparently referring to an absolute necessity, so states | heavy duty use. Many salesmen, 
of cae ceo ae oe of "ane price, wage and rationing con- | an informative two-page bulletin | the bulletin states, do not care to 
— field of Ghencing aubetietive 9 on . ae | just released by the Trainor Na- | know how the customer will use 
i . hicles at both the wholesale and da tee = "sateme aonais ones tional Spring Company of New | his truck and this often results 
that s et} retail level. he would not hesitate to recom- Castle, Indiana. This bulletin, de- | in bitter complaints about inabil- 
ong- Telescoping, aluminum clothes-rod ny on pion sy amas mend “more drastic measures.” signed to shed new light on an | ity to carry overloads, short life 
afer fits all cars. So practical! and production prospects.” |,,SPeculation last week was that/ old and often neglected subject, | of tires, main springs, ete. Write 
ease . . “ . an excess profits tax s time : : : : . m- 
ride So inexpensive! So profitable! * * * might range as high as 90 percent analizes among other things the | to Trainor National Spring Co 
ARLIER last week, President|of corporation income. importance of knowing truck car- | pany, New Castle, Indiana, man- 
a aon ae . oan pe rae Truman had already acted in| From 1940-45, an excess profits| rying capacities, advice on Help- | ufacturers of a complete line of 
om- Gp laiie efor? eae ete ae vin the housing field where govern-|levy ranging as high as 80 percent er Spring and Build-Up Kit in- | Helper Springs, Build-Up Kits 
igns be install nd m 4 d st “ ment credit is an important factor.|was levied on corporations. The|  stajlation at the time of sale, how | and regular springs, for your 
dd. ho on ” ee ~ oe aa aa ame: He ordered that certain available|surtax then took effect on earnings| saci . bili ’ f Bulletin TA ’ 
“ holds op to 36 garments, Stock this our | credit restraints be applied and that|in excess of 8 percent of a firm’s| /*€!Pet Springs stabilize heavy | copy of Bulletin TA. 
sale i . advertised in feat Congress authorize further ones to|invested capital, or on earnings in 
Svante Sad. ¥ ¥| reduce the demand for critical ma-| excess of average income for the 
LIST PRICE $3.95 no — — - needed for| period 1934-39 (on an adjusted | 
, ° the production of military equip-|scale). | 
' Less the Following Discounts: ment . 8 8 
t PP Bics veceblows 30% OFF : Most auto industry representa- OW the President’s request for 
Dis Os caaaies sale 35% OFF tives last week were reluctant to military might, in the instance 
7 12 or more...... 40% OFF comment on what ultimate effect | wil] affect the auto industry in the 
—_ Place a trial order now. _Your purchase material allocations would have /future is one of the greater im-| 
v order will be filled immediately; shipping] on their operations and of what | ponderables. 
tion charges prepaid by us. Display cards| proportion they might be. According to most observers, this 
to included. A few ventured the guess that/depends on “how big the President | 
“—” Goode Products Company, Dept. N {the industry might be asked to|was really talking.” It was noted 
is 7542 Maie Ave., Los Angeles 1, California ie! up = = — of the|/that 670,000 men are needed to 
steel supplies it has been getting.| bring military forces up to present 
Lust JOBBERS WANTED This prospect engendered little pes-| authorized limits, and that Tru-| 
in ____—————— | Simism, other than over the pos-|}man urged that such limits be| 
cut OD a i sibility that some particularly tight | removed. 
ust New 7 5 steel items might be allocated to a At week’s end, the armed | 
The aa | STeater degree than others. forces had already called up a STRENGTH 
ugh But if the overall figure turns| “jimited amount” of reservists, SPRING 
ialf AUTO-TURNTABL out to be about 15 percent, the| chiefly specialists. Such men 
; fa) effect won't be too bad, it was said.| taken out of automotive plants 
ise Lowu- Priced a Observers noted that the auto in-| are likely to be specialists in the 
bile Y y|dustry has been producing cur-| auto industry, too. 
in- Portable < *-|Tently at the rate of about 185,000} Truman also authorized the call- 
ge cars and trucks weekly. ing of National Guardsmen. Such} 
= . * 8 men are usually of high caliber, 
Move it SS. 15 PERCENT cut in the avail-| too. 
h c ability of steel or other sup- At the Pentagon, there was talk 
oe anywhere PLUGIN!) plies, it was pointed out, could|of asking Congress to raise the 
still leave auto plants with enough |top draft age from 25 to possibly 
a . - - Used Car Lot or Showroom, |stocks to turn out nearly 150,000| 35 to gear the nation to 9 virtual 
vehicles a week—which would be] War footing according to Truman's 
or on your ROOF, for a 'slightly more than the 146,000 units | Plan. at 
weekly which the industry has | 
BIG Used Car Sale SIGN averaged so far this year. ARLIER, there had been specu- | a 
$395 What comment was available lation that exemption rules as ‘specified load corrying capacity. bi a hak 
F.0.B. New York | from automotive people last week aay oo to ee men and ae You eorn extra on every truck you and gain completely 
| in most cases was coupled with ose with previous military service; $§ ed customers. 
BRUNNER’ Ss . INC. | the observation that the course |™ight have to be revised. Automo- | These ore the facts: Trainor Helper ee and Build-Up Kits are 
of the war is hichly i . |bile dealership personnel, it has! engineered for simple installation ond parts made of spring 
358 E the war is ghly imponder , : 
° ’ -| able. S i already been established, wi e| steel w ie 
Center St., Manchester, Conn . Should the conflict take on |@lready b tablished, will b teel without breakable castings. They ore designed for use on | ton trucks 
greater proportion, it was point- classified as non-essential as they | ond up. 
were in the last war. However, 
ee ee ee ee TRAINOR BUILD-UP KITS 





mechanics were sometimes deferred 

by local boards. 

The auto industry, along with} 
(See CRISIS, Page 49, Col. 3) 


small—would soon be required to 
turn to the manufacture of more 

tanks, guns and other military 

weapons, and of course fewer 
cars and trucks. 

There is a good deal of opinion, 
however, that manufacture of cars 
and trucks will never be complete- | 
ly curtailed, barring of course to-| 
tal war with Russia. | 

This outlook is 


Make Year Stock No. 

Chevrolet—for trucks with 
10 leaf rear springs 

Chevrolet—for trucks with 
11 leaf rear springs 


Ford 
Ford 


1946-50 | 1'/2-2 ton | 6CBU-3-2 


8CBU-3-2 
FBU-3-2 
FBU-732 
FBU-832 


1948-50 
1940-50 
1948-50 
1948-50 


1'!/2-2 ton 
1'/2-2 ton 
F-7-2!/2 ton 
F-8-3 ton 





INAME PLATES 








based on the 










































will ew: PRECISION CAST... feeling that private passenger cars These kits contain 3 extra leaves for each main spring an 
ST ELIMINATING ALL DIE COSTS jare a basic element in the nation’s for each helpar spring, Shipped complete with extra long U-Bolts, re- 
§ .20 Quantities as low as 100 may be transportation system, and that a bound clips, rivets, center bolts. 

d oslhuned: ith alibi dian tie weeny breakdown in car operations would an Cee os ee es es es es ee ee ee ee ee es es 
taht Proof of desi ; bring about a general transporta- ; Please send at once your Bulletin TA and your illus- 
job! Proof of design submitted for ti seniadions j ith | : haiti 
approval. Heavily chrome plated. me HeeRCown. trated folder comp ete with new low price structure. 

: ; Our experience of the past sev- 1 understand that this places me under no obligation 
‘bh Write for details. eral years,” said one spokesman, whatsoever. 






“should be ample evidence that it 

is unwise to stop passenger car 

production altogether.” 

* * o 

THs President’s statement that a 
tax program to finance the| 

country’s new role should have as 

its major aim “the elimination of 


NAME................ F 
ADDRESS................ : 










or A: 





” PRECISION 
29th & McKean Sts. 
Phila. 45, Pa., Dept. A 





ite 


Branches in: Cincinnati, Columbus and Indianapolis 


“Be sure and get the new-car | 
guarantee, Helen, which guaran- 
tees that it’s a new car.” 




















46 


Reminiscent of °46 Boom... 


U. C. Prices Rising 
As Sales Spurt 


(Continued from Page 1) 


send more people into the market 
for used cars 
already booming. 

> * * 


ERHAPS the best indicator of 


|that the “Korean war has definite- 


a market which is/ly affected prices on all cars here.” 


|The auction also noted that new- 

car dealers in the area had re- 

|ported a sharp jump in demand. 
* * * 


the state of the used-car mar-| 


ket at the wholesale level is the 
decline in the number of units of- 
fered for sale at auctions and the 
rise in the percentage of cars sold. 

Automotive News’ tabulation of 
offerings at 10 auctions last week 
shows that 1,287 were put on the 


block. Two weeks ago the same 
auctions offered 1,635 units for | 
sale. ; ; 

Of the 1,287 offerings in the 


latest accounting, 987—or 77 per- 
cent—were sold. Two weeks ago, 
buyers purchased 1,057 — or 65 
percent—of the 1,635 cars offered. 
This decline in the number of 
cars offered, and an increase in 
the percentage of cars sold, bears 
out reports from auction operators 
that used vehicles are in short 
supply while buyers are eager to 
replenish their stocks. 

e . > 

THE shortage of used cars has 

been caused by two _ factors, 
auction owners claim: (1) The in- 
crease in retail used-car selling 
has caused many dealers to stop 
wholesaling tradeins; and (2) new- 
car customers are finding it more 
profitable to sell their old cars 
rather than trade them in. 

Dealers have been attempting 
to hold the line on wholesale 
prices, but it appears to be a 
losing battle. The latest index of 
wholesale prices shows the over- 
all average wholesale price of 
used cars fell $1 to an average 


soa story was the same from 
almost all areas. The auction 
at Ebensburg, Pa., said that “good 
clean pieces were up $50 to $200,” 
and added that “demand for late 
|cars, especially new pieces, reached 
jan alltime high.” 

The Lubbock (Tex.) auction 
reported prices “definitely up,” 
while Gilbert-Robinson, in Phila- 
delphia, said postwar cars were 
up $75 to $150, although prewar 
| prices had not been affected. 

Auctions in Kansas City, To- 
ledo, Quincy, Ill., St. Joseph, Mo., 
and Austin, Tex., all concurred. 
The great majority of operators 
noted, however, that postwar cars 
were the only gainers with pre- 
wars steady, and in some instances, 
lower. 
















In Dallas, it was reported that 
“preparedness” buying of cars had 
“brought the return of premiums 
on the open market, and increased 
used-car sales by 60 percent.” 

* * * 
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Canadian Imports 


Of British Cars 
Hits New Peak 


Dressing Up Windows 


| sa . OTTAWA.—Compared with 7,235 
| tent 2 LO en ee eee |ears and 290 trucks imported in 
| i  — et | March, Canadian imports of British 
| eel Ta -- \™. |vehicles during April reached a 


siSié |new mark of 7,248 cars and 274 
trucks. 

The cumulative total for the first 
| four months shows 24,032 cars and 
4 | 1,526 trucks. 

As a result of records attained 
|}up to present, it is believed the 
jimports of British vehicles may 
;}even surpass the British goal of 
| 50,000 cars and trucks for 1950. 

However, it is understood that 
this flow of British vehicles may 
slow down in the second half of 
this year but a new record may 
still be established. 
| The great number of the British 
|cars reaching Canada this year are 
in the “low-priced category,” valued 
}at below the $1,200 mark for cus- 
toms purposes. 







Inc., Towson, Md., 
was awarded first prize for having the most outstanding window display during a recent | 
two-month sales campaign conducted by Chevrolet's Baltimore zone. 


HONORED FOR DECORATIONS—Frank Marsden, Marsden Chevrolet, 


Mexico to Study 
Prices of Local, 
Imported Vehicles 


MEXICO CITY. — Whether auto- 
mobiles and trucks imported from 
the U. S. and Europe are cheaper 
than “such vehicles assembled in 
this country will be determined by 
a commission appointed at the re- 
quest .of the senatorial group that 
is campaigning for less costly cars 








— prices in Dallas 
“have firmed all up and down 
the line,” it was said. In the weeks 
since the Korean conflict began, 
prices have risen $150 to $300, 
dealers reported. 

Milwaukee used-car dealers re- 
ported increased interest in used 
cars. One operator said that used- | 
ear dealers have not raised prices 
because they don’t want “to kill 
the increased market.” 

If the buying rush continues, 





WINS WINDOW.-DISPLAY AWARD—G. T. Hallowell of Hallowell Chevrolet Sales, Easton, 
Md., looks at his display, which won first prize in the Maryland Chevrolet Dealers Assn. 
contest for the best use of display material during a recent two-month sales campaign. 


jand trucks. 

Appointment of the commission 
was also influenced, government 
| circles say, by appeals of bus and 
truck operators who accompanied 
their petition with clips of articles 
\from U. S. and Cuban magazines 
asserting that buses and trucks 
his answer was that he felt hej|ca’s sparkplug. “A salesman,” Fred | assembled in Mexico are definitely 
could afford to do this because of |Allen has remarked, “is anybody | under par. 
the profit he was making in his|who can sell anything to Jack) These operators asserted that 

Benny and still make a profit.” The |4side from being cheaper, buses 
U. S. Department of Commerce de-|4nd trucks bought directly from 





Auto Dealer Forum 


(Continued from Page 14) 









of $999. : other departments. This to me | 
Later reports from auctions,| and new cars become even more |seems a moronic reason. What 
however, indicate that the index difficult to obtain, he said that | would happen to this dealership if 


is due for a rise. Virtually every used-car dealers may have to | some slump should overtake his 


scribes a salesman as “a person|the U. S. or Europe last longer and 
who sells, at a profit, goods that|give better service than vehicles 





auction reporting prices for the 
second week of July listed in- 
creases. F 

Tim Anspach reported that prices 
at his auction last Monday (July 
17) in Albany, N. Y., “zoomed up- 
ward on all postwar cars.” 

e 7 . 

NSPACH noted that the _ in- 

crease was expected since the 
previous week's “retail sales and 
speculative buying by small new- 
car dealers who complained of low- 
car quotas was amazing.” 

He also reported that “pre- 
wars backed down rather ab- 
ruptly; many were unsold, caus- 
ing the percentage of sales to 
drop to 83 percent.” 

That the “clean” prewar car will 
still fetch a fancy price is evident 
in reports from two other auctions 
however. 

Two “nice” 1939 Chevrolet se- 
dans brought $525 and $675 at the 
Danville (Va.) Auto Auction, while 
a “sharp” 1941 Chevrolet sedan 
was sold for $750 at the Des 
Moines Automobile Auction. 

The Danville auction reported 


St. Paul Dealer Pleads 


Innocent to Sundav Sale 

ST. PAUL. Harold J. Slawik 
new and used-car dealer here, has 
pleaded innocent in municipal 
court to a charge of selling used 
cars on Sunday. 

Slawik will go on trial some- 
time in July on the charge, based 
on a complaint filed by a Henry 
H. McGill. McGill called police to 
the Slawik lot at 1850 University 
Ave. Officers picked up two of 
Slawik’s salesmen and closed the 
lot. 


USED CARS 











ARE NEARBY—Scott-Pletz Nash, 


raise prices. 

A new-car dealer in Oklahoma 
City claimed he had to “crack 
down” on used-car dealers on his 
waiting list. He said the used-car 
dealers had paid deposits and were 
waiting for delivery of new cars 
at the full retail price. | 

Prices have jumped $100 to $200 | 
on used cars in Oklahoma City 
since the Fourth of July, dealers 
said. One used-car dealer re- 
ported that he couldn’t buy cars 
at an auction because “they're get- 
ting more for them than we are 
getting on our lot.” 

* . * 





| EALERS in the New York City | 

area said the used-car market 
has improved markedly, and they | 
also reported wholesale prices up| 
an average of $100. Certain types 
of used cars were described as 
impossible to buy. 

In Louisville, dealers said prices | 
on the more popular late-model | 
ears had advanced $150 to $200 
since the first of the month. 

E. M. Abbott, used-car dealer 
in New Albany, Ind., said he 
had just finished a trip through 
southern Indiana and Illinois and 
western Kentucky in which he | 
tried to buy used cars from i 
small-town dealers. He said he 
couldn’t get enough to fill even 
a small lot. 

Prospects for continued high| 
volume in used-car sales appeared 
bright on the basis of the unabated 
demand for new vehicles. 

New-car sales continued to roar 








along in all areas. First reports 
from various states on new-car 
sales in June indicated that the 
month's total was probably over 
550.000 Bos Gorpon 


has its used-car | 


Inc., in Aberdeen, Wash. 
lot next door to the showroom. President of the dealership is Claude &. Scott 


other departments? Certainly, he 
could not bail himself out by a 
price-cutting method in all of his 
other departments 
* * * 

[tans are some things in life 

we cannot do. For instance: A 
man had just bought a cigar in 
a department store and started to 
light it. “Don’t you see the sign?” 
asked the sales girl. “What!” ex- 
ploded the customer, “You sell 
cigars in here but you _ prohibit 
smoking?” The sales girl smiled 
sweetly: “We also sell bath towels.” 


It has heen my experience with 


| district managers that it is not 


their desire to do anything to 
the dealer that might weaken or 
break him. Naturally, the factory 
travelers are aggressive sales- 
men, and will attempt to stock 
dealers many times with too 
many slow-moving units, and in 
some cases these units are long- 
profit units for the factory. In 
such cases, it seems to me it is 
the dealer’s lack of courage to 
say “No!” that places him behind 
the “eight-ball.” 

Dealers and salesmen are Ameri- 


Indiana Expects 
Insurance Cuts 


INDIANAPOLIS. Indiana's in- 
surance department has relaxed its 
freeze on automobile’ insurance 


rates, with the exception of those 

for comprehensive coverage. 
State Insurance Commissioner 

Frank J. Viehmann announced that 


the immediate effect of the order} 
would be a reduction of 10 percent 
in collision and public liability pre- 
miums by most major companies. 
He said little change in property 
damage rates was anticipated, Re- 
ductions will apply only to insur- 
ance for automobiles driven for 


private use 

The commissioner said that the 
order calls for a slight increase in 
insurance rates on cars driven by 
persons under 25 years of age. In- 
diana rates were frozen in 1949 
after the state senate authorized 
an investigation of reports that a 
number of companies refused to 


pay claims. Commissioner Vieh- 
mann said the investigation was 
nearly completed and that “the 
situation has been largely cor- 
rected.” 


|don’t come back, to customers who 
| will.” 

Upon American dealers the gov- 
ernment lays the responsibility of 
| preventing another depression. If 
| dealers are that important, whether 
|it is automobiles or furniture, they 
|ought to get paid—keeping 60,000,- 
| 000 people employed is not an 
}easy job. 


I SUGGEST to dealers that they 

should not stand by, doing noth- 
ing about the things that might 
|}break down their business to a 
point where they too will be seek- 
ing government handouts and lose 
| the hard-won gains of generations 
| 


* 7 * 


freedom. 
| War scares may at this time 
clean out many moth - eaten 
stocks, but is it not a hollow 
| victory to move out slow-moving 
or frozen stocks because people 
become panicky? 
Price-cutting is not new; it is a 
problem. Dealers and manufactur- 


|ers should ask themselves if they | 
| are a part of the problem or a part | 


of the answer. I have never let the 
|price-cutter scare me. It is the 


weakest argument he has for his| 


product. Hard work, presenting and 
selling your own product will get 
your price. If all dealers will resolve 
to work hard and sell their product 
the way the manufacturer presents 
it in his advertising, they will not 
| need to resort to price-cutting. And, 
|let me urge all dealers to have the 
;}courage to say “No’’—to learn to 
| See with their own eyes, and think 
|with their own brains. 
| - 





put together in this country. 

| The examination will investigate 
|prices and quality of cars and 
|trucks assembled in Mexico. The 
;commission’s findings will be re- 
viewed by the ministries of finance 
jand national economy, which will 
| recommend, or not, to President 
Aleman to modify import bans that 
were enacted in an effort to con- 
'serve this country’s stock of dol- 
| lars, 

| Exports of assembled-in-Mexico 
|huses will continue, it was learned 
General Motors de Mexico, S. A.. 
which recently shipped 68 buses to 
Cuba, is now preparing 100 buses 
for that market. Those made in- 
dignant by magazine criticism of 
these Mexican-made buses hail the 
| repeat order as proof that the vehi- 
;cles are worthy. The GM plant 
|here that assembles these buses 
|uses 30,000,000 pesos ($346,000) 
worth of Mexican materials an- 
| nually. 


Cole Shops Struck 
In Wage Dispute 

CLEVELAND. —A strike by 
mechanics at Ford and Lincoln- 
Mercury dealers in Willoughby, 
just outside Cleveland, has tied 
up 17 mechanics and halted 
work for a week. 

Involved are workmen at J. 
B. Cole, Inc., and Cole and Sher- 
man Co, Issue revolves around 
wages and hours with the Inter- 
national Assn. of Machinists, an 
independent union, certified by 
the NLRB representing the men. 














NEW K-F DEALER IN WILKINSBURG, PA.—Paul Limpert (left), parts manager of the 
Kaiser-Frazer Pittsburgh division, discusses preparations for the opening of Motor Sales Co 


with Joseph Shatum, partner with Nat Hopper in the new dealership 


| sales manager 
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Used-Car Prices U 


» Hoarders Grab Tires .. . 





Auto Demand Jumps in N. Y. 


NEW YORK.—Three weeks after 
the outbreak of hostilities in Korea, 
the effect of the war on the auto- 
motive market in New York City’s 
great metropolitan area (popula- 
tion over 12,000,000, according to 
the 1950 census) may be assessed 
as follows: 

1, There was no panic buying 
until newspapers published re- 
ports that President Truman was 
about to ask for, and probably 
get, controls over steel and other 
critical materials. 

2. The demand for new cars has 
continued unabated, showing a defi- 
nite increase since July 6. Requests 
by customers for returns of de- 
posits because of long waits for 
delivery have decreased, Deliveries 
are slowing down. 

3. The used-car market, expected 
to “break” somewhat after the 
Fourth of July, has improved mark- 


Air Line Plugs 


Car-Rent Firm 


NEW YORK.—tTravelers who like 
to skip over the earth by air and 
around it by car got a boost last 
week when American Airlines 
mailed out 165,000 Hertz Driv-Ur- 
Self courtesy cards to regular air 
travelers. The cards, addressed to 
airline charge account subscribers, 
enable holders to rent cars in any 
of 480 cities without deposit. 

American’s plane-auto plan was 
instituted last February and has 
proved so popular with business 
travelers and vacationists that the 
company decided to send courtesy 
ecards to all its air travel plan 
cardholders, according to C. R. 
Speers, general sales manager. 

The plan permits a passenger to 
order a rental car at any American 
Airlines ticket counter, and have 
the car delivered to the airport of 
destination. 


Sales Pass 100% Mark 


For Oklahoma Dealer 

WOODWARD, Okla. — The 
automobile business has been 
almost too good for Barney 
Bonifield, automobile dealer 
here. He sold all the cars he 
had in stock. Then he sold the 
car he had retained for his per- 
sonal use—and finally had to 
buy a car from another dealer 
to get around in! 








edly. Wholesale prices of used cars 
have increased an average of $100, 
according to one well-informed re- 
tailer. It is almost impossible for 
retailers to buy certain types of 
used cars. 

4. “Hoarding” of tires is definite- 
ly under way. A big Brooklyn dis- 
tributor declared that he “hadn’t 
seen anything like it” since the 
days of rationing. 

While there are many conflict- 
ing reports, there is no doubt 
that people who have been shop- 
ping around for cars trying to 
make up their minds are defi- 
nitely sorry they didn’t come to 
a decision before the fateful date 
of June 28. 

There have been a flock of un- 
confirmed and untrue reports that 
some manufacturers, anticipating 
an early conversion to war produc- 
tion, have already cut their allot- 
ments to dealers, One such report 
was to the effect that Chrysler had 
cut back production by 20 per- 
cent. Another was that Cadillac 
had stopped making motor cars 
and was already converting to tank 
production. 

In a bulletin to dealers issued 
July 13, Joseph W. Farlow, gen- 
eral manager of the Automobile 
Merchants Assn. of New York, 
Inec., declared: 

“Just what effect the Korean 
situation will have on the future 
of our business is hard to deter- 


Federal Judge Upholds 


Trademark Priority 

LITTLE ROCK, Ark.—Use of a 
patented trademark by any manu- 
facturing firm other than the origi- 
nal patent-holder, even though the 
second firm may produce an en- 
tirely different product, is illegal, 
Federal Judge Thomas C. Trimble 
has ruled here. 

The decision awarded judgment 
to the Elder Mfg. Co. of St. Louis, 
manufacturer of boys’ wearing ap- 
|parel, for patent infringement by 
ithe Martin Trenkle Co.,_ Inc., 
Blytheville, Ark., paint manufac- 
turers. No damages were sought. 

The Elder firm had used the 
trademark, “Tom Sawyer,” since 
1916, with a stylized drawing of a 
boy painting a fence with the 
words “Tom Sawyer,” in boyish let- 
tering, more than 30 years ago. The 
Trenkle company had used a trade- 
mark which Judge Trimble de- 
scribed as “strikingly similar,” for 
the past four years. Judge Trimble 
ruled for the original patent- 
holders. 
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mine at this time. It is possible 
that if this country starts an 
accelerated war production pro- 
gram it will be necessary for the 
automobile industry to cut its 
output. How great the cut in 
automobile production, if any, 
will probably be determined by 
the scope of this country’s war 
program.” 

John Blohm, who operates 
Blohm’s Motor Sales at 520 Atlan- 
tic Ave., Brooklyn, and sells both 
used cars and new British Austins, 
had a pithy comment to make. 

“I wouldn’t pay crazy prices for 
used cars or anything else,” he 
said. “Better news might change 
the whole picture again.” 


Reynolds Builds 
Parts for New 
Trailer Body 


LOUISVILLE.—Industrial Parts 
division, Reynolds Metals Co., has 
contracted with Truck Trailer As- 
sociates to supply standardized 
parts for an advanced design of 
aluminum trailer body, it is an- 
nounced by W. G. Reynolds, man- 
ager of the division. 

Truck Trailer Associates is a 
group of 10 trailer manufacturers 
whose engineers have collaborated 
in the development of the new 
aluminum trailer body. 

The new design employs stressed- 
skin construction along with spe- 
cial extruded aluminum sections, 
which are said to permit distribu- 
tion of metal for maximum 
strength with minimum weight. 
The longitudinal radius section as 
well as all uprights and roof bows 
are extruded aluminum sections. 

A one-piece nose cap is employed. 
To assure ample strength for 
mounting large cooling units, the 
uprights in the nose section are 
stronger than usual, 

Extruded aluminum sections, 
used for the door frames, are spe- 
cially shaped to permit the use of 
an extruded piece of rubber as a 
gasket. Large cast bumpers at the 
two rear lower corners. provide 
protection when the trailer is 
backed into loading docks. 


The 10 trailer manufacturers 
forming Truck Trailer Associates 
are: Baker Trailer & Body Co., 
St. Louis; Bartlett Trailer Corp., 
Chicago; Black Diamond Trailer 
Co., Inc., Bristol, Va.; John Evans 
Mfg. Co., Inc., Sumter, S. C.; Hobbs 
Mfg. Co., Ft. Worth, Tex.; Key- 
stone Trailer & Equipment Co., 
Inc., Kansas City; Kingham Trailer 
Co., Inc., Louisville; Trailco Mfg. 
& Sales Co., Hummels Wharf, Pa.; 
Williamsen Body & Equipment Co., 
Ogden, Utah, and Wilson Trailer 
Co., Sioux City, Ia. 


FTC Disputes Advertising 
For Kingpin Air Valve 


WASHINGTON.—An Automotive 
device designated Kingpin air valve 
will not save gasoline or improve 
motor efficiency, according to a 
complaint issued last week by the 
Federal Trade Commission against 
Leo F. Steadle, of Kingston, Pa. 

The device sold by Steadle, the 
complaint says, is designed for use 
as a replacement for the standard 
or conventional type of idling pin 
in the carburetors of gasoline mo- 
tors. The complaint alleges that 
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For Cleaning Motors 





OLDSMOBILE DEVELOPS CARBON BLASTER—Cleaning carbon out of cylinder head by 
forcing rice through the combustion chamber without removing the heads from the engine, 


is a new development by 


Oldsmobile engineers. 


The machine, merchandised by Kert- 


Moore, forces rice grains under a blast of from 40 to 60 pounds pressure into the engine 


through the spark plug opening. Oldsmobile engineers claim that carbon can now be | 


economically removed every 10,000 miles. 





WHICH ONE HAD THE CARBON BLAST?—Appearance of two combustion chambers in 
the same engine before and after an application with the carbon blaster developed by 


Oldsmobile. The combustion 


chamber on the left is coated with carbon deposits after 


11,000 miles of operation. The combustion chamber on the right is thoroughly clean follow- 


ing a blast of rice grains with the blaster. 


Olds Develops New Cleaner 
For Combustion Chamber 


LANSING. — Oldsmobile’s’ engi- 
neering and service departments 
have developed a piece of automo- 
tive service equipment that is said 
to provide a quick, easy and in- 
expensive method of removing car- 
bon deposits from combustion 
chambers without taking off the 
cylinder head of the engine. This 
device, the “Head-On” carbon 
blasters, utilizes rice under air 
pressure to clean combustion cham- 
bers of carbon deposits through 
the spark plug opening, according 
to Harry R. Ekblade, Oldsmobile 
Service manager. 


Heretofore, the removal of car- 
bon deposits from an automobile 
engine required removal of the 
cylinder head and cleaning of 
the chambers by hand. This 
method takes from 1% to three 
hours of a mechanic’s time. With 
the carbon blaster, this time is 
reduced as much as 75 percent, 
says Ekblade. 

First step in the operation of the 
new device is to pour 10 to 20 


pounds of specially prepared rice | 


into the perforated hopper of the 
“Carbon Blaster.” Then the me- 
chanic inserts the nozzle of the 
“Blaster” in the spark plug port 
and turns the air control valve 
to “blast.” 

He works the nozzle tip up and 
down in the combustion chamber, 


Steadle in newspapers and period-|Trotating it around to blast all parts 


ical advertising represented, and 


of the chamber. The rice under 


authorized others to represent, that |Pressure chips off the carbon de- 
the Kingpin air valve causes gaso-|Posits and thoroughly cleans all 
line engines to start more easily | Surfaces. A good cleaning takes 


and more quickly; increases gaso- 
line mileage and engine power; de- 
creases oil consumption; reduces 
formation of carbon and produces 
smoother engine performance; 
eliminates rocking and rolling of 
engines; and results in increased 
vacuum pressure and better vapor- 
ization of gasoline. All these rep- 
resentations are false and mislead- 
ing, the complaint charges. 


Bob Wilcox Formed 
Bob Wilcox Motor Sales, Inc., 
Columbus, O., has been incorporat- 
ed by R. A. Wilcox, Edward W. 
Olds and Dora B. Olds. 


about 4% minutes for each cham- 


ber. 


The machine itself is cylindrical 
in shape, stands about 40 inches 
high and is 18 inches in diameter. 
It has two plastic hose lines which 
connect with the nozzle, one for 
forcing the rice into the combus- 
tion chambers and the other for 
drawing it out. 

A glass window in the machine 
permits the operator to observe 
the rice level, Mobility is supplied 
by two casters which facilitate 


available to Oldsmobile dealers 
throughout the country and serv- 
ice clinics on the equipment are 
being held in the various Olds- 
mobile zones. Later, this equip- 
ment will be available to all deal- 
erships and garages through 
Kent-Moore Organization, Inc., 
which perfected the device for 
commercial use, 


In preparing an engine for clean- 
ing with the blaster, the engine 
first must be turned over so the 
piston is 12 degrees past top dead 
center and both the intake and 
exhaust valves are closed. The en- 
gine timing is set at zero. Then 
the distributor cap is removed and 





replaced with a special cylinder 
indicator gauge. 
The cylinder firing order is 


marked on this gauge and cali- 
brated so that, by rotating the en- 
gine until the distributor rotor is 
in line with a given number of the 
indicator, the piston of that par- 
ticular cylinder is automatically 
placed 12 degrees past center. 
After blocking the fan belt and 
|pulley and loosening all the plugs 
One spark plug is removed. The 
air control valve on the blaster is 
turned to the “off” position and 
the air line is connected with an 
air hose of not less than % inch 
inside diameter. A water trap must 
be provided in this hose to keep 
the air dry because wet or moist 
rice will not work satisfactorily 
in the blaster. 

The rice control lever on the 
machine is turned to “fill” for 
approximately half a minute. 





Then it is returned to “run.” The 
tip of the nozzle is thrust through 
the spark plug hole and pressed 
against the cylinder head by 
holding the small hose just be- 
hind the washer on the hose 
clamp. 

The mechanic then turns the air 
control valve to “blast.” Forty to 
60 pounds of air pressure must be 
maintained in order for the rice 
blast to be effective. 

Direction of the air blast within 
the combustion chamber is indi- 


movement around the service ga-|cated by the pointer on the hose 


rage. 
The blaster is now being made 


clamp. The blasting operation is 
continued for about four minutes. 
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Auto Credit Up 3 


Finance Firms Report Buying 13 Percent 
More Retail Vehicle Paper in May 
WASHINGTON. — Sales finance; in the financing of 


firms reporting to the Federal Re-| vehicles. 


serve Board on their May activity,| Financing of goods other than | 
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materials to military uses. Steel 
will be the first item to be par- 
celled out. It is believed, how- 
ever, that allocations soon will 
be extended to other metals such 
as copper, lead and zinc, and pos- 
sibly rubber. 

Regarding limitations, the gov- 
ernment will seek to limit produc- 
tion of those goods that use scarce 
materials. Thus it likely will cut 





all types of | 


said they purchased 13 percent automotive at the retail level also! : 
more retail automotive installment} rose considerably in May—26 per-| back the production of goods—such 
paper than in April. cent. However, outstanding bal- as ta rg ae sets, for aan 

Outstanding balances on such (ances in this category rose only ample- at require large amounts 
paper continued upward, the Slightly over April levels. of metal and electrical equipment 
firms said, adding that the in- The FRB was told that paper By inventory controls is meant 


based on sales of furniture, radios, | the power to set up regulations on 





crease in automotive paper ac- 4 ‘ 

quired reflected a marked gain | television sets and musical instru- | the size of stockpiles of scarce 

a aeons |ments was the only class of retail| TEACHING SERVICE TO MASS. TEACHERS—Latest procedures for servicing automobiles materials business may have or 
| manufactured by Chrysler Corp. were shown to vocational teachers in high schools in aj accumulate. 


{" . \financing to show a decline from summer conference at State Teachers colle in Fi iti i 
| ge in Fitchburg, Mass. William Landon (right), 
Engine Output the volume of the month before. | promotional service manager of Plymouth, and F. E. Van Halteren (left), director of service Ms 








Up at Willys 


TOLEDO. — Production of en- 
gines at Willys-Overland continues 
to increase, company officials said 


The 123 firms reporting said they | of Chrysler, utilized instructional materials from the Chrysler Corp. Master Technicians 
~,| Service plan, an educational program for servicemen in Plymouth dealerships. Inspecting a 


| also bought considerably more} 


during May, but that there was lit- 





Wholesale financing of goods 


tle change on balances outstanding. | 


| cutaway Plymouth engine, left to right, 


| cation, and Landon. 


| Crisis 


‘ are: 
| wholesale paper on motor vehicles | teacher training in Massachusetts; M. Norcross Stratton, state director of vocational edu- 


| apr a a beget is, in part, a 
device to prevent hoarding and 
partly a measure to make sure that 
military production can get the 
supplies needed, wherever they hap- 
pen to be located or whoever owns 
them. 


Van Halteren; John F. Shea, supervisor of 


interest of the automotive industry, 


engine, last week. For every three engines other than automotive was also |here, in part, is the picture of the 

oom produced for the company’s vehi-| in higher volume during May, (Continued from Page 45) | proposed regulatory measures and| The aim of consumer credit con- 

ow be cles, it was said, an additional one| with no change at all in bal- ; ‘ thei t lication: trols is, of course, to cut down on 
| other businesses, would find it hard ;*"elr present application: time sales concentrated largely at 
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is produced for reserves in dis- 
tributor and dealer hands. The fig- 
ures reportedly do not include en- 
gines now being produced for 


Kaiser-F razer. 
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ances outstanding. 
During May, the firms said, they 
financed the retail purchase of 267,- 


700 vehicles. Of these, 116,167 were | 


inew and the balance used. 
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|to palate price, wage 
controls again. But a good deal of 
apprehension prevails that such 
|controls will be necessary if the 
|war situation worsens to any great 


extent. | 


Even with the Korean news on 
the brighter side, fantastic buy- 
ing sprees involving automobiles, 
freezers, nylons, television sets, 
tires and other items, on which 
searcities might occur, were re- 


ported last week. 


Such buying, superimposed on an 
already heavy demand for such 
goods, it was said by observers, 
can’t help but be felt all the way 
back to the manufacturers and par- 
ticularly the steel makers. 


If such scare buying continues, 
it was feared, it will take only a 
few bad tastes of war news to 
bring about sweeping controls. 

* * * 


N EANWHILE, William Ullman, 
4 AUTOMOTIVE News’ Washington 
correspondent, reported that the 
auto industry will have to gauge 
its future activity on the basis of 
a five-point bill drawn up in Con- 
gress by Senators Maybank and 
Spence. Hearings on the measure 
start today (July 24). 

Labeled the “production control” 


and ration | 


So far as allocations and pri- 
orities are concerned, the Presi- 
dent wants the authority, on a 
compulsory basis, to direct scarce 


present in the auto and television 
fields. A return of Regulation W 
under the Federal Reserve Board 
would take care of this. 
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inch foregoing proposals. to mount, adjustable wheel discs for wide 
must * * «* or narrow track. It tilts, has extra strength 
keep (CAPITAL economists, Ullman re- | oe er Li — 10' to 14° regular 
moist |\4 ported, feel that the control;  PleHorm or box type bed. 
torils | program proposed by the President | 
| will have steadily wider application. | 
for {to extend further and faster than ae Lt 
ute. would now appear. Converto's I! gauge all steel Utility Dump 
The Cut down to the more direct Model features 48" x 72"' floor space capac- 
— aa ain eer ity, 14!/." height * reinforced one piece 
S t ahi tailgate * standard automotive type wheels 
by IGNITION SIGNAL - ITS HERE 2 0 Million Bus Order * exclusive, detachable chassis, Also avail- 
be- BUZ-BOY IGNITION SIGNAL REMINDS YOU TO REMOVE aced by Cuba in London | able is a Cargo Model. 
hose KEY WHEN LOCKING CAR ~ BE SAFE | LONDON.—A Cuban bus company | 
h SELLS ON SIGHT! |has placed a $10,000,000 order with 
e air II i Bh ol. pcp |Leyland Motors, Ltd., here for 620 ir 
ty to Cee |buses to replace Havana’s old - mee ee eee ee ee oe 
st be ia a ee ee eee | Streetcar system. Please send me at once your illustrated automo- 
sa aii ee ee Ly. Cs | After signing the contract, Wil- i tive equipment folder with complete details. ! 
ithi your enarest jabber Check with order or C.0.0 spat | liam D. Pawley, onetime U. 8. am- N 
rithin ; SE PaRES |bassador to Brazil and Peru and ane 
indt- Soves you time and MONEY fost-- when key is FORGOTTEN in car sue president of the Modern Auto- Address 
ose us Co. of Havana, said he had wry is tal s i 
mn is BUZ-BOY MANUFACTURING COMPANY turned down offers from U. S. oe rapa tae +N State _ 
A - A ‘ 7 pew wee we ee ee oe 
1utes. 4460 W.Vernor Highway - Detroit, Michigan French and Italian bus manufac- OTT TCT WE ON 





turers. 
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Car, Truck Output Estimates 
By Automotive News 


PASSENGER CARS 


(U. 8S. PRODUCTION ONLY) 





Week Week 
Ended Same Ended 
duly 22, Week, duly 15, 
1950 1949 1950* 
CHRYSLER 38,639 27,949 37,546 
Chrysler 5,122 4,004 5,098 
DeSoto 3,719 2,508 3,662 
Dodge 11,776 7,793 10,970 
Plymouth 18,022 13,644 17,816 
FORD 34,178 26,214 34,221 
Ford 27,307 19,864 27,194 
Lincoln 749 1,012 773 
Mercury .. 6,122 5,338 6,254 
GENERAL MOTORS .. 68,006 55,803 67,448 
Buick “he «+ 12,774 8,757 =—-:12,027 
Cadillac 2,953 1,856 2,983 
Chevrolet 33,412 29,513 33,032 
Oldsmobile 8,558 6,772 8,743 
Pontiac . - 10,309 8,905 10,663 
KAISER-FRAZER 3,101 1,721 1,610 
Frazer ; 107 
Kaiser Sg 3,101 1,614 1,610 
CROSLEY 190 175 212 
HUDSON .. 8,783 1,869 3,939 
NASH ... 4,361 3,452 2,955 
PACKARD , 8,319 . 
STUDEBAKER .............. 4,280 4,652 6,542 
WILLYS-OVERLAND 1,035 934 949 
Total Cars, U. S. ......157,523 126,088 155,422 
*Revised, 


*Station wagons and dJeepsters. 


COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 


Week 

Ended 

duly 22, 

1950 
CHEVROLET .. 10,716 
CROSLEY 10 
DIVCO . 102 
DODGE. ............. 3,941 
FEDERAL ....... 45 
FORD .............. cesses. 5,044 
DIET! scarenveceuace vieeyeeeseo? a | 
INTERNATIONAL ...... 2,451 
MACK aenVnsias ese 206 
ee ‘ 200 
STUDEBAKER . 624 
| errr 340 
WILLYS-OVERLAND.. 1,144 
MISCELLANEOUS 308 


Total Trucks, U. S. . 
Total Cars, Trucks 
U.S. / 
Total Cars, Trucks 
Canada ........ oii 
Grand Total, 
Cars and Trucks 
U. S. and Canada 
*Revised. 


9,652 


195,198 


Same 

Week, 
1949 

7,580 
5 
73 
2,696 
35 
6,708 
1,824 
3,395 
162 

61 
1,439 
1,073 
412 





7,641 


159,192 
Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, Diamond T, etc. 


U.S. Output Stays High 
At 185,546 Vehicles 


«Continued from Page 1) 


curement of steel by 
methods. 
* * * 


er despite the steel 


Week 
Ended 
duly 15, 
1950* 
10,908 

13 
110 
3,799 
14 
7,661 


28,023 25,463 29,923 


185,546 151,551 | 185,345 


AUTOMOTIVE NEWS, JULY 24, 1950 __ 
| Raises End Warner Gear, Budd Strikes. . . 


New Pay Drive Under Way 


the UAW is understood to be plan-|utor was heaved forcibly out into 
ning an allout wage drive on Ford |the street by K-F press shop work- 





9,893 


dan, 1 dan. 1 
duly, to to 
1950, July 23, July 22, 

to Date 1949* 1950* 
106,021 558,453 477,503 
15,085 73,205 67,040 
11,082 54,696 50,345 
30,190 139,779 135,647) 
49,664 290,773 224,471 
90,502 549,460 897,045 
71,535 429,654 691,575 
1,982 19,431 19,668 
16,985 100,375 185,802 
180,848 1,210,072 1,677,740 
$2,651 228,133 302,946 
7,756 49,843 54,077 
90,369 592,000 842,303 
22,947 159,671 220,146 
27,125 180,425 258,268 
6,197 42,777 50,274 
6,366 9,680 
6,197 36,411 40,594 
491 5,961 3,713 
9,991 $8,288 $4,982 
9,924 86,071 117,301 
; 58,331 31,959 
14,726 126,448 163,613 
2,684 18,873 19,048 
421,384 2,745,234 3,523,178 
dan, | dan, | 
duly, to to 
1950, duly 23, duly 22, 
to Date 1949* 1950* 
28,2386 242,603 279,148 
31 226 226 
278 2,060 2,217 
10,167 93,541 42,778 
59 922 919 
18,827 125,695 202,688 
5,045 54,166 60,919 
6,626 84,602 67,632 
557 3,798 5,710 
493 2,117 2,471 
2,272 43,489 29,108 
987 4,846 7,648 
2,966 32,740 22,565 
924 9,719 8,166 
77,468 700,524 732,195 
498,852 3,445,758 4,255,373 | 
28,966 163,910 215,797 


195,238 527,818 3,609,668 4,471,170 


lof 4,255,373 vehicles. 


situation 


and the possibility that some 


labor problems before the year is 
out, production prospects for the 


least 


+ * 


N THE basis of 


* 


last 


conversion, cars and 732,195 trucks for a total 


week's 


schedules, U. S. plants are get- 
auto plants may also have to face|ting enough steel now to build at 


185,000 
weekly, and a 15 percent cutback 


cars 


and 


trucks 


last four months of 1950 have been|in steel allocations would not re- 


reappraised upward. 


|}duce auto output 


Reports from the field indicate | units a week. 


that many buyers— 
international situation 


that many 


higher than expected. 


So far in 1950, U. S. plants have 
averaged the production of about 
147,000 vehicles each week, Through 
last week, the year’s volume so far 
in this country included 3,523,178 


GM’s 1950 Output Climbs 


Over 2,000,000 Mark 


DETROIT. 


counterpart. 


Through last week GM’s 


illacs, 842,303 Chevrolets, 220,146 
Oldsmobiles, 258,268 Pontiacs, 279,- 
148 Chevrolet trucks and 60,919 


GMC trucks. 


General Motors 
turned out its two-millionth U. S. 
vehicle of the year last Thursday, 
about six weeks ahead of its 1949 


1950 | 
U. S. production included an esti- 
mated: 302,946 Buicks, 54,077 Cad- 


in view of the 
have de- 
cided not to wait for 1951 models. 
They want cars now and are be- 
seeching dealers to deliver them. 
Thus, there is the possibility 
makers may delay 
changeover plans accordingly, If 
they do, U. S. output in the last 
four months of 1950 will be much 





| Paris, 
| dent, 

| ployment 
| 8,000. 
Starting 


eral 
meet schedules for Kaiser-Frazer 
engines and production quotas of 
Willys-Overland’s two new motors, 
the four-cylinder “Hurricane” 
the six-cylinder “Lightning,” Paris 
stated 


Willys Addin 
For 2-Shift Operations 


TOLEDO. 
tion at 


* 


below 


* 


150,000 


Bernie THOMAS 


g Workers 


Accelerated produc- 


Willys-Overland has 
hausted plant seniority lists and as 
a result the company is now em- 
ploying on the open market, W. E. 
manufacturing 
announced 
at 


last week. 
Willys-Overland is 


immediately, 
|shifts are being established in sev- 


ex- 


vice - presi- 


Em- 


second 


motor parts departments to 


|war car to be 


wheel 


* * 


* 


|Buffalo Plant Counts 
300,000th Postwar Ford 


BUFFALO. — The 300,000th post- 
turned out at the 
Ford assembly plant on Fuhrmann 
Blvd. here rolled off the assembly 
line with Mayor Joseph Mruk at 
| the 


and 


| 


} 
| Reaching an 
| 


(Continued from Page 1) 
had curtailed auto assemblies, end- 


ed last week on the basis of the| 


twin concessions. 

In Akron, the United Rubber 
Workers-CIO was preparing to 
reopen wage discussions next 
month with B. F, Goodrich. It is 
expected that the URW will ask 
a minimum 10-cent hourly raise. 
Also limbering up its wage-de- 

mand weapons was the United 
Steelworkers-CIO, whose contracts 
with major mills are renegotiable 
on this point in a few months, 
raise, 


* * + 
A THREE-CENT hourly 

union shop and _  $100-$117.50 
pension plan highlighted a new 
three-year contract reached last 
week between Hudson and the 
UAW. 

Hudson, seventh car assembler 
to agree on pensions, also granted 
1,500 skilled employes an _ addi- 
tional two-cent pay boost. A medi- 
cal-insurance program costing the 
company an estimated three cents 
an hour per employe was another 
feature of the contract, which can 
be reopened on hourly wage issues 
|each Aug. 14 for the next two years. 


The union said that about 1,400 
Hudson workers would be eligi- 
ble for retirement during the 
first five years of the pension 
plan. 

Only Packard and Willys-Over- 
land still have not resolved their 
pension discussions with the UAW. 

Of the seven pension agreements 
between the union and major car 
assemblers, only those at General 
Motors and Hudson included hour- 
ly wage advances. Hudson's union- 
shop acceptance makes the com- 
pany the fourth to grant a form 
of union security, following Ford, 
K-F and GM. 


* * * 
ARRING outbreak of a full- 


fledged war, with consequent 
federal controls over wage rates, 








estimated 
Rates: FIFTEEN CENTS 


Position Wanted Ads accepted 


Count initials and groups of numbers as one word 


but if signed ‘Box No 


and extra ser 


WANT AD DEPT 





a 





Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





HELP WANTED 


EXCELLENT OPPORTUNITY for experi- 
enced service manager. General Motors 
dealer, handling Cadillac and Oldsmobile 
in city of 200,000, near the East Coast, 
has attractive position as service man- 
ager available. Applicant must have 
good technical knowledge of both prod- 
ucts, broad experience in handling cus- 
tomers and employes, 


paper work and sales promotion. Apply 


Box 4148, c/o Automotive News, De- 
troit 26. 
WANTED The following top-notch em- 
ployes Must be thoroughly experienced 
in Studebaker products First-class me- 


sales manager 
best working conditions 
4189, c/o Automotive News, 


chanic, 
wages and 
Write Box 
Detroit 26 

AUTOMOTIVE EXPORT Manufacturer 
has desirable opening as foreign repre- 
sentative for responsible and fully ex- | 
perienced man possessing high degree of 
personal initiative and with proven rec- 
ord of accomplishment in export field | 
work. Position would necessitate ex- | 
tended periods of absence from the 
United States on foreign assignments. 
Initial letter should give full personal 
details and complete outline of training 
and experience. References may be given 
but would be consulted only after per- 
sonal interview and with concurrence of 
the applicant. Box 4182, c/o Automotive 
News, Detroit 26. 

SERVICE MANAGER — Excellent oppor- 
tunity for thoroughly experienced Olds- 
mobile-Cadillac service manager between 


parts man 





(15c) PER WORD for one insertion or two sertions 


fe Mle 1h 


in care of Automotive News 


vice as replies. are forwarded 


AUTOMOTIVE 


of recognized course in automotive or me- 
chanical engineering oreferred. 








PARTS MANAGER, experienced in counter 


knowledge of | 


Top | 








the ages of 30 and 45 A. W. Allen, 
Allen Motor Co., 1015 First Ave E 
Cedar Rapids, lowa 


after the first of the year. ers. He had been handing out liter- 
In the eyes of union officials,|@ture urging the U. S. to stay out 
Ford and Chrysler “got off” with-|0f the Korean war. 


jout having to accompany their) Meanwhile, in a super-peace 
pension programs with wage in-| plan, Reuther called on the U, S. 
creases. to pledge for the next 100 years 


an annual foreign-relief sum of 


The UAW’s wage strikes cur- | $13 billion. 


rently appear to be serving as a 
warmup for the big push when He advocated declaration by this 
the Ford contract is reopened |country of “total war against pov- 
Jan. 1. erty and human insecurity, thereby 
Should the present banner sales striking at the heart of Communist 


pace continue, Detroit observers |POWer and influence.’ 


expect UAW President Walter P. 
Strike Idle Pay Awarded 


Reuther to spring his long-planned 
campaign for guaranteed annual Chicago Ford Worker. 
Ss 


demand 


wages in addition to the 
for hourly wage rises. CHICAGO. — Although they are 
. = & |}members of the UAW-CIO, which 
EACE at Budd and Warner/|staged a strike during May and 
Gear wiped the UAW strike| June, 1949, against the Ford Motor 


slate clean last week. Announce-|Co, employes of the Ford assem- 
ment of a contract settlement at bly plant here are entitled to un- 
L. A. Young in Detroit also brought | . ployment compensation for the 
cancellation of a strike scheduled ; : : 
period they were idled by the strike. 


at that supplier plant. 
White Motor Co. at Cleveland]. Judge John A. Sbarbaro so ruled 
in Illinois superior court. He up- 


joined in the pension march with 

announcement of a new contract held a similar ruling by Frank An- 
granting improved vacation bene-| nunzio, state director of labor, who 
fits and 5-to-12-cent hourly pay in-| contended that the Chicago work- 
creases as well. The retirement/ ers could not be regarded as strik- 
payment spread is from $100 to} ors 

$110 a month, if federal contribu- 
tions are elevated. 





The interpretation, first of its 
kind in Illinois, was opposed by 


Full productio 
Gicdaneier a ‘tee key Buse |Albert Hallett, attorney for Ford, 
plant in ‘Philadelphia after an who added that an appeal to the 


overwhelming majority of mem- state supreme court is being con- 


bers of UAW Local 813 ratified | 5idered. 
@ pension-pay raise settlement. Hallett argued that the strike 
Terms of the Budd accord in- called by the UAW at River Rouge 
clude a modified union shop, raises|W@S in reality an overall strike 
of five cents an hour for incentive |#84inst the company by all mem- 
workers and 10 cents for non-in-| ers of the union. 
centive employes. | According to Samuel C. Bernstein, 
+ * + ; commissioner of unemployment 
A HINT of possible things to compensation, his department will 
come in the event of a national| make no payments to the 800 Ford 
war emergency was seen in an in-| workers involved until advised to 
cident at the Kaiser-Frazer plant.|do so by the Illinois attorney gen- 
A pro-Communist leaflet distrib- | eral. 


| CLASSIFIED WANT AD DEPARTMENT | 


90,000 readers 


engaged in all branches of the automotive industry from Maine to Califor 


of the same copy for 


rates to encourage rr astification for the benefit of 


Ads may be signed with your full name and addres: 


Detroit 26. Mich 


add One Dollor ($1) per 


unopened, the same day received. Display Ads: $8.40 per 


NEWS, PENOBSCOT BUILDING, DETROIT 26 


haa 





HELP WANTED 
BALTIMORE NEW CAR DEALER wants 


HELP WANTED 










AUTOMOTIVE aneumanager. = car. Advise ability 
references, etc. All details in first let 
SERVICE MANAGERS .. . $6,750 Box 4175, c/o Automotive News, De 
Minimum 7 years’ experience in the sale, troit 26. 
repair = eae of automobiles and POSITION WANTED 
parts. At leas years’ supervisory experi-| | To encourage this classification for th 
ence with thorough knowledge of parts|]| benefit of oa employing readers Position 
mortality and interchangeability. Actual au Wanted ads are accepted at half regular 
jtomobile repair experience and completion! | rates, namely: 7!/. cents per word for one 







insertion or two insertions of the same 
copy at 12'/, cents per word. Cash in 
advance. 






Positions Are in Europe 
(2-year contract required 






Transportation furnished. Family accommoda |25 YEARS’ EXPERIENCE 

, i , Py SEARS’ EXPERIENCE ¢ 

tions available. Libera! vacation and other trucks, sales, parts aeeier aaa 
benefits Applicants must Pass physical ex years’ factory D.M._ Desiring position 
amination and be Uv. s citizens. ; factory representative or parts manager 
Submit full details including age, experi- large dealer, Box 4183, c/o Automo 
ence, availability, etc. All replies strictly! tive News, Detroit 26 

ye Cos AN 946, Equity, 221 W.| EXPERIENCED GM ACCOUNTANT un 
Ist St., New York City 18. der thirty, married, familiar with al! 





problems in 100-car Chevrolet deal, easy 
to work with, can pinch-hit on any level, 


and wholesale, ordering and inventory used to responsibility. Available at once 
control Also, service manager thor- due to management change. Prefer 
oughly versed in Chevrolet policy and Florida, will go anywher Harold Tiet 
capable of building up and maintaining | _00h!, Margaretville, N. Y. 


a first class personnel; ability to develop |GENERAL MANAGER-CONTROLLER. Ex 


and retain service potential Give com- perienced in all departments. Can handle 
plete information first letter as to| a large deal, Successful prewar and post 
former employers, position held, salary war record. Good merchandiser Excel 
received; also, recent photo, schooling, lent references, Box 4185, c/o Automo 
age, etc. Greening Chevrolet Co., Laurel tive News, Detroit 26 
_ Mont te : i G.M., FORD or INDEPENDENT new car 
SALESMEN. Good earnings if you qualify dealer in Southern California. Are you 


looking for a combination general, sales 
and advertising manager for your dealer 
ship or branch? Am 43 years of age 
married, dependably sober, college educa- 


Sell auto body hardware to car dealers, 
wreckers, auto glass shops. Exclusive 
territories. New catalogs available. Send 
complete qualifications. Mayflower Sales 


Co., Inc., 1053 Bedford Ave., Brooklyn tion, Pre and post war experience in all 
5. N. Y. |} Phases of business, handling wholesale 
IANIIPACTIIDER hon nant inn an | and retail buying and sellin f , 
AUTO MANUFA as & of new 
CTURER has need for an! cars, trucks, used cars and appraising 


assistant business management manager 
Must be able to go into the field and set 
up accounting systems. Procedure ability 
and accounting background necessary 
Previous dealer and/or factory business 
management experience preferable. Reply 


Experienced in supervising service, parts 
| and sales personnel. Have contacts 
Former connections—Big 3 sales promo- 
tion manager, regional manager and op- 
erated own 300-car dealership. Write Box 
__ 4186, c/o Automotive News, Detroit 26 





in detail to Box 4192, c/o Automotive - 

News, Detroit 26 CHEVROLET PARTS MANAGER, now 
employed, desires permanent position 
with progressive dealer. Eleven years’ 


experience as parts manager of Chevrolet 


| 
AUTOMOTIVE NEWS 





WANT ADS dealerships, selling $20,000 to $30,000 
z parts per month. Best of references 
GET RESULTS c/o Automotive News, De- 


| Box 4187 
} troit 26 
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— xO: WANTED USED CARS FOR SALE PARTS FOR SALE MISCELLANEOUS MISCELLANEOUS 
=ALES ECU JE. 20 years’ experience TIRES FOR any car since 1900. Robert — — 
G.M, and Chrysler products, taking up & ; 
residence in Los Angeles in October. Is WHEELING ILLINOIS) ®. Chase Eariville, N. ¥. IMMEDIATE DELIVERY 
og Ry AUTO. AUCTION USED PARTS New Improved Model YOU CAN PAY MORE 
‘ ips. W ‘ Every THURSDAY Noon ° 
fnvestenent, opportunity,” Box. 4277" evo | 'S miles north of Chicago limits on Route 45 Automatic 195! BraKinGs|| SUT CANNOT MATCH 
Automotive News, Detroit 26. p waukee Avenue—Phone . : : : omplete with Controlled Steering $5445 
| — PPORTUNITIES — | Oldest Dealers Auction in Cook County) We are dismantling 1950 Buick Special, | Guide Cables & Brake Hook-U The NEW V Type 
into TRUE OTRO Ee . s pac ary tA years experience in the Auto-| 4-door sedan, 1,600 miles—body perfect. ua" ~ $100.00 yP 
2 j ; , with 15 years’ ex- siness. 3 S)6©6CltC<*CO A O22. y 
perience “making automotive products Ai Kshem—huctonvere—deo Ostergrant 1950 Olds 88 Sedan, 1,700 miles "B DEAL Cucses $295. MOTO- MATIC 
mut conanien | . Saeki on mide. or on Co waey Gree Meets 1.C.C. Requirements 
ou possibilities, is interested in consolida- . .6.6. 
tion with reputable company, who will AUTOMOBILE 1950 Buick Super Sedanet See TOW . GUIDE 
poe + all aie ae = We Ship Anywhere QUICK-TOW, Bumper- $17 50 Sade Minka deeeee 
woe uction. resent company will continue sana 
Ss. to market the products and assume all A U e. T | Oo N H Kaufman Auto Parts to-Bumper Tow Bar ° 
E sales and merchandising responsibility. . | 
rs Box 4191, c/o Automotive News, De-| | 28 Miles From Chica ° Loop, yo| Peekskill, N. Y Phone 7-2393 Vv Type MOTO-MATIC Tows and Guides Motor Cars 
: . on » Pe Be o 
- - tro SALES Rutile area. Sales 9506,- vee VERY FRIDAY ei M. ore ~— a - Tow e Guide ’ $32.50. Twin Leaf Chain Couplers 
; 000 year; fast selling car; modern, at- 175 CAR AVERAGE aa __TRUCKS WANTED No Adapters Are Necessary 
this tractive building; 3,500 square feet; fully) We have actually sold an average of 93 | WANTED—At once, new 1950 Ford trucks, Red Arrow - Fulton - Velvac Complies With Strength Requirements 
ae Te Gaunt le ak cae ten cars per sale since the day we started. oe ae — goal oe = Safety Chains (set of 2) ... $2.50 Up to 5,000 Lb. Vehicles 
eby sell with property. Apple Company, STRICTLY WHOLESALE Motors, Inc, (Pittsburgh’s largest Ford WE STOCK PARTS FACTORY EXCISE 
nist Brokers, Cleveland, Ohio. i A Dealers Buy — Dealers Sell oon). 5835 Baum Blvd., Pittsburgh, Protecto Covers °¢ Carrying Bags NET $32.50 TAX INCL. 
DEALERSHIP AVAILABLE GS a. 
_____DEALERSHIP AVAILABLE _ eorge Lawson and Bud Fennema | * = tC Ct—“(ti‘“(tC‘(CS TOW s«BAR SALES C 
FOR SALE. Half interest in the finest 3 Owners TRUCKS FOR SALE ar OMPANY WRITE TODAY FOR LITERATURE 





Exclusive Factory Distributors 






































new-car dealership to be found in the 1948 EVROLE ary 
U. S. Located in one of the most pros- Dutch Stuart, Auctioneer 8 CH T C.0.E. truck, H.D. with 8888 
perous cities “in the state of Ohio Beau. * White House and Kales trailer, four-car on ia Nites: | MU 4-840! FACTORY SALES DIVISION 
ie 7 : ' : / Dyer Auto Auction carrier, Trailer has dual wheels, Good r DO 3-8373 
tiful, large ultramodern building, fully ‘ . 9 15 > . PILOT DISTRIBUTING CO. 
; equipped, well staffed with very cap-| PHONE 4111-405! DYER, INDIANA condition, Price $2,150. Henry Newton, e sO. woe ~~ CHICAGO $ ILL. 
are able personnel. This is a real money- Res. Lansing, Iii. 730 or 107R enna a Medway, Mass. aes om os Angeles: OL 9762 BATTLE CREEK 9, MICHIGAN 
Lich maker. Old established concern. Write WILL TRADE _ 
d eS en 1918 RYAN NAVION with 320 hours, al- 
an BAG ERSHIP nos sanding b00ar OM ways hangared and looks like new. Has 
DEAL , now handling 900-car G.M. been used for private and business flying. 
ator franchise. Metropolitan New York. Quali- ae A U T Oo ce No instruction. Two-way radio and many THE TUESDAY SALE — | 1:30 A M. 
em- oe ———— . a 4184, c/o Auto- ee. will — for four new 1950 = 
un- RNS SUC eras EU, Tricine Chevrolet deluxe 4-door sedans (or 
AUTO AGENCY, old established line; cen- } equivaient),’ f.0.D, your city.” We have FORT WAYNE AUTO AUCTION 
the trally located in active industrial Ohio a: ae a th on a. — 
ike. city of 60,000 with large trade area. wi rade or 8 new Chevrolet 4-door 
> Attractive show room, fully equipped am({i{foun deluxe sedans (or equivalent). Will post —DEALERS ONLY— 
iled service and parts department. Modern, = forfeit ee apentnee cars will be 
" brick building—leased, low rent. Used car sold to our retail customers in Pueblo : 
a lot nearby. Excellent buy at $35,000; new HORSEHEADS, NEW YORK County, Colorado, Jackson Chevrolet (In the Heart of the Nation) 
An- and used cars extra. This is a money . Co., Box 174. Phone 1371, Pueblo, Colo. 138 
maker and merits your immediate in- a . - 
o vestigation, A. Koryta, Inc., 1311 Scho- EVERY FRIDAY NEW LINES WANTED Phones: E -5209 
onal a ATTENTION SMALL MANUFACTURERS 
rile. AUTO AGENCY, now have GM. car and ails So en ee es ee eee OUR ONLY GUARANTEE: YOU MUST BE SATISFIED 
truc ranchise. Good agricultural area, items for the automotive and truck 
N. Ind. Large, modern, new factory- trade. We travel four salesmen; sell WEBSTER-MARKER MOTORS INC. 
its approved building. Well tooled and set brake lining and all its components; . 
up service and parts department. Shows DANVILLE, PENNA. cover Western Pennsylvania and West 324 W. Main St. Ft. Wayne, Ind. 
by $15,000 year clear. With property, $65,- EVERY WEDNESDAY Virginia. We also carry our own ac- 
ord, 000. <A. Koryta, Inc., 1311 Schofield counts. If we accept your line, we 
the Bidg., Cleveland, Ohio. pa Se So ae to give you plenty of action. Box 
: — PEALERSHIP WANTED ‘ " 4163, c/o Automotive News, Detroit 26. 
“on NT -¥O SELL OUT? Qualified buyers You will always find real action at SHOP EQUIPMENT WANTED 
WANT 30 & 9 y both these auctions 


waiting. Autodeal Brokers, One N. La- WANTED TO BUY used motor analyzing 


rike Salle St., Chicago 2, Il. equipment and stroboscope machine. Box 
_ R. D. WEST, Prop. 4179, c/o Automotive News, Detroit 26. FORD PARTS EXCHANGED 





































































































uge A LONG EXPERIENCED passenger cor i 
. dealer has $75,000 cash to invest in fu : WANTED. Portabl kshaf inder. 
em oF part purchase of GM. dealership in Jos. E. Johnson Tex Rickard Late mote. Give fell partionlors ama 
a1 idwes r f 25,06 la- i i } a 2 Serv b “ent : 

a "ae “eent ‘interest. in” cenknene eae el eas En, ee ee’ John For months we hounded the factory for more parts. “Ship Us Anything—We 
ein. fs surinest. yee = ——— es SHOP “EQUIPMENT FOR SALE Can Sell Them," was our cry. Now we find our stock out of balance. For 
rent quiries held in strict confidence. Write indi 's Oldest Aste ""aadin chen Ga fol no example, we have thousands of No. 51A-18045-46 front shock absorbers, and 

‘ ss eve Automotive 2 ‘8, - . ‘ , < ’ 
will came 26. | ; —e — inclination and toe-in. It is the visual hundreds of other parts. We would like to trade list for list. Let's swap! Send 
‘ord N type and very simple to use. A real buy . . . 
a at $175. Weaver safety lane—combina- us your overstocked items inventory. Genuine only, please. 
tion brake tester and wheel alignment 
yen- Ww A N T f D Held in a Big Cool Building indicator. A machine with many uses 
every day. We have purchased new Fi 
amb In MAPOLIS. INDIANA larger equipment. A bargain at 225. O'MEARA MOTORS, INC. 
ean wheel balancer—-both for static and 
| _INDIA 8 dynamic balance. A precision machine EAST HARTFORD, CONN. 
CHRYSLER Every Wednesday—12 Noon that win pay Sor Rests the first month. 
A steal for $69. ay Motors, Coos Bay, 
RAIN OR SHINE Oregon 
150 to 200 SHOP EQUIPMENT FOR SALE We have | ——___ 3 
s SQUIPMENT FOR SALE. We have 
DEALERSHIP Cars Poe eee on Block three model 1000 Sundstrand paint shop 
‘eo T° ‘o production sanding machines complete 
bs Sie alk sora 2,40 20% production. sanding “machines complete |! AUCTIONS DEALERS ONLY EVERY WEEK 
y Make Your Reservations Now! each. Our cost, $200 each. These ma- SAFER TRANSACTIONS—CLEAR TITLES—NEGOTIABLE CHECKS 
‘ chines used less than thirty days and 
75,000 to 100,000 Bring Your Cars Earlyl unconditionally guaranteed. Contact San- Monday Wednesday 
CALL LINCOLN 7447 ders Motor Co., Raleigh, N. Car. Tim Anspach Auto Auction Aptco Auto Auction 
(Single Dealership) DEALERS ONLY ____ ANTIQUE CARS FOR SALE Aiea Veer Week Detroit, Michigan 
When Buying or Selling . . . Your ROLLS-ROYCE 1934 town sedan, like new. Decatur Auto Auction Clarke Auto Auction 
MIDWEST OR EAST Wise Choice Is Fred Cozzi, 1101 Diversey, Chicago, Il. tear ae ee 
1923. STUDEBAKER PHAETON. Good it : a ie i 
PREFERRED CLARKE AUTO AUCTION a Registered. Best offer over rir —— eee Sy. ee 
1125 N. MERIDIAN i. 200. Hayden Shepley, Apple St., Essex, ’ Chica Mino 
Mass. go, inois ‘ 
secieieitaicriainiiaiaateiniiaiiaanias meine South Bend Auto Auct 
“Eee ead, eat ale cea ee a Auelt South Bend, iedlesa = 
— . € . § er , . . rena ufo uction 
Write Box 4165 e e G. L. Hanselpacker, Shrewsbury, Mass. Chicago, Illinois Thursday 
— c/o Automotive News P lade p ia s _______ MISCELLANEOUS Fort Wayne Auto Auction Ken Schaefer Auto Auction 
rants TRAVELING STORE on wheels. New Fort Wayne, Indiana : Indianapolis, Indiana 
wed Detroit 26 BIG DEALER AUCTIONS Chevrolet motor, tires, cabinets. For use en re coe nomen oo, —— 
ig was ISD Yana coe Geeta Rees || Tacclty Auto” Auction HG urmoy Auto Auction 
- Auto Supply, 6-10 Garden Street, Auburn, otine, Minos ron, 10 
" DEALER SERVICES TUESDAY THURSDAY FRIDAY! WN. Y. Frida 
a 12 NOON 12 NOON 8 P.M. | E NGTW E ERODING, — Crenkshafi Amarillo Auto Auction y Powers Auto Auction 
grinding and metalizing. John P. Hughes A illo, Bristol, T 
INVENTORY SERVICE GILBERT ROBINSON Motor Co., Inc., 800 Commerce St. incor date msiten lame ale Pasties 
Parts and Accessories Bopts, —_ Lynchburg, Virginia. Dyer, Indiana Sues’, Iinois 
Full-time experts. No pickup, part-time help; bi . 
eatdental aad unbiased. ‘Certified reports. Auto ile Auctioneers . These Auctions Are Members of the 
Also special buy-sell service. Experienced | $600 N. Broad St. Phila, Pa. WANTED NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION INC. 
organization—in usiness inc ° H + oe Wi i Isi Marti + 
ae orooms an tts Canaan quaiiee ean PLENTY OF CARS AND BUYERS AUTO LITERATURE eadquarters—Towanda, Illinois Elsie Martin, Secretary 
eral on request. Call or write for Fei ~ WEEKLY PRICES MAILED ON REQUEST 
ition Automotive Inventor ervice Co. Smith's “Marketing of Used Automobiles’ | em wee er ee wee www www ew we ee wee wee 
ager 9900 Freeland, Detroit 27 Mich, WE 3-6449 Tel. Livingstone 8-3000 9 ~ j i 
ymo : : Write Box 3879 . e | 
a a AvErons. at and c/o Automotive News, Detroit 26 | & n i er | 
accessories—office and equipment, un- 
all biased and complete. Buy or sell your AUTO AUCTION | i i | 
— dealership with a figures - ee TIM ANSPACH | | 
evel, satisfaction. Talbot's Automobile Dealers : . 
once inventory Service, 4600 Newport, Detrolt 1175 Washington Ave CARBURETOR Send Automotive News to Address Below ! 
Piet- — Sana WANTED dead 
iet —USED CARS WANTED (For Dealers Only) CLEANER for One Year $8 [] or Two Years $14 [] 
& WANTED.—Used 1950 or late model Ford EVERY MONDAY... 12 NOON f hi h h k ; h d d bill | 

) +.M. ste jagons and cars All 
— W ‘Losther, 220 = imemecpelie, Wichita, Member of N.U.C.D.A. and N.A.A.P.A. SAVE money and labor. Buy | or which cneck Is attac e C] or sen ! CO | 
ccel a eee ; FARTS FOR SALE the famous GUNK Hydro-Seal | 
Mo z USED CARs FOR SALE > nee A in 6 gallon size “Bench Kits” AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. | 

car with patented dip basket. Also ||| | 

- Wits Geb he ONG bEROME Ga yENESM ES Heels k Wak EKG ds odmna woe bbe esses au wae 
ales ATTENTION OBALERS Itt BUICK PARTS 30 and 60 gallon open top kits ||| | 
ler s to tak r and t I ee ee ee ee | 
age At Greatly Reduced Prices “WORLD'S LARGEST DEALER oleate Prowl cylinde here eee gtneyi es tsateteatee i 
uca- . 
ICK PARTS" 

al 1948 Chevrolet - Ford - Plymouth OF GENUINE BUIC ’ Perr rere rr errr ee ere rrr eee ere ot | 
new 4 Door Sedans Wholesalers: We are Quantity Price sae 11.80 | Sinet Address Zone No | 
sing ities mae od a pial: Shippers of All General Motors 6 Galles Size | Coeenrcccecsccvcescccronscensccencoceces] SRO MMe cceccee | 
ts Parts. . . . Same Day Service | | 
ets. All Cars Formerly Used for : repeat : cea sRkd bd 4nb ke eh kha eh WROTE aes aera BR ccc ececwanee cee ae 

il Cab Service in Phila. On Mail Orders and Inquiries. Buy from your automotive jobber, or— ||| | 
se. All Shipments on C.O.D. Basis if he is out of stock or tries to substi- ||| TRADE CONNECTION: | 
26 Phone or Write: tute diluted imitations — attach your ||| ; | 
oe THE R. A. COMPANY ROBERTSON BUICK Co. check to business letterhead and we | Car Dealer [) Truck Dealer [J Manufacturer [] | 
~—_ ded & Lb — . © RA. Pee “EDGE OF THE LOOP" will ship by fast prepaid express. | Jobber [) Insurance [] Financial [) Supplier 1 | 

3 r ocust Sts. on . 

oe SHerwood 7-1700 — Morris Freedman 1000 S. Wabash Avenue The Curran Corporation | - | 
ces EVergreen 2-0400 — Herbert Cole CHICAGO 5, ILL. South Canal St. Lawrence, Mass. | 7-24-50 | 
De- a i 
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vf cre Sell them MILLER hareek 


CARRIERS 


ADD TO BEAUTY OF CAR - od and you sell the best 


COMPLETE IT 
for EASE -—=-—and make extra profits, too! 
for SPORT 








































EXCLUSIVE! Kardek has no Suction EXCLUSIVE! Kardek has four 
Cups. There's no chance to chafe and NO SUCTION CUPS USED large saddles that mount scien- 
dent your car top. Kardek always holds tifically to the strongest areas of 
the load securely. the car top. Cannot flatten car top: 





Get ready for the hunting season. 


Stock and sell the Carrier that is taking the country by storm. Look 
at the features that make Kardek such an outstanding Carrier: 

. No vacuum cups to loosen or mar the car top. 

No canvas straps fo stretch or rot. 

One model fits all cars and station wagons. 

Kardek can be installed or removed in minutes. 

Kardek can be removed from the customer's old car and 
installed on his new one. 

There’s no waiting. Kardek is ready for immediate delivery. 


Any kind of a Car-Top Cargo 
SAFELY CARRIED with a 
MILLER-K ARDEK 


mOn® p> 


” 





KARDEK IS REALLY HANDSOME—ADDS TO THE BEAUTY OF THE 
MOST EXPENSIVE CAR KARDEK IS STRONG! Because KARDEK 


scientifically distributes cargo weight on 


YOUR CUSTOMER CAN CHOOSE KARDEK IN GLEAMING POLISHED points where roof strength is greatest, 
CHROME OR DURABLE BAKED ENAMEL FINISH hunters can load and carry heavy “kills” 


; without overloading roof. 
DE LUXE CHROME—Made of seamless steel tubing and attractively 
chrome plated to meet the car manufacturer’s outside hardware ; ‘ 
: ‘ : Nationally Advertised In 
plating specifications. Contrasting natural maple slats add to the 


attractiveness of MILLER-KARDEK. Its luggage space is large— Avtometive mows © Field & Stream 
42” x 56” x 7%". Outdoor Life * Popular Science 


Sporting Goods Dealer 
Millions of prospects have seen the Kardek 
Message. 


DE LUXE ENAMEL—Nevutral Dove Grey—Complimentary to any car 
LAUNDRYMAN color. Same specifications as the Deluxe Chrome except in 
durable Baked Enamel Finish. 
Meet us at the National Hardware Show Booth 543 
NOTE: For additional Uses of MILLER-KARDEK Grand Central Palace, New York City 
Look at the many business listings in October 2 thru 6th 


YELLOW PAGES of your phone book. x ILLER 





Turn to Page 133in your 1950 Automotive News 
Almanac for Additional Details on Miller Kardek. 


Free KARDEK Sales Aids Sell! 








: 4 A FREE 
SA Sales Kit for 
<a> )=6=6CCM MANUFACTURING CO. 
Aer *MANUFACTURERS IN THE AUTOMOTIVE FIELD FOR OVER 35 YEARS. Dealer-Jobber 
5919 TIREMAN AVE. ; DETROIT 4, MICHIGAN Salesmen. 
To: MILLER MANUFACTURING CO. We are interested in KARDEK Carriers. Please send complete information, A complete 
5920 Tireman Ave., Detroit 4, Mich. sales plans, and discounts for jobber or dealer on KARDEK Car-Top e . 
weirs Phone TVier 7-6700 aan to be among the first in our territory to know about KARDEK. were punning 
FOR CATALOG Kardek story 





AND PRICES! Please check one: NMR ia oid Sie athideg aad etiteriekd iiss ivecakits casa bin aaeeeaens that always 
() JOBBER 
Tear Out and Mail OND a ass dnteangar ea Cada ee wACACA ANE GUE Sb CLUE RSNA sede been aes gets that 
This Coupon NOW! () DEALER Attractive JOBBER-DISTRIBUTOR order! 


(] REPRESENTATIVE ON oie at sacs sinha s Pee cie shoe Lao ea RE ener Proposition Available! 






has four 
nt scien- 
areas of 
ncar top: 


weight on 
is greatest, 
eavy “kills” 


J In 
d & Stream 
lar Science 
ler 
the Kardek 


omotive News 
illerKardek. 


ds Sell! 
FREE 

es Kit for 

er-Jobber 


-punching 
dek story 





